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Upbuilds Big Western Operations 


Breeding and environment are recognized as being the 
greatest determining factors in the lives of men. Of 
these, early environment is generally accorded the place 
of first importance. Under circumstances which were 
ideal for the development of a real leader in the lumber 
industry, Willis Jay Walker was born, on Nov. 6, 1873. 
he birthplace of Willis Walker 


attested by the record of his activities up to that time. 
Educated in his home city, Minneapolis, he took prepara- 
tory school work at Hamline University, and later 
entered the University of Minnesota, class of 1896. He 
had a prominent part in college athletics, playing right 
tackle on the University of Minnesota football team for 

four years. He filled the posi- 





was Minneapolis, Minn., that 
great center of the northern 
white pine industry. 

Scion of a great lumber 
family, from his earliest child- 
hood he had the training and 
felt the influence of his distin- 
guished father. At the age of 
5 he carted blocks away from 
the planing mill, and felt that 
he was part of the organization. 
At 11 he was packed off to the 
woods on timber cruising trips. 
The father did much of his work 
at home, and the boys (Willis 
and his brothers) helped to 
make plats of timber lands by 
coloring the sections showing 
ownership ete. His father, 
Thomas Barlow Walker, and his 
mother, Harriett Hulet Walker, 
were natives of Ohio and of 
Anglo-Saxon ancestry. 

The father was recognized as 
one of the most important lead- 
ers and highly successful opera- 
tors in the American lumber in- 
dustry. He was often termed 
the largest individual timber 
owner in the United States, and 
that statement was never chal- | — 








tion of catcher on the university 
baseball team, and was its cap- 
tain for two years. He also 
played hockey, on both the uni- 
versity team and the Minne- 
apolis hockey team, and was a 
member of the Minneapolis ice 
polo team. Oddly enough, in 
later years his only son, Leon 
B. Walker, played the same posi- 
tion (right tackle) on Yale Uni- 
versity football team for four 
years, and a nephew, James 
Walker maintained the family 
tradition as right tackle for 
the University of Minnesota. 
Another evidence of the athletic 
prowess of Willis Walker was a 
tempting offer from the famous 
“Cap” Anson to join the Chicago 
Cubs. 

Willis Walker was placed in 
charge of the Minneapolis office 
of the Red River Lumber Co. in 
the fall of 1896. Seven years 
earlier, in 1889, Frank Kline had 
gone to the Pacific coast, in the 
Walker interests, and looked 
over the timber of that almost 
untouched area. He reported 





lenged. Thomas Barlow Walker 
was the founder of the Red 
River Lumber, Co. and its presi- 
dent until his death on July 28, 1928, at the age of 88. 
Besides attending to his immense timber and business 
interests, he was a famous art collector. His collection 
was willed to a family corporation, but with the stipula- 
tion it must be used as a public institute so that the 
people might have access to it. 

Willis Walker at his father’s death became president 
of the Red River Lumber Co. That he was eminently 
fitted for a position of such responsibilities is well 





WILLIS JAY WALKER 


favorably on the great stands 
of pine in California. For ten 
years the Walkers looked over 
and checked timber reports, and 
in 1899 began buying in California. Purchases were 
continued until 1912, when the company started construc- 
tion of the plant and town of Westwood, in Lassen 
County, California, near the only active volcano in the 
United States, Mt. Lassen. Mr. Walker was placed in 
active charge of the western operations of the company 
in June, 1913, and has made his headquarters in Cali- 
fornia since that time. 

The Red River Lumber Co. takes [Turn to page 30] 
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A Comprehensive Service 
To the Forest Industries 








Forest Engineering. 

Timber Estimating. 

Timber Appraising. 

Forest Mapping. 

Aerial Forest Surveying. 

Timber Financing. 

Management of Lumbering Operations. 
Management of Timberland Estates. 
Purchase or Sale of Timberlands. 
Explorations and Timber Prospecting. 
Consulting Work. 


Send for Illustrated Booklet describing 
nature of our services. 


James D LAC E Y & co. 
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Rave to sell 


Demonstrate the S&K weather-tite frame and show customers why it 
is weather-tite and it will sell itself! Here is a frame which is made to 
meet a specific requirement—to meet the demand for “leak-proof” con- 
struction. The S&K frame actually keeps out water and air. 


Produced by a company with a background of 75 years of successful 
manufacturing experience, the S&K frame offers you a new merchan- 
dising opportunity. 

Remember, this frame is already fully tested. Our new folder repro- 
duces letters from lumber dealers who have seen and used the new S&K 
Weather-Tite frames under practical building conditions. 


Write today for your copy of this interesting folder. 
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| Easy Working 
Factory Lumber 


The most delicately moulded pat- 
terns with sharp profiles and most 
finely graduated curves, can be 
easily produced from our soft 
textured California White Pine 
lumber. 


The immense proportions of our 
trees enables us to cut wide, long, 
thick lumber. Our lumber is sci- 
entifically kiln dried to the correct 
moisture content. 


We invite your inquiries for any- 
thing you need in 


Yard Stock, Shed Stock 








,LOVER. VALLEY 





[UMBER.COMPANY® 


oe 
Ady um yy 
eae 
fan ( 
‘ \A\\! 
SSA 











ist 


PUeDiLerigevasiias ap irapiagiies e@e7 
villa wligmiigwlie trill?” wie ingot wai Be) 
Wanye itn ‘ 











~ GENERAL SALES OFFICE 









» 


q 





4 


Ds 


2 














g 


Q 


Ui TTY * IY Wyo SIN ST i“ ygppeas +) ATTDa ony y ' + " ype 
TS Aue AA Sa OATS ATS PT APS PU AS aS A 
Ck A AIK A. Heh AANA ANOKA yi AIA si sits Meenas mdb 

















LOYALTON [Ee 
CALIFORNIA | 


Ch, Ae SK. Ea 
RATE OR ATIC Hee Mee Soy 





a 








“ 











WHOLE F 








The Expon 


te 


THE 


| C.W. DEF! 


Presic 


OFFICES : | 


Ca 


TERMS OF . 
IN THE UN 
$6; 11 
OT! 


Subscrip. 
the yearly 
upon yearl 
first sizty 
to sight dr 

Orders t 
payment tc 
please give 

Single ce 


| current ye 


uniform p 


ENTERED A 
1899, 1 
NOIS, 


Copy fc 
this office 
date of in 


| MEMBER 








1932 COPYRIGHT 1932 BY AMERICAN LUMBERMAN 


Amercanfiunb 


| sear, THE TIMBERMAN 
| 














































































2BIFIWESTER [UNBEROAN 1873. Rani ise ESTABUSHED 1886. 
WHOLE NUMBER 2959 CHICAGO, JANUARY 30, 1932 YEARLY SUBSCRIPTION #4 
The Exponent of the American Lumber Industry 
~— AAmericanfumberman Wh You Will Find It 
Published Weekly by e 
THE AMERICAN LUMBERMAN h IS Wee k 
Cc. W. DEFEBAUGH, E. C. HOLE, 
President. Secretary and Manager. 
; ; Northeas ai 4 r ‘ 
OFFICES : EIGHTH FLOOR, MANHATTAN BUILDING Editorial yr tere ia td sonaeed enneneienain 98 
431 South Dearborn St. Extravagance and Waste Breed a ha ' : 
CHICAGO, ILLINOIS, U.S. A. Expensive Taxation 18 West Virginia Lumber & Builders 
Cite Adiree. “Lane. Clete - Ff 8. 9”. 2 OE eee Supply Dealers’ Association..... 39 
Way Has Been Cleared for a Rea- Sentient eo AC 
TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: sonable Building Campaign. ..18-19 southern F'ime Association........ , 
iE UNITED STATES AND MEXICO, $4; CANADA, : . ‘ Philadel phis Wholesal Lumber 
706: IN mB UNITED Kinepon + es oe Query and Comment............. 20 te et gaa eee ‘ 
OTHER COUNTRIES IN THE UNI- : ' = ne Ws ge nels 
Sub Pere ee UNION, $8. was , gaye werent Laminar ‘Trade 91 Northern Hemlock & Hardwood 
uodscri tons jor less ian a year are taken a 7 ae eee ae > € Pan Lora? 7 rjati 
| the porch rate if paid in advance. Remittance ; Manufacturers’ Association ..... 41 
Bb we gy A Er Of Special Interest National Lumber Manufacturers’ — 
‘ | to sight draft with exchange upon due notice. Upbuilds Big Western Opera- pO er eae 42 
payment 10 date. "In requesting change in address TIONS ov ccccccccccccccccccescces 1, 30 Among the Lumbermen’s Clubs.42-43 
please give o as well as new address P tons ogl wy. — On 
5 Sells Biggest Order of Redwood for Indiana Hardwood Lumbermen’s 
Single copies, 25 cents. C 8su ort ‘ - 96 tati ‘ 
' current year Sik te sameial ote peaaiie at } Irrigation Canal ........--..+-- ve Association ......--++++eeeeeees 43 
naw ett tolls Malai Cypress Company to Augment Ad- Associations’ Plans and Activi- . 
ENTERED AS SECOND CLASS MATTER JANUARY 27, vertising Promotion Campaign.. 22  wkedensameves ceva aus 44-45 
1899, AT THE POSTOFFICE AT CHICAGO, ILLI- er s 
NOIS, UNDER ACT OF MARCH 8, 1879. Early Spring Is the Time to Talk National Hardwood Lumber Asso- 7 
PO ng Road a sevectionnann should be in Poultry Houses .............. 28-29 GE ivrccch dpa nccek eed ens es 56-57 
is Office not ater than teen ays 2tore , "4 i 
date of insertion. : gg Be Can Help Sprest Tht 24 Departments 
MEMBER AUDIT BUREAU OF CIRCULATIONS Commerce Secretary Names Com- Business Changes, Incorporations, 
mittee to Study Purchase Plan. 20 GES. Sw aioe nla s oteve eins acne 
Give Complimentary Dinner to Re- Car Loadings Coreen csveseesseseces 30 
tiring Lumberman ............. 30 ge ane 20 
— Over 46 Percent Above ™ Home of Your Own............... 2% 
ME suas we wih eos ek ene een 
Hy ipa fal ipry: ita. cai'ycmrsbs ahaa ate a 1 
Furniture Orders Help Hardwoods 47 . se a “ 
New Frame Is Weather-Tight..... 55 ke ig RAEN ee Peers pps ze 
An All-Weather Product.......... 57 ee Sree SoS eens ot eee iis 
; MG ERO. ao bicisevciectare seem 58-61 
READ WHEREVER LUMBER IS CUT OR sati rite nN BR is og sas is seen 
SOLD AND REGARDED BY THE TRADE Association Activities ead wuwer - 
aad AS AUTHORITY IN LUMBER MATTERS Coming Conventions ..........--- 44 Cx oceeswase tes avectaaees 50 
4 III Pennsylvania Lumbermen’s ASso- Poet, The Lumberman eceeeseccecece 48 
SS CE Shs cr ccanethareboaus 32-34 Production Statistics........... 31, 50 
ae . Ontario Retail Lumber Dealers’ Realm of the Retailer........... 24-25 
=| Index to Advertisers sociati 35 
= Association ...-.-+-++e+eereeeee Retailers’ Round Table.......... 26-27 
Z —_—— Northwestern Lumbermen's 400,97 ‘This Week’s Timely Tip.......... 26 
- ~< eee re err re - ene : 
2 Wood Products ' ...65 and 66 , Southwestern Lumbermen’s Asso- Trouble and Litigation........... 50 
as SEE dowh obdcauenccenenseas 37-38 Yard, Mill and Office............ 56-57 
Kig|| | Machinery and 65 and 67 
|| } Miscellaneous News of the Lwmber World 
x 
' Birmingham, Ala..... 54 Louisville, Ky....... 47 St. Louis, Mo....... 53 
Don’t fail to read the messages of Bogalusa, La........ 564 Macon, Ga........... 53 San Francisco, Calif. 52 
the advertisers. It will be time Boston, Mass........ 47 Memphis, Tenn...... 47 Seattle, Wash........ 52 
profitably spent Buffalo, N. Y........ 47. Minneapolis, Minn... 53 Shreveport, La...... 53 
Cincinnati, Ohio..... 47 New York, N. ¥..... "54 Spokane, Wash...... 53 
FIO IIIS LOTS NII OHI Jacksonville, Fla..... 55 Norfolk, Va.......... 55 Tacoma, Wash....... 52 
c cone ae Portland, Ore........ 53 Warren, Ark...... 47, 54 
Published Weshie. Ree <a, Se... 2 
In Its Fifty-ninth Year 

















18 


AMERICAN LUMBERMAN 


Extravagance and Waste Breed Ex- 
cessive Taxation 


HE PROBLEM of ever-increas- 

ing taxation is a perennial one. 

veryone talks about it, and prac- 
tically everyone except job holders 
who have waxed fat because of it, con- 
demns the rising tide of public expen- 
diture; yet, like that other never-failing 
subject of conversation—the weather 
—nobody ever does anything about it, 
or so it seems, anyway. Like the In- 
dian juggler’s trick, taxes go up, but 
they never come down. The attitude 
of the public seems to be that death 
and taxes are the two immutable 
things that can not be changed. 

Two of the greatest cities of the 
country today afford “horrible exam- 
ples” of what happens when the taxing 
machinery of a State, a county or a 
municipality is used to serve political 
and personal ends, rather than as an 
instrument for the common weal. 
Other cities, and even smal’er com- 
munities, are not far behind in the race 
to bankruptcy. The axiom, “the power 
to tax is the power to destroy,” again 
has been tragically demonstrated. In 
one of these cities, especially, the faith 
and confidence of its citizens in the 
fairness, or even the decency, of the 
system to which they have for years 
been compelled to pay tribute, has been 
utterly destroyed, resulting in a passive 
strike of many thousands of property 
owners against the payment of any 
taxes until assurance is given that the 


tax payer will henceforth get some- 
thing at least faintly resembling a 


square deal. By desperate effort and 
travail of soul, a step in this direction 
has been taken, and it is hoped that 
upon the wreckage of a discredited, 
discarded political system there may be 
erected a structure more in accord with 
the ideals of justice. 

What has happened, and is happen- 
ing, in some of the larger cities of the 
country may happen in any community 
where the same reckless disregard of 
the rights of the public are exempli- 
fied by the tax levving and tax spend- 
ing bodies. Let each community ex- 
amine itself and take warning in time, 
or suffer the penalty that has befallen 
the chief sinners, in this respect, among 
the municipalities. : 

The trouble, of course, all goes back 
to the ever-increasing extravagance in 
public spending of every sort, which 
has piled upon the back of the hapless 


tax payer burdens too heavy to be 


borne. Particularly is this true of the 
small home owner; and right here 


enters the vital interest of lumber deal- 
ers, and the lumber industry in general, 
in this matter of reckless expenditure 
of public funds and the excessive taxa- 


tion engendered thereby. Literally to 
multiply the tax upon small homes, as 
has been done in many, if not a ma- 
jority, of the communities of the coun- 
try during the last ten years, to go no 
farther back than that, is simply to 
gradually confiscate the owner's equity 
in his home, acquired perhaps by years 
of economy and _ self-denial, and to 
make home ownership impossible for 
a very large section of our population. 
During the last decade taxes upon 
small homes have been doubled, trebled 
and in not a few instances quadrupled. 
No doubt, the larger homes and other 
real estate also have suffered to a de- 
gree; but here we are thinking pri- 
marily of the small home owner, upon 
whom the lumber industry normally 
depends for a very considerable share 
of its business. 


What is to be done in this deplor- 
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able situation? Two things suggest 
themselves. One is the possibility— 
and it may be no more than possi- 
bility—of securing the enactment of 
legislation establishing a lower rate of 
taxation upon small, individually 
owned and occupied homes, than upon 
other real estate of equal assessed valu- 
ation. Perhaps for constitutional or 
other reasons this may not be prac- 
ticable, but if it could be done, a won- 
derful impetus to home building would 
thereby be given. 

The other thing is the perfectly ob- 
vious one of demanding strict economy 
on the part of all tax-spending bodies, 
from the top down; which, if consis- 
tently followed, would soon make pos- 
sible radical reductions in tax rates. 

Perhaps it is hoping too much from 
either citizenship or officialdom to ex- 
pect this—but we have learned a few 
things during the last two or three 
vears, and we may even eventually 
learn that “The power to destroy,” 
otherwise called taxation, is too dan- 
gerous a weapon to be wielded reck- 
lessly, without regard to ultimate 
consequences. 


Way Has Been Cleared for a Reason- 
able Building Campaign 


SPEAKER at the Northwestern 
convention called attention to a 
cause which goes a long way to- 

ward explaining the reduced purchase 
of merchandise the last two years; and 
by the same token the removal of this 
cause, which seems near accomplish- 
ment, should point to a resumption of 
buying by the public. 

It has been estimated that at the 
time of the stock market crash in 1929 
the American people owed the incred- 
ible sum of sixty-three billion dollars 
for commercial securities bought but 
not completely paid for. Many of 
these stocks had been partly paid for 
and were used as collateral to secure 
loans to complete payment. In the 
rapid shrinkage of the market value of 
this paper which followed September 
of that year, bankers naturally became 
uneasy about their loans. They in- 
sisted that the amounts be reduced be- 
fore the notes were renewed. Much of 
this. reduction was brought about bv 
diversions from current earnings. 
These debts were slowly paid off, 
virtually by the monthly-payment 
plan; and in the great majority of in- 
stances this meant sadly cramped cir- 
cumstances. The debtors lived as best 
they could on what was left, and those 
leavings did not cover normal pur- 
chases. Paying the debts meant much 
less buying. 

While exact figures are not available, 
it seems probable that this enormous 
debt is pretty well paid off. If this is 


true, current income will again be 
available for normal purchases. 

It is unfortunate that this gigantic 
savings effort had to go largely in pay- 
ments on dead horses. Of course, in 
the instances of some stocks the horses 
are not dead, though for the time being 
they may be badly emaciated. But in 
any event it has been an almost incred- 
ible achievement in saving. This sum 
would more than pay all the costs inci- 
dent to this country’s participation in 
the World War. To save such an 
amount, or a major portion of it, in a 
little more than two years, especially 
in years when income was shortened 
by general conditions, is a_ fiscal 
achievement of the first order. 

Add to this the very considerable, 
though smaller, amount owed in de- 
ferred payments on purchases other 
than commercial securities, and it be- 
comes plain enough why general buy- 
ing has been badly cramped. No doubt 
this debt, too, has been reduced to a 
more reasonable size. 

The free and easy buying of 1929 will 
hardly be resumed at once. This 
period of forced education in doing 
without has taught people that thev 
can get along with fewer things, and 
that an available surplus brings a feel- 
ing of security. But allowing for all 


this, it is more than probable that as 
income is available needed goods will 
be bought. 

One of the lessons taught by the de- 
pression is the comparative stability 
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The market for well 
located, well designed and well con- 
structed houses did not take any such 
licking as the one measured out to so- 
called gilt-edged securities. And one 
reason for the temporary shrinkage of 
house prices is to be found in the cur- 
ont reduction of the cost of building. 
Resale prices naturally reflect the ten 


of real estate. 


fio twenty percent reduction in replace- 


ment costs; and when these costs go 
hack to the former level, as they will, 
they will carry up with them the mar- 
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ket price of desirable houses already 
built. Few possessions these last two 
years have maintained their market 
values so well as did real estate. 
Lumbermen have the opportunity to 
combine these facts into a reasonable 
building campaign. If income is being 
released from the payment of old 
debts, and if homes once more have 
demonstrated their comparative stabil- 
ity, the next step in logic should be 
easy. Unfortunately it will not be 
taken without guidance and persuasion. 
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In their shaken state of mind people 
are not likely to be logical under their 
own power. They look for the nigger 
in the wood-pile in all forms of invest- 
ment, good and bad. Their suspicions 
are feverish. But none the less the 
present situation offers the dealer of 
persuasive power and community lead- 
ership a chance by one effort to benefit 
himself and to do his customers a good 
turn. The present is the opportunity 
of a generation to build. Don’t per- 
mit that fact to be overlooked. 





Los Angeles Receipts 


[Special telegram to AMERICAN LUMBERMAN] 


Los ANGELES, CALIF., Jan. 27.—Cargo ar- 
rivals at Los Angeles harbor last week 
amounted to a total of 3,208,000 feet, there 


having been four cargoes of fir with 2,908,000 
and one of redwood with 300,000 feet. 
\rrivals the preceding week amounted to 5,- 
153.000 feet, consisting of five of fir 
with 5,022,000 feet and two of redwood with 
331.000 feet. Unsold lumber on the harbor 
totaled 6,390,000 feet, compared with 6,739,000 
feet the preceding week. Seventy vessels are 
reported laid up, and one operating off shore; 
the preceding week seventy-two vessels were 
reported laid up, and one operating off shore. 


feet, 


cargoes 





New Orleans Concern to Dis- 


tribute Coast Woods Through- 
out South 


OrLEANS. La., Jan. 25.—For the pur- 
pose of bringing Douglas fir and other West 
Coast woods to New Orleans by cargo lots and 
the trans-shipping by rail and water to all parts 
of the South, the American Fir Lumber Cor- 
poration has been formed in this city. This is 
a subsidiary of the American Creosote Co. and 
the lumber to be handied is that produced by 
the Willapa Harbor Lumber Mills, Raymond, 
Wash., a subsidiary of the Weyerhaeuser inter- 
ests. The general manager of the latter is J. 
W. Lewis, a former and native Louisianian, 
who, prior to leaving the State, was with sev- 
eral operations and at one time general man- 


NEW 


ager of the Long-Bell operation at Lake 
Charles. 
Officers of the American Fir Lumber Cor- 


poration are: S. C. Braselman, president; S. W. 
Labrot, jr., vice president and treasurer; vice 
president and general manager, Ben T. Toomer, 
and secretary, A. E. Whitehurst. With the 
exception of Mr. Toomer, all of the officers are 
also officials of the American Creosote Co. Of- 
fices of the new concern have temporarily been 
established in the plant office of the creosote 
concern. 

The distribution territory of the new concern 
is Texas, Louisiana, Arkansas, Mississippi, 
lennessee, Alabama, Georgia, Florida, North 
and South Carolina and Virginia. The species 
to be handled are Douglas fir, hemlock, spruce 
and red cedar shingles. 

The American Creosote Co. is the owner of 
an extremely large area of land facing the 
Mississippi River and to the north of New 
Orleans. On this a warehouse 300 by 100 feet 
is being erected and this will be followed by 
other buildings as the needs of the business 
dictate, 

The lumber is to be brought to the river ter- 
minal by ship and from there will be distributed 
by both rail and barge to all points of the South. 
It is not the intention of the company to use 
harges of its own but those of a company oper- 
ating in a large way independent of the Gov- 
ernment-owned fleet. 

The distribution is to be through the new 
concern, aided by the alreadv well organized 
sales force of the American Creosote Co., this 
lorce covering all of the southern territory. It 
is expected that a few additional men will be 


added so that the territory can be covered with 
greater regularity than is now possible. 

3en T. Toomer, vice president and general 
manager of the American Fir Lumber Corpora- 
tion, is well known in lumber circles throughout 
the South and has been connected with the pro- 
ducing, wholesale and dealer ends of the busi- 
ness so that he is acquainted with all the various 
branches. He was born at Lake Charles, La., 
where his father operated a mill many years 
ago. He came to New Orleans a number of 
vears ago from Hattiesburg, Miss., and since 
then has been one of the most popular and in- 
fluential members of the lumber fraternity. In 
addition to a wide acquaintance in the dealer 
trade he is also well acquainted in railroad pur- 
chasing circles. 

The new warehouse is expected to be com- 
pleted within 30 days by which time it is ex- 
pected the first cargo of Pacific coast lumber 
will be on hand. 





Resumes Operation; Men Back 


to Work 


NATCHEZ, Miuss., Jan. 25.—After spending 
$40,000 in plant improvements during the time 
it was not running, the Vestra Lumber Co. has 
resumed operation and has put more than 200 
men back to work. 





Southern Plants Resuming 


Ropeinsvit_e, N. C., Jan. 25.—The band mill 
of the Bemis Lumber Co. here, resumed opera- 
tions on a half-time schedule Jan. 17, giving 
employment to 125 men. The schedule will be 
maintained for three or four months, probably 
longer. Timber cutting crews are at work and 
the logging train is making three trips a week 
between the woods and the mills. 

FRANKLIN, N. C., Jan. 25—The W. M. Rit- 
ter Lumber Co., here, will resume operations 
on March 1, officials announced. The plant has 
been idle for several months. Several hundred 
men are to be given employment. Preparatory 
to reopening in March, mechanics have been put 
to work repairing and cleaning machinery. 








Furniture Plant on Full Time 


MINNEAPOLIS, MINN., Jan. 25.—More than 
100 persons employed in the furniture factories 
of Levin Bros. (Inc.), here have been put back 
to work on a full-day, full-week basis to keep 
pace with new orders, it is announced by com- 
pany officers. Most of these orders were the 
result of the company’s display at the January 
furniture show in Chicago. 





Two Lumber 


Mills Resume Full 
Time Operations 
Witmincton, N. C., Jan. 26.—Two large 
lumber plants located in Columbus County, near 
here, resumed oneration Monday on a full time 
schedule. The Waccamaw Lumber Co. at Bol- 


ton; and the Jackson Bros. Lumber Co. at 
Whiteville, both employing several hundred men, 


have received orders justifying full time op- 
erations, officials of the two concerns have 
announced. 


Market Firmer, Outlook Better 


Ansonia, Conn., Jan. 25.—J. G. Seibold, of 
New Haven, representative of the Camp Man- 
ufacturing Co., Franklin, Va., who called on 
the trade here a few days ago, said that while 
lumber prices are lower than they were six 
months ago, the market is much firmer, more 
orders are being placed, and the outlook for 
business greatly improved. The Camp Manu- 
facturing Co. is one of the largest producers 
of lumber in the Southeast. Mr. Seibold says 
he finds conditions in New England better than 
in other sections of the country. 


Will Reduce Building Labor 
Wages 


New York, Jan. 27.—The Building Employ- 
ers’ Association has determined to reduce wages 
for all labor in the building field in New 
York City 25 percent, effective May 1. This 
reduction will bring the wage scale down to 
that of 1923. While it is not known just what 
the atitude of the labor unions will be with 
reference to this proposed reduction, the em- 
ployer groups announce their intention to stand 
firm in enforcing it. 








Changes in Building Trades 
Wages 

WasHincton, D. C., Jan. 26.—In the cur- 
rent issue of the monthly labor review, pub- 
lished by the Bureau of Labor Statistics, United 
States Department of Labor, the following in- 
formation is given as to recent changes in wage 
rates affecting the building trades. The figures 
indicated show, first, the former wage rate and, 


second, the new rate. These changes are as 
follows: 
Bricklayers— 

Dayton and Xenia, Ohio..... $1.62% $1.40 

a rr ee 1.50 1.31% 
Carpenters— 

Des Moines, Iowa, and vicinity 1.12% 1.00 

Ellwood City, Pa., and vicinity 1.25 1.00 

Wee. SOEs ove eucwsw ean 112% 1.12% 
Cement Finishers— 

Des Moines, loWa......cicere 1.25 1.12% 
Engineers, hoisting 

: . 7 {1.25 1.12% 

Des Moines, TOWM. 5.6606. ) 112% , 021, 
Hod carriers 

Dayton, Ohio, and vicinity... 1.00 75 
Lathers— 

Dayton, Ohio, and vicinity... 1.87% 1.10 

Des Moines, Iowa ......... 1.37% 1.25 
Painters- 

Des Moines, Iowa ...... 1.12% 1.03% 
Plasters 

RO BOE. da nccnce bes ~»+ 1.623% 1.25 

Dallas, Tex. and vicinity .... 1.62% 1.25 

Des Moines, Iowa ........... 1.50 1.37% 

Fort Collins, Ohio, and vicinity 1.50 1.25 

ig A 1.50 1.00 

Salt Lake City, Utah........ 1.50 1.25 

ke RR ID? ica: & 7 mca iicem orn 1.371 1.12% 
Structural iron workers— 

Des Moines, Iowa .......... 1.25 1.12% 


While there has been no change in the wage 
rate for carpenters in Vallejo, Calif., the work- 
ing week has been reduced from 40 hours to 30. 
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QUERY AND COMMENT 


"Lumber" Needs to Be Advertised 


teferring to your article in the December 
26 issue headed “Wanted A Slogan For The 
Lumber Industry.” 

Some splendid slogans were developed sev- 
eral years ago by the National Lumber Manu- 
facturers’ Association, but lumbermen gen- 
erally seem to be so interested in advertising 
their own particular business that they have 
lost sight of the fact that it is “Lumber” that 
needs to be advertised. We are sending you, 
under separate cover, one of our 1932 calen- 
dars on which we have used three of the 
many slogans developed by the association 
and we do not see why some of these slogans 
are not adopted universally. There has prob- 
ably been more money spent trying to pro- 
duce a substitute for lumber than for any 
other commodity and although some substi- 
tutes have been produced which can be used 
for certain purposes, none of them have the 
all-around qualities of lumber itself. High- 
powered salesmanship may be partly respon- 
sible for the sale of these substitutes, but 
constant intelligent advertising unquestion- 
ably is what put them over and we think it 
is about time the lumber industry began to 
wake up to this effect. 

There certainly must be plenty to adver- 
tise about a commodity that has withstood 
the powerful efforts to produce a successful 
substitute and we think it behooves the lum- 
ber industry generally to get busy and let 
the public know that there are no substitutes 
for lumber.—C. MAGILL LUMBER Co., Pittsburgh, 
Pa. 


Wants Gum or Tupelo Plywood 


Please give us names and addresses of 
concerns making box grade of gum or tupelo 
veneer plywood. We would want this made 
up in specified sizes and thicknesses, one- 


quarter inch and under.—INQUIRY No. 2765. 
[The names of some concerns who probably 
are in position to supply these requirements 
have been sent to this inquirer, who is located 
in one of the northern States. Concerns who 
are prepared to supply this gum or tupelo ve- 
neer plywood in the sizes desired are requested 
to communicate with the AMERICAN LUMBER- 
MAN and their names will be forwarded to the 


inquirer.—EpiTor. | 


A Wrong Impression of Lumber 
Stocks 


From time to time, statements have been 
made giving the amount of lumber manufac- 
tured and sold and showing comparison be- 
tween different periods in the last few years. 

Without giving these statements serious 
thought by the lumbermen, the deduction to 
be drawn was that the amount of lumber used 
and consumed was the difference between the 
stock on hand at the mills, plus the manufac- 
tured stock, less the orders received. They do 
not take into consideration the amount of 
stock in the yards and with the industrials 
and large consumers of lumber at any time. 
Should they deduct the amount used by these 
concerns from these stocks and add that to 


the amount purchased from the mills, they 
would then not only arrive at the total 
amount used in a given period, but would 
readily see that the surplus would be very 
much more reduced in 1932 than in 1931 if 


the lumber users used only as much in 1932 
as in 1931. 

Now, if the users of lumber should for any 
reason carry 25 percent or 50 percent of a 
normal supply, the surplus would be wiped 
out and a deficit created. 

If this wrong impression is arrived at by 
the lumberman, what could you expect from 
others and what effect is it going to have on 
other people and other lines? It is bad enough 
to have a condition that is not healthy, but 
it is much worse to create a wrong impres- 
sion and give misleading information when 
the truth is so much better and would help 
us all so much more.—INqQuirRY No. 2759. 

[ This a well known 


communication from 


Massachusetts wholesaler, brings out a point 
that too often is overlooked in the considera- 
tion of available supplies of lumber. The 
AMERICAN LUMBERMAN often has called atten- 
tion to the fact that much of the lumber being 
consumed was being taken from stocks on hand 
and that both retailers and wood using indus- 
tries had practically exhausted their stocks in 
this way, or at least brought them to a very 
low ebb. The long continued practice of buying 
only as needed for immediate consumption and 
ordering badly mixed cars has affected the 
ability of many mills to promptly supply orders 
of this kind in future, and the fact that there 
are still large aggregate stocks at the mills 
does not indicate that prompt shipments can be 
made of all items. A comparatively small buy- 
ing movement would quickly exhaust all sur- 
plus stocks at the mills, available for shipment. 
—EpITor. ] 


Wants Prices on Cedar 


In connection with current audits, market 
prices are required as of Dec. 31, 1931, of the 
following, which are not listed in the cur- 
rent markets section of your magazine: 

Rough timber: North Carolina white cedar; 
Southern red cedar, in logs and in fence rails; 
California incense cedar. 

Pencil slats: Southern red cedar; Califor- 
nia incense cedar. 

Your kindness in furnishing these prices, 
or advising from what source they can be 
obtained, would be greatly appreciated.— 
INQUIRY No. 2761. 


[This inquiry came from an auditing concern 
with offices in a Virginia city. Unfortunately, 
the AMERICAN LUMBERMAN does not have in 


its files information as to prices on the items 
of cedar mentioned. The inquirer has been re- 
ferred to sources of information, which it js 
hoped will be helpful. The inquiry is printed 
here in the hope that readers who may haye 
this information or know where it may be se- 
cured will advise this paper.—EbirTor. ] 


Plans for Retail Yard Office 


Can you furnish us with any suggestive 
ideas for an office building for a small town 
retail lumber yard? 

We do not have information of this nature 
on file and inasmuch as we have had several 
inquiries regarding ideas, pictures etc., of 
same either in one or two stories, we are 
wondering if you are in a position to favor 
us with same. Any descriptive literature wil] 
be appreciated.—INQuUIRY No. 2760. 


[This inquiry comes from the office of one of 
the important retail lumber dealers’ associations, 
While the AMERICAN LUMBERMAN at various 
times has printed descriptions with pictures of 
uptodate small town retail lumber yards and 
office buildings, the only compilation now 
available in book form is the booklet, “Retail 
Lumber Sheds and Warehouse Suggestions,” 
made up largely from articles that have ap- 
peared in this paper. These are not confined to 
small town retail yards, but cover the subject 
pretty generally. Upon the assumption that 
copies of the AMERICAN LUMBERMAN are kept 
on file in this association’s office, it has been 
suggested that a search of those files will locate 
articles and pictures that will give just the in- 
formation desired.—EbiTor. ] 





NEWS AND 
VIEWS OF 





50 YEARS AGO 
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A mob of shantymen at 
Gravenhurst, Ont., got into a 
row on a recent Sunday eve- 
ning, and made the streets 
hideous in the neighborhood of 
two of the principal hotels. 
Several arrests were made, but 
the prisoners clubbed together, 
tore out the iron grating, 
pulled down the stoves and 
made their way out of the 
lockup. 

* @« - 

James Danaher, Pere Mar- 
quette, Mich., district, has a 
contract to get out 2,000,000 
feet of logs for Gardner & 
Spry, of Chicago. 

* 2° @ 

On Jan. 5 Green Bay at 
Menominee, Mich., was frozen 
over for several miles from 
shore. 

* * 

The hardwood lumber busi- 
ness is developing around 
Grand Traverse Bay, Michigan, 
and promises to become quite 
an important industry. Grei- 
lick Bros., at Sutton’s Bay, will 
work up 2,000,000 feet of logs 
the present year. The tug 
“Julia E. Driscoe” will be put 
on Carp Lake to tow logs. The 
same firm will stock Boughy & 
Darrow’s mill, and will run 
their mill on the bay shore, 





three miles from Traverse City, 
to its full capacity. They have 
bought a new tug to do their 
log pulling on Traverse Bay. 
The output of these mills will 
be shipped to Chicago, Milwau- 
kee and Sheboygan. 


New logging operations are 
about to be started on the 
Samish River, Puget Sound 
territory, by a company formed 
for the purpose. The clearing 
of the river is now in process. 
Some of the finest timber in 
the Sound region grows access- 
ible to this stream and it is 
thought that the settlement of 
the country will be promoted 
by its improvement. 

* 2e @ 


Logging operations on Flat 
River are progressing favora- 
bly. Lumbermen there have 
learned by bitter experience 
that they cannot depend upon 
sleighing, and consequently 
there is not a logging job of 


importance upon the stream 
that has not an iron track 
with locomotive, or a_ well- 


constructed tramroad. They 
set out to put in about 150,000,- 
000 feet and no matter what 
the weather is they will not fall 
short of 140,000,000. They 





have had no snow yet and but 
two or three days of even mild 
winter weather. 


James Morrison, an operator 
in the Chippewa River district 
reported on Jan. 4, ten inches 
of snow in the open country, 
and three or four inches in the 
thick woods. He is putting in 
from 65,000 to 75,000 feet per 
day and expects to bank dur- 
ing the winter 7,000,000 feet. 
To him the outlook appears 
favorable. 

* @# @# 

Isaac Staples, our log ba- 
rometer at Stillwater, has in 
6,500,000 feet; this time last 
year he had in 10,000,000 with 
less preparation. “Short hauls” 
are doing well considering cir- 
cumstances. There is an av- 
erage of four inches of snow in 
the woods. The main roads 
are of course worn bare; some 
camps are cutting ditches for 
running tracks and _ flooding. 
Unless snow comes within ten 
days many teams hauling by 
the thousand will come out. 


ee 2 @ 


The Menominee, Wis., In- 


dians are cutting some of the 
timber on their reservation and 
will sell the logs on the bank. 


=m 
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LUMBER MARKET REVIEW | 


Retailers Are Buying More Southern Pine for Sorting 
Up But Industrial Trade Is Quiet 


Southern pine bookings in the week ended Jan. 23 were 
15 percent above the cut, and were exceeded by shipments. 
Output, however, is quite low, that of a group of identical 
mills during the week ended Jan. 16 being only 56 percent 
of what it was in the corresponding week of last year. Re- 
ports agree that there has been an encouraging pick-up in 
business from country yards in the middle West, but buy- 
ing is limited to wide assortments for filling immediate 
needs. Industrial demand is lacking. Some railroad in- 
quiry is reported, and though it is doubtful whether it is as 
large as at the beginning of last year, there are good pros- 
pects for more active demand. Those figuring on sales of 
timbers for New York dock work find that it is being held 
up because of that city’s recent financial troubles. Recent 
rains in the South have caused an almost complete shut- 
down of the small mills, and logging for larger operations 
is done under difficulties. The larger units believe that with 
any gain in demand they would be in position to secure 
more reasonable prices. 


Northern Pine Is Meeting Severe Competition in East; 
Hemlock Trade Improves 


The northern pine market in eastern sales territory is said 
to be much disturbed by offerings of Canadian pine and 
spruce at low prices, made possible by the discount of about 
20 percent on Canadian currency, and competitive Amer- 
ican western pines have been forced down, so that con- 
cessions on northern pine are more prevalent. In the 
Northwest there has been only meager business, consist- 
ing of mixed lots for rush shipment, but the inquiry indi- 
cates that some of the retail yards are planning to sort up 
their stocks. The seven large reporting mills continue 
completely closed down, so that stocks are being depleted, 
and some items are beginning to be scarce. It is there- 
fore hoped that with the starting up of spring trade there 
will be some strengthening in the list. 


Northern hemlock sales in the week ended Jan. 23 
showed considerable improvement over those of the preced- 
ing week, and were almost three times the output. 


Coast Rail and Domestic Cargo Bookings Show Gain 
But Exports Decline; Output Is Low 


The excess of bookings over production at West Coast 
mills during the week ended Jan. 23 was 231% percent, com- 
pared with about 22 percent the preceding week. Produc- 
tion had gained from 22 to 23 percent of capacity. A group 
of identical mills reported a gain in bookings of almost 
) percent as compared with the preceding week. A gain 
in rail business was offset by a loss in exports; export total 
was better than that of the preceding week and equal to 
that for the first week of the year. 


Domestic cargo bookings made 40 percent of the total. 
Some doubt is expressed in the East as to whether book- 
ings represent real sales or transfers of stocks to Atlantic 
coast wholesale depots. On the east coast, sales are dif- 
ficult for American producers, for British Columbia, be- 
cause of a discount on its currency, can quote for 20 per- 
cent less, and can ship at low rates on tramp steamers. 
There is serious doubt whether the intercoastal rate from 
Washington and Oregon can hold. Fair prospects are re- 
ported for building in the East, but current demand from 
yards is dull. Recent reports say that financial difficulties 


Lumber Statistics Appear on Pages 31 and 50; Market Prices and Reports on Pages 58 to 61 


have halted construction on the New York docks. Al- 
though southern California shipments were small last week, 
there was practically no decline in stocks there. 

That the rail market is in a bad state is shown by re- 
ports of prices for the period ended Jan. 25. There was 
a decline in the flooring average of 37 cents, following one 
of 44 cents the preceding week; siding, 15 cents following 
45 cents; No. 1, 2x4-inch dimension, 46 cents following 
3 cents, and following a drop of 69 cents the preceding 
week, No. 1 boards remained steady. Retailers show little 
disposition to add to stocks, and railroads and other in- 
dustrials are not yet in the market. | 


The export situation is causing a good deal of concern. 
With Japanese action paralyzing trade at Shanghai, finan- 
cial center of China, and depreciation of Japanese cur- 
rency, the outlook for Oriental business is poor, despite 
declines in freight rates. European conference rates are 
off $1, but Canada, because of the 20 percent discount on 
its currency, has the edge in getting business. 


Stocks of Some Western Pine Items Are Becoming 
Scarce as Shipments Keep Ahead of Cut 


Production of the Inland Empire and California pine mills 
during the week ended Jan. 23 made only about 9 percent 
of their capacity, and output of identical mills is a good 
deal less than half what it was at this time last year. Book- 
ings for the week were 285 percent of the small ouput, and 
were slightly less than shipments. There continues a heavy 
surplus of such grades as Nos. 3 and 4 common, but stocks 
of other grades are being steadily reduced. Reports say 
that shop grades continue the best movers, and supply may 
be quite low before spring. D selects are none too plentiful. 
While there is a good supply of No. 2 common, stocks of 
this grade are becoming lower. Sales prices for the period 
Jan. 19-25 showed no decided trend. Ponderosa commons 
were weaker and shop stronger, and Idaho and sugar pine 
selects were lower. [Eastern markets are reported dull; 
middle West industrials are not taking much but yards are 
beginning to show more interest. 

Arkansas soft pine mills report a little better sale for 
finish and trim. With production curtailed by rains, stocks 
are declining, and some items of commons are scarce and 
firmer. Sales of low grades have increased. 


Industrial Users Take Only Enough Hardwoods for 
Current Needs and Seek Lower Prices 


Hardwood trade is far from active, though there have 
been gains in some divisions, and the volume of business 
placed so far by the large consuming groups has been dis- 
appointing. Furniture plants are probably the best buyers, 
most of the demand coming from the Southeast and South. 
There has been only a slight gain in demand from the auto- 
mobile industry. Though large users have meager supplies 
of hardwood, and realize that mill stocks are broken in as- 
sortment, they are taking only enough to fill current needs, 
and on offers lower than recent prices, some mills will not 
sell. Southern flooring plants are down and are not buying 
oak, but there has been a slight improvement in sales to 
the millwork industry. Retail inquiry for oak flooring is 
reported better. Foreign trade shows little life, but a few 
orders have been placed. In the week ended Jan. 23, south- 
ern sales were almost double the output, and sales of north- 
ern mills were about half as large again as their output. 
Total production is less than half what it was at this time 
last year. 


22 
Sells Biggest Order of Redwood 


. . 
for Irrigation Canal 

EacLe Pass, Tex., Jan. 25.—One of the larg- 
est single orders for redwood ever placed in 
Texas recently was sold by J. P. Barry, of the 
Hammond & Little River Redwood Co, (Ltd.), 
of San Francisco, the purchase being made by 
the Maverick County water control and im- 
provement district No. 1. This schedule calls 
for more than 500,000 feet of redwood lumber 
and delivery already has begun. This materiai 
is being used for lining the irrigation canal now 
nearing completion here. 

For the particular section of the canal where 
this redwood is to be used, another material was 
originally specified, but when the officials were 
shown that redwood was both more economical 
in cost and more flexible in its use, the specifica- 
tions were changed. 

In this particular section there is considerable 
seepage. This causes the lining of this other 
material to buckle out and swell, with the result 
that large sections of it have had to be replaced 
in order to remove the seepage and earth from 
behind. By using redwood, it is necessary only 
to remove a few boards and the same boards 
are replaced when the accumulation has been 
removed. 

When completed, this Maverick County irri- 
gation canal will be 90 miles long. It is strictly 
a gravity canal, without a pump of any kind 
throughout its length. It goes into the Rio 
Grande River twelve feet below the low water 
line. There is no dam of any kind at the 
intake and the water simply flows from the Rio 
Grande into the canal. ‘Twenty-five miles from 
this intake the canal is within 200 feet of the 
Rio Grande, with a head of 85 feet. Taking 
advantage of this favorable situation, the Cen- 
tral Power & Light Co., a subsidiary of the 
Insull interests, has contracted for sufficient 
water to generate 15,000 horsepower in the 
hydro-electric plant. The Insull interests are 
spending more than $1,000,000 on this plant and 
will begin generating power about March 1 


next. Upon completion of the canal, 60,000 
acres of some of the finest land in the State 
will be brought under irrigation. As an ev- 


dence of the expected development in this sec- 
tion that will follow these improvements, two 
railroads already are projected and applica- 
tions for permits for their construction are now 
being heard before the Interstate Commerce 
Commission in Washington. 

The total estimated cost of the canal proper 
will be $7,000,000. 





Cypress Company Prepares for 
Better Trade Conditions 


JACKSONVILLE, FLA., Jan. 25.—At the annual 
meeting of the stockholders of the Florida 
Louisiana Red Cypress Co., held at the com- 
pany’s offices in this city last Tuesday, all of 
the officers and directors were re-elected as fol- 
lows: President, J. F. Wigginton; vice presi- 
dent, C. R. MacPherson; secretary, John L. 
Roe; assistant secretary, A. G. Cummer; treas- 
urer, M. L. Fleishel; directors, J. S. Foley and 
J. S. Wilbert. 

The various district sales representatives also 
were reappointed in the following locations: O. 
L. Dargis, 500 First National Bank Building, 
Cincinnati, Ohio; George L. Hollister, 1058 
3uilders Building, Chicago; E. S. Kemper, 2014 


Baxterly Avenue, Cleveland, Ohio; G. G. 
Kuntz, 310 North Water Street, Milwaukee, 
Wis.; A. J. Packard, 107 East Second Street, 


Ottumwa, lowa; G. A. Breaux, 402 Poydras 
Building, New Orleans, La., and John C. Ray, 
Waco, Tex. 

The sales force was augmented by the ap- 
pointment of Douglas P. Jones as district sales 
manager, with headquarters at 300 Madison 
Avenue, New York City. Mr. Jones will be 
the company’s contact representative with its 
wholesale and other connections in eastern ter- 
ritory. The establishment of additional offices 


AMERICAN LUMBERMAN 


at several other points at an early date was 
authorized. 

The report of the president showed clearly 
that while business compared with former years 
has been on a much restricted basis, the volume 
was satisfactory. Cypress has more than held 
its own, and an analysis of lumber consumption 
throughout the country as a whole gives evi- 
dence that as large a percentage of cypress has 
been sold during the last twelve montis as that 
of any other species of wood. 

An enlargement in advertising and trade pro- 
motion plans has been approved and every effort 
will be made to take full advantage of the bet- 
ter trade conditions in general that are expected 
in the near future, and of the larger use of 
cypress in particular, 

the company has available stocks in large 
distributing yards in East St. Louis, Ill.; Chi- 
cago, Ill., and Detroit, Mich., which facilitate 
quick delivery for urgent needs of users in 
surrounding territories. it handles the entire 
cypress output of the following mills in Florida 
and Louisiana: Brooks-Scanlon Corporation, 
Foley, kla.; Cummer Cypress Co., Jacksonville, 
lla.; Putnam Lumber Co., Shamrock, Fla.; 
Wilson Cypress Co., Palatka, Fla., and A. Wil- 
bert’s Sons, Plaquemine, La. 





Appointed Manager of Hard- 
wood Department 


[Special Telegram to AMERICAN LUMBERMAN] 

Pine Biurr, Ark., Jan. 27.—O. S. Robinson 
has severed his connection as sales manager 
for the G. R. McSwine Lumber Co., to accept 
a position with the Anthony McLeod Lumber 
Co., Camden, Ark., effective Feb. 1. He goes 
with the McLeod company as manager of the 
hardwood department and is well qualified to 
handle this end of the business, having been 
identified with the hardwood industry in Pine 
Bluff for the last fifteen years and having also 
been secretary of the West Side Hardwood 
Club since its organization. He will continue 
in this capacity at Camden. 

The Anthony McLeod Lumber Co. recently 
moved its general offices to Camden from War- 
ren, Ark., and is composed of Garland Anthony 
and M. B. McLeod. This concern manufactures 
and distributes both pine and hardwood lumber, 
the hardwood end of the business having de- 
veloped so rapidly it was necessary to get 
someone to give it closer attention. 

Mr. McLeod will continue to take care of 
the pine department. This company now has 
several contract mills cutting hardwoods and 
is in position to furnish all items of southern 
hardwoods, railroad car material, switch ties 
and other hardwood dimension. 

Mr. Robinson is anxious to continue to build 
a reputation for honest dealing and assures his 
many friends and customers that he is now in 
better position than ever to render service sec- 
ond to none. He and his family will leave 
Pine Bluff for their new home at Camden and 
leave with good wishes from their many friends 
in this city for continued success. 








Information on Septic Tank 
Construction 


WasHuinecton, D. C., Jan. 25.—Tangible evi- 
dence of the advantage of maintaining close 
contact with the farmers was a letter received 
last week by the National Lumber Manufac- 


turers’ Association from the American Farm 
Bureau Federation asking that it furnish in- 
formation on the construction of septic tanks 


to seventy farmers whose addresses, scattered 
over widely separated sections cf the country, 
were listed in the blanket request. This re- 
quest is typical of letters received daily in 
blanket form and from individual farmers ask- 
ing that they be supplied literature on various 
farm construction subjects. These seventy per- 


sons are being mailed copies of “The Use of 
Lumber on the Farm” and the folder from the 
“Lumber Facts” series on septic tanks, 
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Recommends Further Reductioy 
of Stocks 


WasHInNcTon, D. C., Jan. 27.—The Timber 
Conservation Board has received a report from 
its special lumber survey committee on lumber 
consumption, lumber stocks and 
consumption for the last quarter of 1931, - This 
committee, which was appointed on July 9 
1931, by the chairman of the board, consist; 
of Thomas S. Holden, economist, F. W. Dodge 
Co., New York; Dr. Frank M. Surface, 4s. 
sistant director, bureau of foreign and domestic 
commerce; M. W. Stark, lumber and_ coaj 
economist of Columbus, Ohio; Calvin lentress, 
president, Baker, Fentress & Co., Chicago; and 
Wilson Compton, secretary and manager, Na. 
tional Lumber Manufacturers’ Association, 
This committee serves voluntarily in co-opera- 
tion with the work of the Timber Conservation 
Board in its study of the economic situation jp 
the forest products industries. 


The committee points out that lumber stocks § 


have been reduced two billion feet from the 
high peak of Jan. 1, 1931, when they were the 
greatest in the history of the industry. It adds 
that the lumber industry as a whole has con- 
tinued to react affirmatively to the recommen- 
dations of the committee. 

The committee finds that lumber consumption 
has declined by more than one-half since 1928, 
and this tremendous curtailment of market 
makes necessary a further reduction of surplus 
stocks, which are now estimated to be about 
four billion feet. 

Among other recommendations of ‘the com- 
mittee is one that lumber manufacturers con- 
sider the practicability of pooling of stocks, of 
consolidation of sales, and of deferred financing 
facilities which will stimulate building, espe- 
cially farm and small residence building. 

The committee also suggests that a further 
survey be made at the end of the first quarter 
of this year. 


Lumber Company Holds Annual 


JACKSONVILLE, ILL., Jan. 25.—At the annual 
meeting of stockholders of the Andrews Lum- 
ber & Mill Co., of Mattoon, held at the office 
of the F. J. Andrews Lumber Co. here last 
week, F. J. Andrews, jr.. H. K. Chenoweth, 
H. B. Pegram and W. M. Morgan, of Jackson- 
ville; J. D. Andrews, of Mattoon, and H. C. 
Paris, of Minneapolis, Minn., were named as 
directors. Officers elected were: President, F. 
J. Andrews, jr.: vice president, J. D. Andrews; 
secretary-treasurer, W. M. Morgan. 





Celebrate 75 Years of Service 


SAVANNAH, Ga., Jan. 26.—Seventy-five years 
of service were celebrated by the John G. But- 
ler Co., retail lumber and building material 
dealer, Tuesday, Jan. 5. A _ party of officials 
and members of the Chamber of Commerce, of 
which E. George Butler is vice president and 
former president, visited the office of the com- 
pany to extend their congratulations and later 
made a trip to the lumber mill and paint fac- 
tory of the company. 

The company started in business years 
ago across the street from its present location 
at Whitaker, Congress and St. Julian streets, 
being then on the northeast corner of St. Julian 
and Whitaker. It subsequently moved to its 
present location where it has since remained. 

The public bake ovens and the House for 
Strangers were the first buildings on the site 
of the company in Colonial days, they being 
located there in 1734, the year of the founding 
of the colony of Georgia. The public mill was 
located across the street where the first Butler 
business was organized, so the company has 
always been on historic ground. 

Present officers of the business are: John G. 
Butler, president; Harry G. Butler, vice prest- 
dent; and FE. George Butler, secretary and 
treasurer. All of them have long been actively 
connected with civic work in Savannah. 
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Take a Tip from the Doll 
Little women the land over are revel- 
ing in miniature homes which the good 
judgment of their elders provided for 


them at Christmas time. There is no 
more beloved gift for the small girl 
than some kind of doll house, a com- 
plete kitchenette, or facilities for cook- 
ing or housekeeping work of one kind 
or another. The little girl loves to busy 
herself in imitation of mother; loves to 
set out her tiny table with sure enough 
dishes; to put a real kettle over a real 
fire and listen to it sing; to sweep and 
dust and make miniature beds—and 
what a wonderful training in home 
making this early play can be. 

Doll houses were even more popular 
this year than in preceding years, the 
toy departments report, despite the de- 
pression, and all the home-making toys, 
such as small electric stoves, or gas 
ranges, real electric refrigerators, with 
ice cubes the size of postage stamps, 
and of course all kinds of furniture and 
dishes which have always been staples 
in the toy markets, have attracted the 
buyers more than ever. 


Thoughts seem centered on _ the 
home. Toy manufacturers seem to 
have exercised more than ordinary 


genius in making the home furnishing 
playthings more wonderful than ever. 
The little girl of today can have every 
item, even in the cheaper playthings, 
that goes into a modern home. And 
does she love them? Well, ask the toy 
store managers. 

Five of the largest Chicago stores 
report increased doll and doll-house 
sales for this year, according to the Na- 
tional Association of Real Estate 
Boards, which has made a survey of 
this business. There is no depression 
in the doll and miniature home market. 

Does not this indicate the inborn 
love of home and home making which 
has always marked American woman- 
kind? Does it not also indicate that 
women are the potential home buyers? 
Neither the depression nor the alleged 
modern supersophistication of children 
has affected the sales of homes and 
home furnishings for dolls. 

It seems to an observer of life that 
this indicates also a home-hunger on 
the part of children which is not satis- 
fied by modern home conditions. Chil- 
dren frequently spend their allowances 
on items of furniture to add to their 
doll homes, and sometimes a child who 
has nothing at all but a battle-scarred 
veteran of dolldom will spend her pen- 


nies on a ting sofa, which has a bit of 
bright coloring to recommend it, and 
pretend she has a beautiful home. 
This home hunger which is inborn 
in the feminine portion of the popula- 
tion (and sometimes you see a little 
boy taking a shy and furtive pleasure 
in these playthings, too), must be satis- 
fied if we are to have happy, contented 
wives and mothers in the future. A 
real home for the child will develop a 


of late years by city and State com- 


missions on housing and _ planning. 
Small town home builders need to 


consider these problems as well. 
.. ¥.. = 
The "Power Station" of the Home 


Somebody has called the kitchen 
the household workshop; which of 
course it is, for in it is done more of 
the so-called drudgery of family rou- 





Ideal Kitchen Planning 


There’s nothing of the chill sanitary efficiency of the hospital about 
this delightful modern kitchen, though it is even more efficient than 
some hospitals and certainly as sanitary. The gay curtains, the two-toned 
linoleum and the pastel shades in the walls and woodwork take away 
the somewhat grim look that too-often marks the well-planned kitchen. 
Then, too, the charming views through the attractive casement windows, 


tine than in any 
other room. In a 
real sense it is the 
power station that 
keeps the machin- 
ery of the home 
running smoothly, 
and every one 














happy. 

Like every other 
room in which 
much work of great 
variety is to be 
done, the kitchen 
deserves special 
care in planning. 
Planning and ar- 
ranging a_ kitchen 
no man’s job, 
unless he is to do 
the kitchen work; 
but men, particu- 
larly architects and 
builders, can do a 
lot to lighten the 
burden of the 
housewife by pro- 
viding built-in 


is 











add a great deal. The special feature about this arrangement is the little 
cupboard to the right of the sink and on a level with it for soaps, washing 
powders, etc. and the cupboard above for measures, mixing bowls, and 
the like. To the right is the work table, with drop leaves and abundance 
of drawer space, while above it a remarkably convenient cupboard for 
condiments. The range is at the right, just out of sight. 


kitchen and dining 
room conveniences. 

The major prob- 
lem in kitchen plan- 





real home maker for the next 


eration. 


gen- 


oda 
Building on a Narrow Lot 


When the narrow lot is unavoidable, 
the house must be so designed that 
the maximum wall space is exposed to 
sun and air, which is today one of the 
most important features of small-home 
architectural development. 

City planners have especially studied 
the problems of spacing so as to ad- 
mit the maximum amount of light and 
air. The bad effects of poor light and 
ventilation and the restful effects of 
grass, trees and shrubbery have been 
the subject of considerable research 


ning is to afford 
plenty of room with- 
out unduly adding 


to the steps to be taken; and to keep 
the size of the kitchen at a minimum 
while still avoiding congestion. The 
cook and dishwasher use a multitude 
of implements and a great variety of 
comestibles. All require room when 
not in use where they will be quickly 
accessible when wanted and out of 
the way when soiled. 


Distances between table, stove, sink 
and cupboard must be as short as con- 
sistent with the room needed for 
work, and there should be no dark 
places or lack of ventilation. The 
way between kitchen and dining room 
should be short and direct, and the 
china closet should be en route. 


This page is written for the general public with the purpose of encouraging and spreading the idea of home 


owning and home improvement and to help create business. Show it to your editor. Free reprint on request, 
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Where Summers Teem With Tourists 


The Green Mountain State Produces Granite—Aiming at Boost in Quality 
A Lumber Market of Former Days—The Home Town of the Reserve Officer 


Montpelier, the capital of Vermont, is an- 


other of these rather numerous little moun- 
tain cities to which nature has given a 
lovely setting. It lies on the paths of sum- 
mer visitors, without itself being a resort 
town. At least the citizens do not con- 
sider it to be one; for those people who 


come up into the Green Mountains to spend 
a week or all summer usually go to lakes 
or to mountain resorts where a_ business 
is made entertainment. Montpelier 
itself, in addition to being the seat of 
the State government cuts some granite 
for which Vermont is of course famous. 
It is an insurance city; and in relation to 
population it claims be the country’s 
great insurance center. Then, too, it has 
another industry that is somewhat in our 
line. It makes clothespins by the million, 
out of white birch. One of its neighbors, 
the city of Barre, is the granite center of 
the State and probably produces more me- 
morials than any other in the country. 


of 


to 


Working for Quality Building 
The Allen Lumber Co. has a retail yard 


in Montpelier, though 


its head office is in 
Barre. Karl Norris, a capable young lum- 
berman, is in charge of the Montpelier 
yard. Like a good many other dealers to 


whom this department has talked in New 
England, Mr. Norris was wishing for some 
legitimate boost in lumber prices; not a 
runaway market to be sure, but a stiffen- 
ing that would at once stabilize the whole- 


sale level and convince the _ so-called 
shrewd consumers that waiting for still 
lower levels was a vain hope. Apparently 


there are in the aggregate a great many 
thousands of people who are all prepared 
to build new houses or to rejuvenate old 
ones but are waiting for further reduction 
of material prices before they begin. A 
person who knows anything at all about 
lumber prices knows that only the utmost 
distress could force lumber to a lower level 
and that further savings would be so slight 
they could hardly be any object at all. Per- 
haps before these lines get into type the 
longed-for stiffening will have occurred. 
Already we hear some rumors of it. 


Small-Mill Production 

Mr. Norris says that the factor which is 
not the least worst in this scramble and 
preoccupation with low prices has been a 
gradual lowering of the quality of build- 
ings. To combat this, or at ieast to aid 
in meeting the situation, Mr. Norris has 
added Four-Square to his line. 

“We have to meet a certain competition 
from small mills scattered through the 
mountains,” Mr. Norris said. “These men 
don't have the equipment or the knowledge 
to produce and grade good lumber; but it 
is lumber, and people buy it. I want to 
have something I can show to my cus- 
tomers; something that will speak for it- 


self. This packaged lumber makes a fine 
appearance; and after it has made its im- 
pression I can talk of saving in building 
labor and of the quality it will add to the 
completed building. It’s easy to show how 


little it wiil add to cosis. This is a new 
line here, and while it seems to be catch- 
ing on well for an unknown item | don’t 


of course know how successful it will be. 
But I’m thoroughly sold on the quality idea 
and am pushing it hard; not only for the 
benefit it will do right now but also with 
an eye to future years.” 

Burlington, Vt., on the eastern shores of 
Lake Champlain, was once a great lumber 
market; the third in size in the United 





Among the scenic New England mountains 


States. This lumber was sawn in the Ot- 
tawa Valley and brought down to Burling- 
ton by barges. Here it was graded and 
milled and shipped out by wholesalers. In 
those days the science or art of grading 
lumber was not quite so well standardized 
as it is now, and Burlington had more or 
less its own standards that were widely 
recognized as reliable and high. In those 
days a young iumberman could go tu Bos- 
ton or almost any other big lumber mar- 
ket, state that he had gotten his training 
in Burlington and command a job. But 
of course with the passing of the great 
production centers to the Lake States, the 
southern pineries and the West Coast, this 
old market declined. The city has several 
box factories and wholesalers and a couple 


of retail yards; able and important, but 
not handling the volume of the old days, 


A University Town 

T. A. Haigh, of the lumber company that 
bears his name, says that business was not 
so rapid during 1931. Burlington is not an 
industrial town, as easlterners use the word, 
though there are textile plants. It is a uni- 
versity town and has the State university 
and the agricultural college. Such institu 
tions are important, for they mean rather 
steady faculty payrolls, but they do not 
contribute to rapid growth. Here again we 
heard the wish that prices would dress 
ranks in a stable line. 

To add to the problem there has been 
some direct shipment. Doubtless when the 
story of these last two years of the lumber 
business is told, if it ever is told in detail, 
there will be a chapter about the break. 
down of sales ethics on the part of certain 
individuals. No one department of the in- 
dustry seems to have sinned as a whole, 
and probably the sinners are rather evenly 
distributed. A person understands well 
why standards have been warped, even if 
he can’t justify the occurrence. Many a 
business man finds himself in a tough spot, 
believes that conditions will change and 
thinks if he can hold on and keep his or- 
ganization going a little longer he'll see 
daylight. So he begins trading dollars to 
maintain volume, and presently he begins 
looking afield at his neighbor’s customers. 
Tne rest follows in due course. It’s bad 
for the industry; or at least it makes re 
covery and the resumption of old _ stand- 
ards difficult. But doubtless this is a case 
where he who is without sin should cast 
the first stone. No, of course not every 
lumberman has broken through the ethical 
hedge. Many have held rigidly to accepted 
standards. But a lot of us have traded 
dollars by letting prices slide below the 
proper figure, based upon wholesale levels, 
and this has not only lessened our own 
profits but has also pulled sales away from 
our neighbors. No one is wise enough to 
settle the right and wrong of every case; 
but we of the retailing fraternity do look 
askance at direct sales by wholesalers to 
our own regular and established trade. 
They are hard to justify; and leave sore 
spots that will be hard to heal. 


A Glance at Shook 


The Shepard & Morse Lumber Co., on 
College Street, is another well-known con- 
cern in Burlington. We dropped in to see 





A. B. Buell, of the Horatio Hickok Co., 4 | 


box company. Mr. Buell tells us that the 
price of shook is not high enough to excite 
any one and that our friends the fiber peo 
ple are constantly looking farther afield in 
their search for business. They've tried 
to get into the heavy crating game, but 
without much success. The readiness of 
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Americans to drop proved and established 
articles for something new is at once a 
strength and a weakness. Out of all the 
experimenting some better ways are devel- 
oped; but at the same time worse ones are 
given a trial, to the injury of established 
industry. The swarm of substitutes is a 
case in point. Some are proving useful, 
put others have already gone into many 
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of any depression. Much construction has 
been big building, of a public or semi-pub- 
lic type. This doesn’t mean many direct 
sales for the lumber yards, but it does 
mean that all our skilled mechanics have 
been employed, and it means also that quite 
a bit of house building has resulted indi- 
rectly. For instance, the State is spending 
a large sum of money on construction at 

the prison at Danne- 











mora. Some of the 
workers there have 
had to come to this 
city to find lodgings; 
and as a result we 
have made a good 
many sales over there. 
Then, too, there has 
been some house build- 
ing and much repair 
here in Plattsburg; 
and except for the fact 
that prices have been 
uncertain and too low 
we have been getting 





New England farm buildings, all connected for winter safety and comfort 


hundreds of homes and are already de- 
stroying the home investments of people 
who can not afford such destruction. 

If you ask us, which come to think of 
it you haven't, what the big service factor 
of the near future in our line is to be, we'll 
guess it is going to center about the busi- 
ness of getting more value put into houses. 
The house-building industry has been hit 
at least twice in recent years by pressures 
to lower building standards. After the war, 
speculative building spawned like shad; 
and shrewd and none too scrupulous con- 
tractors found it to their immediate inter- 
est to save cost in the frame and to depend 
on trick features in the finish to make their 
sales. Many a florid bathroom has been the 
red herring drawn across the trail of 6-inch 
joists, 28 inches on center. Then the last 
two years the preoccupation of the public 
with low price at any cost has driven build- 
ers to rather similar expedients for saving 
cost at expense of quality. 

A person wonders how much more of this 
cheapening of houses the industry can 
stand. The public is primarily at fault, but 
the public does not acknowledge its errors. 
It looks for some one else to blame and, 
having found him, it punishes him with 
suspicion and by trading elsewhere. At 
the moment, this struggle on the part of 
dealers for better materials in houses is a 
tough thing to tackle. But is must be 
tackled in earnest and on a wide front; 
else the industry is likely to have a pain- 
ful knot tied in its tail. 

A Military Town 

Around on the west side of Lake Cham- 
plain is the town of Plattsburg, N. Y. Most 
of us know this handsome little city, by 
name at least, because of its part in the 
World War. The citizens’ military train- 
ing camps which were held here before the 
war, and which are still held here, gave 
the name of the city to the general idea 
of the training of reserve officers. There is 
a permanent army post in the city. A nor- 
mal school brings many students. 

A. F. Winter, of Finch, Pruyn & Co., tells 
us that the city has had a great amount of 
building. 

“If we could have kept the newspapers 
out,” Mr. Winter said with a smile, “I don’t 
believe Plattsburg would have been aware 


on well enough. From 
what I hear, this is 
one of about three 
towns in this half of 
the State that have been going along with 
normal volume or near it. 


Confident of the Future 


“It may be our rather favorable experi- 
ence, but I'm not at all gloomy about the 
future. I hear reports and see indications 
of returning markets and of steadier and 
more reliable wholesale levels. Once a real 
wholesale level is established, there isn’t 
much doubt but that retailing will take a 
big jump. There are enough people wait- 
ing to be sure that prices are not going 
lower to start a real market; and once it 
is started in a real way, it’ll continue. 
Convince bankers and other money lenders 
that they’re on the wrong track in discour- 
aging building, and that'll help. These 
money lenders are timid at the wrong time. 
If they’d gotten scared some years back, 
they might have done the country a serv- 
ice. But they don’t seem to learn. They 
steer people away ; 
from building at a 
time when prices are 
probably lower than 
they will be again for 
a generation. If to 
easier real estate 
loans could be added 
higher standards of 
building, many of our 
troubles would be 
over. But at_ that, 
when we consider our 
situation in compari- 
son with those we 
hear about elsewhere, 
we feel pretty good.” 

The main office and 
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name to every school child. It was here, 
at the picturesque fort on Lake Charaplain 
that Ethan Allen and some eighty of his 
Green Mountain boys captured the stores 
and artillery that were later used in the 
siege of Boston. Captain de la Place, the 


British commander, had a garrison of only 


about a dozen men. So it does not rank 
large as a military action, but it put heart 
into the colonists. According to history, 
Allen hammered at the door and demanded 
the surrender of the post “In the name of 
the great Jehovah and the Continental 
Congress.” Ribald tradition has it that the 
picturesque Vermonter really said, in effect, 
“Come out of there, you this and that old 
thus and so.” 


A Historic Battle Ground 

In any event the old fortress saw much 
violent action over a period of nearly two 
centuries. This chain of lakes made a 
natural highway between ihe French in 
Canada and the English colonies to the 
south; and it was fought over repeatedly 
by both white men and Indians. The fort 
has been largely restored and is now a 
highly interesting museum of the Indian 
and colonial wars and the Revolution. 
Thousands of visitors go to see it. It has 
not been occupied as a military post for 
150 years. 

The village of Ticonderoga, N. Y., has a 
couple of paper plants, but is largely a resi- 
dence point and a market for the surround- 
ing country. It has quite a summer popula- 
tion in and around it, and this is a great 
section for children’s summer camps. 
There are probably few lovelier sections of 
the country than upper New York and the 
Adirondacks. Much of this mountain coun- 
try retains its appearance of wildness, save 
for the good roads and the occasional high- 
hat summer ‘hotels and stretches of sum- 
mer estates. The summer climate of course 
is ideal, and its comparative nearness to 
dense centers of population farther south 
make it the goal of thousands of people 
during the vacation season. 


R. P. & L. R. Mead operate a lumber 


yard here, as does the Pond Lumber & Coal 
They are near 


Co. neighbors. The chiefs 
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mill of Finch, Pruyn (|g 
& Co. is located at 
Glens Falls. This 


branch yard maintains 
quite a building store in its office, with dis- 
plays of millwork, paints and hardware. 

A. Mason & Sons (Inc.) have a yard in 
Plattsburg. G. C. Oliver, of the yard that 
bears his name, was out of the city. The 
people there reported a good many new 
houses and a large volume of repair work. 
This yard used to operate a small sawmill 
but has closed it down. 

Ticonderoga is another place known by 


General Offices of Finch, Pruyn & Co. at Glens Falls, N. Y. 


were away when we Called; but we were 
told that a certain amount of cottage trade 
has been coming in and the usual repair 
and remodeling. The village has felt the 
times somewhat, largely because the vaca- 
tion crowds have not been quite so large 
the last two summers. It is a handsome 
little city and, at the close of the vacation 
season when we stopped there, it was full 
of cars bearing plates from many States. 
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Popular Indoor Sport Fad Calls 
for Use of Lumber 


The Mercer Lumber Co.’s branch at Hub- 
bard Woods, Ill., has installed a number of 
ping-pong tables in its office and now invite 
the sportive citizens of that Chicago suburb to 
make use of them in playing the game during 
three different evenings of the week. This 
lumber and material selling firm is a prime 
mover in a ping-pong tournament to be held 
in Winnetka on Saturday, Jan. 23, in which 
ping-pong players—men, women, boys and girls 
—of the North Shore suburbs are expected toc 
play. 

The lumber dealers are setting up the claim 
that they are selling the most desirable kind 
of lumber for tables on which this kind of 
indoor tennis is played. A great variety of 
ply-wood is being used. 

The Fisher-Matson Millwork Co., in Park 
Ridge, exhibits a number of the tables, some 
of them in the knock-down. 

W. G. Brown, carpenter-contractor, is mak- 
ing the tables in the basement of his residence 
in Park Ridge, where all of the yards are 
handling ping-pong table material. The interest 
is further accentuated by the action of the 
daily press in giving space to the sport of the 
game. 

The game of today is not that of a quarter 
of a century ago. The modern game is quite 
a different one, and the people seem to be taking 
to it with considerable vim. 

Some very artistic designs in tables for the 
game have been turned out. They are set up 
in sleeping porches, basement recreation rooms, 
or other suitable rooms, where they become 
centers of interest. 





A Lesson in Co-operation 


The following story appears in the Retail 
Grocers’ Advocate, but the lesson conveyed is 
equally applicable to the lumber business: 


Two rabid business competitors who had 
tried to “price slash” each other to death met 
face to face on an ocean liner and glared. 
That night there was a terrible commotion 


rboard, and piercing shrieks that the ship was 
sinking! 

Jones rushed on deck and collided with his 
hated enemy, Smith. 3ut one life preserver 
was in sight and the two made a dive for it 

only to crash their heads together, and fall 
unconscious to the deck! 

When they opened their 
they had left to their 
sinking vessel! 

“Good 
lost!” 

“Heaven help us!” 
we're doomed!” 


discov- 
on the 


eyes they 


ered been fate 


Lord’” shouted Smith, ‘‘We—we’re 


screeched Jones, ““We— 

Scurrying madly about the ship Smith stum- 
bled upon a small lifeboat that had been over- 
looked, and lowering it to the water, leaped 
into it 

“Hey, there!” shrieked Jones, “You 
not going to leave me here to drown?” 

“Sure thing!” retorted Smith, “You never 
had any mercy on me in business!” Where- 
upon he attempted to row away, but discov- 
ered to his dismay that the craft required two 
men to man it! 

“Hop in!” he shouted to Jones, “And grab 
an oar!” 

“Go to the devil!” snarled Jones, 
found a boat of my own!” 

He lowered and 
Smith’s craft it 
afloat. 

As the two lashed futilely about with their 





you're 


“IT just 


leaped into it, but like 
required two men to keep it 


the 
drowned! 


oars, two boats collided—and 
The moral? 


“Pull together!” 


both were 





Looks for Increased Building 


LEXINGTON, Ky., Jan. 25.—The Smith-Hag- 
gard Lumber Co., this city, has several build- 
ings under construction, these including a resi- 
dence for Dr. M. S. Davis; a stock barn and 
other buildings for Mrs. Lucas Brodhead at 
her farm in Woodford County, and a large 
English type residence for Dr. O. W. Justice, 
about four miles from town. 3esides these, 
many other construction jobs have been com- 
pleted by the company during the last year. 
The company is confidently looking to  in- 


creased building in Lexington this year, be- 
lieving that many people will be inclined to 
take advantage of the low construction costs 


now prevailing. 





Says Dealers Should Stress 
Need for Front Porches 


TacoMA, WASH., Jan. 23.—T. L. 
the Washington Manufacturing Co., here, is 
much interested in the letter which appeared 
in the “Query and Comment” department in the 
Dec. 5, 1931, issue of the AMERICAN LuUMpber- 
MAN, entitled “Why Build Houses Without 
Porches.” 

He points out that some people who, other- 
wise, are the soul of hospitality, will, because 
of the lack of an entrance porch, force their 
guests to stand out in the rain or snow unpro- 
tected from the elements, while waiting for an 
answer to their ringing of the doorbell. 

In his opinion, a house without a porch does 
not have a friendly, neighborly appearance de- 
noting kinship with the other good people of the 
community, but instead presents a forbidding, 


Manley, of 











This Week’s 


A Handy Device for the Farm 


Some retailers in rural communities keep a file of “ideas,” clipped 
or gathered from various sources, about handy things that can be 
built on the farm. Then, when they call on a farmer they have a 
point of contact—something to talk about, as for instance: “Say, 
John, here’s a handy wrinkle for the farm that might interest you.” 
Of course, all these ideas require a little lumber to put them into 
effect, which is another good thing. Almost any farmer who trucks 


Timely Tip 


any cattle to market 
during the year 
would be interested 
in the loading chute 
here shown, which 
was pictured and de- 
scribed in a recent 
issue of Capper’s 
Farmer. It appears 
that Guy Stude- 
baker, Clark county, 
Ohio, feeds 150 cat- 
tle a year and trucks 
them to butchers in 











Springfield and Day- 
ton. To make load- 
ing easy he built a 
chute in one corner 
of the feed shed. A 
few panels inside the 











to separate the animals that are best fitted for market. 
gets ready to deliver a load he pens off the number his truck will 
carry, backs the truck up to the chute, removes the door that closes 
the chute and drives the animals into the truck. A steer looking 
through the opening of the chute seems to think that he is making 
an escape to the open and so walks into the truck much more rapidly 
than when an outside chute is used. Mr. Studebaker says only one 
man is needed for loading cattle when such a chute is used. 


shed enable him 
When he 
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selfish, withdrawn-from-interest-in-the-common- 
eood attitude that does not invite confidence nor 
indicate a desire for friendship. — 

Mr. Manley says the successful front porch 
campaign of one of the recent Presidents of 
the United States clearly demonstrates the psy- 
chology of people in the mass toward the friend- 
liness of a front porch. “It showed,” he said, 
“people were at once convinced that here was 
4 man of their own kind—one they could de- 
pend upon to understand them and their prob- 
lems, and to work for their common interests.” 

“There is scarcely any style of residence ar- 
chitecture that can not be improved upon by 
the addition of proper porch work,” said Mr. 
Manley. “Then, too, proper porches add much 
comfort and convenience to a home; particu- 
larly is this true in the sections of the nation 





Office of the Hudson-Houston Lumber Co., Ardmore, Okla. 


where the temperature ranges from zero or be- 
low in the winter to 90 or more degrees in the 
summer.” 

“And lastly,” he concluded, “there’s a lot of 
business to be gained by the lumber dealer who 
actively solicits the building of porches, for 
many of the owners of homes without porches 
have felt the need for them, and will build them 
when dealers show how attractive porches can 
be added for a reasonable sum.” 





Promoting Buying at Home 


As a means of helping the local merchants 
encourage the people of Monrovia, Calif., to 
patronize the home-town stores, the Sunkist 
Lumber Co., of that city, attached to all small 
packages going out of the establishment during 
the holiday season, stickers which bore, in addi- 
tion to an appropriate decoration, the message: 
“Thank you—we are shopping in Monrovia, 
too.” 

The stickers were 6 inches long and 2 inches 
wide, and could be used instead of twine or 
tape for doing up bundles. The plan of course 
can be used at any season of the vear, when- 
ever it is desired to foster the trade-at-home 
idea. The lumber company gained considerable 
good-will by thus backing up the local mer- 
chants in their endeavors to get people to buy in 
their home town. 





Example Versus Precept 


Wouldn't it be a fine thing if every lumber 
dealer who thinks modernizing is a good thing 
lor the owner and for the community would 
ix up his own place in ‘keeping with the trend 
toward improvement that is manifest on every 
side? A good many dealers have modernized 
their yards during the last year, as evidenced 
by numerous illustrated stories concerning same 
that have appeared in the AMERICAN LUMBER- 
MAN, while others are planning to take advan- 
tage of the present slackness to make needed 
Improvements. After all, example is stronger 
than precept, and there is no argument in favor 
ot modernizing quite so potent as the sight of 
buildings that have actually been reconstructed 
or otherwise improved. And that goes for re- 
painting jobs, too, the logical season for which 
Is rapidly approaching. 
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Advertising and Merchandising 
Specialty Lines 


ARDMORE, OKLA., Jan. 25.— “By advertising 
and specializing in the little things,” said the 
manager of the Ardmore branch of the Hudson- 
Houston Lumber Co., “we bring the public to 
our store and warehouse, where they have an 
opportunity to see our complete line of building 
materials. A man doesn’t build a house every 
day, so advertising lumber, or cement, or roof- 
ing won't bring him out to see our lines. But 
he does need locks and screws, nails and paint, 
more or less frequently, so these lines we 
advertise constantly, in a manner, too, that they 
catches his attention. For instance, we made a 
big window display of locks—all the varieties 
we carried. Then we 
ran an ‘ad’: ‘See our 
window today for the 
widest assortment of 
padlocks, combination 
locks, keyed alike locks, 
cylinder locks, hasp 
locks and tire locks; 
prices 25 cents to $2.50.’ 
{n this group there was 
something needed by 
almost every citizen, 
and the response to this 
tie-up of window news- 
paper advertising was 
excellent. 

“At another time we 
‘bucked’ the racket 
stores by establishing a 
dime table. When all 
was in readiness we ran a special ‘ad,’ ‘Don’t 
Fail to Inspect Our Dime Table—Do you need 
pliers, screw drivers, coping saws, whetstones, 
assorted screws, 4-inch hinge hasps, 5-lb. bags 
slack lime, screen door hinges, coil springs or 
double-light sockets? You'll find them all on 
our Big Dime Table.’ 

“People knew us for handlers of quality mer- 
chandise, so they came to us to supply their 
minor needs. 

“In April, when people were beginning to 
think of screens, we had a good display of 
screen wire and frames near the Dime Table. 
A large card beside it suggested: ‘About Time 
to Be Putting Up the Screens-—Let us figure 





on a complete screening job for you. No 
charge for estimates. Labor and materials 
moderate—and think of the comfort of a per- 


fectly screened home.’ ” 

The two-story brick office of the company at- 
tracts the attention of all who pass, as on the 
front appears a painting showing a modern 
cottage in a setting of trees and shrubbery. 
The big lumber sheds are green with yellow 
trimmings. Sand, gravel and cement; paint, 
wallpaper and glass; fencing, posts and gates: 
tools for various trades, and a large supply of 
builders’ hardware are among the lines handled, 
of course in addition to lumber of all kinds. 





L. H. Somes, known in the building material 
field throughout the northwestern States, has 
joined the staff of the Stewart Inso Board Cor- 
poration, St. Joseph, Mo., in an executive 
capacity. Mr. Somes goes to the Inso Board 
Corporation from a position as assistant sales 
manager of the Northwestern States Portland 
Cement Co., Mason City, Iowa, a_ position 
which he has held since 1923. 

Lumbermen and contractors throughout the 
northern and northwestern States know Mr. 
Somes as an aggressive sales executive of ex- 
ceptional personality. His experience covers 
practically the entire field of selling. He has 
served in house-to-house work, in store demon- 
strations, in retail work, in missionary sales 
efforts. He has sold direct to retailers, job- 
bers, and manufacturers for a number of years. 
His experience includes the training and direct- 
ing of salesmen. 

For twelve years he has worked in Iowa, 
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Minnesota, North and South Dakota, Nebraska 
and Wisconsin. Prior to his connection with 
the Northwestern States Portland Cement Co. 
he was sales manager of the Hawkeye Supply 
Company of Mason City, for two years. 





Sees Silver Lining to 1932 


The January issue of the F G Builder, official 
publication of the Fuller Goodman Co., Osh- 
kosh, Wis., sports a handsome front cover de- 
sign, featured by a broad band of silver, on 
which is superimposed the firm name in black. 
The reason for the silver is explained in an in- 
troductory article, reading in part as follows: 


For our color for 1932 we choose silver- 
emblematic of 1932 as the year with “A Silver 
Lining.’ You never get a silver lining unless 


there was originally a cloud. You never get 
the silver without the rosy light shining on it. 
To some, silver may mean the silver spoon, 
or delicacies brought in on a silver platter. 
To us, silver means a certain amount of test- 
ing and experience. So we have our silver 
anniversaries, our silver weddings, telling of 
a happy landing after years of trials and 
joys, and emphasizing the fuller years to 
come. 

Silver also 
isn’t a lazy 


means work 
man’s color. 


and application. It 
You can’t keep your 





The Early Riser 


[By S. A. Stavrum] 


I had caught the early bus, had opened 
my scanty mail and was sitting idly col- 
lecting my thoughts when in walked an 
elderly man of about sixty. I started 
slightly, for I recognized in him Dobb 
Mitchell, an eccentric old millionaire of 
our city. 


“I’ve been watching you, young man,” 
was his brisk and characteristic opening. 
“You’re on the job fairly early, you get 
your work cleaned up, I have a job for 
you.” With that he pulled a large en- 
velope from his pocket, laid it on my 
desk, turned, and quietly left the room. 


I slit the envelope and extracted its 
contents. There on the top was a check 
for one million dollars payable to me 
for value received, on fulfilling his com- 
missions as listed below: 


1. Buy for me one friend good and 
true. 


nN 


Buy for me an appreciation of 
leisure that I may enjoy the com- 
ing years. 

3. Make a will for me that will satisfy 
my relatives, the public, and my- 


self. 


There were other stipulations, but I 
did not stop to read them. Disgustedly 
I tore the check to shreds and pushed 
the papers to one side. As I did so, I 
discovered a second check with note at- 
tached: 


“Enclosed find check thirty dollars— 


please send me three tons Pocahontas.” 


I let out a whoop of joy that startled 
the janitor on the floor below. I'd finally 


busted in on old man Mitchell’s busi- 
ness! Another order to keep the trucks 
going! Tum tiddle dee tum—Silver 


Threads among the Gold! 











silver armor shining and bright you 
polish it and rub it and use it. 1930 and 1931 
experience has given us plenty of polishing 
materials. 


unless 





A COLLECTION of 1,200 varieties of wood, all 
gathered in Ohio, has been left to Akron Uni- 
versity by Gerald A. Markel, a former student 
of the university. This collection was assembled 
by Markel’s grandfather, who was a cabinet 
maker in Ohio and who bequeathed it to his 
grandson. 
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arly Spring Is the Time to 


Talk Poultry Houses 


GRAND Lepce, Micu., Jan, 25.—Lumbermen 
who seek to interest the farmer in the use of 
their lumber for greater farm profit first must 
have information that the farmer knows is re- 
liable, and then must find some way to get 
that information to the farmer in such manner 
that he will directly connect it with greater 
profits to himself. That accomplished, the 
farmer will lose little time in taking advantage 
of the opportunity offered him, as his financial 
abilities permits. 

That combination was accomplished last 
spring by the Grand Ledge Lumber Co., of 
this city, and the McKee & Kane Lumber & 
Fuel Co. (Inc.), of Lansing, in both of which 
yards A. V. Kane is interested. He is man- 
ager of the local establishment (which is affili- 
ated with the Marshall-Wright Lumber Co. 
(Inc.), of lonia, where the buying is done), 
and is associated with Henry McKee in the 
yard in the capital city. 

The interest of the farmers in this locality 
(Grand Ledge is only eleven miles west of 
Lansing) was quickly aroused when they re- 
ceived one morning copies of a circular which 
by its own declaration talked of “Better Poul- 
try Profits,’ and which “compared the old, 
obsolete methods of laying house construction 
with those of today,” concluding that “the 
modern laying house must be insulated, venti- 


lated and sunny.” Of course Mr. Farmer 
opened the circular, and what he saw inside 
might easily have been a bulletin from the 
Michigan State College (for many years 
known as Michigan Agricultural College), ex- 


cept that it was much more attractively and 
expensively printed than money appropriations 
usually allow of a State institution of any kind. 


There was not one word about the Grand 
Ledge Lumber Co. except its name on the 
cover, as the sender. 

Neither was there any advertising on the 
next mailing, which invited the farmers to 


attend a demonstration of the best way to build 
a brooder house, and to get other information 


which would be helpful to them. This dem- 
onstration was held at the yard in Lansing, 
because of its central location and other ad- 
vantages, and the brooder house was con- 
structed as promised. Motion pictures helped 
in the program of education. Prizes were 
given, and refreshments were served. There 


was a gratifyingly large attendance of farm- 
ers. They knew how a poultry house should 
be built, and so lack of certainty of correct 
knowledge was no longer a_ hindrance. 
Results were prompt and sustained. Speak- 
ing for the Grand Ledge yard Mr. Kane told 
the AMERICAN LUMBERMAN that he had sold 
about fifteen of the built-up units at $100 
apiece, totaling $1,500 worth of business of 
this type alone. Of the selling price of the 
poultry house, $8 represents material, $15 for 
labor, and $5 for delivery and other costs. He 
has found that one of these buildings, 10x12 
feet, 6% feet high, can be put on a Ford de- 
livery truck without any difficulty and just as 
easily unloaded, for of course it is mounted 
on skids, so the farmer can move it from one 
range to another from year to year, as the 


college recommends. It will hold 360 chicks, 
and is built of No. 116 Douglas fir siding. 
It has been said the results were sustained 


as well as prompt. One reason for this is the 
fact that Mr. Kane has kept poultry house con- 
struction in the minds of farmers by visits at 
farmers’ meetings, where further information 
is given. Another is the lasting, informative 
nature of the circular prepared in the begin- 


ing of the program of education. As _ pre- 
viously mentioned, it is more of a_ textbook 
than an advertisement. 

A great many farmers, after reading this 


and attending the demonstration, decided to 
build their own poultry house or brooder 
house, and Mr. Kane, who sold a large amount 
of material for this purpose, said that it was 
a wise move on the part of the farmers. They 
had plenty of time, particularly at a time of 
year such as now, and most farmers are handy 
with hammer and saw. They built their own. 
Mr. Kane was not prepared to say how much 
material had been sold, but it was a lot; what- 
ever it was, it should be added to that $1,500 
worth of business previously mentioned. 

If. results count—and don't they ?—the cir- 
cular that played such a big part in this cam- 
paign is certainly worth reproduction on this 


"Tis is the type of Insulated Brooder Ho 


Recommended by the Michigan State College 








REMEMBER--Most Old Brooder Houses can be Modernized and Insulated at small coat 
Sanitation and Ventilation Prevent Disease. 


Insulation, 





The inside spread of the circular used with great success by a Michigan retailer to interest his 
farmer customers in properly constructed, insulated and well ventilated poultry houses and 
brooder houses. The actual size of this double-page spread was 12x18 inches 


page. It is of the one-piece, fold-up type, and 
after noting the address side the recipient turns 
it over and sees pictures comparing old and 
modern types of laying house on a well known 
Ingham County farmer’s place. Then, on the 
first unfolding, he sees as the center of inter- 
est a close-up portrait of five soulful-looking 
baby chicks in a row; he is urged to “Grow 
Better Chicks.” 

His glance quickly shifts to the large-type 
announcement that “Michigan's $44,000,000 
Poultry Industry Offers BIG OPPORTUNI- 
TIES.” Down below he is told how and why: 

Poultry in Michigan is one of the foremost 
income producers. Many Michigan farms de- 
pend upon chickens for a substantial portion 
of the cash farm income. The poultry in- 
dustry has steadily increased in importance 
the country over, Michigan ranking third in 
the United States, according to the United 
States Department of Agriculture. Poultry 
income per square mile in this State amounts 


to $1,556, or 14.6 percent of the total gross 
farm income. 
The baby chick industry is making tre- 


mendous strides. The output from Michigan's 
hatcheries is readily sold and the raising of 
chicks is now based upon more _ scientific 
methods than ever before. Hatcheries have 
the advantage of the valuable co-operation 
from Michigan State College, as well as the 
several poultry associations, 

Winter plans make summer profits. 

The 10x12 colony houses allow three chicks 
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Farmers Have Plenty gj 


Time to Look and Lister, 
and Will Act, If Deale| 


Points Out the Way 


per square foot, holding 360 chicks, which 
a nice sized flock to place with each broods ; 
stove, 

When buying brooder stoves be sure to ge 
those that are thoroughly reliable... , ; As iy 
buying other equipment, it is wise to buy, 
well known product. ; 

Do not place the chicks around the broode, 
canopy until they are ready for the starting 
mash, The chicks will be ravenously hungry 
and eat much grit and brooder litter, — 

Sunshine is a great disinfectant—let the 
chicks get all they can. It dries out the 
litter and side walls of the poultry hous 
and keeps the birds healthy. 

Left to themselves in a pen with a hopper 
full of grain and a hopper full of mash 
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chickens will pick and choose what their 
needs require and not grow overfat. 

Chicks seem to learn to like appearance, 
odor and taste of a certain mash mixture, 
If their accustomed feed is changed it may 
reduce feed consumption for a day or two. 

The accompanying illustration shows what 
the farmer sees when he unfolds the circular 
to show the inside. With those radiating red 
“rays” helping to draw his attention, he sees 
the picture of the 10x12 portable brooder house 
in the upper left corner, and above it that au- 
thoritative endorsement, “This is the type ol 
insulated brooder house recommended by Mich- 
igan State College.” Below, in plain, under- 
standable language, Prof. C. G. Card, of the 


college, explains “The Necessity of Brooder | 
Houses” : 

In keeping with 1931 policies, it is as 
necessary that the successful poultryman 


brood his chicks in a modern, well insulated, 
properly constructed brooder house, as it is 
that he make the trip to the city in an auto- 
mobile in place of the ox cart. The modern 
brooding of chicks demands the best methods 
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and the brooder house with the brooder stove 
is an indication of present times and policies 
In times past one incubated the eggs under 
the old hen and brooded the chicks in the 
same method, the old hen answering the pur- 
pose of incubator and brooder. With 1931 
models, if the old hen has any value at all, 
it should be in the production of eggs, and 
we can brood chicks more economically in 
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prooder houses and under brooder stoves. 


Under the old method, one hen would brood 
15 to 20 chicks, and if one raised a total of 
75 to 100 chicks during a season, she was 
considered a good poultrywoman. Under the 
present conditions the incubators hatch 
chicks by the thousand, and we brood _in 
prooder houses, under brooder stoves, putting 
300 to 500 chicks in one house. The final 
results under the old method were 25 to 30 
pullets in the fall of the year, and these with 
a few old hens constituted the laying flock. 
The laying flock was not supposed to lay 
during the winter months, but produced eggs 
only in the spring of the year, and if one 
accidentally obtained winter eggs she was 
greatly surprised. Under present date meth- 
ods the average farm flock is 100 to 150 well 
pred pullets. These pullets are placed in the 
laying house in the fall of the year, receive 
good feed rations and proper management, 
with the result that winter eggs have be- 
eome nearly as plentiful as have the spring 
and summer productions. Therefore, the 
necessity of the brooder house is accepted, 
and it is considered one of the essentials for 
1931 successful poultry management. 

We believe that the colony type of brooder 
house is much more satisfactory than is the 
stationary type. Our modern poultry methods 
demand better sanitation than in previous 
times. Consequently the change of range 
from year to year is considered one of the 
essentials for successful poultry rearing. The 
colony type can be used in one area for this 
year and moved to clean ground and new 
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area for next year, thus eliminating many 
of the so-called poultry disease problems. 
The insulating of the house is recent, but 
is to be recommended because of economy of 
fuel cost and satisfaction from the chicks’ 
standpoint. The insulated house is much 
warmer, and more economical to heat, al- 
though the first cost is increased because of 
the insulation. We, therefore, believe that 
in keeping with 1931 policies the farm pro- 
gram should include a properly constructed, 
well insulated colony type of brooder house. 


At the bottom of the page the farmer is re- 
minded that ‘Most old brooder houses can be 
modernized and insulated at small cost. Insu- 
lation, sanitation and ventilation prevent dis- 
ease.” On the other page the construction de- 
tails of the brooder house are shown, and “an 
efficient brooder house, built for Michigan con- 
ditions” is described by George Amundson, of 
the college’s extension agricultural engineer- 
ing department, where the building was de- 


signed : 
An efficient breoder house for Michigan 
conditions must be (1) movable, (2) warm 


and free from drafts, and (3) well ventilated. 
To be movable, the brooder house should not 
be larger than 10x12 feet. If built in larger 
units it becomes heavy and difficult to move, 
and the tendency is to leave it in one place. 
Insulation is necessary to save fuel, maintain 
an even temperature, and prevent drafts. 
Using the wide, full length %-inch insulat- 
ing boards saves very materially in the fuel 
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used, seals all cracks from possible drafts, 
maintains an even temperature with less like- 
lihood of shielding the chicks, and adds a 
great deal to the strength and rigidity of the 
house. By using the wide %-inch insulating 
boards, as shown in the plans for the Michi- 
gan State College brooder house, some of the 
framing can be omitted, resulting in a sav- 
ing of material with no loss of strength. This 


also gives a smooth interior that is easily 
cleaned. 
The use of the muslin screen between the 


windows in front provides a simple but effi- 
cient ventilating system. The muslin allows 
the air to filter in and out, but prevents 
drafts. For greater air circulation, the win- 
dows can be dropped in, and the 8-foot door 
under the eaves at the back can also be 
opened. 

The house is built as low as possible while 
still permitting comfortable conditions for the 
person taking care of the chicks. Keeping 
the house low makes it more economical to 
heat, and makes possible simpler and cheaper 
construction, 


Summing up the advantages of insulation 
and the muslin screen system of ventilation is 
the narrow box at the right of the page, and 
down at the bottom of the page, beneath the 
plan drawings of the brooder house, is a very 
brief summary of the advantages of the build- 
ing itselfi—sunny, easy to heat, portable, fresh 
air, convenient. No wonder the farmers were 
interested ! 


How You Can Help Spread This Message 


Probably you have been reading 
in the AMERICAN LUMBERMAN 
about the nation-wide campaign for 
getting people to “Spend For The 
Home In 1932” which this journal 
is pushing in the lumber and build- 
ing materials field. We hope that 
1 large number of lumber and build- 
ing material dealers will take ad- 


here 


be 
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actual cost for making the cuts. 
Copies of the official poster as 
shown, 
inches and printed in colors, can 
obtained 
LUMBERMAN in any desired quan- 


LUMBERMAN at the __ tity at 


but measuring 8x12 dow: on the 


from the AMERICAN 


with the dealer's 


5 cents per copy, 
These posters should be displayed 
freely in the dealer’s show win- 
walls of his office; 
and in other public places through- 
out the community, thus hooking up 
newspaper ads 


postpaid. showing the same slogan and de- 
sign, as well as with all the nation- 
wide publicity now appearing in 
numerous publications, in all fields 
relating to the home, throughout 
the country. 

The AMERICAN LUMBERMAN also 
has prepared a special mailing 





piece for dealers, in the form of a 





vantage of the publicity that is be- 
ing given to this movement, by 
launching individual campaigns in 
their own communities, thus hook- 
ing up with the national campaign 
and reaping the benefit of the vast 
amount of publicity that is being 
given to this campaign throughout 
the country. Manufacturers and 
wholesalers also can help in the 
movement by using the official slo- 
gan and design in their advertising, 
and otherwise promoting the idea 
of “Spending For The Home” this 
year. Already requests are reach- 
ing this office for information re- 
garding posters, electros and other 
material for use in promoting local 
campaigns. The Lyons Bros. Lum- 
ber & Fuel Co., Joliet, Ill., writes : 
“We think your slogan ‘Spend For 
The Home In 1932’ is very good. 
Kindly send us any information you 
have on the subject.” Another re- 
tail concern in the same State, the 
J. H. Patterson Co., Freeport, Ill., 
expresses interest, and asks about 
electros for use in advertising. 
There is no formality required in 
starting a local campaign. All that 
a dealer needs to do to “get in the 
game” is to push the idea of 
Spending For The Home in 1932, 
by suggesting various ways of 
modernizing, improving and _ re- 
Pairing the home, both inside and 
out. Local interest in the idea 
should be created by advertising 
and publicity. Electros of the offi- 
cial slogan and design (as shown 
on this page) either in the size 
here shown, or larger or smaller, 
according to the dealer’s require- 











double, reply postcard, bearing the 
slogan “Spend For The Home In 
1932,” and suggesting various im- 
provements and repairs. - This card 
carries a list of twenty suggested 
improvements for the home and its 
environment, so that the recipient 
| can check the item or items in 


which he is interested and return 
| the card to the dealer for estimate 
or further information. This is a 
very good way for the dealer to 
establish contact with possible pros- 
pects for modernizing or improve- 
| ment of the home. Write for sam- 
ples of these cards and prices on 
| any quantity desired, either with 
|| or without the dealer’s name im- 





|| printed. ' re 
With the attractive advertising 
and promotional material which 


the AMERICAN LUMBERMAN Offers 
for the use of retailers, there is no 
| reason why local “Spend For The 
| Home In 1932” campaigns should 
| not be started by dealers in every 
| community of the country. The 
cost of this material is insignifi- 
cant, while the benefits that can 
be derived from a local campaign, 
energetically pushed and system- 
atically followed up by the dealer, 
may be great. 

| Write the AMERICAN LUMBER- 
MAN for as many posters as needed 
(at 5 cents each); also for prices 
on electrotypes or postcards; or 
further information regarding any 





of these items. In writing for 
prices on electrotypes, state size 
wanted — whether same as_ here 
shown, or larger or smaller. Be 


the first to get the campaign started 








ments, will be furnished by the 








in your town. 
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Commerce Secretary Names 
Committee to Study Pur- 
chase Plan 


WasuHincton, D. C., Jan. In keeping 
with the trend toward greater economy in the 
distribution of all commodities, industrial con- 
sumers of dumber have called upon the National 
Committee on Wood Utilization to conduct a 
co-operative study of a purchase plan, calling 
for the use of lumber cut to such sizes as may 
be converted into finished products with the 
minimum of waste. 

Robert P. Lamont, secretary of commerce 
and chairman of the wood utilization commit- 
tee, has appointed a special committee to make 
an exhaustive study of the so-called small di- 
mension stock problem. The committee will be 
headed by F. FE. Colesworthy, Worcester, 
Mass., who represents the National Association 
of Purchasing Agents on the National Commit- 
tee on Wood Utilization. 

While not a new development, the small 
dimension idea has not been extensively applied, 
and the co-operative undertaking between the 
Federal Government and industry has for its 
purpose the extension of this principle which 
will further the cause of conservation and bring 
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about increased economy in the purchase of 
lumber. 
Assisting Mr. Colesworthy are representa- 


tives of principal wood-consuming industries 
which use 12 percent of the total quantity of 
lumber produced. These include the following: 


E. J. Curtis, Curtis Companies (Inc.), Clin- 
ton, Iowa 

C, H, Fiff, Milwaukee Chair Co., Milwaukee, 
Wis 

E. W. Ely, chief, division of simplified prac- 
tice, bureau of standards. 

Charles T. Fisher, Fisher Body Corporation, 
Detroit, Mich. 

O,. E. Landstrom, Landstrom Furniture Cor- 
poration, Rockford, III. 

Cc. P. Setter, Setter Bros., Cattaraugus, N. Y 

W. B. Swift, International Harvester Co. 
(Ine.), Chicago. 

Walker L. Wellford, Chickasaw Wood Prod- 
ucts Co., Memphis, Tenn. 

Col. F. W. Willard, Nassau Smelting & Re- 
fining Co., New York 

Cc. R. Wylie, Briggs Manufacturing Co., De- 


troit, Mich 





e ° 
Upbuilds Western Operations 
(Continued from front page) 
its name from the Red River in Minnesota, the 
company at the time of its incorporation having 

operations at Grand Forks and Crookston. 

The western operations produce California 
sugar pine and California white pine lumber, 
plywood, doors, sash, millwork, boxes, furni- 
ture, sand blasted and stained plywood panels, 
semi-finished color panels, interior trim and 
built-in fixtures. The Red River Lumber Co. 
is the largest producer of California white and 
sugar pine in the State. Its business has been 
built up by carrying refinement through to the 
finished product, and eliminating waste. 

Every part of the Red River operations de- 
parts from the conventional in design and shows 
originality. Close utilization is the watchword 
Every part of the log is put to use. There is 
no need for refuse burners, notwithstanding the 
fact that hydroelectric power is largely used, 
with compressed air instead of steam in all 
ylinders. Even the logging railroad is electri- 
fied with special trolleys designed in Westwood 

\s president of the Red River Lumber Co., 
and before that as vice president in charge of 


western operations, Mr. Walker has taken a 
very active part in lumber association work, 
and industry organization and problems. He 


served several terms as president of the Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation, and likewise for many years has been 
president of 
tributors. 
Willis Walker to the observer has the char- 


the California Pine Box Dis- 
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acteristics of a thinker. His hobby is wood 
carving, perhaps partly because of an inherited 
interest in art. Granted an interview in his 
rather spacious private office in the Monadnock 
Building, the visitor is at once interested in his 
surroundings. It is not the beautifully furnished 
office of the conventional executive. Rather it 
is a work room—the work room of a man who 
loves wood and loves to work with it. Here a 
big man, seated at a large table, works with his 
hands while he thinks, listens and converses. 
In one corner of the room is a very small power 
drill and a tiny jig-saw. In a drawer of the 
table are knives and carving tools, and whet- 
stones, and over near the window is a collec- 
tion of wood carvings. His preference is ele- 
phants, and there are many in the collection, 
some finished, and others just roughly cut out. 
Here is shown artistic talent, and well, a 
characteristic trait of keeping usefully busy at 
all times. 


as 


\ssociated with Mr. Walker in the company 
are two of his brothers, letcher Walker, West- 
wood, Calif., vice president and treasurer; and 
Archie Walker, Minneapolis, Minn., secretary 
He has another brother not actively connected 
with the company, Clinton L. Walker, Oakland, 
Calif., and a sister, Mrs. Ernest F. Smith. 

Willis J. Walker married Alma _ Benett 
Brooks in Minneapolis, on Oct. 27, 1897. They 
have son, Leon B. Walker, graduate of 
Yale University, class of 1921, who is an ardent 
yachtsman, both in Minnesota and on the West 


one 
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Give Complimentary Dinner to 
Retiring Lumberman 


Jackson, Micu., Jan. 25.—Last Friday eye. 
ning at the Hayes Hotel, this city, the retajj 
lumber dealers tendered a complimentary din. 
ner to H. Hobart Corwin, who has recently 
retired from active business, having sold the 
business of the Corwin Lumber Co. to the Cen. 
tral City Lumber Co. 

Among those present were Norman B. Cove 
and Hunter M. Gaines, of Lansing, president 
and secretary, respectively, of the Michigan 
Retail Lumber Dealers’ Association; N. R. 
Wentworth, Bay City; Charles J. Ashton and 
John R. Shaw, jr., Detroit; Herbert Shay, 
Ann Arbor; Karl Newman, Jackson; Henry 
J. Adams and Thomas Woodfield, both retired 
lumbermen, and the officers and office employees 
of the various lumber companies of the city. 

Following the dinner there was a program of 
speaking, relating to Mr. Corwin’s long years 
in the lumber business. This was presided over 
by H. T. Woodfield, who called upon the fol- 
lowing : 

I’, H. Mather who talked about Mr. Corwin 
as his friend, competitor and successor. 

R. M. Stone, on “Why I chose to come to 
Jackson six years ago and the high regard | 
have for Mr. Corwin as a lumberman citizen 
and friend.” 

C. M. Spinning, who told of his early ac- 
quaintance with Mr. Corwin in Grass Lake, 











Retail dealers at Corwin testimonial dinner. In the center of the group are (1) H. H. Corwin; 
(2) H. J. Adams; and (3) Thomas Woodfield 


Coast. Leon is a member of the sales depart- 
ment of the Red River Lumber Co., San Fran- 
Mr. and Mrs. Walker reside at 
840 Powell Street, San Francisco, and maintain 
their country home at Pebble Beach, Calif. 

College athlete and business executive, Willis 
Walker is a power in the great basic industry 
to which he has intelligently devoted a lifetime. 
He is recognized as one of the most influential 
leaders of the timber and lumbering business 
and the head of one of its most important and 
successful units. 


cisco <« fice. 





* 
Week's Loadings of Revenue 
. 
Freight 
A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the week ended 
Jan. 16, 1932, totaled, 573,276 cars, as follows: 
Forest products, 18,091 cars (an increase of 
1,260 cars over the preceding week); grain, 
31,004 cars; livestock, 21,443 cars; coal, 119,- 
121 cars; coke, 5,962 cars; ore, 2,317 cars; 
merchandise, 186,627 cars, and miscellaneous, 
188,711 cars. The total loadings during the 
week ended Jan. 16 show an increase of 772 


cars above the week immediately preceding. 





where Mr. Corwin’s father started in the lum- 
ber business, of his long years of association 
with him as his banker, golf partner and friend. 

N. B. Cove, of Mr. Corwin as an association 
director and outstanding retail lumberman of 
the State. 

Hunter M. Gaines, of Mr. Corwin through 
the eyes of a lumber salesman, and later of the 
association secretary. 

Mark McKinstry, who told of over thirty 
years’ experience in competing with, selling to 
and association with Mr. Corwin. 

N. R. Wentworth, on “Why I have such a 
kindly feeling for the lumbermen of Jackson 
and for Mr. Corwin in particular.” Mr. Went- 
worth also told of his associations with many 
of the well-known names of years ago in Mich- 
igan lumber history. 

C. J. Ashton, on “The pleasure of selling to 
Mr. Corwin for nearly twenty-five years.” 

Thomas Woodfield welcomed Mr. Corwin to 
the ranks of retired lumbermen of Jackson, and 
told of his early acquaintance with Mr. Corwin, 
when he was associated with Mr. Adams, his 
later organization of the Corwin Lumber Co., 
and his years of clean competition. Then, on 
behalf of those present, he presented Mr. Cor- 
win with a Gladstone traveling bag, as a slight 
token of the high esteem in which he was held. 
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National Production, Shipments and Orders 


Wasnincton, D. C., Jan. 25.—Following is the National Lumber Manufacturers Association report for the week ended Jan. 16, and for two 
weeks ended that date, covering mills whose statistics for both 1931 and 1930 are available, and percentage comparison with statistics of identical 


mills for the corresp nding period of 1931: 

WEEK No. of Percent 
oewoods: * Mills Production of 1931 
Southern Pine Association (Including North 
PEA SUMED. cna cies’ domacduntsenncr eae 107 17,166,000 56 
West Coast Lumbermen's Association........ 204 55,485,000 63 
Western Pine Association (Inland Empire and 

California mills) ..........0.+. Sie ances: ela 97 11,506,000 45 
Northern Pine Manufacturers’ Association.... i) os 
Northern Hemlock & Hardwood M frs.” Assn.. 15 308,000 26 

Total SOftWOOUS «2... cece eee ee eee eee eens 130 84,465,000 58 

ardwoods: ; ox ee 
a ee Manufacturers’ Institute.......... 166 7,357,000 51 
Northe! n Hemiock & Hardwood Mtrs.’ Assn.. 15 688,000 a4 , 

Total hardwoods ......... cece cece reeeees i8] 8,045,000 47 

Grand totale ...ccccvssceseseveccservvvers 5O6 92,510,000 57 
Two WEEKS 


sSoftwoods: ; ; ; 
Southern Pine Association (Including North 


oe Be ree eee ee ee ee 107 33,038,000 54 
West Coast Lumbermen’s Association........ 204 107,221,000 62 
Western Pine Association (Inland Empire and . 

a al mills) ee ene Pe KARR Ey 4 23,092,000 47 

Ria - , a _ ° . . : 7 0 
Northern Pine Manufacturers’ Association.... ‘ a es 
Northern Hemlock & Liardwood Mfrs.’ Assn... 17 700,000 24 

Total A ee ee ee er 429 164,051,000 57 
Hardwoods: ‘ 

Hardwood Manufacturers’ Institute.......... 167 14,067,000 55 
Northern Hemtock & Hardwood Mfrs.’ Assn.. 17 1,331,000 24 
Total hardwoods . awe i Sse, 9 ee a cole le 1s4 15,398,000 49 

Ere eT eT Te eer Tr ee eer 596 179,419,000 57 


Average weekly number. 














Percent Percent 
Shipments of 1931 Orders of 1931 
19,110,000 59 22,638,000 64 
63,296,000 59 67,619,000 63 
31,424,000 64 32,949,000 75 
1,556,000 69 1,133,000 42 
916,000 73 684,000 38 
116,302,000 60 125,023,000 65 
12,373,000 92 11,774,000 84 
1,510,000 133 956,000 65 
7 1 3,883,000 95 12,730,000 82 
130,185,000 63 137,753,000 67 
36,834,000 58 $2,987,000 62 
126,123,000 64 123,242,000 65 
60,397,000 66 62.622,000 78 
3,284,000 70 2,673,000 47 
,7 28,000 83 1,833,000 61 
228,366,000 64 233,357,000 67 
24,480,000 89 23,692,000 82 
3,581,000 128 3,216,000 113 
28,061,000 93 26,908,000 85 
256,427,000 66 260,265,000 69 





Relation of Unfilled Orders to Stocks 


WasHInGTon, 1D. C., Jan. 25.—Vlollowing is a statement for five associations of 
stock footage Jan. 16, and the percentage relationship of unfilled orders to stocks: 


No. of Gross Unfilled 
Assoviation Mills Stocks Orders 
es Rg eo 102 707,330,000 57,666,000 
West Coast Lumbermen’s Association........ > 267 1,295,615,000 194,991,000 
Western Vine Association (Inland Empire and 
NN, CNN a da a i ane Re a 121 1,905,445,000 174,015,000 
Northern Pine Manufacturers’ Association....... 7 242,465,000 14,959,000 
Hardwood Manufacturers’ Institute............. 157 824,370,000 97,766,000 


the gross 


Orders of 
Stocks— 
Percent 

8 
15 


9 
6 
12 





° \ group of 215 mills, whose production for 
West Coa st Review the week ended Jan. 23 was 57,797,000 feet, re- 


et ported distribution as follows: 
[Special Telegram to AMERICAN LUMBERMAN ] 





: : a . Shipments Orders 

SEATTLE, WaAsH., Jan. 27.—The 217 West rere 18,500,000 22,869,000 
Coast Lumbermen’s Association mills giving Domestic pias oo st 
sudierti hj nail x adie “ee cargo ... 32,527,000 28,254,000 
producti n, s upments and orders during the Export ... 13,390,000 16,097,000 
week ended Jan. 25 reported: ee eae 4,435,000 4,435,000 
Production 58,222,000 "ah eae ie gee cd 
Shipme nts 69,002,000 18.51% over production 68,852,000 71,655,000 
Orders 71,880,000 23.46% over production 


\ ; A group of 204 identical mills, wh 
froup ot 


ports for 19 
as toll Ws 


324 mills whose production re- 
2 to date are complete, reported 


follows: 
Average weekly operating capacity 290,411,000 


Unfilled 
Orders 
60,567,000 


116,397,000 
66,865,000 





243,829,000 


ose reports 


of production, shipments and orders are com- 
plete for 1931 and 1932 to date, reported as 


Average weekly cut for 3 weeks Week ended Averages for 3 weeks 
sea ; is Jan, 23, 1932 1932 1931 
1931 Cea me wham eres -+ 109,728,000 Production .. 57,301,000 54,939,000 88,501,000 
1432 rete reer serene eerres 63,756,000 Shipments .. 68,730,000 65,030,000 93,735,000 

Actual cut for week ended Jan. 23. 66,735,000 OPGGTE. 2100s 70,841,000 64,548,000 97,958,000 





Bookings Over 46 Percent Above 


[Special telegram to AmeRIcAN LumBERMAN] 


Wasuincton, D. C., Jan. 28—Four hundred and eighty-one softwood mills of fi 
tions for the week ended Jan. 23 reported to the National Lumber Manufacturers’ 


Cut 


ve associa- 
Association 


production aggregating 90,094,000 feet; shipmen‘s, 129,163,000 feet, and orders, 131,869,000 feet. 


rhe week's figures for production, shipments and orders follow: 


No. of 
Softwoods— Mills Production Shipments 


Southern Pine Association (North Carolina mills 


Orders 








bE RRS ES Oe ia 2 20,344,000 24,948,000 24,150,000 
est Coast Lumbermen’s Association.......... 215 57,797,000 68,852,000 71,655,000 
Western Pine Association (Inland Empire and 
REET | I So oor sada drc ai aw algreukaw orincwe 122 11,326,000 32,868,000 32,249,000 
Northern re Se, SN io wee wees 7 No cut 1.789,000 2,110,000 
Northern Hemlock & Hardwood Mfrs. Assn..... 17 627,000 706,000 1,705,000 
GRR oaks cen cachenakieeen 181 90,094,000 129,163,000 131,869,000 
Hardwoods— 
Hardwood Manufacturers’ Institute............. - 199 8,126,000 15,011,000 15,664.000 
Northern Hemlock & Hardwood Mfrs. Assn..... , 17 1,141,000 1,372,000 1,615,000 
ee 9,267,000 16,383,000 17,279,000 


Southern Pine Report 


New Orveans, La., Jan. 25.—For the week 
ended Jan. 16, 115 mills of a total capacity 
128 units (a unit representing 360,000 feet of 
3-year average weekly production), report as 
follows to the Southern Pine Association: 


Pct. of output 
3-year Ac- 


Production— Cars? Feet Ave. tual 
Aver. 3 year... ... 46,224,000 aciiete rem 
I | wn fal u'0 o's ..- 18,247,000 39.48 ktienice 

Shipments* .... 951 19,971,000 43.20 109.45 


Orders 


received*® ..... 1,123 23,583,000 51.02 129.24 
On hand end ; 
WHOM gsicwnes 2,945 61,845,000 


*Orders were 118.09 percent of shipments. 

+Car basis is 21,000 feet 

tOrders on hand at above 115 mills showed 
an increase of 6.20 percent or 3,612,000 feet, 
during the week. 





Western Pine Summary 


[Special telegram to AMERICAN LUMBERMAN] 
PorTLAND, OreE., Jan. 27.—The Western Pine 
Association reports as follows on operations of 
Inland Empire and California mills during the 
week ended Jan. 23: 
Total number of mills reporting, 122: 


Actual production for week..... 11,326.000 
IID 5 5. chain w.0e aie Gare w aa we 32,868,000 
eS. Perera ears 32,249,000 
Report of 98 mills: 
Qperating CAMMCIEF 2 ccc iccscsess 121,459,000 
Average for 3 previous years.... 35,563,000 
Actual production for week..... 11,264,000 
Report of 122 mills: 
Average progduction .......scseee 63,465,000 
ID GE, go's wo wees view ees 167,065,000 
Stock on hand—Jan. 23.......... 1,919,237,000 
Identical mills reporting, 98: 
Production: ; 
Operating capacity ......e.0. 121,459,000 
Average for 3 previous years.. 35,563,000 


Week ended Week ended 
Jan. 23,1932 Jan. 24, 1931 


Actual for week.. 11,264,000 26,606,000 
Shipments ........ 32,119,000 46,586,000 
Orders received ... 31,188,000 49,255,000 


Identical mills reporting, 115: 
Production: 
Average for 3 previous years.. 61,177,000 
Week ended Week ended 
Jan. 23,1932 Jan. 24, 1931 
Unfilled orders .... 165,152,000 224,274,000 
Gross stock on a 
eer 1,868,268,000 2,204,967,000 


(Continued on Page 50) 











Pennsylvanians Punch Home Their 


Model Office and Display Room Is a Style Hint on Dressing) 


PHILADELPHIA, Pa,, Jan. 25.—The fortieth 
annual convention of the Pennsylvania. Lum- 
bermen’s Association, held Wednesday, Thurs- 
day and Friday of last week at the Bellevue 
Stratford Hotel, will long be recalled as an out- 
standing meeting because of its constructive 
and entirely original features. The five hun- 
dred retailers from eastern Pennsylvania, south- 
ern New Jersey, Delaware and Maryland were 
unanimous in expressing their opinion that it 
was the most wonderful convention they ever 
attended. 


OPENING SESSION 


The first session, Wednesday afternoon, was 
opened with an address by Mayor J. Hampton 
Moore of Philadelphia. 

Following the mayor’s welcome, President 
James T. Eliason, jr., gave his annual address, 
referring to the vicissitudes of 1931, saying that 
the association had not escaped its share of the 
difficulties so prevalent. 

“However,” he continued, “it isn’t life to 
reap harvests continually. The growing sea- 
sons always recur but each has its beginning 
and its end. In business, as in nature, fruitage 
is not growth, it is the product of growth. This 
is seeding time, the period of new life. What 
the next harvest is to be will very largely be 
determined by what is done now, and I believe 
in many ways the soil is bejng well prepared.” 

President Eliason declared that there are 
many forces at work creating a bright future 
for the lumber business. He mentioned spe- 
cifically the fact that for at least two years 
nature has been destroying property faster than 
man has been repairing it. As a result, there 
is accumulating a great deal of maintenance 
work. This will mean business, probably small 
in its individual units of sale but large in its 


aggregate volume, the very kind of business 
that is highly profitable to handle. Then too. 
he feels that new home building seems des- 


tined to develop upon a scale surpassing that of 
any previous period. The present plans of the 
Government calculated to stimulate home build- 
ing and to establish a sound yet attractive sys- 
tem of mortgage financing may fail to measure 
up to the finest wishes but the movement under 
way is bound to result in at least a measure 
of success and be of real value to the building 
trades. 

In conclusion Mr. Eliason said: 

The strength and weakness of the retail 
lumberman lies in his independence of 
thought and action. - 

If bie business can build efficiency through 
the soundness of its operating plans even 
though administered by controlled depend- 
ents, in how much better position should we 
self controlled independents were we 
formed into voluntary groups for the purpose 
of obtaining the underlying advantages of 
big business while leaving unimpaired the 
tremendous forces of individual initiative and 
direct profit. The bigger and the stronger 
these co-operative efforts can be made the 
greater will become their influence with the 
manufacturers of the products handled and 
the more positive will be their effect upon 
that very necessary business element—profit. 


be as 


Report of Secretary 

In the annual reports of Secretary J. Fred- 
erick Martin and Field Secretary J. L. Buckley 
a review of conditions in the four States cov- 
ered by the association indicated that the wave 
of recession in building last year struck even 
the more fortunate communities that up to 1931 
had not felt the pangs of depression. The area 
until recently spared is Lancaster County, 
Delaware, the eastern shore of Maryland and 
the Lehigh Valley. But this year, they have 


AMERICAN LUMBERMAN 


more than made up for their share by experienc- 
ing a severe curtailment in building of all kinds. 

Had it not been for almost superhuman mer- 
chandising efforts on the part of many mem- 
bers in building up a remodeling and moderniz- 
ing business the last year would have been a 
sad story indeed. In many sections, sales under 
$100 have formed 80 to 90 percent of the deal- 
ers’ business. These small sales require just 
as much overhead expense per unit of sales as 
those of $1,000 or more. But, fortunately, they 
are mostly non-competitive and the dealer gets 
a mark-up commensurate with the amount of 
sales effort he has put into developing this busi- 
ness. 

The last year has seen a decided improve- 
ment in most sections in the relationship of 
selling price to cost. Most dealers have made 
a serious study of their operation costs; cut 
them where they could, and then sincerely en- 
deavored to take only that business which 
would show them a profit. 

Following these reports there was an inter- 
esting demonstration of the modern methods of 
piling lumber by R. T. 
Titus, of the West 
Coast Lumbermen’s As- 
sociation. Mr. Titus 
had scaled down two 
piles of wood, one to 
represent 18-foot lum- 
ber and the other larger 
timbers and showed 
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from the stage the best 
methods of piling these 
pieces of wood for sea- 
soning properly. He 
demonstrated how by 
proper piling, sticking 
and covering, plus end 
coating, checking and 
warping would be prevented 














stock 


and the 
would be maintained in a more satisfactory con- 
dition. 


Planning a Display Room 


How to lay out a store or display room for 
economy—factors that will bring people into it 
and make it pay—how is the best way to plan 
one—these were the things brought out by the 
next speaker, R. J. Van Hyning, of W. C. 
Heller & Co., Montpelier, Ohio, in his address 
“The Magic of a Retail Lumber Store and Dis- 
play Room—Making It Pay.” He said in part: 

Ninety-nine out of a hundred retail lumber 
dealers have absolutely the wrong concep- 
tion of the retail store in connection with 
the retail lumber business. Of all the retail 
lumber dealers that have a retail store I do 
not know a single one that is properly set 
up to be of real benefit to his major interest, 
the lumber business. 

Just the other day I was in a retail lumber 
store and show room, but the fireplace, the 
corner cupboard, the doors ete. were care- 
fully blocked by a gate which I did not take 
the liberty to open and enter. Retailing of 
every kind has changed. Your mail order 
houses went into the retail business, not be- 
cause they particularly wanted to, but due 
to the fact that good roads have overcome 
distances and that people have become edu- 
cated to expect to see the real article and 
not the printed page. In your case, it is not 
what you want to do but what is the proper 
thing for you to do to materially increase 
your major business, the retail lumber end. 


More frequent personal contact with the buy- 
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ing public is an essential for you as it is for 
any other type of retail endeavor. Your con. 
sumer contacts are extremely limited except 
through the solicitation of your outside men 
and in this manner you can only present 
printed matter and not the real article. Wal) 
board, flooring and all other material in your 
shed do not show utility to me the consumer, 
nor do they build up the desire for posses- 


sion. 
I have here a blue-print which I would 
term almost an ideal layout for the retajj 


lumber dealer, in connection with the retajj 
store, and there is absolutely no question but 


that it will gain for him, not only more 
frequent personal contact with a_ greater 
number of people but it will enable him to 


give a proper display of his major commodity 
and do justice to it. We have here 96 feet 
of space devoted to the lumber business and 


no matter who the customer or how small 
the purchase he will be brought into close 
contact with these displays. Now, why the 


retail store? Anyone of you can make a very 
fine and complete show room of every thing 
pertaining to the lumber business but you 
can not pull the traffic to pass it and see it 
unless you are dealing in commodities that 
are purchased by everyone and purchased 
frequently. 


How Hardware Helps Lumber Sales 


From a lumberman’s angle you have abso- 
lutely no interest in the sale of a pound of 
nails, a saw, a hammer or a screw driver or 
still less a 10-cent tea strainer; however, if 
it will give you an opportunity to properly 
present and present frequently to woman 
(the dominant voice in all purchases) corner 
cupboards, breakfast sets, new floors over old, 
built-in devices of various kinds, you will be 
more than repaid. 

The best part of the whole story is this— 
that the retail store properly run is a source 
of satisfactory profits in itself. Yet you as 
a lumberman can consider it only as a means 
to an end, the opportunity to broaden your 
acqaintanceship and to properly present your 
major commodity. Have you ever thought 
about the young man and the young woman 
today who, due to their financial status, could 
not materially interest you and yet who have 
the possibilities of an inheritance from a 
relative that would immediately make them 
prospects for a home and whom you can con- 
tact frequently at a profit? 

As a lumber dealer your store would carry 
and feature merchandise purchasable by the 
majority and not the minority. It would 
comprise items on which the buying public 
is price-wise and also articles by which at 
proper seasons you could give your major in- 
terest the strongest play. You could run spe- 
cial sales at cost or less than cost on com- 
modities purchased by everyone, in order to 
pull him into your establishment, past the 
things that you are keenly interested in for- 
warding. Forget the retail store from the 
angle of a new or separate venture and look 
at it as a means of further promoting your 
major business, 


Retail Business a Good Business 

Roscoe Briggs, of the Briggs Lumber Co., 
Oneonta, N. Y., brought greetings from the 
Northeastern Retail Lumbermen’s Association 
and gave a very inspirational talk entitled, “The 
Retail Lumber Business Is One of the Best 
3usinesses on Earth.” 

He brought with him the “Treasure Chest” 
of the lumber industry from which he brought 
forth the following items: Background, Asso- 
ciation, Helpfulness, Health. As background 
Mr. Briggs cited the pioneers, who cut down 
the first trees and built their homes of them. 
Association, he felt, paid any man for any ex- 
penses incurred in the business, and the regular 
formed associations, such as the Pennsylvania, 
did a vast amount of good by fostering and 
protecting the individual's interests. 

Under Helpfulness, he stated that every lum- 
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ood Ideas in Two Stage Plays 


p the Retail Yard So That It Will Attract More Business 


ber yard should be the clearing house of the 
building industry in that town. Books and cata- 
jogs should not only be used but understood so 
that anyone wishing to build a home could 
come direct to the lumberman and get a com- 
plete estimate on that home, not only for the 
lumber but for everything that went into it. 
“This means hard work and serious study,” 
said Mr. Briggs, “but for real success there is 
no substitute for work.” 

Under the item of Health, he pointed out that 
the lumber business gave men the chance to be 
out of doors and do active rather than desk 
work and in that way prolonged their useful- 
ness by prolonging their health and life. 

From these four placards, Mr. Briggs created 
a kite and attached to it the tails of Progress 
and Profit, stating if the kite were constructed 
properly it would successfully and continually 
carry the tails of Progress and Profit. In this 
connection he made the unique statement that 
1931 was not a year of depression but a normal 
year—and that the next four or five years 
would be the same. “If you did not make 
money in 1931,” said Mr. Briggs, “there was 
something wrong with your organization and 
you will not make any in the next year either. 
If you were not in shape to meet the conditions 
of 1931, get in shape to meet similar conditions, 
for no change will be seen for a long time.” 

In speaking of financing, he urged lumber- 
men not to be afraid of taking first mortgages 
on homes, for his experience has taught him 
that all he takes and does not care to keep he 
can dispose of promptly and without loss. “But 
don’t take any second or third mortgages, what- 
ever you do. No one else wants them, why 
should you? Get in back of your local building 
and loan associations and the financing problem 
can be solved.” 

A demonstration of “How to sell the job 
complete” without technical training, was then 
given by A. W. Holt, of Chicago, whose talk 
was similar to those made at other conventions 
and reported in the last few issues of the 
AMERICAN LUMBERMAN. 

After this session was over Mr. Eliason ap- 
pointed the following committees: Resolutions 
—LeRoy H. Nolt, chairman; Joseph Brosius, 
Bruce H. Helfrich, Alfred Hagen, and Joseph 
P. Peterson. Nominating—Wilson H. Lear, 
chairman; J. Hammond Geis, J. Everett Walls 
and John Lippincott. Auditing—Amos D. Ken- 
nedy, III, chairman; Oliver Keely and Joseph 
S. Menninger. 


THURSDAY MORNING 


sefore the open session a local unit confer- 
ence breakfast was largely attended by members 
as well as the officers and directors of the local 
units. The summary of the reports revealed 
that business fell off during 1931 approximately 
25 percent in comparison with 1930 gross sales. 
The unit delegates were of the opinion that 
Prospects were favorable for fairly good spring 
business. 

The feature of the morning session was Harry 
J. Colman’s explanation of how the cartel plan 
has been successfully operated in the mid-West. 
“The basic idea of the cartel,” Mr. Colman 
said, “is to sell for profit and not merely for 
volume. The object is also to sell lumber 
lower than it has ever been sold before so that 
competition from other industries can be met 
and overcome.” 

Each member of the cartel is alloted .a cer- 
tain percentage of the total monthly sales which 
are collected into a pool, Mr. Colman explained. 
If the member goes over his percentage he is 
required to pay into the pool a penalty as high 
as 20 percent of his sales income. The adop- 


tion of this German cartel or co-operative sys- 
tem was recommended to the Pennsylvania 
group as a means of preventing price cutting 
and unfair competition through the banding 
together of the better element and the exchange 
of credit information. 

At the luncheon which followed the morning 
session Vice President Thomas S. Holden, F. 
W. Dodge Corporation, New York, gave an 
illustrated talk on the future of dwelling house 
construction and explained the needs of various 
localities and communities and how these re- 
quirements are to be met during the coming 


year. 
THURSDAY AFTERNOON 


Joseph Brosius, reading the report of the 
asphalt roofing committee for George Baldwin, 
said that this committee had held two meetings 
with the manufacturers but that not much had 
been accomplished as yet. Certain set prices 
had been established but the committee is still 
working on the propositions and expected to 
hold some more meetings in the near future. 


; A. W. Hughes, assist- 
ie 





ant to the president of 
the J. C. Penny Co., 
New York, then talked 
on “The Economies Ef- 
fected in Distribution by 
Chain Store Opera- 
tions.” 

“Co-operative Buying 











a. Be 
Philadelphia, 
Secretary 


MARTIN, 
Pa.: 








and Warehousing Can 
Be Successful Without 
Being Accompanied by 
Resale Control,” was 
the subject brought be- 
fore the convention by 
H. B. Wilgus, of Phila- 
“This is the most vital question ever 


delphia. 
presented,” he began, and no good can possibly 


come of a delaying of co-operative efforts, 
mainly co-operative buying and co-operative 
warehousing.” 

A variety of stock, impossible to maintain but 
necessary to the individual dealer, was in this 
way obtainable, Mr. Wilgus pointed out. Na- 
tional advertising on a large scale by manufac- 
turers has brought about a condition where the 
customer comes into the store and asks for a 
product by name. If the retailer can not supply 
this product the customer immediately loses 
interest and faith in that retailer. No matter 
how many things the dealer has in his store, 
there is bound to be some demand for products 
he does not carry in stock. The dealer with 
co-operative warehousing can meet this situa- 
tion and supply anything. 


Conditions in the Construction Industry 


Oscar W. Rosenthal, president of the Na- 
tional Association of Building Trades Em- 
ployers, from Chicago, spoke on conditions in 
the construction industry. Mr. Rosenthal gave 
a frank, startling and forceful talk in which he 
told the lumbermen just what the contractor 
thought of him. 

He decried the present false conception of 
the value of volume and the tendency to price 
cutting and also brought out not only the un- 
fairness but the extreme danger and foolishness 
of substitution. “When someone comes into 


your store and asks for a nationally advertised 
product,” he said, ‘and you sell him something 
else you are being unfair because that man or 
woman has already been sold on that product 
and is merely coming to you to supply his de- 
mand. Kicking over another fellow’s sale will 
never get you anywhere—except into a lot of 
trouble. For there is another factor to be con- 
sidered. If you sell that customer the product 
he asks for and that product does not come up 
to expectations the manufacturer of the prod- 
uct is responsible, and he alone. He will have 
to make good to that customer. But when you 
sell him something else, you are putting your 
personal guaranty on that article and you will 
be directly responsible for any comeback on it. 
Many dealers, today, just to save a few cents, 
are by substitution, personally guaranteeing 
products, the ingredients of which they actually 
know very little about.” 

Another point Mr. Rosenthal brought out was 
that the construction industry can only come 
back when taxes are lessened and redistributed. 
He advocates that, for example, the man who 
pays $200 a month for an apartment, should 
receive a bill which reads: Rent $196, taxes 
$4. Should taxes rise $2, he would then re- 
ceive a bill reading, Rent $196, Taxes $6. In 
this way every man and woman will become 
tax conscious and there will not be such a 
dissipation of funds because the mass of the 
population will be on their toes to prevent in- 
crease. The average person, who does not own 
property, does not realize that every time he 
pays his rent, buys a shirt, or goes to the thea- 
ter he is paying a tax. Tax the man who lives 
in a house rather than the man who owns it, 
says Mr. Rosenthal, and you will see building 
go forward on a large scale. 

“There can be no return of prosperity,” he 
continued, “or of business until the construc- 
tion industry is put back in line. You can not 
take this large buying power off the market 
and have business. When that purchasing power 
is paralyzed, as it is today, all industries are 


affected.” 
FRIDAY MORNING 


The third day of the convention brought the 
assembled delegates into their chairs with a 
buzz of anticipation. For several weeks the 
members at various unit meetings had been dis- 
cussing the presentation of a realistic drama 
“The Rehabilitation of a Retail Lumber Yard” 
and now they were going to hear and see the 
entire proceedings. 

“The Rehabilitation of a Retail Lumber 
Yard” was a very timely and unusual way 
taken by the convention committee to present 
information and new ideas of timely interest. 
The Average Lumber Co. (Inc.) was holding 
its annual meeting. The audience represented 
the stockholders and on the platform were 
Bruce Helfrich, president, Foster Goslin, sales 
manager, Ernest Peoples, credit manager, and 
a salesman of the company. Harry J. Colman, 
of Chicago, was the expert called in by the com- 
pany to make suggestions for running the busi- 
ness another year. The stockholders, who have 
not received a dividend check for the last two 
years, were very much interested in hearing 
what the president, sales manager and credit 
man had to say about it. President Helfrich 
presented to each a balance sheet of the com- 
pany, showing its financial condition as of Dec, 
31, 1931, and a copy of the operating state- 
ments of the last four years. In his speech to 
the stockholders the president declared that due 
to abnormal conditions the showing for 1931 
was not encouraging. He assured the stock- 
holders that the management had endeavored in 
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every way to economize and cut expenses but 
was unable to do so. He concluded by saying 
that the balance sheet shows $2.08 ot current 
assets to pay every 75 cents of current liabili- 
ties. 

Sales Manager Goslin then explained that he 
had the hardest job of all as he had to buck 
competition and watch the credit of the con- 
tractors very closely. The credit man reported 
that collections were very bad and if they 
weren't lenient at times the contractors would 
go over to the competitor; and it he became 
hard boiled, well, they couldn't pay anyhow 
The salesman explained to the stockholder that 
it was impossible to sell lumber as his prices 
were always higher than his competitor’s. 

President Helfrich spoke again and assured 
the stockholders that the town has always been 
bad. Whatever price you make, he said, the 
competitor down the street will beat it 3 per- 
cent. 


Expert Points Out Defects 


After further alibis and explanations on the 
parts of the president and sales chief, the busi- 
ness engineer was called on to revise the balance 
sheet and give his frank opinion of the entire 
situation to the stockholders. Mr. Colman, who 
took the part of the expert, did his part well, 
as he literally tore the explanations and the 
balance sheet to pieces. By rapid fire question- 
ing of the officers he revealed that the inven- 
tory was priced on cost instead of present 
market value and that there were worthless 
notes and mortgages included in the assets. 
These were pruned ruthlessly and many other 
drastic changes were made until a 
$24,000 for the year was converted into a po- 
tential profit of $6,000 for the coming year. The 
expert then presented a complete analysis of the 
affairs of the company. 


loss of 


Highlights included were that the company 
rejoin the trade association and again subscribe 
to the lumber trade journals. Mr. Colman 
pointed out that the leading lumber journals 
contained the finest exchange of ideas and 
should be passed around check marked for the 
employees to read. He said: “The association 
and trade papers are the first line of defense. 
In times like these an association is just as 
valuable as a fleet of battleships to Uncle Sam 
in time of war. The retailer who can not 
afford to pay his dues in the association of his 
State and to pay his subscription to the trade 
papers, well, God help him!” 


He also recommended a change of sales 
policy. Make one price on all quotations, he 


said, which should show an average of from 
25 percent to 30 percent gross margin on every 
sale and let this be the final price if you 
lose the business. Cut out all special discounts 
and allowances. Reduce the salaries of the 
president by 50 percent and the sales manager 
by 40 percent. Have both the sales manager 
and the president change their routine so they 
will come in direct contact with the customers 
themselves and act as salesmen during this in- 
terim in addition to their other duties. Release 
two of the three salesmen, the two who sav 
they can not sell lumber in these times, and 
thereby effect a saving of their salaries. 

At the conclusion of the business drama those 
who took part were roundly applauded. The 
“stockholders” were enlightened to such an ex- 
tent that many of the yard owners went home 
with the firm intention of putting into effect 
some of Mr. Colman’'s suggestions. 


FRIDAY AFTERNOON 


The new board of directors held a meeting 


prior to the open session Friday afternoon. In- 
cluded on the board were the three newly 
elected directors: Blake H. Beatty, Upper 


Darby, Pa., J. E. Smith, jr., Philadelphia, Pa., 
and Alfred Hagen, Scranton. The directors re- 
elected the officers as follows: 

President—James T. 
tle, Del. 


of New Cas- 


Eliason, 


Vice president—Bruce Helfrich, 
Md. 


Baltimore, 
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Secretary—J. Frederick Martin, Philadel- 
phia. 

Treasurer—H. B. Wilgus, Philadelphia. 

Field secretary—J. L. Buckley, Philadel- 
phia. 


The first speaker of the final business session 
was Dr. Julius Klein, who made a plea for the 
retailer, who is sometimes undervalued. Every 
effort should be made, he said, to make the 
lumber retailer secure, because he occupies the 
most important position in the cycle of mer- 
chandising. He stands at the end of the chain 
ot manufacturing and distribution and what he 
does is going to affect all concerned right on 
up the line. When the retailer is not function- 
ing, congestion sets in and trouble comes to 
the entire lumber industry. He lauded the 
lumber trade association and asserted that trade 
associations in general have given out accurate 
information which has helped materially in pre- 
venting things being much worse than they 
really are. He told of the home loan discount 
banks now being planned for the purpose of 
benefitting the home builder and the retailer 
The banks will “unfreeze” assets and do much 
to bring prosperity back to the lumber retailer, 
Dr. Klein declared. 

Touching on the decrease in the sale of lum- 
ber because of the depression and the invasion 
of substitutes, he declared the industry needs 
more teamwork to re-establish confidence in the 
use of wood. 

Taking as his text “The only thing certain 
in life is change,” Dr. Klein warned the re- 
tailers not to overlook the swift changes which 
are going on at present throughout the entire 
social order. One big factor, he revealed, in 
bringing about increased sales in other retail 
lines, has been the remodeling of the store. Re- 
tail lumbermen would do well to watch affiliated 
lines and make changes which will keep their 
store and yard apace with the times. The 
analysis of several hundred bankrupt concerns 
revealed that the first cause of failure was in- 
adequate bookkeeping and the second greatest 
cause laxity of credit methods. 

This address was followed by a talk on “Co- 
operative Research, Merchandising and Selling 
by Department Stores: The Operation of the 
Retail Research Association and the Associated 
Merchandising Council,” by Alfred C. Thomp- 
son, research director, Strawbridge & Clothier. 
Philadelphia. He gave a graphic presentation 
for the first time in this section of how this 


voluntary chain of department stores operates. 


President Eliason then announced that both 
the Bucks County unit and the Tri-County 
unit had an attendance of 100 percent. The 


silver cup was awarded to Bucks County for 
the first half of the year and to the Tri-County 
group for the second half. 

Alfred Hagen, of Scranton, asked the dele- 
gates from Pennsylvania towns to support a 
bill to be presented in the 1933 Pennsylvania 
legislature making moneys received by contrac- 
tors from home owners declared a trust fund 
to be applied to bills for material and labor un- 
til all obligations are settled. 


Report of Resolutions Committee 


The resolutions committee presented ten 
resolutions which were unanimously adopted by 
the assembled members. It was resolved to ask 
the asphalt manufacturers to make an imme- 
diate investigation to determine if all jobbers 
are operating as required by the manufacturers’ 
definition of a jobber. It was further resolved 
to discourage the movement to make West 
Coast shipments of stock to Camden and Phila- 
delphia wharves except in some proportion to 
orders placed, in order to alleviate the inevit- 
able result of surplus stocks and the resulting 
losses to the public, the dealers and the manu- 
facturers. The convention asked in resolution 
form that the present method of distribution 
of gypsum wall board and insulation in truck 
load lots from warehouse at carload price should 
be abolished and that an adequate differential 
should be set upon all orders less than carload 
lots in sufficient amounts to protect dealers who 
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buy in carload lots and do their own yy, 
housing. 






It was resolved that the association bend 
efforts toward helping the planing mills . 
much as possible; that it lend its support , 
the proposed home loan discount bank legis 
tion; that the executive committee arrange : 
mediately for the centralized purchasing of ; 
members’ requirements of asphalt products » 
that a more equitable discount be given by ; 
manufacturers; that the dealers go on recy 
publicly as favorable to grade-marked lym}. 
bearing the official grade-mark of the assoc[it 
tion under whose rules the lumber was map 
factured and graded; and that co-operation 
tween manufacturer, wholesaler and retailer 
maintained for the good of all. 


ENTERTAINMENT FEATURES 
Five hundred men thoroughly — enjoy 
“Young Men's Night” Wednesday — even 


which was in the form of a rollicking carniy; 
presented under the direction of J. E. Smi 
jr., of J. E. Smith & Sons, of Philadelphi, 
following the dinner, there was a series of noy 
vaudeville acts and a wood chopping conte 
between Peter McLaren, America’s champi 
chopper and Lloyd and Raymond Hales, 

Coulbourn Bros., Philadelphia. The big nu 
ber was a play “The Great Lumber Mysten 
written and acted by members of the associ 
tion. 

Two hundred men and their ladies attend 
the annual banquet held in the ballroom Thurs 
day night. The principal address was made |} 
Dr. Michael Dorizas, professor of geograph 
and industry, University of Pennsylvania, wi 
talked on “Russia; trance: The 
Present Situations ; ace in th 
Future.” 

lor the ladies who attended there was a se 
arate program including teas, bridge narties a 
two theater parties. They also enjoyed a try 


Germany : 


What They 


to Colonial Houses in Fairmount Park a 
the lashion Show at the Barclay. The annw 
theater party for men and women was he 


Friday night at the Forrest Theater. 
The Exhibits and the Model Display Room 


A feature of the exhibit hall was a mod 
lumber and display room planned an 
erected by a committee composed of K. \\ 
Perkins, Merritt Lumber Yards, Reading, Pa 
Foster Goslin, T. S. Goslin Lumber Co., Wild 
wood, N. J., J. Earl Brightbill, Hummelstow 
Pa., and J. L. Buckley, field secretary of the 
association. The exterior of the “Hometow 
Lumber Co.” was made inviting by the use 
red cedar siding and finished with the ne 
paint of the duPont Co. Entrance to the dis 
play room was through a_ colonial hallwai 
flanked on either side by display windows. OU! 
the inside was a modern display room, millworh 
department and an ideal lumber office. This 
exhibit created much favorable comment. 


office 





Philippine Exports in 1931 


WasHincton, D. C., Jan. 25.—-Exports @ 
Philippine lumber during 1931 amounted t 
about 36,040,000 board feet, valued at $1,350,000 
showing a heavy decline under 1930 in both 
quantity and value, states a radiogram to the 
lumber division, Department of Commerce. Ex 
ports to the United States consisted of 55 per 
cent of all lumber exports. Philippine sawmt!! 
production during 1931 was 150,000,000 boat 
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feet, while mill inventories Oct. 31 were 15- 
000,000 feet, compared with 14,000,000 feet 4 
year before. Export lumber prices opened ™ 
1931 at about $29.50 and upward, and went te 
a high in May of about $47, then down to about 
$35, and closed the year at about $39 a thousane 
feet for average grades. 

Exports of logs and flitches in 1931 amounted 
to 31,600,060 board feet, valued at 
about 90 percent went to Japan, and only 2 pet 
cent to the United States. Prices opened ™ 


1931 at about $6 per cubic meter, and closed 
the year at $5.25, 
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ntarians Help Solve Each Other's Problems 


Many Trade Difficulties Were Successfully Met by 
Conferring With the Wholesalers and Manufacturers 


Toronto, ONT., Jan. 25.—The fifteenth an- 
nual convention of the Ontario Retail Lumber 
Dealers’ Association held here at the King Ed- 
ward Hotel, Jan. 20, 21 and 22, was far and 
away the most successful, most interesting and 
best attended convention of retail lumber deal- 
ers ever held in eastern Canada. Between 125 
and 150 retailers were in attendance, besides a 
large number of wholesalers and ladies, bring- 
ing the total attendance at the sessions and the 
entertainment features up to nearly 300, greatly 
outdistancing any previous convention. 

President M. N. Cummings, of Westboro, 
opened the meeting Wednesday afternoon, and, 
after an address of welcome by Alderman J. R. 
Beamish, delivered his address. He referred 
to 1931 as probably the most depressing, most 
exacting and most difficult year of any experi- 
enced by retail lumber dealers. It had re- 
minded him forcibly of the hard times experi- 
enced in Canada by our fathers and grand- 
fathers, who, fortunately, had not had time to 
analyze their feelings, but had been obliged to 
grit their teeth and hang on. He believed that 
the same policy of determination would bring 
the membership safely through the difficult times 
now being experienced. 

Exceptionally cordial relations had existed, 
Mr. Cummings said, between the members of 
the provincial association and the manufac- 
turers and wholesalers during the last year. 
This had been most encouraging and had had 
an important influence in the stabilizing of the 
lumber trade. The same thing had applied to 
the relations existing between the retail lum- 
ber dealers and the manufacturers of patent 
roohings. 


In his annual report Secretary-Manager 
Horace Boultbee stressed the fact that the chief 


accomplishments during the year had _ been 
brought about through friendly conferences 
with wholesalers and manufacturers. The dis- 


cussions with the wholesalers had to do primarily 
with sales of lumber to second-hand lumber 
dealers and with sales of materials used by 
the government and the railroads. Both of these 
matters were agreeably ironed out. Confer- 
ences with the asphalt roofing manufacturers 
brought about a new distribution plan which 
is to be tried out in 1932. The association had 
succeeded in having the workmen’s compensa- 
tion board publish the names of firms incurring 
the most costly accidents and has taken active 
part in drawing up a new mechanics’ lien act. 
The secretary-manager spoke of the activities of 
the local associations and of their whole-hearted 
co-operation with the provincial association, and 
reported that the latter had wound up its year 
in a good financial condition. 

The remainder of the afternoon program was 
devoted chiefly to the reports of standing com- 
mittees. Most of the matters dealt with in 
these reports were also outlined in the report of 
the secretary-manager. The most important 
committee report was fhat on legislation, sub- 
mitted by Chairman E. M. Barrett, of Ottawa. 
This dealt with developments during the year 
IN connection with various matters, including 
te-drafting of the municipal act; provincial 
taxation of the capital of incorporated com- 
panies; the mechanics’ lien act; a proposed bill 
In regard to N. S. F. checks; the workmen’s 
compensation act; sales tax licenses; and unem- 
ployment insurance. 

he session concluded with an interesting 
open iorum discussion. Several members sub- 
mitted difficulties which they were experiencing 
in connection with the operation of their busi- 
hess. Other members told of the manner in 
which they had dealt with similar difficulties. 


Election of Officers 


The first event on the morning of the second 
day was the election of officers, which resulted 
as follows: 

President—J. D. Branch, 

Vice president—D. H. 
Ont. 7 

Hon. director—D. Kemp Edwards, Ottawa, 
Ont. 

Directors: Eastern—C. P. Mahoney, Ot- 
tawa, Ont.; Central—R. P. White, Belleville, 
Ont.; Northern—J. A. Laberge, Sudbury, Ont.; 
Toronto—A. W. Bowden and T. H. Hancock; 
Southern—C. F. Doty, Oakville, Ont.; North- 
western—H. A. McCauley, Flesherton, Ont.; 
Southwestern—M. R. Bogart, Chatham, Ont. 


Walkerville, 
Andress, 


Ont. 
Sudbury, 





During the voting and counting of the bal- 
lots, an interesting discussion took place in re- 
gard to the selling policies of the cement com- 
panies and the producers of wallboards. The 
result was a sugges- 
tion that a committee 
or two committees 
should be appointed to 
confer with the cement 
manufacturers and 
wallboard manufactur- 
ers in order to bring 

















M. N. CUMMINGS, 


Westboro, Ont.; 
Retiring President 


about a more satis- 
factory distribution 
policy in each case. 


The matter was left HORACEBOULTBEE, 
in the hands of the Toronto, Ont.; 
new board of direc- Secretary-Manager 
tors. 


Theo. A. Sparks, Winnipeg, Man., a past 
president of the Western Retail Lumbermen’s 
Association, extended greetings on behalf of the 
western retailers and said that he looked for- 
ward to the time when there would be close co- 
operation between the associations of retail 
lumber dealers in all parts of Canada. So far 
as the cement and the wallboard companies 
were concerned, he was glad to report that the 
distribution of these products in the Prairie 
Provinces was entirely in the hands of the re- 
tail lumber dealers. 

The first address 
on the second day 


at the afternoon session 
was delivered by G. A. 
Kuechenmeister, of the Dominion Forge & 
Stamping Company (Ltd.) Walkerville, Ont., 
who gave a stirring and wonderfully impressive 
talk on accident prevention. 

John Jennings, K. C., of Toronto, an out- 
standing legal authority on the mechanics’ lien 
act, talked on this subject, devoting his time 
largely to a consideration of the revolutionary 
changes brought about by a recent decision of 
the Supreme Court of Ontario in connection 
with the interpretation of the mechanics’ lien 





act. He also explained the proposals of the 
new act. 

The afternoon session was brought to a close 
by a fine address by W. L. Somerville, one of 
Toronto’s leading architects, on the subject 
“Wood’s Struggle for Business.” Mr. Somer- 
ville made a strong appeal for scientific study 
of the use of wood as a building material, as 
well as modern methods of trade extension in 
order to enable wood to hold the prominent 
place which it deserved in the building industry. 


FRIDAY MORNING 


The first event of final session of the con- 
vention Friday morning was the reading of a 
number of resolutions and votes of thanks sub- 
mitted by C. P. Mahoney, of Ottawa, who, 
along with J. L. Naylor, of Essex, had been 
appointed a committee on resolutions. 

Charles M. Thompson, of the Brantford Roof- 
ing Co., Brantford, Ont., secretary of the Asso- 
ciation of the Manufacturers of Asphalt Roof- 
ings, delivered an address in which he outlined 
the distribution policy of the roofing manufac- 
turers, which had been announced subsequent 
to a series of conferences with the directors of 
the Ontario association. The policy is one which 
had already been reported to the dealers and 
had met with widespread approval. 

Donald R. Brewster, Memphis, Tenn., south- 
ern district manager of the National Lumber 
Manufacturers’ Association, who was in To- 
ronto on special business explained some of the 
features of its trade extension work. 

The awards were then presented to the win- 
ners in the Clean Yard contests for the prov- 
ince of Ontario and for the city of Toronto, 
including the R. A. Laidlaw perpetual shield 
for the yard with the highest percentage in the 
Toronto Clean Yard contest. 

Two interesting and important matters relat- 
ing to disputes between wholesalers and retail- 
ers were brought up for discussion and thor- 
oughly aired. The result of the discussion will 
probably be that both matters will be satisfac- 
torily cleared up from the point of view of all 
parties interested. 

The meeting was brought to a conclusion by 
a few words of thanks from the retiring presi- 
dent, M. N. Cummings, for the support given to 
him by the members and directors during the 
last year. 

Directors Hold Conference 

After the conclusion of the general conven- 
tion, the new directors held their first meeting. 
J. D. Branch presided. It was decided that 
the convention next year should be held in To- 
ronto. A committee was appointed, consisting 
of C. P. Mahoney, Ottawa, chairman; M. R. 
Bogart, Chatham; and J. A. Laberge, Sudbury, 
for the purpose of conferring with manufac- 
turers of cement, in order to bring about a more 
satisfactory distribution policy. A similar com- 
mittee was appointed to confer with the manu- 
facturers of wallboards, the members of the 
committee being, M. N. Cummings, Westboro, 
chairman; T. H. Hancock, Toronto; and D. H. 
Andress, Sudbury. 

The chairman appointed T. H. Hancock, To- 
ronto, and A. W. Bowden, Toronto, to keep 
an eye on the mechanics’ lien act developments. 

One of the members reported a story to the 
effect that the Ontario Association of Archi- 
tects was endeavoring to have the government 
pass an act, requiring that all house plans used 
by builders should be produced by registered 
architects only. The committee on legislation 
and the secretary-manager were instructed to 
secure a copy of this bill and watch the inter- 
ests of the association in connection with it. 
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Northwestern Considers Credit Policies 


Supplying Scientifically Designed Buildings That Reduce His 
Production Costs Is a Valuable Service to the Farm Customer 


MINNEAPOLIS, MINN., Jan. 25.—The big con- 
vention of the Northwestern Lumbermen’s As- 
sociation, the first sessions of which were re- 


ported on pages 36 and 37 of last week’s issue, 
proved as usual to be a marked social and edu- 
cational success. The final session found one 
of the largest audiences present in the main 
arena of the Municipal Auditorium to hear Dr. 
G. W. Dyer, the noted publicist, educator and 
humorist of Nashville, Tenn. Attendance all 
through the three days was large, the program 


well balanced and fitted to the times and the 
audience responsive. 

At the opening of the Wednesday afternoon 
session Secretary Lance read telegrams from 
Adolph Pfund and A. J. Hager of the National 
association and from the veteran member, Fred 


Henry, of Belle Plaine, Iowa. Following this, 


Arthur Bevan, of the Red Cedar Shingle Bu- 
reau, described brietly the changes in manufac 
turing and grading that have been broont 
about to meet the requirements of the fire in- 
surance people and the bureau of standards. 
The 6/2 shingle has been eliminated from 88 


percent of production, too narrow shingles have 
been discontinued, and the square pack has been 
adopted. Grades have been reduced from 43 
to 11. 


Lumber Dealers Best Agents of Farm Relief 


D. P. Livingston, of 
speaking on the 


Farming, in 
k-up with Farm 


Successful 


Hoe 


Dealers’ 


Relief,” developed the statement that lumber 
dealers are the best agents of farm relief and 
that they can sell this relief at a profit; by 


means of selling 
buildings to their 
the middle West 
pioneering, of the 
field crops for acre, 
is at present in the 
of Ay agen animal 
stage working on 
breeding and housing. 
Eighty percent of a dairy herd, properly 
housed, will produce as much milk as 100 per- 
cent housed in cold barns. This saves in capi 
tal investment in the herd, and in feed and labor. 


improved and money-making 
farm customers. Farming in 
went through the stages of 
effort for larger yields of 
of live-stock production and 
stage of reducing the cost 
products. This present 
better feeding, weeding, 


Dairy barns need insulation and ventilation, to 
keep the animals warm and to carry off the 
disease-breeding humidity. Better housing helps 
to save young pigs and permits farrowing at 
seasons which will catch the high markets. 
“Whether farmers build better buildings or 
not,” Mr. Livingston said, “they pay for them 
just the same.” Mr. Livingston also men- 


tioned modernizing and fences. 


H. B. White, of the University of Minnesota, 
briefly announced the farm building short course 
to be held at the university farm Feb. 25 and 
26. 

Basis of a Good Credit System 

W. C. Rodgers, of the Northwestern Jobbers 
Credit Bureau, St. Paul, in speaking on the 
subject ntil It’s Paid No Sale Is Made,” 


stated that credit is a great asset to humanity; 
but if it gets out of hand it produces disaster. 
The best asset a company te is its accounts 
receivable. Credit. makes larger sales, reduces 
complaints and produces better service. The 
basis of a good credit system is exchange of 
information among dealers in the same field. 
After dealing with points and illustrative stories, 


Mr. Rodgers summed up his advice by saying 
that both the dealer and the customer should 
know the sales terms exactly. <A_ successful 


business is a repetition of individual successful 
sales. The depression has been talked about 
enough. Improvements are going to come; and 
the wise dealer prepares for this return by 


cleaning his credit house. 


AMERICAN LUMBERMAN 


Ward Lucas, of the Hayes-Lucas Lumber 
Co., Winona, Minn., in continuing with the 
same subject, based his discussion upon the ex- 
periences of his own corporation. The economic 
development of the Northwest may be divided 
into three periods—pioneering, expansion and 
inflation, deflation and adjustment. During the 
pioneering stage the implement dealer, the 
banker, the railroad and the lumberman were 
important local factors. All were directly con- 
cerned with agriculture. The second period 
saw these institutions expanded and added to by 
other concerns handling both necessities and 
luxuries. Credit saw a steady and conservative 
expansion, and the growing value of farm land 
made these credits sound. From 1910 to 1920 
Mr. Lucas’ firm suffered credit losses of about 
; 7 one-eighth of one per- 





cent. Farmers knew 
the value of their land, 
and city dwellers suf- 
fered little from un- 
employment or uncer- 
tain wages. 


“War 





The 


*Teens” 
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Chairman, E 
Board, 
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saw the desires of peo- 
ple inflated and capital 
values filled with wa- 0c. 








LANCE, 


ter. Credit was lavish. Minneapolis, Minn.; 
Dealers worried not ciainienaey Mihiiinainl 
about payments, but inn taints 
about getting enough annotation 
stock. 

Then “came the dawn too soon,” and the bot- 


tom dropped out of prices. Income was reduced, 
and collections became difficult if not impossi- 
ble. One hang-over hurt lumbermen: The con- 
tinuing desire for luxury goods and the short- 
sighted policy of manufacturers in supplying 
these by mortgaging the customer’s future 
earnings. Artificial stimulus to sick business 
prolonged the agony. 


Checking a Prospect's Financial Condition 


Credit losses during this period were painful. 
3ad debts of the War ’Teens had to be charged 
off, and this came out of net and not out of 
“When we asked if it wasn’t time to 
change our credit policy,’ Mr. Lucas said, “we 
answered by saying that we’d never had one 
and would better supply the lack.” As a start, 
the company began looking up the public rec- 
ords of prospects and found that many con- 
sidered good were heavily mortgaged. The 
manager, knowing the prospect, could estimate 
his earning ability and decide if he could have 
a surplus with which to pay for lumber. This 
was a small step, but it proved valuable. This 
was well enough for the bill customer, but the 
jag buyer remained. This jag trade can work 


gre SS, 
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havoc with collections. Believing it better ¢ 
make up one’s mind sooner rather than late, 
about a possible customer's credit, the compan, 
has a credit file on these customers, made y 
of a report from the court house, plus the 
company’s past experience. This resulted in , 
three-part policy: Know the prospect's finan. 
cial condition before he buys. At the time of 
sale arrange the time of payment. Follow y 
the payment date. 

Collectibility of accounts diminishes rapidly: 
from 80 percent the first year after the sale 
is made to a 28 percent chance in the fourth 
year. By cold figures, an account 18 months old 
represents a flat loss when measured by the cos 
of the goods. Prompt collections are vital, Ip 
1930 the company divided its customers int 
those worthy of credit and those who must pay 
cash. To the first, letters were sent stating 
that for reasons enumerated bills must be paid 
on the 15th of the month following purchase 
unless other arrangements were made at the 
time of sale. Managers were instructed to ex- 
plain these terms personally and courteously to 
all customers. This was not accomplished with 
complete success, but it did reduce outstanding 
accounts. 

Collecting old accounts, 
proved difficult. 


such as those of 1929 
Some good risks had gone bad, 
3ut the new policy did improve things with 
later accounts. A trade practice is the result 
of years of careful effort. It has to be taken 
individually to each customer. Such a policy 
is more difficult if competitors do not adopt it, 
and sometimes a frank talk will lead competi- 
tors to see the wisdom of the policy and adopt 
it. But in any event it is a winner in the long 
run. Competition is getting stiffer, and more 
business must be created. But to have the time 
and the free mind to do this, the dealer can't 
spend his days in chasing after doubtful 
counts. He can’t stand heavy debt losses in 
this new era, and he must at times save cus- 
tomers from their own lack of knowledge and 
ability to pay. The general public is learning 
to expect shorter credits, so this is an excellent 
time to establish credit policies, and much of 
the future of the industry is going to turn on its 
establishment. 


Nothing Mysterious About Credit 


George La Pointe, of the O & N Lumber Co, 
Menominee, Wis., when called upon, stated that 
he had been much impressed by Mr. Colmans 
earlier statements and that he believed a com- 
bination of his methods with those of Mr. 
Lucas would produce a stable credit condition. 
Other discussion from the floor made the point 
that there is nothing mysterious about credit if 
simple rules are followed. F. P. Lavelle, of 
Fargo, stated that he had discovered a great 
many bills can be sold for cash. A customer 
buying a big bill asked him “as a favor” to take 
the money in advance. He had more confidence 
in the lumberman than in the bank. This idea, 
rather accidentally discovered, gave Mr. Lavelle 
the inspiration to try it out, and in a big block 
of sales he got cash for some 93 percent. Other 
comments from the floor were to the effect that 
cash sales can be made a custom of the trade 
and that consulting fellow dealers is a good way 
to get credit information. 

H. Merle Smith, of the J. C. Nichols Invest 
ment Co., Kansas City, speaking on salesman- 
ship, sté ted that business must be brought back 
by definite and planned effort. He spoke a 
length upon the types of appeal which are 
effective, analyzed customers and_ customef 
thought and urged the proper dramatization of 
selling through advertising and displays. 

The attendance prize was won by H. 
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Watts, of the Woodford-Wheeler Lumber Co., 
Clear Lake, Lowa. er 

The committee on awarding the prize tor ex- 
cellence of display in the exhibit room, gave 
frst place to the Red River Lumber Co., of 
Westwood, Calif., and Minneapolis. 


THURSDAY MORNING 


The session Thursday morning opened with 
the annual meeting of the Retail Lumbermen’s 
Inter-Insurance Exchange. A. R. _Rogers, 
chairman of the advisory board, in an informal 
statement, said there need be no cause for alarm 
about the condition of the exchange. It has had 
large losses from fire during the year, and this 
points the wisdom of using extreme care in pro- 
tecting yards and neighboring property.  F'i- 
nances are in excellent condition. There has 
heen but one default in bond interest during 
the last year; under the circumstances an un- 
ysually high achievement. The company is be- 
ing handled in approved fashion and will come 
through the depression with a good record. 

0. D. Hauschild, the manager, added a word 
of appreciation for the officers. He stated that 
the fire loss had been the largest in 38 years; 
but most of these losses came from fires starting 
in adjacent property. 

At the election the present board of directors 
was re-elected, as follows: A. R. Rogers, G. L. 
Heegaard, EF. W. Dobson, F. W. Bowman, D. L. 

] Ward, Charles Webster, Charles 


Glenn, F. J. 
H. Ross and O. D. Hauschild. In the election 


of directors of the United Retail Merchants’ 
Underwriting Association, the above were 
eected, with two additions—J. L. King and 


Robert Vollbracht. 
Resolutions Adopted—Officers Elected 


The resolutions, which were adopted en bloc, 
extended thanks to many persons and organiza- 
tions aiding in making the convention a success, 
presented memorials of deceased members, ac- 
cepted the invitation to collaborate in the cele- 
bration of the George Washington bi-centenary, 
urged reduction in the cost of government, pro- 
tested the competition of tax-supported agencies 
with private business, deplored unwarranted 
regulatory powers of government and took a 
stand against paternalism. 

The auditing committee approved the finan- 
cial statement. 

The nominating committee named the follow- 
ing, who were elected to the respective offices: 

President—H. H. 
Minn. 

Vice president — Leonard 
Minneapolis. 


Westerman, Montgomery, 
Lampert, jr., 


Directors—Otto Bauer, Mandan, N. D.; C. 
M. Porter, Oskaloosa, Towa; W. S. Richardson, 
Clarinda, Iowa; H. R. Woerz, Stillwater, Minn. 

The final address of the convention was by 
Dr. C. W. Dyer, editor of the Southern Agri- 
culturist, Nashville, Tenn. Doctor Dyer has a 
national reputation as humorist, economist and 
agriculturist. No report could do justice to his 
kindly and homely humor and his philosophic 
understanding of American life. Only a few 
structural points will be mentioned. The first 
industrial revolution came with the discovery 
ot steam, which solved the problems of power 
and transportation. It created the cities, for it 
Was a centralizing factor, and it hurt the coun- 
try.The new industrial revolution is the product 
ot electricity and gasoline, and it is a decentraliz- 
ig factor. It is taking factories and residences 
out into the country. + It has destroyed isola- 
ton. Electricity in the country will cook a din- 
ner in one corner, freeze ice cream in another 
and sing to you in a third. The radio by de- 
stroying isolation is destroying intolerance. 


Says Country Must Be Rebuilt 


The country must be rebuilt; for factories, 
homes, churches, theaters and stores are in the 
Wrong places. The greatest printing plant in 
the country is in the mountains of east Ten- 
nessee. Cities like Minneapolis that are well 
located in relation to areas of production will 
become 100 miles or more across : including the 
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open country within the circle of normal opera- 
tion. This is a great challenge and opportunity 
to lumbermen and other business men who un- 
derstand the nature of the new era and will 
help to rebuild the country in the light of its 
new needs. 

In discussing the depression, Doctor Dyer 
stated that the conditions producing a depres- 
sion are bad; but once they are in effect the 
depression itself is a good and a constructive 
thing. This one has lasted unnecessarily long 
because for the first time in history the Ameri- 
can people tried to high-hat a period of re- 
covery. They attempted to keep wages up. 
But if wages stay up prices must stay up; for 
the big cost of goods is always the labor cost. 
No depression is ever ended by high prices. The 
first industrial revolution brought people to- 
gether in cities but left business methods inde- 
pendent. This one will decentralize population 
but unify methods. In the new era competition 
will be between industries; and an incompetent 
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unit in an industry will be a detriment to the 
whole industry. Business will not be able to 
tolerate business men who can’t make money 
themselves and will not allow their competitors 
to make money. These things will be worked 
out by industry itself, and the era of govern- 
mental paternalism and dictation is on the way 
out. 

The attendance prize for the session was won 
by John D. Loch, Maple Lake, Minn. The 
grand attendance prize, going to a lumber re- 
tailer, was drawn by D. A. Galligan, Botsford 
Lumber Co., Waseca, Minn. The car of coal, 
presented by the Southern Coal Co., was drawn 
by Mark H. Alexander, Owatonna, Minn. This 
drawing was in charge of W. G. Gregory, 
northwestern manager for the Southern Coal 
Co. 

On Wednesday evening the Convention Revue 
for the year °32 was held at the Municipal 
Auditorium and consisted of two hours of en- 
tertainment, followed by a dancing party. 


Southwesterners Open 44th 
Annual Convention 


Note: 
nual 


A complete report of the an- 
convention of the Southwestern 
Lumbermen’s Association will appear in 
the Feb. 6 issue of the AMERICAN 
LUMBERMAN.—EbITor. 





[Special telegram to AMERICAN LUMBERMAN] 

Kansas City, Mo., Jan. 27.—The forty- 
fourth annual convention of the Southwestern 
Lumbermen’s Association opened in Ararat 
Temple Wednesday afternoon, with President 
O. K. Spurrier, of Oklahoma City. presiding. 

The official welcome was extended by Eric E. 
Machette, of the Chamber of Commerce, with 
Harry A. Ortmeyer, of Wichita, responding. 
He said that dealers had been riding a rough 
business sea but expressed the hope that some 
good would come from it through the elimina- 
tion of unethical dealers, price cutters etc. “We 
must present a united front against the rising 
tide of taxation,” said he. 

President Spurrier, while not minimizing the 
present depressing conditions, took a_ hopeful 
view of the situation, expressing conviction that 
better times are bound to come. Among the 
favorable factors he cited low inventories and 
said that even slight spurts in many lines would 
start the public to buying and immediately stim- 
ulate production. The home loan bank system, 
the National Credit Corporation, and the two- 
billion-dollar fund recently authorized by Con- 
gress were cited as constructive factors. Retail 
buying in general has shown some improve- 
ment, indicating a gradually increasing demand. 
The buying power of the country is still rather 
high and needs only a measure of confidence to 
make it effective. One of the benefits of the 
depression, Mr. Spurrier said, is that economic 
necessity has forced industry to adopt a more 
efficient and economical basis of operation. 


Secretary Reads Annual Report 


Secretary E. E. Woods then read his annual 
report, in the first part of which he touched 
upon the unfavorable conditions prevailing dur- 
ing the last year, which has resulted in some 
loss in membership and consequent curtailment 
of resources for carrying on the work. He 
deplored the fact that, in a perfectly under- 
standable zeal to reduce expenses, some firms 
have gone so far as to eliminate association 
membership. He proceeded to show that such 
action is false economy, because in these trying 
times, more than ever before, the association is 
needed. 

“Association dues should not be regarded as 
expense, but rather as an investment in the sta- 
bility and perpetuity of your business,” said Mr. 


Woods. “Every cause that has ever been worth 
striving for is worth fighting for. By reason 
of organization, collective action and the recog- 
nized fundamental economies underlying, retail 
lumber dealers have enjoyed to a high degree 
the privilege of distributing the building ma- 
terials in their respective communities—an en- 
viable position in contrast with many other 
products. This did not just happen. .It is our 
heritage from the valiant work of those stal- 
wart souls who since the year 1889, when our 
organization was founded, have continuously 
striven for the adoption of trade practices that 
are pre-eminently fair between manufacturer and 
dealer.” 

Turning to the future, the secretary visioned 
the ushering in of a new order, in which stern 
conditions face the building material dealer. 
New products with undetermined sales policies 
are offered on the market. Regular trade chan- 
nels are disrupted. Hard surfaced roads have 
revolutionized the distribution of many prod- 
ucts. The old methods of selling no longer 
suffice. Building services are demanded as 
never before. Aids in financing, architecture 
and design are called for. Goods have to be 
sold, not merely furnished. The warehouse 
dealer is rapidly passing out of the picture. 
Granting that these conditions imply individual 
problems of adjustment, a community of inter- 
est also calls for group action in greater meas- 
ure than heretofore. Allow the retail lumber 
associations of the United States to pass out, 
and the evil will creep in, bad practices will 
come about, and the lost values that will be 
forfeited will many times outweigh the nominal 
cost of maintaining association membership. 

Notwithstanding the serious consequences of 
the business cataclysm, Mr. Woods saw some 
benefits following in its train. Business firms 
have been compelled to search out and eliminate 
waste. It is a great testing time, and institu- 
tions, organizations and individuals that do not 
measure up are being cast aside. On this basis 
he argued the right of the Southwestern to the 
loyal support of those whom it is organized to 
serve. 

“While we await the return of better days,” 
said the secretary in closing his report, “it be- 
hooves the dealer to adjust himself to present 
conditions; to be better informed about the 
materials he sells, and their use; to know more 
about construction and architecture; to inaugu- 
rate bétter methods of displaying his merchan- 
dise; to know more about the individual and 
collective needs of the community of which he 
serves. In short, to do a better job of selling.” 

Will E. Price, of Muncie, Ind., told of the 
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campaign launched in that city last May to 
create jobs for the unemployed through mod- 
ernization and repair work, which has _ been 
fully described in other issues of this paper, par- 
ticularly in the July 11, 1931, issue. 

David Livingston, of Successful Farming, 
Des Moines, gave the dealers some good advice 
about creating farm sales. He showed that 
good buildings for stock are a profitable invest- 
ment and said that dealers should thoroughly 
educate themselves on this subject by studying 
bulletins obtainable from agricultural colleges, 
also valuable literature about modern types of 


Seek to Gear 


Northeasterners See 


New York, 
to the man 
knowledge 
min W, 


opening 


Jan. 26.—‘Prosperity will come 
who knows, and who puts his 
into practice,” said President Benja- 
Downing, of Locust Valley, N. Y., in 
the thirty-eighth annual convention of 
the No rthes astern Retail Lumbermen’s Associa- 
tion. “There is no reason for such a man to 
be discouraged.” This note of practical educa- 
tion and the will to do as well as to know was 
echoed again and again in the convention hall 
in the Pennsylvania Hotel during this opening 
session. 
President 
he banged 
microphone, 
filled 
sold. 
This is 


Downing faced a crowded hall as 
the opening gavel and faced the 
The adjoining exhibition hall was 
with exhibits, and all display space was 


an age of challenge, the president 
continued. Old methods are being questioned. 
Much thought and study is in progress, and 
plans and panaceas are being offered. The prac- 
tical task in the lumber world at the moment is 
to adjust sales to new-old conditions; to recog- 
nize that this is the normalcy for which people 
asked without really wanting it; to gear busi- 
ness to present volume. It may be necessary to 
curtail less essential service; but low are 
not effective without sound sales policies. Sales 
and general business policies are no longer in- 
dividual affairs but are co-operative matters; 
and dealers must have and practice faith in 
themselves, their competitors and the public. 
The creation of confidence is the immediate 


task. 
Should Contractors Be Licensed? 


It is possible to sell grade-marked 
and the Boston dealers are to be 
on initiating this practice. 3ut 
standards must be considered well as ma- 
terials standards, and the association has been 
studying the matter of licensing contractors. It 
is vital that all lumber be sold through retail 
yards, and the Lumber Distribution Statement 
is a long step forward. Elimination of piracy 
must come, and support of the association pro- 
gram is the practical way to do it. The time 
has come when customers, attracted by new 
forms of utility and new styles, are asking deal- 
ers for ideas as well as for lumber. All these 
things mean that the industry is changing; and 
the association is changing to meet the new con- 
ditions. 

Paul S. Collier, secretary-manager, then 
made a brief statement of association work, 
supplementing the printed booklet which con- 
tained the full report of the year’s work. He, 
too, emphasized the changing conditions of trade 
and of organized work. This work must have 
its effect in the practice of individual com- 
panies, else broad plans are of no effect. Mr. 
Collier announced the organization of the Ver- 
mont dealers in an association affiliated with 
the Northeastern, and he also mentioned the 
establishment of the Boston chapter of like affil- 
iation. 


costs 


lumber, 
congratulated 
construction 
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farm structures provided by various lumber 
manufacturers, and then go out and show farm- 
ers how they can increase their profits by pro- 
viding the right sort of buildings for their 
stock. He stressed insulation and ventilation 
as the key points in good farm construction. 


New Veneer Plant at Norfolk 


NorFro._k, Va., Jan. 25.—The Atlantic Veneer 
Co. will soon be incorporated under the laws of 
Virginia, and locate a large new veneer plant 
at Sewells Point, Va., just outside of Norfolk. 





Business to Present Conditions 


in Annual Pow-wow a Chance to Discover How It's To 
Be Done, With Profit; Study Ways and Means, and Are Hopeful for Future 


Nore: A report of the Wednesday and 
Thursday sessions of the annual conven- 
tion of the Northeastern Retail Lumber- 
men’s Association will appear in the Feb. 
6 issue of the AMERICAN LUMBERMAN. 
—Eprror. 





Treasurer Rodney G. Robinson, of Ithaca, 
N. Y., presented a summary of the association 
finances, showing that income for 1931 had ex- 
ceeded expenditures. 

Thomas J. Watson, president of the Interna- 
tional Business Machines Corporation and also 
of the Merchants Association of New York, in 
speaking on the subject “What Does 1932 Hold 
in Store for Us?” mentioned first the hoarding 
of money and said this hoarded money must in 
some way be brought into circulation. This he 
felt sure would be done. The country has al- 
ways recovered from depressions and then has 
gone to new heights of prosperity. He quoted 
statistics to indicate the importance of the lum- 
Some 1,300 people engaged in the canvass, and 
unemployment than is giving to charity. The 
plan in brief was to make a systematic canvass 
of the city and county, asking people to state, 
without compulsion, how much money they 
would pledge to spend in building improve- 
ments and in other ways; useful and necessary 
undertakings that they otherwise would defer. 
ber industry and stated that building would 
probably start the general recovery. 

Selling, in Mr. Watson’s opinion, 
portant department of business. 
cers are really assistants to salesmen. 
are five steps in dealing with salesmen. 
the right kind, teaching them the company 
methods, supervising their work, promoting 
those who show ability and discharging those 
who do not. If the first four steps are well 
done, there will be little cause for doing the 
fifth. 


is the im- 
Executive offi- 
There 
Hiring 


Local Conditions Must Govern 


This is a year of hope. Many constructive 
things have been worked out in the past two 
years that will bear fruit. The big financial 
institutions are sound. It is impossible for an 
outsider to plan another man’s business, and 
there has been too much mass thinking of this 
kind; attempts to set detailed plans to work 
without recognition of local conditions. The 
lumber industry, like all other businesses, needs 
research; efforts to find new markets and new 
uses for goods. Lumber will be more valuable 
in the future, will find more and better uses and 
will prove of more wide spread utilization. It 
is a year of hope, and the results will be of 
each man’s making. 

L. M. Todd, president of the Todd Protecto- 
graph Company, Rochester, then described the 
Rochester Emergency Employment Plan, of 
which he was the originator. This plan is 
based on the theory that the reasonable spend- 
ing of money is a better method of handling 
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A building has been leased by the company for 
a number of years and some of the machinery 
has already arrived. The plant will give em. 
ployment to about 100. When in full Operation, 
the plant will produce 25,000,000 feet of face 
veneer per year and use about 1,000,000 feet of 
hardwoods of foreign and domestic growth. The 
company is a subsidiary of a large western 
veneer corporation, which has not permitted its 
name to be used. The officers of the company 
are not known right now but will be when th 
charter is granted within a short time. 






? 


the cost was very slight and was borne by con. 
tributions raised for the purpose. The move. 
ment was widely sponsored, and the pledges ex- 
ceeded six million dollars. People were asked 
to report when they had done the work pledged; 
and up to the present the reports have shown 
that expenditures exceeded pledges by 14 per- 
cent. Possibly some pledges will not be kept, 
but indications are that the total will reach at 
least the six million dollars. The average 
pledge was $557. 

Mr. Todd answered many question about de- 
tail, and several persons described other and 
similar campaigns; some copied directly from 
the Rochester experience. 


Reports and Committee Appointments 


Frank M. Carpenter, of New Rochelle, re- 
porting for the committee on collection meth- 
ods, stated that the committee had made ar- 
rangements with the Credit Clearing House 
Adjustment Corporation of New York to han- 
dle collection accounts for members of the 
association. No member is required to use it, 
but any member may use it. He described 
terms and methods in detail. 

James F. Luby, one of the field men, de- 
scribed the work of the field service and em- 
phasized the value of collective work in mak- 
ing the industry efficient. He stated that eight 
out of ten New England dealers, among whom 
his work lies, are looking for and finding new 
business in industrial sales, remodeling and re- 
pair. 

A. W. Holt, of Chicago, demonstrated with 
a model his contention that all roofs are plain 
roofs and can be figured as easily and accu- 
rately as floors. He also described briefly the 
Valuator system by means of which the cost ol 
a house can be figured in a few minutes. The 
immediate value of such a service is apparent; 
and it also helps the dealer to establish local 
prestige as the source of accurate and com- 
plete building information. 


O. H. Greene, of Syracuse, chairman of the 
National Merchandising Council, made some 
comments about the great value of the Valuator 
system in making possible unit selling. 


The following committees were appointed: 


NoMINATIONS—Walter Pettit, Mineola, N. Y.; 
Harry E. Gould, Middletown, N. Y.; William 
Riley, Hartford, Conn.; George Zimmermann, 
Buffalo; and Fred B. Chapman, Glens Falls, 
i 

RESOLUTIONS — H. 
Mass.; H. H. Richards, New Haven, Conn; 
L. N. Whissel, Buffalo; J. E. Chapman, Syra- 
cuse; Walter I Sohgs Mineola, N. Y.; Lawrence 
Beckerle, Spring Valley, N. Y.; James L 
Bickford, Nashua, N. H.; Loren H. Allen, Barre, 
Vt.; U. M. Carlton, Cambridge, Mass.; and 
George Lowenthal, Middletown, Conn. 


The 


A. Bellows, Springfield, 


Dinner-Smoker, the annual stag party, 


is being held this evening in the Grand _ball- 
room of the Pennsylvania. 
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Urge Mill Aid for Hard-Pressed Retailers 


West Virginia Dealers Study Industry's Problems of Distribution and 
Competition, and Get Lesson in the Kind of Salesmanship That Sells 


Huntincton, W. Va., Jan. 26.—Moderniza- 
tion and standardization of business methods to- 
gether with a co-operative, aggressive search 
jor new business was sounded by speakers at 
the opening session here yesterday of the an- 
qual convention of the West Virginia Lumber 
& Builders’ Supply Dealers’ Association as the 
best means for stimulating business recovery 
during 1932. 

Installation of modern cost accounting sys- 
tems, use of credit reporting bureaus, improved 
salesmanship, co-operation of dealers with 
manufacturers in creating a desire tor the com- 
modities, encouraging city-wide cleanup and re- 
pair movements and assistance to the faltering, 
legitimate retailer were the outstanding recom- 
mendations for improved business and increased 
profits made by the three speakers in Mon- 
day’ S sessions. 

Nearly 100 dealers and manufacturers’ repre- 
sentatives listened to the plea for co-operation 
made by C. P. Thorn, of the General Wood- 
working Co., Morgantown, president of the 
association, in his opening address and later by 
G. C. Murray, secretary of the National Build- 
ers’ Supply Dealers’ association, Cleveland. 

This co-operative effort should be extended 
to the established, legitimate dealer who might 
be having temporary financial difficulties, Presi- 
dent Thorn said. “He is a better and more 
fair competitor than the speculator who _ pur- 
chases the bankrupt stock of the old firm for 
0 cents or less on the dollar and begins a tem- 
porary business at a greatly reduced overhead, 
throwing thousands of dollars worth of stock 
on the market for less than what the established 
dealer can purchase it, not to mention selling 
it,” he said. 

Very often this speculator begins what he 
plans only to be a temporary business, but, op- 
erating on a reduced overhead and having at- 
tracted the buying public to his place of business 
and thereby establishing a following, he con- 
tinues in business having the support of the 
customers of the former firm and the other 
firms of a community and again becomes a 
more difficult competitor than the original 
dealer, Mr. Thorn continued. 

He cited the use of credit reporting bureaus 
by department stores and other lines of business 
and urged the supply dealers to adopt the same 
methods and then declared the business curve 
that has been traveling downward for two 
years, its pace already being retarded, will in 
the very near future turn upward and slowly 
climb toward the greatest prosperity in the 
history of the United States. 


Convention Committees 


The morning session was closed by the ap- 
pointment of three convention committees, which 
follow : 

Nominating—C. G. 


Conaway, Fairmon{ Wall 





Plaster Co., Fairmont, chairman; G. J. Dick- 
erson, Dickerson Lumber & Supply Co., 
Huntington: and C. T. Cheyney, Bailey Lum- 
ber Co., Bluefield. 

Auditing—R. L. ZelNer, Dickerson Lumber 
& Supply Co., Huntington; and Frank Turner, 


Hartland Planing Mill Co., 

Resolutions—G. M. Mossman, Mossman 
sros. Co., Huntington, chairman; C. A. Byus, 
Byus-Mankin Lumber Co., Beckley: and Adam 
3eltz, Scott Lumber Co., Wheeling. 

At noon, the Southern West Virginia Deal- 
ers Club, an organization of dealers south of 
the Kanawha River in West Virginia perfected 
lour months ago, met for luncheon and a brief 
usiness session. The club has seventeen mem- 
bers who meet monthly alternating between the 
cities represented in the membership. — C. 
Cheyney, of the Bailey Lumber Co., Bluefield, 


Clarksburg. 


of Welch is sec- 


MONDAY AFTERNOON 


Opening the afternoon session, L. H. Buisch, 
of the National Cash Register Co., Dayton, 
urged better salesmanship as a means for in- 
creasing business and suggested the “Rochester 
Plan” as an immediate stimulant. 

Courtesy and approach were among the im- 
portant requirements of good salesmanship cited 
by Mr. Buisch. “The customer in your show- 
room should be treated as a guest in your home. 
Don’t ask the silly and asinine question, ‘Do 
you want to be waited on?’ or give the flip- 
pant and meaningless greeting ‘Yes sir’ when a 
customer walks into your showroom. You 
have invited him there through your advertise- 
ments; make him feel at home; continue to 
create the desire for your product and close the 
sale,” Mr. Buisch advised. The first thing that 
every business man must do at the present time 
is take the fear out of his own mind and then 
drive it from the minds of his customers and 
unloose the millions of dollars hoarded in tin 
cans, safe deposit vaults and banks. “One dol- 


is president, and H. T. 
retary. 


Hicks, 











Cc. I. CHEYNEY, R. C. MOSSMAN, 
Bluefield, W. Va.; Huntington, W. Va.; 
Led Discussion Secretary 
lar put into circulation through the retailer 


moves ten dollars through the other wheels of 
industry,” he said. 

A greater co-operative effort was stressed by 
G. C. Murray in his address as a means for 
improving business during 1932. “The lumber 
and supply business has, perhaps, been affected 
worse than any business during the last year 
due to the limited building program throughout 
the United States,” he said, “but now is the 
most opportune time in years for the dealer 
and the manufacturer to combine in one great 
co-operative effort to restore business for both.” 
He brieflly described the California license law 
and recommended it to the association, point- 
ing out its advantages to the consumer, the con- 
tractor and the dealer. 

In the discussion that aees his address, 
Mr. Murray reported that the National Build- 
ers’ Supply Dealers’ Association already has 
conferred with the Federal Government’s super- 
vising architect regarding revision of regula- 
tions to provide protection for supply dealers 
on Government work. “We have been assured,” 
he said, “that there will be a complete revision 
of the contracts to provide protection for both 
labor and supplies.” 


Discussion of the mechanic lien laws in West 
Virginia followed Mr. Murray’s talk with Sec- 
retary Mossman and G. M. Mossman, of Moss- 
man Bros. Co., Huntington, taking the lead in 
the round table. Both speakers called attention 
to the requirement of public levying bodies to 
record bonds given in connection with contracts 
for construction or repair of public buildings. 

Monday evening, delegates were guests at a 
theater party. 


TUESDAY'S SESSION 


At the Tuesday session officers were elected 
as follows: 
President—C, P. 


Thorn, of the General 








Woodworking Co., Morgantown, W. Va. (re- 
elected). 

First vice president—W. C. Payne, Tug 
River Lumber Co., Welch, W. Va. 

Second vice president—Adam 3eltz, Scott 
Lumber Co., Wheeling, W. Va. 

Third vice preside L. Davidson, Par- 
kersburg Mill Co., the cg W. Va. 

Fourth vice president—E,. J. Morris, Janu- 





tolo Lumber Co., Fayetteville, W. Va. 


Directors—Hale Pearman, Minter Holmes 
Corporation, Huntington, W. Va., and F. S&S. 
Turner, Hartland Planing Mill Co., Clarks- 


burg, W. Va. 

The directors in executive session Tuesday 
afternoon failed to elect a secretary, but will 
meet in Charleston early next month to make 
the appointment. 

Charleston was chosen as the 
tion city. 

Tuesday’s meeting was opened by a discus- 
sion of commodities participated in by dealers 
and manufacturers’ representatives. The ses- 
sion was closed except to the dealers and rep- 
resentatives. 


1933 conven- 


The discussion on cement was led by Mr. 
Murray, of the National Builders’ Supply 
Dealers’ association, while C. I. Cheyney, of the 


sailey Lumber Co., Bluefield, led the discussion 


on lumber. 

Following a luncheon in the Hotel Prichard 
at noon the dealers outlined plans for the asso- 
ciation during the next year. The two out- 
standing aims for the year will be: 

1. To continue to develop 
in other sections of the State. 
seventeen such groups are 


dealers’ groups 
At the present 
functioning. 

2. To obtain 100 percent of the dealers of 
the State as members of the association mak- 
ing possible an extensive co-operative program 
of work during the year. 


Adolph Pfund, of the National Retail Lum- 
ber Dealers’ Association, outlined the new plan 
for sale of prepared or asphalt roofing, and also 
told of the home loan discount bank that would 
be set up by proposed legislation now pending 
in the House of Representatives. 


At the conclusion of his address and on mo- 
tion of Harry A. Davidson, Minter Homes 
Corporation, Huntington, the association voted 
to telegraph President Hoover and congressmen 
from the State urging that they support the 
home loan discount bank bill and urge its enact- 
ment immediately. 

The resolution also proposed that W. E. Min- 
ter, former president of the State association 
and organizer of the Minter Homes Corpora- 
tion here, but now of Beckley, be made a mem- 
ber of the board of directors of the home loan 
discount banking system. 

The two-day convention was concluded with 
the annual banquet and dance Tuesday night 
in the Hotel Prichard. Nearly 200 persons 
attended. 
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Southern Piners Begin Discussion 


of Grading Rules 


New Orteans, La., Jan. 26.—Representa- 
tives from north Atlantic markets for south- 
ern pine were given assurance today at a meet- 
ing of the grading rules committee of the South- 
ern Pine Association that their trade main- 
tained over a 100-year period will be protected 
for them in the future by species marking (par- 
ticularly longleaf) and by authorization of use 
of the 1905 rules covering prime, merchantable 
and standard in the structural timber grades. 
The committee, after discussing the proposals, 
voted to extend the use of the 1905 section in 
a separate book as is done in the case of ex- 
port trade. 

The spokesman for the delegation was Wil- 
liam Clifford Reid, of Leary & Co., New York 


City, and other members included: Walter 
Adams, of the Brooks Scanlon Corporation, 
New York; Jim Miskell, of Green & Wood, 
New Bedford, Conn.; Shirley Davis, of Cross, 


Austin & Ireland, New York; and S. Hirsch, 
vice president, George McQueston Co., Boston, 

In addition to the Atlantic coast delega- 
tion, representatives of other important organ- 
izations interested in the application of south- 
ern pine grade rules were in attendance at the 
meeting of the committee and its sub-parts 
called to complete the revision of the grading 
rules. These distinguished visitors included 
G. A. Thompson, representing the National 
Association of Purchasing Agents, who is agent 
for the Empire Oil & Refining Co., Bartletts- 
ville, Okla.; and Charles R. Armstrong, struc- 
tural service committee, American Institute of 
Architects. 

Today's session was opened by Chairman W. 
T. Murray, who reviewed the work of the 
association in grade establishment and refine- 
ment prior to the movement for standardiza- 
tion, and afterwards. He declared the associa- 
tion had ever tried to meet the needs of the 
trade rather than observe only a restricted view- 
pdint. He then introduced the visitors. 

J. F. Carter, trade promotion manager and 
secretary to the committee, then read the rec- 
ommendations reached by it at its November 
meeting and submitted to the board. Secretary- 
Manager H. C. Berckes spoke briefly in greet- 
ing the visitors. 

C. C. Sheppard, president of the association, 
reviewed the history of the committee’s work 
for revision of the grading rules so as to sep- 
arate longleaf and shortleaf pine, which had 
been urged by the Atlantic coast trade. He 
declared with the solution of this problem the 
industry will be in a position to go forward in 
a more effective manner than ever before, say- 


ing further that the solution is the most im- 
portant in the history of the association. 
A review of the questions involved in the 


Southern Pine Association 
grade-marking to non-subscribing mills was 
read by A. S. Boisfontaine, assistant secretary. 
The grading rules committee, in November, had 
obtained a resolution recommending this exten- 
sion on the basis of $20 per diem plus actual 
inspector expenses for the car certificates plus 
$1 additional per thousand feet for grade-mark- 
ing. The directors did not pass on the recom- 
mendation but referred it back to the grading 
rules committee for further discussion. 


policy of extending 


Discussion by Representatives of Various 
Industries 


In commenting on the proposal Mr. Thomp- 
son, speaking for the purchasing agents, de- 
clared the idea of such an extension of service 
had appealed to him for a long time; that he 
wouldn't presume to say what charges should 
be made but that the S. P. A. should have a 
greater return than actual costs of inspection 
because of other factors involved, He also said 


Note: A complete report of this meet- 
ing will appear in the Feb. 6. issue of 
the American LUMBERMAN.—EbITOR. 





the buyers would be interested in seeing 
sources of supply not too confined, and with 
such an extension the purchasing agents can 
take a firmer stand on grade-marking. In re- 
sponse to a question he declared he believed his 
association would be willing to recommend to 
its members that purchases should be only on 
official S. P. A. grade-marks. 

Mr. Armstrong, speaking from the archi- 
tect’s point of view, endorsed the proposal. 
\fter some general discussion involving charges 
to be imposed as compared with other inspec- 
tion service charges, a resolution was adopted 
re-indorsing the extension of such services. 
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This resolution now goes back to the S, P. 4 
directors. : 

The committee then took up the matter , 
inspection and grade-marking supervision jn ¢, 
Atlantic coast markets. These matters we, 
laid before Mr. Murray's committee by Mess, 
Hirsch, Miskell, Reid and Davis. One prob. 
lem was the grade-marking of small Order 
when drawn from stocks in the yards of tho. 
markets where such orders were in reaji 
filled by re-manufacture of larger pieces. Th; 
applies particularly on orders such as sent ; 
by navy yards etc. After extended discuss, 
the thought was expressed by the COMMitte 
that some practical arrangement would } 
worked out whereby this problem would 4 
solved, at not too great expense. 

The Atlantic coast market delegation advise 
the grading rules committee that its views wer 
representative of the Philadelphia, Baltimor 
New Jersey and New England dealers in fp. 
spect to species marking (two-thirds their mi. 
sion) and the 1905 rule extension (one-third 
They expressed pleasure at gaining both points 

Following the discussions on these matter 
the grading rules committee recessed until th 
sub-committee on revision and refinements wx 
ready to report. This committee with C Ff 
Klumb as chairman, then went into session, 







Philadelphia Wholesalers in Thirty. 
eighth Annual 


PHILADELPHIA, Pa., Jan. 25.—At the thirty- 
eighth annual meeting of the Philadelphia 
Wholesale Lumber Dealers’ Association, the 
following were elected officers for the coming 
year: 


President—Warren D. D. Smith, Kay Lum- 


ber Co. 
Vice president—Edward F. Magee, EB. F. 
Magee Lumber Co. ‘ 
Secretary—Maurice W. Wiley. 


Treasurer—Harry 
Lumber Co. 


Preston, J. A. Finley 


Directors 
Smith, E. F. 


(for three years)—Warren D. D. 
Magee and A. E. Stitzinger; (for 
two years)—George C. Adams, George C. 
Adams & Son. 

Retiring President S. S. Rutherford delivered 
an impressive address and talks were also given 
by President Arthur E. Lane and Secretary- 
Manager W. W. Schupner, of the National- 
American Wholesale Lumber Association. 
President Rutherford said in part: 

In the reports for 1929 and 1930 it 
clared that things were never worse in 
lumber business. All I can add to for 
1931 is to point out how little we knew at 
the time just what was ahead of us. Under 
conditions such as we have had for the last 
three years it is only natural to expect a 


was de- 
the 


these 


disruption of the usual processes of doing 
business and many artificial schemes pro- 
posed to legislate us out of business. Con- 
trolled production, minimum price lists, and 
outright purchase of surplus stocks have all 
been tried in a vain effort to maintain prices 
on a fictitious basis. The complete failure 
of such measures to produce the desired re- 


sult only emphasizes the fact that the natural 
law of supply and demand is the one and only 
governing factor. That the potential produc- 
tion of lumber has been built beyond the 
point of consumption is quite generally con- 
ceded. That the forces of distribution have 
likewise grown beyond consumption is equally 
true. The decline in lumber prices along 
with other commodities is not abnormal. The 
question is, are we not now nearer normal 
so far as prices are concerned than in the 
boom period directly after the war? sefore 
the war we conducted a profitable business 
on approximately the same price structure 
as we have today. In my opinion business 
recovery does not depend so much upon the 
easy course of increased prices producing in- 
creased prices as upon the painful and 
laborious process of adjusting ourselves to 
more efficient manufacture and distribution. 
If we can adjust ourselves to a basis of profit 
on present prices our position will continue 


secure, but waiting for increased prices 
either through natural or artificial means, t 
produce increased profits will no doubt proy 
disastrous. 

President Lane, of the National-America 
emphasized the need for closer co-operation be- 
tween the mill and the wholesaler for a mor 
effective distribution of lumber with greater 
profit to both. Secretary Schupner outlined the 
affairs of his organization and told what hai 
been accomplished the last year. 

Interest was manifested in the reports of the 
railroad and transportation committee by Be 
C. Currie and the inland waterways and Pan 
ama Canal committee. These reports pointed 
out the need of Federal regulation for bus and 
truck transportation and waterborne commerce. 
They held that these businesses should be regu- 
lated and taxed by the government to a degre: 
commensurate with the burden placed on the 
railroads. 

An interesting report was presented by Owe 
M. Bruner, chairman of the forestry commit 
tee, who made a plea for conservation of the 
forests. Unusual interest was manifested in 
letters received from G. H. Collingwood, of the 
American Forestry Association, and Elmer C. 


Hole, manager of the American Lumberman 
The communication from Mr. Hole, read by 


Ben T. Hazard, dealt briefly with forestry and 
at more length upon some of the fundamentd 
problems that are affecting the welfare of the 
lumber industry and of business generally. The 
letter was enthusiastically received and mate 
a distinct impression. 





Six Companies Organize 
California Agency 


Los ANGELES, CALir., Jan. 23—The Seattle 
Sawmill Sales Agency, representing a group 0 
six companies, has opened a Los Angeles office 
at 552 Chamber of Commerce Building. Edgat 
W. Pack, experienced in retail and wholesale 
lumber business in the southern part of Cal 
fornia for a long period before going to the 
Northwest seven years ago, has been chose! 
California representative. 

The companies included in the Seattle Saw 
mill Sales Agency group are: Bissell Lumber 
Co.; Nettleton Lumber Co.; Pankratz Lumbe 


Co.; Seattle Export Lumber Co.; Stimson Mil 
Co, and West Waterway Lumber Co, 
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Mills Would Fit Production to Demand 


Northern Manufacturers Look Back on Year of Accomplishment and Constructive Leadership, and 
Ahead to a Year of Opportunity and Need for Concerted Action 


MutwavukekE, Wis., Jan. 27.—J. S. Weidman, 
ic. of Trout Creek, Mich. was unanimously 
dected president of the Northern Hemlock & 
Hardwood Manufacturers’ Association at the 
annual meeting held at the Hotel Schroeder here 
today. He succeeds J. D. Mylrea, of Rhine- 
lander, who has held the office for a two-year 
seriod, and who has been elected to the board 
of directors of the association. Other officers 
elected are: 

Vice president 


-Robert B. Goodman, of 


Marinette, Wis. 

Treasurer—W. W. Gamble, of White Lake. 
Directors (re-elected)—George Farnsworth, 
Chicago; John M. Bush, Negaunee, Mich.; 


M. P. McCullough, Schofield; John E. Schroe- 
der, Milwaukee; J. I’. Sisley, Rib Lake; G. N. 
Harders, Wells, Mich.; A. L. McBean, Park 
Falls; and G. H. Karle, Hermansville, Mich. 

How to stabilize lumber production with cur- 
rent demands, and how best to spread that pro- 
duction so as to keep all sawmills of Wiscon- 
sin and northern Michigan busy the maximum 
time was the chief topic of discussion at an in- 
formal Wednesday morning prior to 
the regular meeting. The lumbermen’s eco- 
nomic stabilization plan, the first of its kind 
to be inaugurated in Wisconsin, was discussed 
in this session. 

A resolution was passed protesting the im- 
portation of lumber from Russia into the United 
States, lumber produced by convict labor, and 
imported against United States tariff laws, but 
admitted here because the United States has 
no diplomatic corps in Russia to investigate the 
source of the imported lumber. 

W. A. Holt, of Oconto, chairman of the Wis- 
consin. lumbermen’s employment stabilization 
plan presided during the morning session, and 
a full discussion of the working of the plan, 
its immediate and its likely ultimate effects was 
held. 

C. E. Good, of the Oconto Co., Chicago, ad- 
dressed the association on logging costs, point- 
ing out that with wages considerably below 
last year, and the price of provisions and horse 
feed declining materially, it is only natural to 
assume that logging costs will be lower, as well 
as costs of sawing, piling, and shipping. With 
market conditions as they are it is very evi- 
dent, Mr. Good pointed out that “an operator 
must keep his costs as low as he can or he 
will find the name of his concern among those 
present in the supplementary sheets sent out by 
the Blue Book.” [Mr. Good’s informative dis- 
cussion of logging costs will be printed in a 
later issue.-—EpITor]. 


session 


Report of Secretary 

In his report Secretary O. T. Swan briefly 
discussed general economic conditions and ex- 
pressed the opinion that 1932 opens with more 
hope in the mind of the thoughtful man than he 
has had for many months. 

Because restricted business was expected in 
1931, the association directors a year ago cut 
the budget in half, reduced salaries, and ap- 
Proved only those activities which they | felt 
Were essential. As a result of this and because 
members have promptly paid their dues, the as- 
sociation ends the year with its bills paid and 
a halance in the treasury. This splendid rec- 
ord was made in the face of lower dues and 
smaller production. 

Mr. Swan referred to some of the specific re- 
sults obtained through trade extension efforts 
and noted the fact that about two-thirds of the 
Production is in the association and if the other 
third now outside would join it would be pos- 
sible to triple the trade extension work imme- 
diately, _ The secretary reviewed at some length 
the various activities, including the stabiliza- 
tion program, traffic, credits, statistics, legisla- 








tion, grades and inspection, forestry and land 
use, labor problems, taxation and trade exten- 
sion. 

This report was a record of constructive ac- 
tivity unsurpassed by any organization in or 
out of the lumber industry. 

About fifty manufacturers were in attendance 
at the luncheon of the association, and heard 
Donald S. Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association talk on 
the outlook for retail business during the en- 
suing year, pointing out the common interest 
of the manufacturer and retailer in furthering 
lumber consumption by planned promotion and 
merchandising effort. 


Discusses New Hardwood Rules 


W. H. Nelson, chief inspector for the Na- 
tional Hardwood Lumber Association, opened 
the afternoon program with a discussion on the 
new rules, pointing out that under the 1932 
regulations producers can make longer and 
wider lumber at less cost, and that the con- 
sumer is benefited by more even value in every 














J. S. WEIDMAN, JR., J. D. MYLREA, 
Trout Creek, Mich. Rhinelander, Wis.:; 
Elected President Retiring President 


grade of lumber; and has better selected types 
in addition to other values. He discussed in- 
structions which should be given to sawyers in 
connection with the new rules which he as- 
serted are more practical and give clearer types. 

A picture of the lumber industry in Wiscon- 
sin, as it was in 1925, and conditions as they 
exist today was given by R. B. Goodman, of 
Marinette. He pointed out that the industry 
in this territory had about an eight hundred 
million production basis during the three-year 
period of prosperity; about seven hundred mil- 
lion production basis in 1930, and had curtailed 
to about half that in 1931. The lumber indus- 
try in this area has total actual physical assets 
of more than forty millions, Mr. Goodman said, 
characterizing this as an important stewardship. 

Describing his discussion as his personal and 
informal opinion he asserted that while he can 
conceive of factors that compel overproduction 
in other territories he can not in Wisconsin, 
The three compelling forces for the liquidation 
of lumber stands are the risk of loss through 
fire; the cost of taxes on standing timber, and 
interest. These three things cause owners to 
cut their stands, but they are factors which do 
not exist in Wisconsin, Mr. Goodman said. He 
pointed to the annual appropriation in excess 
of $600,000 for the Wisconsin conservation com- 
mission with which it is carrying on and im- 


proving its fire protection work in forest areas 
of the State, asserting that this territory is not 
so much concerned now with the dangers of 
fire loss. Taxes in the State do not drive lum- 
bermen to cut, he said, pointing to the forest 
tax laws. Heavy tax on inventories is a bur- 
den, he said, but it is a burden to be attributed 
to overproduction. Taxation is not a pressure 
to liquidate standing timber in Wisconsin, Mr. 
Goodman asserted. 

Interest on bonds has been an excuse for pro- 
ducing, Mr. Goodman said, but he asserted that 
where manufacturers have a problem of getting 
as much for their production as the lumber and 
operations cost, “sacrificing stumpage is not 
helping meet interest.” 

“The way I see the whole picture is that 
we are working under a misapprehension when 
we produce for this reason,” Mr. Goodman 
asserted, declaring that the interests of steward- 
ship might best be met by genuine curtailment 
rather than by sacrificing the product at too 
low a cost. 

M. P. McCullough of Schofield, Wis., pre- 
sented the report of the tie committee, discussing 
the status of this industry and pointing out 
that general business conditions have modified 
needs. 

The association went on record in favor of 
President Hoover's home ownership plan, and 
also passed a resolution similar to that passed 
by other lumber associations on full co-opera- 
tion with retailers concerning trade practices 
between manufacturers and retailers. 


Pay Tribute to the Late Edward Hines 


A memorial to the late Edward Hines closed 
the afternoon program, preceding the election 
of officers. In a stirring address, A. L. Os- 
borne, of Oshkosh, Wis., described his ac- 
quaintanceship with Mr. Hines, and feelingly 
discussed the characteristics of the “long, in- 
spiring and helpful association” which the lum- 
ber magnate had had with the northern asso- 
ciation during his years of membership. He 
discussed him as a man who “would not be 
denied, turned away or discouraged,” and re- 
ferred to him as “the lumber industry’s great- 
est apostle for co-operation.” 

In another address, Judge William S. Bennet, 
of the Edward Hines company, paid a tribute 
to Mr. Hines, pointing to the judgment of 
his associates and fellow-manufacturers on this 
outstanding lumberman. Judge Bennet also 
gave a verbal portrait of Mr. Hines, and told 
three previously unknown anecdotes of some 
of his big work outside the lumber industry. 

Harold Crosby, of the National Hardwood 
Lumber Association, presented that organiza- 
tion’s proposed trade extension work, pointing 
out that promotion effort is needed to combat 
the use of substitutes, and that some manufac- 
turers are making greater efforts to promote 
painting of wood than the wood manufacturing 
industry is making to sell wood. 





An Error Corrected 


Boston, Mass., Jan. 25.—While, as indicated 
in a recent issue of the AMERICAN LUMBERMAN, 
the Boston office of the Pacific Atlantic Lumber 
Corporation, generally referred to as “Palco,” 
has been temporarily closed, that company will 
continue to contact the Boston trade through 
its New York office. 

Operations of the company on the Atlantic 
Coast are continuing as heretofore, but effec- 
tive Feb. 1 there will be a change in the Atlan- 
tic Coast management, with A. P. Leatherbury 
acting as district manager and A. L. Jenny as 
sales manager. 
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Will Continue Active Lumber 
Trade Promotion 


Preceded by a meeting of the budget com- 
mittee, the executive committee of the board of 
directors of the National Lumber Manufac- 
turers’ Association held an important meeting 
in Chicago this week, during which they heard 
reports from the secretary-manager and the 
trade extension manager and agreed upon plans 
for continuing the work of lumber trade pro- 
motion upon a somewhat curtailed basis, but in 
an intensive way that will make the work effec- 
tive. With an earnestness and a determination 
that fully recognized the serious situation of 
the industry as a whole, these men gave two 
full days to consideration of the most effective 
plans tor holding present markets, and, wher- 
ever possible, developing new markets for lum- 
ber. 

The report by Secretary-Manager Wilson 
Compton as usual was clear and comprehensive, 
presenting in a graphic way the present situa- 
tion of the lumber industry and the steps neces- 
sary to be taken in order that the industry may 
maintain its place in the sun. 

Despite the distresses of 
the lumber industry to a greater extent per- 
haps than almost any other, the association 
ended the year with a clean slate, insofar as 
financial obligations were concerned, this result 
having been secured through rigid economies 
and reductions in personnel. Gratifying success 
has been met with in the solicitation for re- 
newals of subscriptions to the trade extension 
fund. These, with contracts secured from con- 
cerns who have not heretofore participated in 


1931 that affected 


the work, already are sufficient to assure a 
continuation of the trade extension campaign 
and other work of the association, although 
this will be done on a curtailed budget until 


conditions warrant an increase in lumber pro- 
duction. 


Stresses Necessity of Inter-regional 
Co-operation 


In his report, Mr. Compton stressed the 
necessity of inter-regional co-operation in which 
he referred again to the problem of using the 
association as a means of “making the sales 
efforts of the individual lumber company count 
for more.” He stressed the point that no spe- 
cies and no region can for a long period hold 
itself immune from the adverse affect of un- 
sound conditions in other regions with which 
their products are in competition. Present facts, 
he said, signify this 


That the entire lumber industry is in the 
same predicament, subject to the same con- 
ditions and from’ substantially the same 
causes. Whether some more than others are 


responsible for bringing about these conditions 
not change the fact itself, if it is a fact. 
Merely to debate the causes of lumber indus- 
try depression and at the same time withhold 
the support of obvious measures for their cor- 
rection, will accomplish no more than to sink 
everything and everybody further into the 
mire. It is not what might have been done 
during the last several years, but what may 
be done from now on which will determine the 
direction and the extent of the industry’s re- 
covery. 


Mr. Compton then discussed in detail the 
plan through which this proposed inter-regional 
co-operation would be worked out. 


Co-operation With Timber Board 


He discussed also the work of the United 
States Timber Conservation Board with which 
the association is co-operating. In connection 
with this co-operation he said: 

My thought is that these opportunities for 
organized public and private co-operation in 
the study of our industry problems are a net 
benefit so long as they are not regarded as a 
substitute for the intelligent and determined 
action of the industry itself; and that in gen- 


does 


eral, public co-operation properly safeguarded 
is likely to afford the industry itself a better 
opportunity than it otherwise will have to 


set its own house in order; to restore its 
financial and credit standing; and to maintain 
and extend the needed markets for its pro- 
ducts. 


Suggests Federation of American Forest 
Products Industries 


Mr. Compton also presented the suggestion 
of a federation of American forest products 
industries to give united representation to tim- 
ber and wood conversion products. “Of such 
an organization,” he said— 
the lumber industry would, of course, be the 
backbone. It should include millwork, floor- 
ing, veneer and plywood, wood box, wood in- 
sulation, small dimension, poles and piling 
and cooperage; and eventually such industries 
as wood pulp, naval wood chemical 
extractives and wood cellulose derivatives. 
It will provide a nucleus for promoting the 
orderly and planned development of diversi- 
fied wood conversion. 


stores, 


Mr. Compton pointed out that such an organi- 
zation “would involve no additional expense 
upon the lumber industry, nor will it supplant 
in any way the National Lumber Manufacturers’ 
Association. It may be established under the 
name American Forest Products Industries and 
under the guidance of a small governing board 
representing the participating industries. In the 
interest of future progress, as well as our 
present economy, it is worth trying.” 

This proposal has met with the approval of 
a number of the directors and members of the 
executive committee, who were present at this 
meeting, also expressed themselves as being in 
favor of such a development. 


Among the Lumbermen’s Clubs 


Wisconsin Clubs Plan Joint Meeting 

STEVENS Point, Wis., Jan. 25.—Plans for a 
joint meeting with the Wausau and Marathon 
and Taylor clubs to be held at Wausau, during 
April, were made at the meeting of the Cen- 
tral Wisconsin Lumbermen’s Club here at the 
Hotel Whiting following a dinner on Thursday 
evening, Jan. 21. Lumber retailers from Mer- 
rill, Antigo, and the surrounding territory will 
also be invited, and officers of the State asso- 
ciation will be extended invitations. 

The Central Wisconsin retailers devoted their 
January meeting to a discussion of the roofing 
situation, as well as advertising and collections. 
The March meeting of the group, which is the 
next to be held, will have as its theme, “Ad- 
vertising.” 





West Side Club Says Mills Take Firm 
Stand on Prices 


Pine Biurr, ARrK., Jan. 26.—The meeting of 
the West Side Hardwood Club held here 
Wednesday was one of the best attended in 
many months. The first order of business, 
after the call to order by President G. R. 
McSwine, was the presentation of stock statis- 
tics compiled by Secretary O. S. Robinson. 

At twenty-one mills reporting there was on 
hand 1,410,000 feet of green flooring oak and 
1,300,000 feet of dry, with orders totaling 541,- 
000 feet. Orders for other hardwoods totaled 
3,550,000 feet, with green and dry stock amount- 
ing to 50,655,000 feet. Logs on hand amounted 
to 925,000 feet. 

Stocks of dry 4/4 sound wormy oak in this 
territory are practically sold up; also Nos. 1 


January ° 
January 30, 1939 
House all 
Concluding his report, Mr. Compton said: {the creat! 
I have purposely avoided discussion of thé wonderful 
dismal balance sheet of the industry, tpeibut to all 
havoc wrought by, the depression and the general Ww 
immediate uncertain outlook. These factseach mem 
have been visibly impressed upon me day by tor and 1 
day, but they have been discussed thread. t o! 
bare. We need to be told not that we ar suppor 
in the midst of a storm, for we know that: : A new, 
but how to ride it out. The future of the ler—the ~ 
lumber industry is not in the past. No gregg which rec 
industry is defeated unless it quits, Guests 
Tells of Trade Extension Work ag 
W. F. Shaw, trade extension manager, pre- \rkansas 
sented a vivid report of the activities incident|Fitzgeral' 
to the trade extension campaign. Under the Warren, 
plan submitted by the budget committee anqj|ey, Soutl 
adopted by the executive committee, it is pro| he n 
posed for 1932 to concentrate on five major| Hotel Pi 
activities. These are, building code and en- 





gineering service; research (laboratory, fabri-| Serie 
cation, architectural) ; Federal, State and pul , 
lic utilities ; retailer co-operation; fabricated in- 
dustrial usage. In this connection, Mr. Shaw) Sarr I 
said: Lake Lu 


The five campaigns here recommended liejq series 
within the range of activities regarded as|thorities 


properly belonging to the National associa- sible only 


tion and have terminal facilities permitting ; 

Plosest c dinatt rj re te = from stu 
the closest co-ordination with regional asso- ** T 
ciation activities. vited. 


The program as recommended is sufficiently with the 
flexible to meet changing demands madejcontinue 
upon us, either to increase or subtract fromlL. Billin 
the work under way or by reason of seasona! Bijlings 
changes in budget allotments. With such a that thev 
program carefully planned and administered tresses 2 


there is no reason why the organized lur id 
ber industry should not regard the wor '|?* up-sit 
with satisfaction and give to it maximum 
financial support, consistent with careful! 
business management of individual opera- 2 
tions. New \ 

. . . lelected | 

All of the matters having to do with the‘ 


. . are Luth 
budget, the trade extension campaign and the} 
1& Lumbe 


activities of the National association were given! , 
; . . . Imen’s M 
thorough consideration and will be reported or 


: : Abgic . tof the I 
at the annual meeting of the association, which] ¥; 4. 
: é ys : ; |Umla, « 
will be held in Chicago in April. ; 
George : 
Robert 
Co. 
Texas 


the ballo 
a former 
in Russi: 
and 2 common 6/4 oak have almost disappeare(| after the 
from the market. Al! grades of 4/4 red oak} Archang 
continue the scarcest items. Sound wormy 4/4 perience: 
oak has been sold at $18.25, Pine Bluff, with} governm 
an advance possible on future orders. Sale: 
of Nos. 1, 2 and 3-A white flooring oak wer Be 
made this week at $29, $19 and $12, f. 0. b 
mill. 

Quartered sap 





gum, No. 1 and select 8/4) 
sold at $20, mill; plain sap gum, common and} 
better, 6/4, sold at $19 and $29 mill; plain 
black gum, No. 1 and select, at $15, mill; and 
plain sap gum, No. 1 and select 4/4, at $15.50, 
mill. 

A considerable quantity of 6/ and 8/4 random] 


MEmpP 
letter te 
the bett 
L. Bruc 
tion, qu 
manage! 


length elm has been sold at ridiculously low, We a 
prices, averaging about $18 to $19, f. o. b. Pine endout 
Bluff. Though there was a large quantity + ie 
elm listed, the amount of this stock that cowl} ¢,,. the 
be shipped would not come within 20 or 30 pet area in 
cent of the footage put in stack. re log: 
or ¢ 
Rains Greatly Curtail Output have be 


ket and 


While there has not been any great quantity 
° absorbe 


of hardwood sold from this territory in th 


last thirty days, mills seem to be taking 4 Comp 
firmer stand on prices and are not inclined t} Says: 

- . ol —— 
accept low offers. All over the producing te} Whil 


urged ji 
) Upward 


ritory rains have continued for more than thirt 


days, and the woods are full of water, so bee less fe 
few mills can produce any lumber whatevé) ... — 
inside of thirty days, even if weather conditiom™ jeg 4, 
turn favorable. With stocks badly broke) now jn 
there should, therefore, be no excuse for al!§ Sonable 
mill dumping its lumber. Profitat 
There was some discussion regarding th} otherw 
than t!} 


proposed Federal home loan discount bank, a? 
of the bills providing for it now pending in th 
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9 
$0, 1982 House and Senate. It was pointed out that 
the creation of such an institution would be a 
yonderful help, not only to the lumber industry 
stry, thelbut to all industries, and that the country in 
and the general would be benefited. It was decided that 
se factgeach member of the club should wire his sena- 
© day by tor and representative in Washington, urging 
thread. support of this measure. 
- We are. 4 new member was added to the club’s ros- 
Ow that:: / : : —— 
€ of the ler—the Southern Lumber Co., of Warren, Ark., 
No great which recently began cutting hardwood. 
: Guests in attendance were Tad Jones and 
| Norman Buehl, of the F. T. Dooley Lumber 
ork Co, Brinkly, Ark.; Harry Houck, South 
er, pre-| Arkansas Lumber Co., Little Rock, Ark.; L. A. 
; incident Fitzgerald, Bradley Lumber Co. of Arkansas, 


| Said: 
‘n of the 


‘nder the| Warren, Ark; Z. K. Thomas and J. E. Hur- 
ittee anqjley, Southern Lumber Co., Warren, Ark. 
it is pro- “The next meeting will be held at the 


ve major! 
and en-| Bk — 
BL — Series of Addresses on World 
anc } e.e 

raed od Conditions 


Ir. Shaw Satt LAKE City, UTAH, Jan. 23.—The Salt 

Lake Lumbermen’s Club has started to stage 
snded lieja series of addresses by prominent local au- 
arded as| thorities on world conditions. As far as pos- 
aSS0Cla-| ihle only persons who have recently returned 
ermitting ¢ vs . Seeneae ¢ 7 : 
hal ase, {tom studying conditions abroad will be in- 
« ASSO- e rr . . . . 

vited. The talks will be given in connection 
fficiently, With the fortnightly club luncheons and will 
is madelcontinue for about six months, according to S. 
act from|L. Billings, jr., president of the club. Mr. 
Seasonal! Billings said he and his fellow members felt 
h such a ¢hat they would profit greatly from these ad- 
inistered)., ae Re i 7 

resses at this time when the world seems to 


Hotel Pines here on Wednesday, Feb. 17. 





zed lur . 

he wore Up-side-down, 

naximum ; . 

careful Nyltans Elect Directors 
il opera- 


New York, Jan. 26.—Six new directors were 
lelected by the Nylta Club last Friday. They 
are Luther Wohlsen, of the New Rochelle Coal 
& Lumber Co.; Harrison Ott, of the Lumber- 


with the 
} and the 


‘re given} , : : . 
meh | men’s Mutual Casualty Co.: Edmund Sullivan, 
on which 2! the Frank A. Niles Lumber Co.; Walter 


|Umla, of the Walter Umla Lumber Co.; 
George Lincoln, of the M. P. Farrin Co.; and 
Robert Everett of the Cameron Yard Supply 


the ballots were being counted. Mr. Chevalier, 
a former soldier in the British Army serving 
in Russia, returned to that country some years 

ee after the war as a Standard Oil man in the 
| 


| Co. 
ibs | Texas Chevalier addressed the meeting while 


red oak} Archangel district. He told some of his ex- 
ormy 4/4, periences as a forced laborer for the Soviet 
luff, with government. 





s. Sales a 

oak we’ Believes Advance in Oak 
ae Flooring Is Probable 

elect 8/4; 

ymon and. Mempenis, Tenn., Jan. 25.—In his current 
ill; plain letter to dealers, E. L. Fellman, manager of 


mill; and the better merchandising department of the E. 
at $15.50, L. Bruce Co., discussing the oak flooring situa- 

tion, quotes Harry Clay, Bruce flooring sales 
4 random Manager, as follows: 


yusly low We are faced with conditions which will 
5. b. Ping UNdoubtedly bring about a further advance 
iantity of rough lumber prices. The supply of dry 
hat could poate oak is already short. Continued rains 

or the last eight weeks have flooded a great 


30 pert aren ; : ‘ 
yr 30 pe) area in the hardwood producing sections mak- 


Ing logging and lumber production impossible 

for at least ninety days. Oak flooring prices 
ut | have been too low on the present lumber mar- 
quantity ket and any advances in raw material must be 
y in the absorbed by the finished product. 
taking # Commenting on this statement, Mr. Fellman 
iclined tip Says: 
icing ter 
nan thirty 
, so very 
whatevet 


While speculative buying of flooring is not 
urged in appreciation of the lack of a decided 
upward turn in building as yet, we neverthe- 
less feel that flooring stocks in many instances 


-onditions a far too low to provide for reasonable serv- 
broken ® to customers. For that reason, buying 
bro ‘) now in small volume to provide for any rea- 

- lor all® Sonable demand at this time should “prove 

Profitable to dealers who, by waiting, may 
ding th otherwise be obliged to pay prices higher 
bank, af than the present list. 


ng in th 
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Indiana Hardwood Men Hear 
Pleas for Courage and Grit 


INDIANAPOLIS, IND., Jan. 25.—Present busi- 
ness conditions, the outlook for hardwoods, 
trade extension, and the 1932 grading rules of 
hardwoods were the subjects chiefly stressed at 
the thirty-fourth annual convention of the In- 
diana Hardwood Lumbermen’s Association, held 
here Jan. 22 at the Hotel Severin. In the ab- 
sence of President Roy Amos, of Edinburg, who 
was ill at home, Vice President John I. Shafer, 
of South Bend, presided. 

Speakers at the afternoon business session 
were Harold S. Crosby, of the National Hard- 
wood Lumber Association; W. H. Nelson, 
chief inspector of the National Hardwood Lum- 
ber Association; Burdett Green, secretary- 
manager of the American Walnut Manufac- 
turers’ Association, Chicago; Dr. A. P. Haake, 
managing director, National Association of Fur- 
niture Manufacturers; and J. H. Townshend, 
Memphis, Tenn., of the Southern Hardwood 
Traffic Association. 

Dr. Haake gave one of his customary in- 
spirational talks, dealing in general with the 
depression and the problems it has brought to 
all branches of the lumber industry. 

We're all inclined to take this depression 
too seriously he said. We all think we've 
had the two worst years in history, but a 
look into history will show that this is a tea 
party in comparison with some of the panics 
this country has withstood. The percentage 
of failures has not been nearly so large as 
in some other periods. 

Prosperity should not consist of large in- 
comes for people—big sales at a nice 
profit—but should be shared by the greatest 


some 


number of people possible, he _ said. The 
American people have been given a taste 
of the better things of life in the way of 


living and when it is denied them they natu- 
rally are resentful, he said. 

We hear much complaining about govern- 
ment in business and I’m here to tell you 
there will be more and more government in 
business, he asserted. Not necessarily do I 
mean that the city, county, State or Federal 
governments will take control, but we in 
business will and must learn to govern it 
ourselves. 

He decried cut-throat competition, assert- 
ing that no person can expect to lower prices 
and get all the business without retaliation 
from others in the trade. Price cutting will 
see-saw back and forth with the eventual 
result that the normal volume of business 
has been divided between the competitors and 
none have made a decent profit. 

The whole trouble with you business men 
is that there was no restraint in competi- 
tion, he stated. At some time or another 
there was more hardwood cut and put away 
than was needed. Instead of putting your 
profits away you expanded your plants. Many 
of you have no assets but your plants and 
you are forced to take any kind of an order 
in a vain attempt to keep them going. 

Prosperity will return to you if you refuse 
to cut any more lumber for a while. Let the 
furniture manufacturers and other custmoers 
become hungry for hardwood. Create an ac- 
tual shortage. Right now we are in the 
depths of the depression and the next trend 
will be up. Do not ruin it by trying to cash 
in on it right now. Instead, spend some 
time in putting your houses in order and then 


you will be ready for prosperity when it 
comes, 
Mr. Shafer followed with a few words on 


the need of friendship, honesty, sincerity and 
“outs” in the hardwood industry. ‘“We’ve all 
lost more than we can afford,” he said. “Many 
of us have little left besides our families and 
friends. Let us use all of our courage and re- 
fuse to quit.” 

Charles H. Barnaby, Claude Wertz, W. H. 
Fobes, C. H. Kramer and Mr. Graham were 
named members of a committee to arrange a 
homecoming program for the 1932 convention, 
which will be the thirty-fifth. Mr. Spear, mem- 


bership chairman, gave a brief report and was 
reappointed and Mr. Barnaby read the report 
of the nominating committee, which was 
adopted unanimously. 

Mr. Green blamed the hardwood men them- 
selves for being responsible for a number of 
little things which have contributed to the 
vanishing markets for hardwood. 

My plea to you is to insist on the use of 
wood in products whenever it is possible, he 


said. I know hardwood dealers today who 
are using metal filing cabinets and for a 
while it was impossible to buy any other 


kind. Now I am glad to say hardwood filing 
cabinets are available. 

There are some old time lumbermen 
believe that wood should be used for every- 
thing, regardless of whether it is suitable. 
This is a mistake, but the greater mistake 
is in failing to insist on the use of wood 
when it is suitable. Alert salesmanship is 
responsible for the growth in the use of the 
metals. We have sat back helplessly. and 
allowed ourselves to take a beating. 


who 


Mr. Crosby outlined the plans for trade ex- 
tension as announced recently by the National 
association. 

What good are our plants, our good will 
and our product if there are no markets for 
what we produce, he said. While the metal 
interests have been on their toes we have 
been reclining on something else. We have 
failed to pound into the public the message 
that hardwood is still available and that they 
can rely on its beauty and utility. 

The success of the new trade extension 
plan depends on the extent of the participa- 
tion by members of the hardwood trade, he 
asserted, stating that the business is getting 
a little older each year. 

How much older will we have to get before 
we will learn to make a fair profit and can 
show a future to the youngsters coming into 
the business? he asked. What value are any 
of our other activities if we have lost our 
ability to compete? 

Mr. Townshend painted a rather drab picture 
of business in the southern hardwood fields, as- 
serting that many members of the industry 
have not only lost faith in their business but 
in the industry as well. He told of the move- 
ment on foot to secure a reduction in south- 
eastern territory freight rates, asserting the 
entire industry must stand together on the mat- 
ter of rate adjustments. 

Mr. Shafer complimented the traffic associa- 
tion on its rate reduction policy and at Mr, 
Townshend’s suggestion appointed Robert Hol- 
lowell, Roy Amos and H. E. Daugherty, of 
the Hoosier Veneer Co. to serve on a committee 
which will work with Mr. Townshend on the 
southeastern rate situation. 

The 1932 inspection rules for hardwood were 
outlined at length by Mr. Nelson, who asserted 
that he has called on 200 lumbermen within the 
last two or three months and discussed the 
rules with them. 

The officers and directors elected are: 

President—John I. Shafer, John I. Shafer 
Hardwood Co., South Bend, Ind. 

First vice president — Daniel H. Sanders, 
Sanders Lumber Co., South Bend, Ind. 

Second vice president—W. W. Knight, Long- 
Knight Lumber Co., Indianapolis, Ind. 

Secretary—C. Fred Klee, E. C. Atkins & 
Co., Indianapolis, Ind. 

Directors—C. H. Barnaby, Greencastle; C. 
H. Kramer, Richmond; Claude Wertz, Evans- 
ville; Frank L. Donnell, Morris; Fred 
Marsches, Columbia City; Roy Amos, Edin- 
burg; Parvel Moore, Shelbyville; Ray Cook, 
Franklin; John Goodwin, Indianapolis; Clyde 
Roache, Indianapolis; W. H. Fobes, Goshen; 
Robert E. Hollowell, Indianapolis; William 
H. Day, New Albany: John S. Kitchen, Co- 
lumbus; Louis J. Eckstein, Jasper; Charles 
Colter, Kendallville and Clifford Spear, Bed- 
ford. 

The convention closed with the annual ban- 
quet, followed by entertainment. 





Associations’ Plans and Activities | 


Feb. 


2-3—Canadian Lumbermen's 
Mount Royal Hotel, Montreal, Que, Annual. 
Feb, 2-3—Northern White Cedar Association, Hotel 
Radisson, Minneapolis, Minn. Annual. 
2-4—Iowa Lumber & Material Dealers’ Asso- 
ciation, Coliseum, Des Moines, Iowa. Annual. 
Feb, 2-56—Ohio Association of Retail Lumber Deal- 
ers, Deshler-Wallick Hotel, Columbus, Ohio. 
Annual, 

2-5—Union Association of Lumber & Sash & 
Door Salesmen, Deshler-Wallick Hotel, Colum- 
bus, Ohio. Annual, 
Feb, 3-5—Michigan Retail 
ciation, Pantlind Hotel, 
Annual, 
9-11—Illinois 
Association, 


Association, 


Feb. 


Feb. 


Asso- 
Mich. 


Lumber Dealers’ 
Grand Rapids, 
Feb. Lumber & Material 
Stevens Hotel, Chicago. 


Dealers’ 
Annual. 


Feb, 9-11—Southwestern Iowa Retail Lumbermen’s 
Association, Hotel Chieftain, Council Bluffs, 
Iowa. Annual, 

Feb, 10-12—Retail Lumber Dealers’ Association of 
Western Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual, 

Feb. 11—Organization Meeting of Southern Hard- 
wood Manufacturers, Hotel Roosevelt, New 


Orleans, La. 


Feb. 12-13—Virginia Lumber & Building Supply 
Dealers’ Association, John Marshall Hotel, 
Richmond, Va. Annual, 


AMERICAN LUMBERMAN 


Feb. 16-17—Carolina Retail Lumber & Building 
Material Dealers’ Association, Charlotte, N. C. 


Annual. 
16-18—Wisconsin Retail Lumbermen’s Asso- 
ciation, Auditorium, Milwaukee, Wis. Annual. 
18-19—-Western Pine Association, Hotel Port- 
land, Portland, Ore. Annual. 
Feb. 18-20—Western Retail Lumbermen’s Associa- 
tion (U. S.), Davenport Hotel, Spokane, Wash 

Annual. 

14 
Hotel 


Feb. 


Feb 


ed National 


Peabody, 


Lumber Exporters’ 
Memphis, Tenn. 

22-24—Kentucky Retail 
Association, Brown Hotel, 
nual. 


23—Northern 


Association, 
Annual 

Feb. Lumber Dealers’ 
Louisville, Ky. An- 


Feb. Indiana & Southern Michigan 
Retail Lumber Dealers’ Association, Oliver 


Hotel, South Bend, Ind. Annual. 


24-25—North Dakota Retail Lumbermen’s As- 
sociation, City Auditorium, Fargo, N. D. An- 
nual. 


Feb. 





Feb. 24-26—Nebraska Lumber Merchants’ 
tion, Lincoln Hotel, Lincoln, Neb. 


Associa- 
Annual. 


Pacific Coast 
ciation of Box 
Drake Hotel, San 
meeting 


Division, National Asso- 
Manufacturers, Francis 
Francisco, Calif. annual 


Sir 
Tri 
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Feb, 25-26—Mississippi Retail Lumber 
Association, Robert E. Lee Hotel, 


Miss. First annual. 


March 
Philadelphia, 


Dealery 2 
Jackson, 


Pa. Annual, : 
March 3—Eastern Iowa Retail Lumbermen’s Asso. 
ciation, LaFayette Hotel, Clinton, Iowa. Apn.p 
nual. f 
March 7-9—Western Forestry & Conservation Aggo. 
ciation, Portland, Ore. Annual forest manage. 
ment conference. a 
March %-10—South Dakota Retail Lumbermen's 
Association, Watertown, S. D. Annual, j 
March 


- 


17—Red Cedar Shingle Congress, Seattle 

Wash. Annual. , 

March 17-18—Millwork Cost Bureau, Chicago, Ap. 
nual 


March 25—Eastern Millwork Bureau, Pennsylvania 
Hotel, New York City. Annual, 


April 12-14—Lumbermen’s Association of Texas 
Texas Hotel, Fort Worth, Tex. Annual. ‘ 


April 13-14—National-American Wholesale Lumber 
Association, Hotel Ambassador, Atlantic City 
. J. Annual , 


May 12-13—Florida Lumber & Millwork Associa- 
tion, Orlando, Fla. Annual. 





Plan Strong Merchandising Program 


Mitwavukee, Wis., Jan. 25.—Officers and di- 
rectors of the Wisconsin Retail Lumbermen’s 
\ssociation have practically completed their 


work on the program for the forty-second an- 
nual convention which will be held at the Mil- 
waukee Auditorium here Feb. 16 to 18 inclu- 
sive. 

One of the strongest merchandising and 
inspirational programs ever to be presented 
before a group has been outlined for the re- 
tailers in this territory, and a large attendance 
is expected. As in former years the morning 
sessions will be devoted to exhibitors, and the 
afternoons to conferences and discussions. 

The ladies’ auxiliary of the association will 
hold its annual gathering with headquarters at 
the Schroeder Hotel. 


What the Western Retailers Plan 


SPOKANE, WASH., Jan. 23.—Some novel fea- 
tures are being prepared for the annual con- 
vention of the Western Retail Lumbermen’s 
Association, to be held Feb. 18, 19 and 20, at 
the Davenport Hotel in this city. Mark Reed, 
Shelton, Wash., lumberman and politician, will 
give a talk on the problems and outlook of 
the industry. B. K. Knapp, credit manager 
Columbia Lumber Co., Seattle, will discuss a 
sane credit policy that is applicable under pres- 
ent conditions. In 10-minute talks five live-wire 
yard managers will describe unusual sales and 
publicity methods that create demand for build- 
ing materials. 

\ question box session will be conducted but 
just how it will be done is to be a secret and 
will not be divulged until that part of the pro- 
gram reached. It will deal primarily with 
“Expense Control and Reduction of Overhead.” 
Wage adjustments, delivery expense, advertis- 
ing, inventory, turn-over and other topics will 
be treated. 

Prominent speakers expected to address the 
convention include George M. Cornwall on mer- 
chandising opportunities; Otto Hartwig, of the 
National Lumber Manufacturers’ Association, 
on the same topic; and Arthur A. Hood, presi- 
dent Associated Leaders of Lumber & Fuel 
Dealers of America, on “Financing Home Con- 
struction and Improvements.” In event Mr. 
Hood can not be present some other eminent 
authority on financing will be present. These 
talks will be followed by general discussion. 

One session will be devoted to a discussion 
of distribution problems and merchandising co- 
operation between manufacturers, wholesalers 
and retailers, from which is expected to develop 
a definite plan of co-operative action in the 
form of a joint committee to meet periodically 
and iron out various misunderstandings and 





is 


promote sane and profitable merchandising ef- 
fort. Evert Hinshaw, of the E-H Plan Service, 
Wenatchee, who conducts the  association’s 
architectural department, will demonstrate the 
value of a well planned architectural service to 
help dealers sell the completed home. 

Entertainment features are to include a get- 
acquainted dance on Feb. 18, a stag dinner and 
entertainment and Hoo-Hoo concatenation on 
Feb. 19, together with a dinner and_ theater 
party for the ladies on Feb. 19, and the annual 
banquet, entertainment and dance on the eve- 
ning of Feb. 20. 


Philadelphia Exchange Sets Annual 
Date 

PHILADELPHIA, Pa., Jan. 25.—At the first 

1932 meeting of the directors of the Lumber- 

men’s Exchange of Philadelphia, it was de- 

cided to hold the annual meeting on March 3. 





The program will be prepared by a special 
commitee and will be announced within the 
next week or so. James A. Richardson was 


elected a member of the board of directors for 
one year. At the regular monthly meeting fol- 
lowing the conference of the directors, the new 
credit bureau system was discussed. 





National-American to Meet at 
Atlantic City 


New York, Jan. 25.—Announcement has been 
made that the annual convention of the Na- 
tional-American Wholesale Lumber Association 
is to be held April 13 and 14 at the Hotel 
Ambassador in Atlantic City, N. J. It is to be 
a business meeting at which practical problems 
will be discussed by practical men on a practical 
basis. Secretary-Manager W. W. Schupner 
invites the membership to make suggestions to 
him as to what subjects they would like dis- 
cussed at this convention. 





Carolina Dealers to Have Discussion 
Sessions 


CuarLottre, N. C., Jan. two-day 
school for lumber, millwork and building sup- 
ply merchants has been arranged by the pro- 
gram committee for the annual convention of 
the Carolina Retail Lumber & Building Mate- 
rial Dealers’ Association, to be held here Feb. 
16 and 17. 

Rather than the ordinary convention program 
of speakers and topics, the program committee 
has decided to have only one or two regula- 
tion addresses and devote the remainder of the 
time to a schooling of the delegates in subjects 
and matters of vital importance to the dealers. 


9~ 
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National Exporters Set Date 

MemPHIS, TENN., Jan. 25.—Definite  an- 
nouncement was made here last Wednesday that 
the thirty-second annual meeting of the Na- 
tional Lumber Exporters’ Association would be 
held at the Hotel Peabody here, on Friday, 
Feb. 19. The announcement was made by Joe 
Thompson, president of the association. The 
meeting had originally been set for eb. 10 at 
Louisville, Ky., but due to postponement of the 
annual meeting of the Hardwood Manufacturers’ 
Institute it was necessary for the exporters to 
change. 

J. D. Huffman, secretary of the association, 
is making plans for an exceptionally large at- 
tendance at this meeting for many subjects oj 
vital importance to hardwood exporters will be 
up for discussion at the time. The meeting will 
be strictly business and will be called to order 
at 10 a. m., and continue throughout the day 
Saturday morning, Feb. 20, the annual meeting 
of the board of managers of the association 
will be held at the Hotel Peabody. 





What the Illinoisans Have in 
Prospect 

Three days teeming with talks and discus- 
sions of greatest importance are planned for 
the delegates who attend the forty-second an- 
nual meeting of the Illinois Lumber & Material 
Dealers’ Association, to be held Feb. 9, 10 and 
11 at the Stevens Hotel in Chicago. The first 
session will begin Tuesday afternoon with the 
reports of the president and managing di- 
rector followed by a talk by Sewell L 
Avery, president of the United States 
Gypsum Co., on the “New Perspective.” Ben 
F. Springer, of Milwaukee, Snark of the Uni- 
verse, will also have a message to present i 
his talk on “Influence and Prestige of Organi 
zation.” Members of the fifth, eighth and ninth 
districts will meet at this time to elect State 
directors, and local Hoo-Hoo will hold a bat- 
quet and concatenation. 
On the second morning messages on impor- 
tant subjects will be delivered by Arthur Bevan, 
of the Red Cedar Shingle Bureau; L. E. Will- 
son, sales manager Brickote department of the 





3—Lumbermen’s Exchange of Philadelphia 3 


Se 





L 


A tien 


; 





Streator Clay Manufacturing Co.; Tom Lehon, 
roofing manufacturer; and Paul E. Kendall, 
advertising manager Long-Bell Lumber Co. 
At noon the association will tender its usual 
luncheon to convention exhibitors. At the 
afternoon session talks will be made by A. W. 
Holt; by W. E. Price, of Muncie, Ind., on the 
“Muncie Plan” of stimulating employment; and 
by a speaker to be announced later on financing 
home building. The association’s annual bat 
quet and dance will be held at 6:30 p. m. with 
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January 30. 1932 
Dr. Roy L. Smith as the after-dinner speaker. 
At the morning session, the third day, a 
dealers’ forum will be held with A. C. Gauen 
presiding. Subjects to be considered are de- 
partmental carrying of overhead, led by Mr. 
Gauen; expense of price cutting, led by George 
F. Colton; trade practice of manufacturers and 
wholesalers, led by P. R. Diederich ; paints 
and hardware as desirable sidelines, led by. Ray 
Durham; and how to meet outside competition, 
led by W. G. Joyce. Questions and discussion 
will be welcomed. At the afternoon session 
Franklin A. Hofheins will tell about the Presi- 
dent’s Conference on Home Building and A. J. 
Hager, president of the National retailers’ as- 
sociation, will tell why the retailer needs home 
fnancing. -\ speaker yet to be announced will 
outline the association’s 1932 program. 
Arrangements have been made with the rail- 
roads permitting special rates of fare and a 
half on the certificate plan for the round trip. 





Pacific Coast Box Makers to 
Convene 


San Francisco, CALiF., Jan. 23.—The first 
tri-annual convention of the Pacific coast divi- 
sion of the National Association of Box Manu- 
facturers will be held on Feb. 25 and 26 at 
the Sir Francis Drake Hotel in this city. Of 
greatest importance will be discussions devoted 
to increasing consumption of the members’ 
products and so that interested manufacturers 
may participate the first day’s sessions will be 
open to all, whether members of the association 
or not. The second day’s sessions will be open 
to members only. 


Northwestern Coal Dealers to Meet 


MINNEAPOLIS, MINN., Jan. 26.—The sixth 
annual convention of the Northwestern Retail 


Coal Dealers’ Association will be held at the 
Radisson Hotel, here, on May 19 and 20, and 
in conjunction with the business sessions there 
will be exhibits of coal, stokers, and modern 
coal burning equipment and accessories. 





Millwork Cost Swreen 


The Millwork Cost Bureau, Chicago, an- 
nounces that it will hold its annual meeting 
in Chicago on March 17 and 18 at which time 
problems of momentous importance to the in- 
dustry will be discussed. Further announce- 
ments concerning the program to be carried 
out will be made later. 





Nebraskans Get Practical Speakers 
for Convention 


Lincotn, Nes., Jan. 26.—Feeling certain that 
men who know the business will cover the 
retail lumber field better than professional 
speakers, officials of the Nebraska Lumber 
Merchants’ Association, in planning the pro- 
gram for their forty-second annual convention 
to be held Feb. 24, 25 and 26, at the Lincoln 
Hotel in this city, have secured some promi- 
nent talent to address the delegates on current 
problems. 

As usual, the Nebraska convention sessions 
will be opened with community singing led by 
Clark Oberlies. ‘Harry K. Rogers, authority 
on fire prevention, will talk along that line, 
telling the dealers how’ to help lower their in- 
surance rates. Adolph Pfund, of the National 
association, will discuss the retailers’ problems, 
and A. W. Holt will give a talk on house esti- 
mating similar to that he has made at other 
conventions this winter. R. E. Saberson, con- 
nected with the Weyerhaeuser interests at St. 
Paul, will tell the merchants how to sell their 
merchandise and how not to give it away. John 

Curtiss, long experienced in chamber of 
commerce and public utility work in Nebraska, 
IS expected to present a message that will help 
the dealers make more money in 1932. 

A, W. Thompson, live stock auctioneer, will 
tell about the farmer’s point of view and how 
to approach him in making sales. Ivan D. 
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Wood will tell about the spring campaign which 
the engineering department of the Nebraska 
agricultural college is going to put out among 
Nebraska lumbermen, and Arthur Bevan, of 
the Red Cedar Shingle Bureau, will tell about 
the recent changes in red cedar shingle grad- 
ing rules. 

A special program of entertainment is being 
arranged and particularly for the ladies who 
will accompany their husbands and sweethearts 
to the convention. Special railroad rates of 
fare and a half on the certificate plan for the 
round trip will be in effect. 





Annual Forest Management 
Conference 


PortLAND, Ore., Jan. 23.—The Western For- 
estry & Conservation Association announces that 
its annual meeting and the annual forest man- 
agement conference of private and official Coast 
agencies will be held March 7, 8 and 9 in this 
city. Problems under consideration by the Tim- 
ber Conservation Board will be discussed, in- 
cluding taxation of mature timber, stabilization 
of forest industry, the future of burdensome 
forest land, etc. The conference will be de- 
voted, however, more fully, to practical prob- 
lems of protection, with greater opportunity for 
round-table discussions by field men. 


American Walnut Manufacturers 
Elect 
Jan. 


INDIANAPOLIS, IND., | 25.—The annual 
meeting of the American Walnut Manufac- 
turers’ Association was held here at the Hotel 
Severin, last Thursday, at which time officers 
were elected as follows: 


President—C. B. Stem, of the Pickerell Wal- 


nut Co., St. Louis, Mo. 
Vice president—Roy Amos, Amos-Thompson 
Corporation, Edinburg, Ind. 


Treasurer—C, S. 
Dayton, Ohio. 


Brown, Dayton Veneer Co., 


Executive 
cago. 


Secretary—Burdett Green, Chi- 

Recent reperts based on a Government sur- 
vey, which predicted that the supply of walnut 
in the United States will be exhausted in a 
very short time were discounted by Mr. Green, 
who asserted that a scientific survey by the 
association shows a 34-year supply in the coun- 
try. Mr. Green pointed out that since the wal- 
nut tree is not necessarily forest timber and 
can be grown comparatively easy there is little 


danger of the supply becoming exhausted. 
More than half of the furniture in the 1932 


marts in Chicago and Grand 
walnut, he said. 


Rapids are in 





Retail Dealers of Southern California 
Organize 


Los ANGELES, CALIF., Jan. 23.—After months 
of effort and committee meetings, the dealers of 
southern California have formed a new or- 
ganization known as the Associated Independent 
Retail Lumber Dealers of Southern California 
with office headquarters at 1037 Rowan Build- 
ing, Los Angeles. This organization, which 
takes the place of the lumber dealers’ member- 
ship in the Lumber & Allied Products Institute 
of Southern California, which became inopera- 
tive last summer, is not intended to supplant 
any existing association, according to O. H. 
Barr, president. 

Among the purposes outlined, there is to be 
maintained a central purchasing and statistical 
office and all purchasing shall be through this 
office or exact copies of orders shall be promptly 
filed with the secretary. The supervision and 
control are to be under the direction of a com- 
mittee of seven members elected from member 
yards, and meetings are to be held once every 
two weeks with special sessions as conditions 
require. 

The executive committee elected is: O. H. 
3arr, Barr Lumber Co., Santa Ana; Frank 
Burnaby, Sun Lumber Co., Beverly Hills; M. 
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I, Downey, Century Lumber Co., Long Beach; 
Frank L. Fox, Fox-Woodsum Lumber Co., 
Glendale; S. J. Hathaway, Sunkist Lumber Co., 
Monrovia; Sam T. Hayward, Hayward Lumber 
& Investment Co., Los Angeles; Earl Johnson, 
Johnson Lumber Co., Pasadena. After the first 
executive meeting, an election of officers was 
held and resulted in the following: 

President—O, H. Barr. 

Vice president—Frank L, Fox. 

Secretary-treasurer—Frank Burnaby. 

Curtis Williams, for years connected with 
the lumber business in southern California, was 
chosen manager in charge of the central office. 

More than sixty yards took membership in 
the new association, and it is expected that con- 
ditions in the independent retail field will be 
vastly improved through the businesslike and 
co-operative movement for which it stands. 





Atkins Pioneers in Annual 
Gathering 


[NDIANAPOLIS, IND., Jan. 25.—Members of the 
Atkins Pioneer Club of E. C. Atkins & Co., 
saw manufacturers of this city, and their guests, 
the factory foremen, recently held their annual 
smoker in the plant. The meeting marked the 
development of a club within a club and was 
in the nature of a tribute to five members of 
the organization who had reached the half cen- 
tury mark of service. Fifty-year service pins 
were presented to H. C. Atkins, president of 
the company; Fred C. Gardner, secretary-treas- 
urer; Walter O. Williams, manager of the hand- 
saw division, and Charles S. Bronston, former 
personnel manager, and George Helm, office 
filing clerk. Six new members were initiated 
into the pioneers at the meeting. All had com- 
pleted twenty years of service. 

The following officers were elected: H. C. 
Atkins, honorary president; Fred Noerr, presi- 
dent; Harry Richwine, vice president; James 
Wilde, treasurer; C. A. Newport, secretary, and 
W. A. Weaver, assistant secretary. 














Attention 
Retailers! 


We have what we think is a prof- 
itable proposition for those live 
and progressive lumbermen who 
are desirous of co-operating closely 
with their contractors and car- 
penters. 


It is a machine that can be used 
by a carpenter to save labor, cut 
down costs and expedite his work. 
Some dealers loan these to their 
carpenters, if they are buying lum- 
ber from them—others charge a 
small rental. 


It is a special feature that is ap- 
preciated by the workmen and has 
been the means of cementing 
friendships between the dealer 
and contractor. 


If you are interested, write us for 
details. 


Address “W. 16,” 


American Lumberman. 
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catalog of the newest “Caterpillar” model, boards, when this picture was taken. JU yoods. 

What More Do You Want? the Twenty-five, and of the numerous pieces top of the load, he has put the Goodyear ten aia | 
SEATTLE, WaASH., Jan. 23.—‘“It always goes of special equipment that is available for it. binder in place and is just in the act of mak. many or 
where I want it to, when I want it to, and This new tractor, built to fill the niche be- ing that one motion which is all that is neces. ° the lo 
I don't know what more a fellow would tween the Fifteen and the Thirty and thus sary to hold in place the front part of 4,000 ol | 
want,” Fred Olson, driver of the 2%-ton put even more significance into the com- feet of lumber. The rear binder already has The ™ 
General Motors truck shown in the accompany- pany’s slogan “A size for every use,” gives been fastened. furniture 
ing illustration, had that report to make of promise of being one of the most useful and In the methods of other years, he said, jt business | 
the sterling qualities of the big iron steed popular of the entire line of eight models. would have taken two horse-and-wagon out. run factc 
Its maximum draw- fits two days to bring this load over to Calmar, of hardw 
bar horsepower in sec- but with the truck he started at 8:30 o'clock all new | 
ond speed is 26, and in the morning, drove to the mill, got his load, \ b 
maximum belt horse- drove back, and returned in time to put his Automo 
power is 30. The feet under the family dinner table at the usual] provemel 
standard tractor, at noon hour. utacturer 





governed speed and plants re 


axi horsepower, +4 4 100 
re ae Tackles West Coast Logging Field} '3twoo 








; sash am 
first speed will travel PORTLAND, ORE., Jan. 23.—Walter H. Nourse small. T 
1.8 miles per hour and is expected to return to Portland next week san ah 
will have a drawbar from a visit to the offices and factory of the ing oak, 
pull of 5,640 pounds; Cleveland Tractor Co., at Cleveland, Ohio, will not 
second speed, 2.6 m.p.h. and will enter with enthusiasm upon his new flooring 
3,920 pounds; third work in the West Coast logging field for that seas der 
speed, 3.6 mp.h, 2,790 company. Quite a 
pounds; reverse, 2 In Cleveland he obtained first-hand knowl- lish imp 
m.p.h. <A special type edge of the newest in tractors and tractor Boar tio! 
of this model is avail- equipment which the Cletrac company has to — 
able, that in third offer, and this, together with his thirteen Produ 
speed will travel 4.7 years of direct and indirect association with of norm 
m.p.h. and have a the logging industry in the Northwest, will Weather 
drawbar pull of 2,170 make him a valuable man for any logger to 
pounds. consult when a_ transportation problem 
; i . Numerous pieces of arises. Coupled with his wide acquaintance | 
This truck, in two years’ service for the W. A. Brown Lumber Co., special equipment, or among lumbermen, his thorough knowledge 
Seattle, Wash., proves that a good motor truck with good tires will take ‘%°ci#! adaptations of of logging conditions in this part of the WARR 
, ° ‘ standard equipment, are country will make of him an advisor as well ket cont 
the load anywhere the lumberman wants it, without any balking made available for this as a salesman. more 1 
oe at once. One of —_ . recent a 
he nas been driving for the last two years. particular interest to lumbermen who operate pe ; 
His original report was embellished a bit in swamps or on very. steep hillsides, Issues New Descriptive Booklet general 
by enthusiastic expletives, and he had equal is the wide gauge Twenty-five, with tracks A great many truck body types which are other it 
admiration for the six heavy Firestone tires 55 inches between centers instead of the in use by lumber dealers are pictyred in the small m 
which bear the weight of truck and load. standard 42 inches; while still able to use newest booklet issued by the International Louisiar 
“They are nail proof and cut proof and fool the regular ll-inch grouser track shoes, it Harvester Co. of America, its catalog of and sev 
proof,” he declared. will accommodate also 13-- or 16-inch “International Trucks in the Coal, Coke, Ice, mills re 
His employer, W. A. Brown, president of grouser track shoes, or 18- or 24-inch angle- 


Lumber and Building Materials Industries.” 
; As the title indicates, the 32-page picture eral mc 
pleased with the service the truck has given = book does not confine itself to the lumber 
in the two years and the service it is able 


here hi: 
the W. A. Brown Lumber Co., also was well steel track shoes. there 




















. . industry, but most lumber body types are cerns al 
still to give. What he says should be of His Trade Depends on This Truck shown. There is also a table giving brief trying t 
particular interest to those lumbermen who CALMAR, ALTA., Jan. 25.—In this little town, ‘Pecifications of all the company’s truck is that 
are wondering if a motor truck is all the de- twenty miles southwest of Edmonton and ten Models, from the %-ton to the 5-ton (this will ex 
livery equipment a lumberman needs, who niles off the railroad, the Calmar Lumber Co. Shows that pneumatic tires are available for prices v 
are wondering if S east Ons —- shouldn't operated by the Hayduk brothers is doing a ll the trucks, though solid tires are still need th 
be kept for the “tough spots. Here’s the ood business in lumber, hardware, and gen- Standard on three models, and the two product 
kind of tough spots this truck has hit (quot- eral country hauling (stock, grain, household heaviest models use balloon tires). In the see 
ing Mr. Brown): . : . goods etc.), a type of business possible only back of the booklet is a list of the 183 com- vented 
“Though the truck makes deliveries” of because the motor truck shown in the accom- pany-owned branches and service stations we 
heavy loads through city alleys, and out into J, nving illustration is fast and dependable, operated by this manufacturer. — oe 
the country where in many instances it musi The truck enables the brothers to operate over —_—— a prospec 
make its own road for a part of the distance a territory within a 200-mile radius of Calmar. THE AUTOMOBILE and motor vehicle indus- several 
from the main highway, we have not had any Fred Hayduk had the 2-ton International try normally employs directly 3,800,000 workers 
delays either from a failure of the tires or A-4 speed truck in a mill yard twenty-five and indirectly gives employment to 535,000 E 
the truck — age ee = a — miles west of Calmar, getting a big load of others, a total of 4,335,000 workers. ite 
tance trip, le truck WI! landle as much as y 
7,500 feet of lumber, though in most instances ital == sectiaa — was re 
we do not load ‘it so heavily. However, even p Rin the thi 
with such loading, the truck and tires give littl 
perfect service.” s | en 
Not even any delays! The driver in his = : : ; about < 
truck and the owner in his office said the = a little 
same thing, but in different words: “Where = and ve 
I want it to, when I want it to.” ; = with 1 
— planing 
Another Tractor Model =—— goes 
Since the first of the year several publications ; —s t deman: 
have been received by the AMERICAN LUMBER- = _ | some { 
MAN from the Caterpillar Tractor Co., of Peoria, a 1 
Ill., including a condensed, but attractively | : | ash, h 
illustrated, catalog of that company’s com- | sth: red oa 
plete line of road machinery and an interest- : ss - much | 
ing folder full of rotogravure pictures of all | inch s 
sorts of jobs handled by “Caterpillars’—well, | Pric 
no, not exactly that either, for there are only Lows 
forty-six pictures, and this firm’s line of SV 
powerful get-there machinery can do a great | aroun 
many more than forty-six different jobs, but EEE aici ——— comnix 


this folder does illustrate a lot of tasks, some " a b 3 Kentu 

of them rather odd, done by “Caterpillars?” A flip of the handle and the Goodyear load binder holds 4,000 feet of lumber firmly in place; 5: ‘ 

and then has the temerity to a the then Fred Hayduk climbs down, steps on the starter of the 2-ton International speed truck, poplar 
S is . a @ That’s he > ‘ ya P s . e . ° 

— poner cee ag ta ae aia rl lum. and is on his way back home to Calmar, Alta., twenty-five miles from this mill yard, the round 


bermen is the latest publication, a complete trip consuming less than half a day . 
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Furniture Orders Help Hardwoods 


Volume Better; Prices Poor 


Mempuis, TENN., Jan. 26.—There has been 
a slightly better demand for southern hard- 
woods. The prices at which business has been 
hooked have been far from attractive, and 
many orders have been turned back because 
of the low prices attached. 

The best demand seems to be coming from 
furniture manufacturers, who reported a good 
business at January shows. Orders placed will 
run factories for a short time, and as stocks 
of hardwoods at manufacturers’ plants are low, 
all new business results in new lumber orders. 
Automobile plant demand has shown little im- 
provement but is still fair. Box and crate man- 
ufacturers are taking a little. Some dimension 
plants report a fair business, and are buying 
hardwoods. Demand from the interior trim and 
sash and door plants has. been exceedingly 
small. There is practically no demand for floor- 
ing oak, as all flooring plants are down and 
will not reopen until present heavy stocks of 
flooring have been reduced materially. Over- 
seas demand is beginning to show improvement. 
Quite a few orders have been placed by Eng- 
lish importers. Shipments for export have been 
exceptionally slow. 

Production has dropped to about 20 percent 
of normal—unusually low for this time of year. 
Weather has been unfavorable. 


Log Inventories Are Low 


Warren, ArK., Jan. 25.—The hardwood mar- 
ket continues rather inactive, yet inquiries are 
more numerous. Buyers are concerned over 
recent advances in oak flooring prices, and the 
general scarcity of dry flooring oak and of 
other items of dry hardwood. A number of 
small mills in southern Arkansas and northern 
Louisiana have cleaned up all their dry stock, 
and several items are becoming scarce. A few 
mills report recent sales of 6/4 elm, for which 
there has been practically no demand for sev- 
eral months. Body builders, automobile con- 
cerns and furniture plants are shopping around, 
trying to locate bargains. The general opinion 
is that only a normal spurt in spring buying 
will exhaust stocks of many items and send 
prices up several dollars a thousand. The mills 
need the advance to get selling averages up to 
production cost. 

Heavy rains throughout this month have pre- 
vented the accumulation of additional logs, so 
log inventories are very low. There is little 
prospect of logging conditions improving for 
several weeks. 


Encouraged by Trade Gain 


Lovisvitte, Ky., Jan. 26.— Better business 
was reported by locai hardwood companies for 
the third week of January. The trade is a 
little more encouraged, though prices are just 
about as they have been. There has been just 
a little improvement in demand for plywood 
and veneer, chiefly from furniture companies, 
with radio trade improved. Some scattered 
planing mill orders have been received. Auto- 
mobile business is slowly but surely developing 
a little greater activity. There has been more 
demand for sap and quartered sap gum, and 
some for red gum, low grade poplar, common 
ash, No. 1 and 2 walnut, FAS and common 
red oak, flooring oak and wormy oak, but not 
much for white oak. Nearly all demand is for 
inch stock. 

Prices are as follows on inch stock, f. o. b. 
Louisville: White oak FAS are priced at 
around $85 for Kentucky, $70 for southern; 
common, $40@45; quartered white oak, FAS, 
Kentucky, $120; southern $110; common, $50@ 
55; red oak, FAS, $60; common, $38@40; 
poplar, FAS, northern, $80; southern, $60; saps 


and selects, northern, $60; southern, $40; No. 
1 common, northern, $35@40; southern, $35@ 
40; 2-A, $24@27; 2-B, $19. Walnut, FAS, 
$170; select, $120; No. 1 common, $65; No. 2, 
$32. Gum, FAS, sap, $32; common, $24; quar- 
tered sap, $36 and $28; plain red, $65 and $35. 
Ash, $60 and $35. Cottonwood, $35 and $25. 
Magnolia, $40 and $30. Beech, log run, $30. 





Inquiry Is More Liberal 


CINCINNATI, OHIO, Jan. 25.—Inquiries from 
northern and eastern wholesalers and consum- 
ers last week were for fairly liberal amounts. 
Among woods wanted were Applachian oak, 
poplar, chestnut and ash. Production in the 
South is curtailed and if a fair demand ma- 
terializes it will not be long before dry stocks 
of many items will be short. Applachian mills 
are bound to profit by this condition, wholesal- 
ers say. The export trade in hardwoods is 
reported much improved, with a number of in- 
quiries arriving from Great Britain, France, 
Italy and Germany. 


Demand Is for Small Lots 


Boston, Mass., Jan. 26.—Demand for hard- 
woods comes only from customers whose im- 
mediate needs are imperative. Prices are not 
at all firm. The automobile industry is not 
buying actively and seeks low prices. Inquiry 
from abroad is not encouraging. Flooring is 
decidedly dull. Yard stocks are very light. 

Price advances on oak flooring have not 
stimulated interest and the range is still wide. 
Flooring quotations: Plain white oak, clear, $57 
(62.50; select, $47.50@52.50; No. 1 common, 
$37(@42.50; first grade Michigan and Wisconsin 
maple, $55(@58.50;: first grade Wisconsin birch, 
$56. 


Inquiry Better Than Sales 


3UFFALO, N. Y., Jan. 25.— Hardwood in- 
quiries are becoming slightly more numerous, 
though buying is not active. Hopes are placed 
in a resumption of trade with the automobile 
factories at an early date. The annual show 
here last week was well-attended, and sales are 
said to have been fully up to expectations. Some 
dealers believe that quite a change for the better 
will be seen this spring. 

Hardwood flooring demand has been light. 
Some remodeling work has been going on, so 
that small lots have been selling. Oak flooring 
is not being produced in the former quantity, 
and prices are strong. 

Retail stocks are as small as for a long time 
past, but little buying has taken place since the 
opening of the year. 

At the Buffalo Lumber Exchange meeting of 
Jan. 29, E. C. Randall, president of the Buffalo 
Taxpayers’ Association, will give a talk about 
the city’s financial affairs. 





Increase in Orders for Oak Flooring 
Reported 


Mempuis, TENN., Jan. 25.—At a meeting of 
manufacturers of the oak flooring industry, held 
in Memphis last Wednesday, a substantial in- 
crease in new orders since Jan. 1 was reported. 
Convinced that the upward trend of prices is 
definite, retail lumber dealers are placing orders 
for their spring requirements earlier than usual. 

Determined to ship their surplus stocks of 
flooring before again resuming their limited op- 
erations, it was the consensus of the manufac- 
turers that they would continue their drastic 
curtailment of production. 


For Current Market Prices on Hardwoods See Pages 59 and 60 
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Yellow Pine 


The Aristocrat of Structural Woods 





This modern plant is backed 
by a long time supply of Long 
Leaf Yellow Pine—the genuine 
Pinus palustris that is famed 
for its close, dense grain and 
heavy resinous fibre. 


“WIER” Long Leaf Yellow 
Pine should be recommended 
for all building jobs. It’s ob- 
tainable in all standard items. 





Ir’sthe FIBER that Counts 
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HOUSTON, TEXAS. 


Mills; Wiergate.Texas. 


LUMBER CO. 











White Pine 


IDAHO 
MINNESOTA 
WESTMONT 


| LONG and SHORT LEAF 


Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 











GOLDSBORO 
N. C. PINE 


keep you supplied with all items in 


YARD STOCK 


Our “Jiffy Service”, by rail and water, will 


SHED STOCK 


Let us prove it on your next order. 


JOHNSON & WIMSATT 


WASHINGTON, D. C. 




















Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


The Alger-Sullivan Lumber Co. 





For our high grade dressed stock — 
“Ask the Wholesaler” 








CENTURY, FLORIDA 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
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WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 







Is Just Whatthe Name Implies 
Parker's’ Calking Patty. 


IRA PARKER & SONS CO.., Oshkosh, Wis. 
A AT 


honors Panama - Pacific 
international Exposition 


AXES-LOGGING TOOLS 
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BROWN's 


SUPERCEDAR 


CLOSET LINING 


TRADE MARK 





ONE SALE BRINGS 
DOZENS 


With each installation of a 
Brown’s Supercedar lined 
closet, the lumber dealer adds 
an enthusiastic salesman to his 
staff. Practically every woman 
who owns such a closet takes 
keen delight in showing it off 
and praising it to her friends. 

Brown's Supercedar closet 
lining is nationally known and 
appreciated for its unusually 
high quality—guaranteed 90% 
or more red heartwood and 
100% oil content. Only the red 
heartwood contains the neces- 
sary moth-repelling aromatic oil. 


Are easy to install in old 
closets—cost little in new 
homes as it eliminates need of 
lath and plaster. 


Brown’s Supercedar closet 
lining is easy to sell. Invest- 
ment is small and it will mean 
a steady source of profits for 
you, 


Send today for free mini- 
ature sample box with detailed 
information and quotations. 


+ 


9 C.BROWN 


MEMPHIS © 


» 


ake = = 
rimerless Xe Primer of any kind is 


needed. It is applied to the 
le. ¢ bare wood and works just 
yy as well on bare wood as if 


u 


primed. 


Write for Prices and Information. 


WARREN AXE & TOOL CO. 
WARREN, PA. 


Were awarded highest 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 











ALSO USE AND SELL— 


“*Parker’s’’ Steel Sash Putty. 
“*Parker’s’’ End Wood Sealer Keeps Out Moisture. 


GRAND PRIZE 


AND DROP FORGINGS. Daily fac- 
tory capacity 3500Axes& Tools 
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The Start and the Stretch 


You may start like a champ, run a quarter or so 

In the record, perhaps, make the others look 
slow, 

But I notice the horse that is often behind 

At the quarter, the half, far ahead you will find 

When they come to the wire—for the winner 

is one 

Who is good for the mile, not the quarter, 
my son. 

It’s a different race, any business or trade; 

It is easy to plan, but a lot, I’m afraid, 

On the racetrack of life have the legs for the 
start 

But the thing that they lack is the champion’s 
heart. 

It’s a neat little sign, it’s a good little yard. 

It’s a nice little mill, it's a well-printed card, 

But a ribbon to win, or a fortune to fetch, 

Will depend on the way that you run in the 
stretch. 


Between Trains 


NortH MANCHESTER, IND.—This is the seat 
of Manchester College, another of those small 
colleges that remain but about the only re- 
maining, bulwark of the training of youth. Most 
of our universities have become so large that 
culture has become a matter of mass production. 
We have heard of a case at one of them where 
a boy who feared the result of a test sent a 
substitute who was a shark on that subject, 
and the prof never noticed the difference. There 
is little personal guidance in the large school, 
but it remains a fact and a factor in the col- 
leges. As a rule the profs in the smaller insti- 
tutions are not as highly paid but, on the other 
hand, neither are they as ardent socialists and 
atheists. Education in a small school in a small 
town will also be found somewhat less expen- 
sive, and that is something that even parents 
may consider. The public may consider it, too, 
for it puts a college education within the reach 
of a larger number of young people. It means 
that $750 to $1,000 will take care of the annual 
upkeep of an undergraduate, everything from 
matriculation to movies, which is much better 
than that much for a semester. 

Of course, we speak without information or 
authority as far as Manchester is concerned, but 
visiting the school, and with the president, gave 
us the impression that it is a school and not a 
factory. Tonight at the girls’ dorm we dined 
with the Kiwanis Club, and that is how we 
happened to be thinking about it. The dinner 
was served by some of the female frosh, neatly 
dressed and apparently with no false notions of 
life. They seemed like girls who were trying 
to learn how to fill their place in life, rather 
than how to ape the rich. 


PHILADELPHIA, PA.—We were here two days, 
and started the two days right, by running into 
(almost literally) Ired Underhill in front of 
the city hall the first thing. Of course he had 
a kind word for us, as he almost always has 
for almost everybody in the lumber business. 
Then we called on a couple of friends, as we 
had promised to do when next we came to 
Philadelphia. One was J. L. Eysmans, vice 
president in charge of traffic of the Pennsyl- 
vania Railroad. We judged, from what we see 
in the papers, that a traffic man now-a-days has 
nothing to do, and this would be a good time 
to drop around. As a matter of fact we found 
J. L. up to his ears in new rates and whatnot, 
but we did put in a half hour or so with his 
hobby, and a hobby is something that every 
man ought to have. His happens to be originals 
of western oils and drawings, and he has every- 
thing from Russell to Remington adorning the 
office walls. If you are a plainsman or a Rocky 
Mountain man you ought to go up there some 
day, and when the colored boy asks if you'd 


nn 


like to see Mr. Eysmans, say, “No, but I’d like 
to see his pictures.” J. L. will probably my. 
der us for this ad, but the pictures will pe 
worth it. 

The other old friend was J. W. Van Dyke 
chairman of the board of the Atlantic Refining 
Co., the grand old man of the oil industry, He 
is 82 and at his desk every working day of his 
life. Best of all, he told us that things were 
looking better in the oil business—and when 
things look better in any business they look 
better in any other business, including lumber. 

They certainly looked better in the public 
utility business tonight, for 3,000 employees of 
the Philadelphia Electric Co. jammed into one 
auditorium to welcome us back after seven 
years of absence from their monthly meetings, 


We See b' the Papers 


A bandit is any Chinaman who is still alive. 

“The marines have landed,’ but, unfortuyn- 
ately, merely on Chinese soil, not on the Japs, 

The cost of living dropped another 9 percent 
in 1931. This looks like the work of Hoo-Hoo, 

Dolly Gann is going to go around and make 
some speeches for the Republican party. That 
man Hoover certainly does have the hardest 
luck. 

lor economy’s sake, Greece has decided not 
to exhibit at the Chicago World's Fair. Well, 
we still have the restaurants and the shoe- 
shining emporiums. 

It may be Roosevelt, after all. The governor 
says he'll accept the nomination; which relieves 
the anxiety of a lot of people who _ thought 
maybe he wouldn't. 

Now, take your own case. What would the 
folks in your own home town say if someone 
suggested that you would make a good Presi- 
dent of the United States? 

If someone in Muskegon, Mich., suggested 
that this department would make a good Presi- 
dent, the town would have the first good laugh 
since the depression began. 


We met a Democrat the other day who 
didn't think much of Ritchie. We were quite 
impressed, until we discovered the man was 
from Mr. Ritchie’s home town. 


The other day we bought a railroad ticket 
in Pittsburgh, laid down a $10 bill, and the 
agent handed us a cent change. We still insist 
that they can spot a Hoo-Hoo as far as they 
can see him. 


Cats and Dogs 


Who was it told a puppy that 

A cat should climb a tree? 
I wonder who first told a cat 

To be the enemy 
Of ev’ry dog who came her way? 
But someone did, and so today 
The canine crowd, the feline brood, 
Keep up their everlasting feud. 


And so the yard is full of yowls, 
The air is full of fur, 

Ah, yes, the night is full of howls 
From either him or her. 

It’s rather foolish that the two 

Should hate each other as they do, 

In fact it’s very foolish that 

The cat hates dog and dog hates cat. 


3ut who are we, that we should dare 
The two to criticize, 

Yes, any dog with bristled hair 
Or cat with glowing eyes? 

Because you’re French and I am Dutch 

We.shoot each other up and such, 

Or at some other race take shots, 

And think that we are patriots. 
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Secure Larger Interest in Cedar 
Operation 


Port Moopy, B. C., Jan. 23.—The big cedar 
plant of Thurston-Flavelle (Ltd.), here, will 
resume operation Monday, Jan. 25, after a 
month’s shutdown for repairs. This plant, one 
of the most modern and important cedar man- 
yfacturing plants in the Northwest, operates 
exclusively on cedar products, producing the 
various grades and sizes of western red cedar 
hevel siding, bungalow or colonial siding, finish, 
moldings, lattice, shingles and all the principal 
products of western red cedar. ep 

During the 30-day close-down, in addition to 
qa general over-hauling, a new saw husk for 
the head rig was constructed, a 30-inch sur- 
facer and a new sticker were added to the fin- 
ishing facilities of the plant. 

During the last week internal reorganization 
of the corporation was consummated whereby 
the Flavelle interests secured larger holdings 
in the corporation, giving them control, and at 
the same time strengthening the company’s po- 
sition. Thurston-Flavelle (Ltd.) and its prede- 
cessor, the Thurston-llavelle Lumber Co., have 
operated at Port Moody as cedar manufactur- 
ers since 1912. Irom 1912 until 1917 the busi- 
ness was operated as a partnership between 
the late R. J. Thurston and Aird Flavelle un- 
der the name of the Thurston-Flavelle Lumber 
Co, and in 1917 the business was incorporated 
under the name of Thurston-Flavelle (Ltd.). 
Officers of the company are: Aird I lavelle, 
president; W. G. Flavelle, secretary; I. R. 
Thurston, treasurer. 


New Sawmill Nearing 
Completion 


ARKADELPHIA, ARK., Jan. 25.—Tom G. Clark, 
of this city, who is at the head of the Beirne 
Lumber Co., Beirne, Ark., says that the com- 
pany’s new sawmill is fast nearing completion. 
Mr. Clark, who is an old sawmill man and 
comes from a family whose history is closely 
linked with the lumber industry, also is head of 
the Tom G. Clark Lumber Co. of Arkadelphia. 

In connection with its new plant, the Beirne 
Lumber Co. has just purchased and is now in- 
stalling a high powered Moore reversible cross 
circulation fan kiln to dry pine lumber. This 
is a large double track kiln, 120 feet long, and 
will be operated progressively. It will use the 
low cost edge-to-edge method of flat piling, 
which gives the kiln extra large holding and 
drying capacity—a capacity from 30 percent to 
50 percent greater than the same size kiln of 
the old type natural draft system. The kiln 
will be equipped with automatic temperature 
and humidity recorder controller, and control 
over circulation will be secured through the 
patented Moore fan system, thus placing all 
three drying elements under positive control of 
the operator. The equipment for the new kiln 
is being engineered and manufactured by the 
Moore Dry Kiln Co., Jacksonville, Fla. 





. 
Salt Lake Organizes a ''Make 
. 
Work"’ Campaign 

Satt Lake City, Utan, Jan. 23.—This city 
recently organized a “Make Work” committee, 
headed by prominent citizens appointed by the 
mayor, who are trying to create a make-work 
sentiment among those of the community who 
need and can afford to have work done around 
their premises at this time but who would other- 
wise probably not have it done. 

The work suggested includes anything and 
everything from shovelling snow to remodeling 
the home. A large group of civic-minded and 
charitably-minded women have been going from 
house-to-house urging the necessity of finding 
work around the home for the unemployed and 
collecting contributions from those who said 
they had no work to offer but could afford to 
contribute money. The money received is being 
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used in civic projects, such as building a new 
zoo and a new home for the community’s pub- 
licly-owned art treasures. 

A fund of $50,000 is aimed at, plus the money 
spent by private persons for improving their 
own property, which goes straight to the unem- 
ployed who are engaged. 

Among the organizations and individuals con- 


tributing to the make-work fund is the Salt 
Lake Lumbermen’s Club, which has donated 
$200. Considerable work has been created al- 


ready in addition to the civic projects made 
possible by the funds collected. The campaign 
will be continued till spring. S. L. Billings, jr. 
of the Northwestern Lumber Co. and president 
of the Salt Lake Lumbermen’s Club, is the in- 
dustry’s representative on this make-work com- 
mittee. 


Urge Better Building Through 
Better Technical Education 


Boston, Mass., Jan. 25.—Professor Ross F. 
Cutter, head of the building construction de- 
partment at Massachusetts Institute of Tech- 
nology, in an address at the third annual con- 
vention of the New England branch of the As- 
sociated General Contractors of America, held 
here recently at the Hotel Statler, urged the 
association to do all in its power to foster and 
encourage better building through better tech- 








THIS IS THE WAY TO PROSPERITY 


LL EVERYBODY business is bad. Look blue, glum. 
Cry a little now and then. Sit hip-deep in sorrow. 





Yelp, squawk, belly-ache. It helps. 

Hold business conferences and decide now isn't the time. 
Wait. Wait a little longer. Wait some more. Cancel your 
advertising. Cancel your orders. 

Be timid. Timid men always win. Don't plan, don't work, 
don't do anything. Cry a little more. Walk your dog. 

Keep saying, "I can't." 

Practise it orally, tenor to bass, whenever and wherever 
you can get hearers. That helps, too. 

We've had other panics. We've got over them all. Busi- 
ness came back. But we'll never get over this one. Of course 
not. 

If | had a store I'd put this sign in the 
window. In letters a foot high: () Q ON 

"“WANTED—Guts, for immediate de- 





livery.” 7 
And if | found anyone selling guts I'd buy ll 
a cart-load. 
Reproduced from calendar of J. R. Wood 
& Co., Chicago 





nical education. He advocated that the associa- 
tion set aside a fund for scientific research in 
the field of building construction. Professor 
Cutter outlined the course of building con- 
struction at M. I. T., emphasizing that it em- 
braced the study of building materials from 
the scientific standpoint, with a view to 
overcoming the “frightful waste” in building. 
He quoted one statistician who reported that 
of the $8,000,000,000 expended in the building 
industry in the United States annually, 20 per- 
cent was waste. A large part of the waste, he 
said, is represented in the construction of dwell- 
ings because that type of building is largely 
done by builders who have no scientific back- 
ground and no contact with architects and en- 
gineers. 

Professor W. C. Voss of M. I. T., who also 
addressed the association, urged the organiza- 
tion to establish a scholarship of $500 a year to 
enable a student to be selected by competitive 
examination to take the building course at the 
Institute during the freshman year. He ex- 
plained that no scholarship funds were available 
for freshmen at present although grants are 
made to students of the three upper classes. The 
association decided to consider this suggestion 
at later business meetings. 
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Twenty-three Building Material 
Companies Amalgamate 


MILWAUKEE, WIs., Jan. 26.—Organization of 
the United Materials Corporation, an amalga- 
mation of twenty-three Milwaukee companies 
dealing in building materials and fuel, with a 
sales volume in 1931 of more than $5,000,000 
has been announced here. Articles of incor- 
poration, providing for 50,000 shares of no par 
value are to be filed at Madison by Attorney 
C. J. Otjen, representing the new concern. 
When the preliminary legal work is completed 
officers of the new concern will be selected. 
Philip W. Grossman and R. H. Whitehead, 
who have been active for several months in 
forming the new combination, are scheduled to 
head it. 

Names of firms to be absorbed in the amalga- 
mation have not been revealed, but included 
will be eleven building material companies ; 
eleven sand and gravel companies; four con- 
crete block manufacturing companies; six retail 
fuel companies; and two stone quarries. The 
discrepancy in numbers is due to the fact that 
some of the companies deal in more than one 
item. 

The new organization will be the largest of 
its kind in the State, and is formed, it is stated, 
to effect greater economy in distribution. and 
administration and better to meet the needs of 
those dealing with purveyors of building ma- 
terials. The affairs of the various companies 
will be directed from a central office. 





Garden Furniture and Toys 
Keep Plant Busy 


KNOXVILLE, TENN., Jan. 25.—Finding that 
mass production has deprived the small mill- 
work plant of much of its stock millwork 
business, Paul P. Styers, of this city, began 
to cast about for something in the woodwork- 
ing line with which to keep his plant busy. 
To a representative of the AMERICAN LUMBER- 
MAN, Mr. Styers recently said: 

I tried garden furniture and trellises to fill 
in with and found an immediate demand for 
this kind of material. I have a small plant 
and keep reasonably busy. We do not make 
any stock designs but take orders and fill 
them. We use native white pine for almost 
all of our work except for the posts that go 
into the ground. For these we use chestnut. 

During the pre-holiday season, Mr. Styers 
directed his attention to the growing demand 
for toys made of wood, and immediately his 
plant became busy in turning out articles of 
this kind. These included wooden ducks on 
wheels, other novelty vehicles, doll furniture 
in all colors and suites, beds and dressers and 
tables and chairs. These toys, Mr. Styers said, 
are made of the scraps of white pine accumu- 
lated in the manufacture of the larger articles, 
and he also uses Douglas fir plywood. Com- 
menting on the manufacture of these lines, Mr. 
Styers said: 

I find that the most expensive part of this 
kind of work is the painting. All trellis work 
and lattice must have a priming coat before 
it is assembled, in order to get a coat of 
paint over all of the material. Even the ends 
must be painted, and this is a slow process. 

Mr. Styers concluded this interesting inter- 
view with this statement: 

For the benefit of other small plant opera- 
tors, I will say that if they will try this 
method to fill in and Keep their plants busy, 
they will be agreeably surprised at the de- 
mand for this kind of work. The public is 
taking more interest all the time in gardens 
and garden furniture. 


To Trade Mark £ r U.K. Sales 


Wasuincton, D. C., Jan. 25.—British Co- 
lumbia lumbermen are planning for the adop- 
tion of a uniform trade mark for sales to the 
United Kingdom, states a telegram to the lum- 
ber division, Department of Commerce. 











50 


AMERICAN LUMBERMAN 








ree 





pSe: 


NECROLOGICAL RECORD 


= 


OF THEV 








JAMES DIXON LACEY, for over half a 
century a timber land factor and known to 
lumbermen of three generations, died at the 
Roosevelt Hotel, New Orleans, on Jan. 24, 
following an illness of several months. He 
was 82 years old. Just a few days before 
his death, Mr. Lacey 
had the privilege 
vouchsafed to few men, 
that of seeing the 
completion of the 
fifty-first year in busi- 
ness of the firm he 
founded, James D. 





Lacey & Co., of Chi- 
cago. Mr. Lacey was 
born in Rileyville, Pa., 


the son of a 
who also 


farmer, 
operated a 
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JAMES D. LACEY 
small sawmill and a 
handle factory. His 


earliest impressions 
were connected with 
the lumber and timber 
business, for at that 
time Pennsylvania was 
the great lumber pro- 
ducing State and still 
had much heavily tim- 


bered country. a. —_ 
Mr. Lacey's first busi- 
ness venture was in the drug line. He was 


in business in Grand Rapids for a number of 
years under the firm name of Mills & Lacey, 
selling out in 1879 when he went south as 
agent for a chemical preparation made by 


that firm It was on that trip that his atten- 
tion was attracted to the almost untouched 
southern timber. His first timber venture 
was in 1880, when in association with Isaac 
Phelps and others of Grand Rapids, he 


bought in southwestern Missouri the land 
which was the basis of the later holdings of 
the Hersheys, of Muscatine, Iowa. 

The success of his first venture determined 
him to go into the timber land business. He 
employed a Michigan woodsman of well 
known standing and started to work, learn- 
ing the business from the ground up in his 
usual practical manner. In January, 1881, 
he formed a partnership with William M. 
Robinson, of Grand Rapids under the name 
of Robinson & Lacey, which became the 
leading factor in the southern timber busi- 
ness for years, until its dissolution in 1892 
when Mr. Lacey organized the firm of J. D 
Lacey & Co., with the late Wood Beal as 
partner. The principal offices were in New 
Orleans and Chicago. Operations extended 
into Mississippi and Louisiana timber and 
finally throughout the South. His first trans- 
action, in cypress timber began in 1889, but 
since that time Mr. Lacey rather specialized 
in southern cypress lands. He organized and 
was president of the Southern Cypress Co., of 
Louisiana, and the Gardner & Lacey Cypress 


Co., of Georgetown, S. C., and later the 
Tensas Delta Land Co. (Ltd.), of Louisiana. 
He was one of the first on the ground in 


Louisiana and Mississippi in estimating, 
grouping and entering lands, reselling them 
to investors and operators. His business 
finally extended to the Pacific Coast and into 
several Latin American countries. 

The Lacey Securities Corporation of Chi- 
cago and the James D. Lacey Co., of Jackson- 
ville, Fla., are later developments of his en- 
terprise. In addition Mr. Lacey was a direc- 
tor in a number of banks and held interests 
in various commercial and industrial projects 
At the time of his death, Mr. Lacey, active to 
the last, was president of James D. Lacey & 
Co., Lacey Securities Corporation, and Tensas 
Delta Land Co.; vice president and director 
of Clallam Lumber Co., and a director of 
Michigan Trust Co. of Grand Rapids and In- 
terstate Trust & Banking Co., of New Or- 
leans. Of recent years he had made his 
home at Windsor-on-the-Hudson, my i* 
spending his winters in New Orleans. Mr. 
Lacey was a quiet, unassuming man, a man 
of wide information and of unflagging indus- 
try. He was by instinct and training a 
timber man and a promoter, to which was 
added a habit of study and conservative judg- 
ment, and a fundamental knowledge of 
values, all of which won for him a unique 
position in the timber trades world His 
long life was a happy, prosperous and suc- 
cessful one in every sense and he has laid 
it down at the advanced age of 82 with the 
content of a man who has done his work 
well. Mrs Lacey died a few years ago, 
and the only survivor is a daughter, Lotta 
(Mrs. James H. Barnard) of New-Windsor- 
on-the-Hudson, N, Y. 


JAMES DeF. PHELPS, president of The F. 
S. Bidwell Co., lumber, implement and hard- 
ware dealer at Windsor Locks, Conn., died 


suddenly on Jan. 8 at his home there. Mr. 
Phelps had been associated with the com- 
pany for forty years, first with F. S. Bid- 
well, sr.. and then as a member of F. S. Bid- 
well & Co., which succeeded the firm founded 
by Mr. Bidwell. Later he became vice presi- 
dent of the F. S. Bidwell Co., as the present 
company is known, and upon the death of 
F. S. Bidwell in January, 1928, became presi- 
dent. “Jim,” as he was known to his friends, 
was always an earnest worker in all the ac- 
tivities connected with the trade and served 
as president of both the hardware’ and the 
implement associations. He was highly re- 
garded among his business associates and the 
members of these organizations. 


CHESTER STAPLES, prominent British Co- 
lumbia lumberman, died there recently as 
the result of a skiing accident. Mr. Staples 
was secretary-treasurer and general manager 
of the Otis-Staples estate which owned the 
Otis-Staples Lumber Co. at Wycliffe, B. C. 
The company was at one time one of the 
largest in British Columbia. Mr. Staples, a 
great athlete, was skiing and using a rake 
handle as a guide when he slipped on a 
small declivity and fell with his full weight 
and force on the pole, breaking two ribs. 
One of these punctured a lung and he died 
from the pneumonia which developed. Mr 
Staples was a cousin of Roy Lammers of the 
MeGoldrick Lumber Company. He is sur- 
vived by his widow, two sons, three daugh- 
ters, two brothers and a sister. 


JOHN M. LIGGETT, 68 years old, presi- 
dent of the Kansas City Box & Basket Co. 
and associated companies, died Jan. 24 at his 
home in Kansas City, Kan. Mr. Liggett had 


been ill about two months. He had been 
identified with the business life of Kansas 
City, Kan., since 1886, and was regarded as 


a civie leader in addition to the respect ac- 
corded him by business men. Mr. Liggett 
controlled box factories in Kansas City, Me- 
tropolis, Ill, and Council Bluffs, Ia. All 
three plants are operating at the present 
time. two of them in charge of his sons, 
Walter R. Liggett and Winfield F. Liggett. 
He is also survived by two daughters and 
two sisters, and his widow. 


EDGAR P. LARKIN, owner of the Larkin 
Lumber Co., Hudson, Mass., died last week 
after an illness of three weeks. Mr. Larkin 
was a member of the commission of public 
works in his community and a trustee of the 
Hudson Savings Bank. After a long and suc- 
cessful career as a lumber retailer, Mr. Lar- 
kin, at the venerable age of eighty-two, re- 
tained his keen interest in the industry and 
his confidence in its future. Funeral services 
at his late home were attended by a large 
delegation of lumbermen and business and 
civie leaders whose presence testified to the 
high esteem in which Mr. Larkin was held 
by all who knew him. 


JASPER COLLINS, JR., 65 years old, among 
the oldest active lumbermen of the Kentucky 
field, died at his home near Cslson, Ky., Jan. 
22, after a few hours’ illness. Several months 
ago Mr. Collins was slightly paralyzed by a 


stroke while at one of his mills. He kept 
constantly at work, however, until a few 
hours before the end, when he suffered a 


severe stroke which caused death. Early in 
life Mr. Collins engaged in the lumber busi- 
ness, learning well every phase of it. He 
leaves a large estate consisting of coal and 
hardwood timber lands in eastern Kentucky. 
A widow and several sons survive him. 


MRS. MARGERY C. HUEY. 69 years old, 
widow of Oscar L. Huey, former’ widely 
known lumberman of Indianapolis, Ind., and 
mother of Leland C. Huey, president of the 
Capitol Lumber Co. of that city, died re- 
cently at St. Vincent’s Hospital there. Mrs. 
Huey was born in Pittsburgh, but had lived 
in Indianapolis most of her life. She was a 
member of the Second Presbyterian Church. 
Another son, Horace Huey, also survives. 


WILLIAM DEYELL, long engaged in the 
lumber business at Lindsay, Ont., died on Jan 
16, aged 81. He had lived in the town for 40 
vears, having been born near Peterboro. He 
was a member of St. Paul’s Anglican Church 
Surviving are his widow, two sons and two 
daughters: Charles R. and William C., of 
Lindsay; Mrs. D. Patterson, of Toronto, and 
Mrs. F. A. Barnett, of London. 





JESSE A. LEWIS, pioneer lumberman of 


southwestern Washington, died at South 
Bend, Jan. 19, after a year’s illness. At the 


time of his death he was operating a shingle 
mill in South Bend and another at Wheeler, 
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Ore. He is survived by three sons—J, pn 
Clyde Lewis, of South Bend, manager of the 
J. A. Lewis mill there; Forrest A. Lewis of 
Wheeler, Ore manager of the J. A. Lewis 
mill at Wheeler, and Charles Lewis of Spo. 
kane, Wash. 


MRS. MARGARET ERVIN, 48 years old 
wife of Benjamin E. Ervin, secretary-treas- 
urer of the Ervin-Valdenaire Lumber Co,, of 
Indianapolis, Ind., died recently at her home 
there. She had been ill more than a year 
Mrs. Ervin was born in Shelbyville, Ind., ang 
had lived in Indianapolis 27 years. She ig 
survived by the husband, two daughters ang 
a son, 


H. B. BROKAW, 72 years of age, former 
lumber manufacturer of Tacoma, Wash 
died Jan. 21 at the home of his son, J, F 
Brokaw, of Shelton, Wash. Mr. Brokaw wag 
born in Ohio and had been a resident of 
Washington for more than 40 years and of 


Tacoma for 25 years. He had been ill for 
some time. He is survived by two sons, a 


stepdaughter and two brothers. 


JOHN HENRY PICKLESIMER, aged 17 
who was associated with the Yellow Poplar 
Lumber Co., of Coal Grove, Ohio, and its sue. 
cessor, the Indiana Flooring Co., for more 
than 26 years, died at his home in Coal Grove 
Jan. 17, after an illness of four weeks. He 
was born near Louisa, Ky., and went to Coal 
Grove 26 years ago. He leaves a wife, two 
sons and two daughters. 


ese 7 
Trouble and Litigation 

SOUTH BEND, IND., Jan. 26.—The Misha- 
waka St. Joseph Loan & Trust Co. has been 
appointed receiver for the United States 
Lumber & Supply Co. of this city by Judge 
J. Elmer Peak of the superior court. The 
petition for the receivership was brought by 
the Washington State Bank. The bank’s com- 
plaint charged that the company is insolvent. 
Officials of the lumber and supply company 
are J. G. Schaub, president and treasurer: 


G. A. Farabaugh, vice president, and E. §, 
Story, secretary and manager. 





BUFFALO, N. Y., Jan. 
Bison Lumber Co., with retail yard at 200 
Sussex Avenue, has made an assignment in 
favor of Cleveland G. Babcock, an attorney. 
The company has been in business for about 
two years, having taken over the yard of 
Edward F. Neubecker. In organizing, stock 
was issued to the Neubecker creditors. Ray 
H. Bennett is president and treasurer of the 
company. 


26.—The Bennett- 





CANTON, OHIO, Jan. 25.—The Caldwell- 
Iseminger Lumber Co., Middletown, Ohio, was 
held to be insolvent by Referee in Bank- 
ruptcy William Ruertz in a report to Federal 
Judge R. R. Nevin, Cincinnati. Debts were 
placed at $140,997.70 and assets $117,129.11. 





(Statistics continued from page 31) 


Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Asso- 
ciation has issued the following statistics for 
1931, and comparative figures for 1930, based 
on reports of the same sixteen member mills: 


Year Year Percent 
1931 1930 decrease 
Production . 37,427,000 48,600,000 23.0 
Shipments . . 35,684,000 44,561,000 19.9 
ee vteawa - -39,914,000 39,591,000 *0.8 
Average for year— 
Orders unfilled. 4,683,000 4,429,000 *5.7 
ee 22,812,000 25,543,000 10.7 


*Increase. 


Average Values 25/32x2'4” Maple Flooring 
f. o. b. Michigan and Wisconsin Mills 





Percent 

GRADE 1931 1930 decrease 
Seer $59.67 $83.85 28.8 
ee 49.96 71.73 30.3 
WE cemercoade 30.13 47.36 36.4 
Product .....- $51.84 $74.13 30.1 

The following are average percentages of 


Jf 


33x2%4-inch maple flooring stocks that were 
covered by orders: 


Percent 
1931 1930 increase 
NEL sud aie 5 widce een 62 26 138 
ee ee 18 23 *22 
EE 2euGiesdw as 8 17 #53 
All Three ..... 34 23 48 
* Decrease, 
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EMPORIUM FORESTRY CO. 
General Office: Conifer, N. Y. 
Mills: Conifer, N. Y., Cranberry Lake, N. Y. 


New York Office New Engiand Office 
5635 Grand Central Term. 161 Devonshire St., Boston, Mass. 
Phone, Murray Hill 6514 Phone, Hancock 6789 


Manufacturers of Band Sawn 
HARDWOODS, SPRUCE 
HEMLOCK, WHITE PINE 
HARDWOOD FLOORING 






































“WARSAW-#1 COM 
LONG -LEAF PINE” 
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THOROUGHLY AIR DRIED—STRAIGHT 


WARSAW LUMBER CO. 


WARSAW, GEORGIA 
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GRISWOLD-GRIER LUMBER CO. 
Philomath, Oregon 


Carlton Manufacturing Co., Carlton, Ore. 
Pedee Lumber Co. - Pedee, Oregon 


Affiliated Manufacturers in 
DURABLE DOUGLAS FIR 
Everything in Fir 
Sales Offices: 


THE GRISWOLD LUMBER CO. 
Failing Building, Portland, Oregon 













































YELLOW FIR 


Flooring Siding Ceiling 
Finish Mouldings 
Thick Clears 


Factory and Industrial Stock 
Fir Plywood 


CEDAR 


SPRUCE 
WESTERN PINE 
and HEMLOCK 


Sullivan 


LumberG. 
PORTLAND, 
OREGON 
















Vest Pocket Ready Reckoner 
A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 
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January 


News Notes from Adtleric 


San Francisco, Calif. 


Jan. 23.—Local manufacturers report a sub- 
stantial increase of inquiries for pine and 


fir and are feeling more optimistic. 
Price of D select and better sugar pine is 
off $2.50, while white pine shop prices are 


up. If the mills are forced to remain closed, 
due to severe weather, there will be a serious 
shortage on shop lumber Stocks are 
badly broken, and it is impossible to fill 
orders on some sizes. 

Redwood manufacturers do not 
improvement in inquiries, but feel 
of structural redwood will keep 
fairly active. 

Hardwood dealers and 
ing on small-lot transactions, with little im- 
provement noted in demand. Eastern ship- 
ments of imported woods are mainly for trim 
and continue to go by water. 

Last week 7,060,000 feet of lumber reached 
San Francisco, divided as follows: 4,000,000 
feet arrived by boat from Oregon and Wash- 
ington, 930,000 feet from interior California 
by railroad, and 2,130,000 feet by boat from 
ports. 

After several months of inactivity, the San 
Francisco Retail Lumbermen’s Association 


soon, 


report 
that 
their 


any 
sales 


mills 


importers are carry- 


Coast 


has reorganized and is now functioning un- 
der the following officers: President—M. E. 
Harris, of the Van Arsdale-Harris Lumber 
Co. (Ine.); vice president—E. D. Conolley, 


of the Spring Valley Lumber Yard; treasurer 


—Wm. Chatham, of the Loop Lumber Co.; 
secretary-manager—C. S. Trippler. 

Building permits in the San Francisco Bay 
area have fallen off 45 percent in the last 
six months, but improvement is expected dur- 
ing the first six months of 19382. Large 


building construction, $100,000 or over, is at 
a standstill, only three major awards having 
been made during the last week. Federal 
and State construction continue to supply the 
greater part of the activity. 


Tacoma, Wash. 


Jan. 23.—Resolutions 
take immediate action 
islation which will levy a_ countervailing 
penalty against imports coming into the 
United States from countries whose currency 
has been depreciated, in an equal amount to 
the difference between the money of the ex- 
porting country and the United States, were 
adopted by the Tacoma Lumbermen’s Club 
at the regular meeting yesterday. The reso- 
lutions were presented by Ralph H. Shaffer, 
president of the Shaffer Box who has 
just returned from Washington, where he 
brought the matter before Congress on behalf 
of the pulp industry. Mr. Shaffer said the 
bill will have the support of other big indus- 
tries, notably steel and chemicals, and that 
some such action is necessary to prevent 
the ruin of many American industries faced 
by low priced competition from countries not 


calling upon Con- 


towards leg- 


gress to 


‘ 
0., 


on the gold standard. 
Chester J. Hogue, field representative for 
the West Coast Lumbermen’s Association, 


discussed the club’s recent request for data 
on the fire resistant ratings of different forms 
of wood, and said the association concurs in 
the necessity for such experiments, and has 
recommended to the National association that 
they be made. 

The club voted to dispense with the regular 
meeting next Friday, to allow the members 
to give their full attention to the annual 
meeting of the West Coast association, which 
will be held at the Hotel Winthrop here on 
that date. 

President A. K, 
for the last month, 


Martin, who 
presided over 


has been ill 
the meet- 


ing, and received a hearty welcome from the 
club members. 
An all-day meeting of the Loyal Legion 


of Loggers & Lumbermen was held here yes- 
terday to discuss wages and working condi- 
tions. The matters under discussion were 
not settled, and it was decided to hold an- 
other meeting next Friday. 

Cargo shipments of box shook from Tacoma 
during December totaled 2,602 tons, an in- 
crease of more than 1,000 tons over the fig- 
ures for December, 193 Wood pulp ship- 


ments were 5,071 
ment is 


tons. 
threatened by 


The box shook move. 


the competition of 


Canadian exporters who are not operating 
on the gold standard, and Tacoma’s big 
trade in this line with the west coast of 
South America will be largely cut off unless 
some action is taken. 


Officials of the Pacific Lumber Agency were 
guests of honor at a banquet given last Tues. 
day by the Sumner Chamber of Commerce. 
The occasion observed the recent removal of 
the firm’s headquarters from Seattle to 


| | Seattle, Wash. 


Jan. 23.—A fair volume of lumber is moy- 
ing on intercoastal vessels, though reports 
from the East say that there is no business, 
Washington mills shipping to the Atlantic 
coast have fair order files for the next thirty 
days, due to curtailment of operations. Prices 
are the same, to slightly firmer. The inter- 
coastal rate jumps 50 cents in February. 

A rail shipper to the middle West declared 


that his principals, who operate line yards, 
report no indication as yet of spring buying, 
Stocks are low, but orders are only enough to 
sort up yard stocks. 

The four large export 
Kingdom, Japan, Australia, 
ica, are all going through 
which adversely affect 
from Seattle. 

Orders from China since Dec. 1 have been 
few; today there is some business in the mar- 
ket, which at this time normally is quiet. The 
Chinese New Year is Feb. 2, and after that 
there should be some buying for shipment 
this spring. China has large stocks and does 
not need lumber for immediate shipment. Less 
building may be expected this year and no 
more than a normal demand can be hoped for. 
In the last three years, shipments to China 
have been large. Due to a temporary log 
shortage in Canada recently, many shipmas- 
ters sailing for China found that they faced 
departure with unfilled space. As a result, 
the Chinese were more or less forced to buy, 
as both mills and lines were so eager to fill 
the space that lumber prices and rates both 
dropped. tates to China are $5.25 to $5.50, 
though some of the distress shipments went 
as low as $5. 


markets, United 
and South Amer- 
money difficulties 


shipments of lumber 


Japanese stocks are much below normal. 
Early in the year, Japan bought lumber as 
usual, but shipments the last half of 1931 


were small. One political party favors restor- 
ing the yen to par value; while the other 
wants a gold embargo, leaving the yen as it is. 
If Japan stays off the gold standard, its buying 
power will be small as expressed in United 
States currency. 

Effective two days ago, lines of the Pacific 
Coast European Conference returned to the 
sterling rate in quoting to British ports. A 
rate of 55 shillings per one thousand feet for 


lumber to all United Kingdom ports was 
agreed upon, as $10.50. This constitutes 4 


reduction of around $1. Lumber consigned to 
Continental ports will continue to go on 4 
gold basis rate, but the new rate to Hamburg, 


Bremen, Antwerp, and Rotterdam is $1 less, 
or $9.50. Effective Feb. 1 a rate of 32 cents 
each on doors to the United Kingdom-Conti- 


nent will be in force. Compared with $8.25 
per forty cubic feet, the new rate will be six 


cents less. 


The Dimon line, which has operated in the 
intercoastal trade for four years, has sus 
pended sailings. Action of creditors may 
cause some trouble to intercoastal lumber 
shippers, who have loaded or are about to 
load on Dimon vessels. 

The shingle market shows more strength. 
Cedar log supply is low, those mills owning 
their own camps have the largest supply. 
Drastic curtailment is in effect. A survey two 
days ago showed that every shingle mill in 
Everett was closed down, and none were 
operating on Willapa Harbor. Cedar siding 
mills are also largely down. Last week end 
there was not a siding mill operating in 
Washington, Oregon and British Columbia. 


Heavy snow partly accounted for this curtail- 
ment. 
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ericas Lumber Centers 


Log supplies and prices show little change. 
average prices for fir run $8, $12 and $16. 


gmall and camp run logs have sold as low as 
s9 and $10. A few fir logs are believed to 
have moved at $9, $13 and $17, though one 


informant declared they had to be “awfully 
good” to bring even $1 under these figures. 
peeler logs for veneer have sold for $19. Hem- 


lock logs appear to be in less-demand, one 
informant stating $7.50 and $11 are average 
prices. Cedar logs are steady at $10 and 
$20, though shingle logs have sold for $11. 


Cedar logs are scarce, but demand is poor, so 
the situation is fairly well balanced. 


F. W. Wright, western manager for the 
Blue Book, is at Virginia Masonic Hospital 
here recovering from an operation for ap- 


pendicitis. Mr. Wright is well known to lum- 
bermen in Chicago. 

Sam S. Crowley, Northwest 
Parker Abbott (Inc.), wire 
has just returned from a 
California. 


manager for 
rope distributer, 
business trip to 


Portland, Ore. 


Jan. 23.—Orders for fir, spruce 
lumber showed an increase last 
a great deal of improvement is 
in the immediate future, 
duction will kept 
Fir production is 
of normal, and 


and 
week, 
looked for 
however, and pro- 
down to the minimum. 
placed at about 21 percent 
stocks are being reduced. 
Pine production is at about 10 percent of 
normal little less. Pine sales exceeded 
those of the preceding week by a substantial 
margin and stocks are constantly diminishing. 


pine 
Not 


be 


or a 


Only two major logging camps in the 
Columbia River district are operating, the 
Crown-Willamette at Young’s River, and the 


Bradley-Woodard 
known as Clifton. 


at Bradwood, formerly 
The latter camp, however, 


is producing largely hemlock. Other camps 
will probably not resume operations until 
Feb. 15 or March 1, although the supply of 
logs in the river is relatively light. 
Mi lis, Mi 
inneapols, inn. 
Jan. 26.—Although comparatively few or- 


ders were placed for northern pine by visitors 


to the Northwestern Lumbermen’s Associa- 
tion convention here last week, a slight up- 
turn in demand has been noticeable. Stocks 
are at their lowest point in a number of 
years. Most northern pine orders are con- 
fined to mixed cars. Prices are firm at levels 
maintained for the last several months. Box 
and crating interests are not very active in 


the market. 
The demand for northern white cedar items, 


both poles and posts, is reported as satis- 
factory for this time of year. Because of 
low prices, dealers are making purchases of 


posts before the usual time, while some rural 
telephone and power companies already are 
laying in replacement stocks of poles for 
early spring. 

Gne of the most encouraging developments 
is the receipt of a number of millwork in- 
quiries from country areas. Actual orders 
have followed in a number of cases. 


Spokane, Wash. 


Jan. 23.—The Kendall bill, now pending in 
the House, prohibiting the importation of any 
Product of convict labor, received the ap- 
Proval of the Timber Products Bureau of the 
local Chamber of Commerce here this week. 
The measure aims at the wholesale importa- 


on of Russian lumber, according to P. H. 
Jackson, of the Diamond Match Co., who 
analyzed the bill. 

“Four concrete bridges on the Roosevelt 


Highway in Oregon would have cost $3,000,- 
00 had original plans been followed. By 
changing to modern wood construction with 
treated timbers, the total was but 
$750,000, George G. Pearson, general chair- 
man employees’ wood promotion committee, 
told the Hoo-Hoo club at its weekly luncheon 
Friday. F. §. McWilliams of the Fidelity 
Savings & Loan Association, and A. R. Gard- 
ner, with the State savings and loan group, 
both spoke on the Federal Home Loan bill. 
They expressed the belief that such financing 


cost 


would be a stimulus to building and remodel- 
ing small homes. 

Thomas McCulloch, St. 
Weyerhaeuser box and 
visited its mills in the Inland Empire this 
week. D. M. Boland, Weyerhaeuser box de- 
partment, has returned from a sojourn in 
Texas. J. J. McMillan, Philadelphia, Pa., dis- 
trict field assistant, Weyerhaeuser Sales Co., 
stopped here this week on his return from 
six weeks’ field work in California. 

Lloyd E. Taylor, manager Potlach Lum- 
ber Co., has been transferred to the Spokane 
office from Opportunity, and C. W. Johnson, 
who has been in charge of the Potlach yard 
at Greenacres for four years, has been trans- 


head of the 
crating department, 


Paul, 


ferred to Opportunity. 
Macon, Ga. 
Jan. 25.—The roofer market remains dull. 
Prices are so low that many of the larger 
manufacturers remain shut down. There is 


a considerable amount of roofers’ being 
trucked to local market centers and to plan- 
ing mills. 

Longleaf manufacturers are at work chiefly 
on orders furnished by railroad lines, though 
there is a slight movement to the seaboard 
for export, and to the eastern markets. Pro- 
duction is a little heavier. Lowlands are 
flooded. There has been no improvement in 
prices, 

Production of hardwoods in this territory 
is probably as low as it was in the first half 
of the month, partly because of wet weather. 
A small amount of oak is moving to eastern 


markets. Furniture factories are the best 
buyers. 
Shreveport, La. 

Jan. 25.—Continued heavy rains in the pine 
producing section have about been matched 
by stormy weather in northern consuming 
sections. Where business is received from 
nearby territory, particularly in Texas, the 
tendency is to make delivery by truck. One 
mill says it has been moving about fifty per- 
cent of its output by truck. Lower cost and 


ability to purchase in smaller quantities 
weigh heavily against shipments by rail. The 


rate advances in 1920 destroyed completely 
the market for very low grade lumber. Pro- 
duction of not only pine but hardwoods is 
almost negligible, while orders are. slow. 
Mills are trying to hold firm to their asking 
prices. teports from retailers say they ex- 
pect improvement in sales, and most yards 


have light stocks, 


St. Louis, Mo. 


Jan. 26.—Southern pine representatives re- 
port increased inquiry except from the indus- 
trial field, considerably increased interest 
being displayed by country yard dealers. 
City yards continue to mark time. Total 
sales volume has increased. Bé&better flat 
grain flooring, 1x4-inch, is $29@29.50 for 
small-mill loading; $30.50@31.50 for larger 
mill stocks; 10- and 12-foot in straight cars 
is $26@27; 16-foot and longer, $32@33. No.1 
dimension, 2x4-inch, 10- to 20-foot, is $20@21 
for small mill stock; $22.50@23 for large-mill 


stock; 8-, 9- and 10-foot, $17@18. No. 2 
boards and shiplap, 8- and 10-inch, are 


$18.50@19.50 for small-mill stock; 
stock, $21@21.50. B&better car 
inch, 9-foot, $29; 10-foot, $27@28. 


large-mill 
siding, 1x4- 
Car lining, 


No. 1 common, i1x6-inch, 16-foot, is $26; 
18-foot, $29 for air dried stock; kiln dried 
stock $2 additional. Prices are f. o. b. St. 
Louis. Transit car lists continue to be very 
light. Mills that ship air dried stock find 
it difficult to load dry material, due to con- 
tinued rain. 

Inquiries for West Coast woods are being 
received in more satisfactory volume, and 
salesmen report increased bookings. Prices 


remain unchanged, at a very unsatisfactory 
level. 
The hardwood industry reports increased 


inquiry and bookings, with the price tendency 
upward, particularly on flooring grades of 
oak. The oak flooring industry reports that 
bookings are light, but that inquiries are in- 
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Sugar Pine 
California Soft Pine 
Arizona Soft Pine 

White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 




















Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 


Feather River Canyon 


Soft California 
Pine 
White Fir 


Incense Cedar 





Annual Capacity 60,000,000 Feet. 


























Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 














SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
; — Rent, Board, Interest, 

' oP sen)6s Stave and Heading 
| Bolts, etc. 


Standard Book throughout the United States 
and 


nada. 
SEN, ton. ©5O Cents 


S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 
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Lumber Co. 


ee 


Shipments via N. P. 
and Hibwaukee Rys. 





The Polleys 


Manufacturers of Ponderosa 


Pine 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 











Order 
Mixed Cars 


Our new plant is 


6 ee - 
S—— 





MOUNTAIN GROWN 





PONDOSA 
* PING » 
LUMBER CO 
ELGIN. OREGON 





equipped to turn out 


SOFT TEXTURED 





the very finest quality, 














accurately milled pro- 
ducts. 

Complete assoitments of 
stock on hand insure 
prompt service on your 
future orders. Write now 
for quotations on any 
items shown on the 
right. 


Pondosa Pine 
ELGIN, O 





Cut-to-length 
DIMENSION 
WRAPPED TRIM 
Cut-to-length 
or lineal 
MOULDINGS 
11/16 SHIPLAP 
Selects and 
Common Lumber 
Specialty Shook 
and Box Shook 


Lumber Co. 
REGON 


Member Western Pine Mfrs. Assn. 











Our Main Lumber 





Business 


Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! 


We know our 


business, yet we charge no more! 


OSTRANDE 


R RAILWAY & 
TIMBER CO. 


OSTRANDER, WASH. 
“The original long timber mill.” 


Lumbermen 


in logging, log transportation or 
and turpentine economically? * 
you how. An invaluable 
reference book for logging 
timber 


superintendents, 
owners, etc. B 


Cloth, Postpaid $4.50. 


American Lumberman 


Have You a 


Problem to Solve? 


harvesting tan bark 
‘Logging’’ will tell 


LOGGING 


y Ralph C. Bryant 


431 S. Dearborn 
St., Chicago 
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creasing. Prices remain unchanged, however. 

Kk. A. Frost, president Frost Lumber Indus- 
tries (Inc.), Shreveport, La., spent Tuesday 
here conferring with his district sales office. 
Mr. Frost expects that volume of sales will 


steadily increase, due to depleted retail 
stocks. 
O. N. Cloud, manager and secretary Long 


Leaf Yellow Pine (Inc.), New Orleans, La., 
spent two days here last week, following up 
the inquiry by the city of St. Louis for long- 
leaf timbers for use in the free bridge ap- 
proach, 


Bogalusa, La. 


Jan. 25.—The Lamar Lumber Co. will con- 
tinue to operate despite the high waters, 
says J. H. Grimmett, general manager, un- 
less there are excessive rains during the next 
few weeks. While unable to operate in the 
Fearl River swamps, the company has suffi- 
cient timber on high ground, near Sun, to 
assure operations for several weeks. How- 
ever, the company has only about two days’ 
run in its pond, 

Fr, L. Peck, of Scranton, Pa., a director of 
the Great Southern Lumber Co., recvent!y was 
the guest of Col. D. T. Cushing, vice president 
and general manager. Mr. Peck has been 
spending several days looking after business 
in Mississippi, where he has important in- 


"Kansas City, Mo. 


Jan. 25.—There was a good volume of hand 
to mouth business transacted last week, but 
Lookings for future shipment were notice- 
ably lacking. Line yards report a scarcity 
of local demand. Southern yards say wide- 
spread rains have caused an almost complete 
cessation of trade. Mill executives were re- 
luctant to push for any larger bookings. 
They are convinced the trend of the market 
will he definitely upward, and feel justified 
in maintaining cnly minimum production. As 
a result of the rains, operations at many 
of the smail southern pine mills are seriously 
hindered. 

Motor car and furniture manufacturers are 
both conducting public displays but are not 
laying in additional supplies of raw mate- 
rials until they can estimate the demand 
Railroads are disposed to buy, but are await- 
ing the adjustment of several rate difficulties 
before ordering. 

W. F. Ingham, president of the Ingham 
Lumber Co., has returned from a visit to the 
lacific Northwest, where he and his asso- 
ciates have extensive timber interests. With 
reference to conditions in the West, Mr. 
Ingham said: “I do not believe the loss per 
thousand to the mills is as great in the West 
as it is in the South, and I believe the cur- 
tailment is about the same. Neither the 
mills nor the logging camps are being oper- 
ated at more than 25 percent capacity.” In 
Mr. Ingham’s opinion there will be a slow im- 
provement in the market. 


Warren, Ark. 


Jan. 25.—There was a slight increase in 
orders booked last week, and a decided in- 
crease in inquiries for all items of stock. 
Both shipments and orders are running ahead 
of current production, which averages from 
20 to 40 percent normal, at practically all 
large mills in this district. Unfavorable 
logging conditions prevent the mills operat- 
ing on full schedule, even if they were dis- 
posed to do so. livers and creeks are still 
overflowing, resulting in further damage to 
highways and road beds. Logging condi- 
tions are as bad as during the flood in the 
spring of 1927, or worse. 

Some orders have been placed by the rail- 
roads for emergency repair work. Indus- 
trial concerns are inquiring for crating in 
fair quantity, with some contract offers being 
made for several months’ requirements. Such 
orders are made at current low prices, but 
most mills are asking about $1 advance on 
stock wanted shipped after fifteen or twenty 
days. Crating inquiries cover vegetable 
crates, battery boxes and other short length 
crating stock, such as 1x4-inch Nos. 2 and 3. 

No. 3 shiplap has been in good demand, the 
recent price advances of 50 cents to $1 being 
sustained. Some of the large mills are still 
sold up on No. 3 boards and shiplap, while 
surplus stocks at the other mills have been 
materially reduced in the last sixty days. 
Dimension, 2x4-inch in Nos. 1 and 2, is 
searce in all lengths. Sales being restricted 
to 50 to 100 pieces of each length a car by 
some mills. No. 1 2x12-inch is even scarcer. 
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Dimension stocks as a whole are becoming 
badly broken. Some orders have come 
through for mixed-car loading, including th, 
usual assortment of finish and trim. A 
limited amount of wrapping trim is moving 
while all items of flooring are in better de. 
mand than for several weeks. 

No. 1 lath are apparently becoming scarce, 
every day, with only a very limited amount 
available in this district. Only two or three 
mills are accepting orders for as much as 
a straight carload of this item. The preyajj. 
ing price is $2.75 to $3, mill. The Scarcity 
of No. 1 lath should result in increased gales 
of No. 2, which are still in fair supply, 

The Southern Lumber Co.’s annual meet. 
ing, which was reported in last week’s issue 
was held at Davenport, Iowa. 

J. E. Hurley left yesterday on a two weeky’ 
trip that will take him through the centra} 
trade territory, where he expects to atteng 
several retail conventions during the next 
two weeks. 


Birmingham, Ala. 


Jan. 25.—Contrary to expectation, the ad. 
vance in lower grades of pine did not hold, 
Prices are $5 for 1x3- and 4-inch No. 3 com- 
mon flooring, $7 for 1x6-inch and wider No, 3 
S4S, and $7.50 for 1x6-inch S2S&CM and ship. 
lap, while 1x10- and 12-inch are listed at $8, 
and 2x4- to 2x8-inch No. 3 dimension is $4.59 
The No, 2 grades held the advances, but No, 
1&C, as well as B&better, took a tumble. No, 
1 flooring, 1x3- and 4-inch, is $20. All items 
of finish are soft, and margin between B&bet- 
ter and No. 1&C has narrowed to about $3, 
No. 1 as Well as No. 2 and better dimension 
held their own. Few transits are listed, and 
contain mostly No, 2. 

Certain items of hardwoods have advanced. 
Flooring strips in lower grades as well as fin- 
ished products went from $27 to $30, mill, but 
independent manufacturers list No. 1 red at 
$26, and in some cases as low as $24, with 
white at $25@27. Select is $38@42. Clear 
remained stationary at $51, with some mills 
standing by the $55 December price. 


New York, N. Y. 


Jan. 26.—Southern pine is helped by in- 
creased railroad inquiry, and the increase 
of suburban construction of the better sort. 
Many railroad inquiries for car lumber ask 
about deliveries in the early spring. The 
Long Island Chamber of Commerce estimates 
that well over $200,000,000 will be spent on 
Long Island in 1932, and northern New Jersey 
and Westchester also expect big activity. 
Realty experts have noted a tendency to 
make homes in these suburban developments 
more substantial. 

The intercoastal shipping situation is com- 
plicated. For a while it had been hoped that 
the $9.50 rate for February could be made 
a conference affair, and that a $10 inter- 
coastal rate could be established for March. 
Although no breaks from the February rate 
have been disclosed, bookings have not been 
active, and up to 3 o’clock yesterday after- 
noon, when they adjourned, the intercoastal 
shipping companies had failed to form 4a 
conference. The organization of the creditors 
of the Dimon line has had a disheartening 
effect on other shipping companies. Compe- 
tition of British tramps, bringing other 
cargoes to British Columbia ports and then 
picking up parcels of lumber to carry on to 
New York, has also had an unsettling effect, 
as these boats charge little more than load- 
ing for the trip, which they would otherwise 
make under ballast. Inclusion of parcels of 
western pines and redwood in boatloads had 
made the shipping companies’ uncertain 
whether they want this business. 

Edwin P. Farley, chairman of the board of 
the American Hawaiian Steamship Co., is 
going to lead a group of intercoastal ship 
operators to Washington within the new few 
days to ask for Federal regulation of inter- 
coastal shipping. Mr. Farley has prepared 
data on the situation, and intends to prove 
to the Senate committee that, under the un- 
official conference system, rates are cut con- 
stantly and no one makes a living. The John- 
son bill, he said yesterday, will put the inter- 
cosatal shippers on the same basis as the 
public utilities and railroads, which, he said, 
are the only forms of industry that have not 
cut their rates. 

On the other hand, an intercoastal lumber- 
man said yesterday that the group of which 
he is a member will remain opposed to the 
Johnson bill, and will do everything it can 
to prevent its adoption by the Senate. He 
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said that the bill would simply slow up im- 
provements in the intercoastal business, but 
would not prevent rate-cutting. About ten 
other prominent lumber and shipping men 
upport this platform. 

Guy E. Smith, who has been connected with 
the Pacific Atlantic Lumber Corporation, re- 
signs Feb. 1 and will be succeeded by A. P. 
Leathering as district manager, while A. L. 
Jenny will become sales manager. Mr. 
Smith will return to the Pacific coast, where 
he will be connected in an executive capacity 


with the McCormick Lumber Co. He will 
keep in touch with the operations of the 
Pacific Atlantic Lumber Corporation, which 


will continue to act as agent for the McCor- 
mick company as well as for the St. Paul & 
Tacoma Lumber Co. 


Jacksonville, Fla. 


pine trade is dull, with 

Some railroads and yards have 
out short lists. The City of 
New York advised contractors that no 
money will be available to continue dock 
work until May or June, contractors have no- 
tified the dealers furnishing lumber, and ship- 
ments are being held up. Many lumbermen 
have requested that the orders be cancelled, 
or they be allowed to make shipments as orig- 
inally called for. Florida and Georgia prices 
of pine timbers, sales by mills to wholesalers, 
Jacksonville delivery, are: 12-inch $28.50; 10- 
inch $24; S8-inch $18, and 6-inch $16@$17. 
This scale has been rather firm, but 6- and 8- 
inch sizes have been slow and weak. 

Cypress demand has not decreased and in- 
quiries are lighter than for the last three or 
four Quotations by larger operators 
are the they have been. Smaller cy- 
press mills are quoting some very low prices, 
and are receiving some business from yards 
that have gone back to established manufac- 
turers after trying some small-mill stocks. 

Hardwood inquiry has shown a slight in- 
during the last week, and orders are 
about the same as they were the preceding 
week. Prices, however, are not firm, for the 
mills undersell one another in order 
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New Frame ls 


La Crosse, Wis., Jan. 25.—A window frame 
that is truly weather-tight, that employs pat- 
ented lock joints to actually keep out both 
water and air, has been put on the market by 
the Segelke & Kohlhaus Co. to help that staunch 








This new frame is both water-tight and air- 
tight, and a comparatively small stock suffices 
to fit all sizes usually asked for, and more 


old firm celebrate its 75th anniversary. The 
skill and resources attained by this manufac- 
turer in the three quarters of a century since 
It was founded in 1857 stand behind the new 
product. 

. The S & K Weather-tite frame has several 
teatures of value, but. that which is really out- 
standing is the clever craftsmanship which went 
Into the designing of the joints between the 
Casing and the blind stop, and between the 
blind Stop and the jamb. The only way water 


AMERICAN 


to get a share of the 


orders, Some opera- 
tors are also selling their best widths and 
grades without including in shipments suffi- 
cient quantities of lower grades and narrow 
widths to keep their stocks balanced. Ex- 
porters report orders few and inquiries very 


light; shipments are also moving very slowly. 


Norfolk, Va. 


25.—While 


has not 


Jan. 
pine 


demand for 
been active, it 


North Carolina 
has been a little 


better than in December. Most retail yards 
and large industrials have been biding their 
time before placing new orders for 1932, and 
a number have stated that they do not in- 
tend to start buying until February. Pro- 
duction has been very little, if any, more 
than during December. 


There has been some demand for edge 4/4 
B&better, also No. 1 common, kiln dried cir- 
cular sawn stock, in the southern States, but 
none in the northern and eastern markets. 
There is still a rather good demand for 4/4 
B&better air dried stock widths; the supply 
of bright boards is very limited and prices 
firm, so buyers hesitate. 3&better kiln 
dried stock widths are not moving so well. 
There has been a fair demand for 4/4 No. 1 
common edge, also stock widths, in the South. 
B&better bark strips are moving better: large 
mills will have to wait until small mill strips 
are sold before they can hope to realize their 


are 


prices. 

30x business is rather slow. Competition 
is keen and there is not much profit. Good 
edge box from small mills is searce. Kiln 
dried box is going to be used as the last 
resort. There is a better demand for 4-inch 
crating Inquiries for stock box, rough and 
dressed, are more numerous, and 6- and 
8-inch are far from plentiful, and are 
stronger. 

Demand for mixed cars of flooring etc., 


has been light. Kiln dried roofers have been 
quiet, but air dried have been moving a 
little better. Carolina prices on 6- and 8-inch 
air dried roofers ‘and sheathing are a little 
stronger, while Georgia and Alabama mills 
are asking $9.50 for 6-inch beaded roofers. 


Weather- Tight 


can get past these joints, even at the top of 
the window, is for it to be blown straight up 
into the small crack left between two well- 
matched pieces of wood, then around two cor- 
ners and straight up again, and then up an in- 
clined plane. It is one of those things that “just 
simply isn’t done.” 

In the heart-shaped cut, above, the arrow 
points to the odd-shaped blind stop which is the 
“heart of the frame,” and which is so mortised 
into both the casing and the jamb that neither 
water nor air has any chance whatever of pen- 
etrating at this usually vulnerable spot. This 
sketch is a cross-section of the right side of 
the frame as it would appear when looking 
down at it from the top; the jamb is cut off 
just inside the parting stop. 

The other sketch shows -cross-sections of the 
top, bottom and a side of the frame, and here 
also the arrow points to the blind stop, this 
time in the top. It will be observed that the 
shoulder (5) serves the double purpose of 
sealing the joint between sill and side jamb 
and of providing a stop which aids in getting 
a good fit for screen frame or storm sash. 
The other shoulder (4) prevents water from 
backing under the stool. Both sill and jambs 
are rabetted (7) for lath or plaster board. 
The pulleys are of the ballbearing, closed- 
face type. 

These frames the company packs in Car- 
tons, two cartons to the frame. One carton 
contains the side members and the other the 
sill and top. This allows the lumber dealer, 
while maintaining only a comparatively small 
stock, to form just about any kind of com- 
bination of height and width of frame which 
he needs. It is this merchandising feature 
added to the several construction features which 
makes the frame of such value to lumber deal- 
ers in both large and small yards. Readers of 
the AMERICAN LUMBERMAN are invited to write 
for a more detailed description of the new 
product, to the company at its offices here. 
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CI PACIFIC COAST Co 





We Have Covered the 
Entire Fir Belt 
For Ten Years 


In this ONE DEPARTMENT of our business we 
have an investment of over $150,000.00. It has 
cost us from $1200.00 to $1500.00 per month to 
keep our Own personal representative traveling 
CONSTANTLY among the sawmills West of the 
Cascade Mountains from, and including Van- 
couver Island and British Columbia, to Southern 
Oregon. 


That Is Why We Know 


just where to put our fingers on the RIGHT 
source of supply QUICKLY, and fill every con- 
ceivable kind of an order with the RIGHT kind 
of stock that will bring REPEAT orders. 


We Operate Two 
Distinct Departments— 


WHOLESALE and A BUYING SERVICE FOR 
EASTERN AND MIDDLE WESTERN WHOLE- 
SALERS. 


We ARE on the market, and KEEP YOU ON 
THE MARKET 365 days in the year, meeting 
good, reliable, dependable competition. WE IN- 
VITE YOU TO MAKE USE OF THIS SERVICE, 
AND THIS SOURCE OF SUPPLY. 


M.A.Wyman Lumber Co. 


907-8 White Bidg. Seattle, Wash. 


MEMBER NATIONAL - AMERICAN 
WHOLESALE LUMBER ASSOCIATION 








House Doors, 1-2 or 5 panel, 
Casement or French Doors, 
Garage Doors, 
Turned Columns & Newels, 
Square Built-Up Columns, 
Gutter, Pickets, 
; c n Square or Turned Balus- 
either in straight ters, Porch Rail, 

or mixed cars, Mouldings, Battens, Lattice, 
with yard stock: K. D. Window, Door and 
Cellar Frames. 


John D. Collins Lumber Co. 


White Bidg., Seattie, Wash. 


WE 
SHIP 


the following 











SURETY BOND BRAND 
“PROTEKT-WRAPT” 





Red Cedar Bevel and Bungalow 
Siding and Surety’ Bond 
Brand Shingles are 


SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 


Anything in Cedar, and — through our 
Coast connections — any mixture of Fir, 


Hemlock and Cedar 
BRATLIE BROS. MILL CO. 


RIDGEFIELD, WASH. 








BOOKS—BOOKS—B0OKS—Here’s the place 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 
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LUMBERMEN’S CREDIT ASSOCIATION 
Executi' 
E. 


A Real Sales Help For Lumbermen 


Try It For 60 Days FREE—No Obligation 


be glad to assist you. 


e Offices 


608 South Dearborn St 
Headquart 5 8 


er 35 S. William St., 


Chicago, 111 
ast 


Hundreds of new buyers 
are listed in each new edi- 
tion of the Red Book and 
many others are announced 
by us TWICE a week as 
they start in 
business Red 
took credit rat 
ings and reports 
are recognized by 
lumbermen as the 
most reliable 
Ask for Pamph- 
let No. 49-S and 
rates, also the 
details of the 60 
day FREE Trial 
offer. 
Our Collection 
Department has 
had many years 
of experience collecting lum- 
bermen’s accounts and will 


New York City 














Owned and 
Operated by 


Dion for 
Lumber 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 


Hardwood 


CISAR BROTHERS 











GILBERT NELSON & CO. 


Public Accountants 
It SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 











Fiz Your Creat Low 


in Advance 


You can state pretty accurately every 


item in your over-head expense but one 
—your credit loss That you can only 
guess at. And how often you miss the 
mark, you, only, know! 3ecause of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 


compared to the afforded. 


Over $9,500,000 paid to our policyholders 


security 


The American Credit-Indemnity Co. 


511 Locust St. 


| St. Leais, Mo. Chicago, Ill. San Francisco, Cal. 


OF NEW YORK 
220 So. State St. 537 Mer. Exch. Bldg, 





— 





—- 





Richard Shipping Corp. 


44 Beaver Street. NEW YORK 
Ocean Freight Brokers 


Brokers. 


and Contractors 


of invoices. 


Established1847 


Foreign Forwar- 
ders, Customs 
We 
handle allclasses 
ofcargo and at- 
tend to collection 


Special department handling export lumber shipments 
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LUMBERMEN! 


Write now for our catalog telling 
about our books that'll 
HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, III. 
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YARD, MILL AND OFFICE. 


Newsy Notes of Persons and Places 





Bruce Harris, of the B. I. Harris Lumber 
Co., Winnipeg, Man., spruce manufacturer, 
called on lumbermen in Chicago this week. 


T. C. Bledsoe, of Chicago, commission lum- 
berman selling pine and West Coast woods, 
was back on the job this week after having 
been confined to his home by illness for several 
weeks. 


P. L. Musick, of Chicago, treasurer and gen- 
eral manager of the Hilgard Lumber Co., left 
Wednesday morning to spend several days in 
Houston, Tex., conferring with other officials 
of his company. 


H. K. Brooks, of Bend, Ore., president and 
general manager of the Brooks-Scanlon Lum- 
ber Co., was expected to arrive in Chicago 
Thursday to spend several days, conferring 
with his firm’s local representative, Robert K. 
Eaton, and calling on the trade. 


R. EF. Slaughter, of Yakima, Wash., presi- 
dent of the Cascade Lumber Co., was in Chi- 
cago on Thursday and Friday of last week, 
and called at local lumber offices. He reported 
that mills there are experiencing considerable 
difficulty because of the snow, which is four 
feet deep on the level. 


Charles Jacobs, of Chicago, president of the 
John Bader Lumber Co., accompanied by his 
wife left Thursday morning by automobile to 
spend six weeks in Florida. Pete DeVries, of 
S. J. DeVries & Son, and rank Heitmann, of 
the Heitmann Lumber Co., accompanied by 
Mrs. DeVries and Mrs. Heitmann, expect to 
leave by train Sunday, and will meet Mr. and 
Mrs. Jacobs in Miami. 


€ Morgan, of Chicago, manager of the 
“Blue Book,” credit reference manual published 
by the National Lumber Manufacturers’ Credit 
Corporation, is advising subscribers that reports 
to the effect that his organization intends to 
discontinue as a lumber credit reporting and 
collection agency, and to discontinue publishing 
the Blue Book, are “entirely unfounded.” He 
points to recent improvements in service to em- 
phasize his statement. 


D. B. Campbell, of the Campbell & Dann 
Manufacturing Co., Tullahoma, Tenn., arrived 
in Chicago Wednesday to spend several days 
with his local representative, C. B. Cunning- 
ham. He has been in Wisconsin, and from 
here he will go to the East, to visit important 
lumber distribution centers there. He reported 
that his firm, which specializes in vehicle ma- 
terial, has had an unusually strong pick-up of 
inquiry in regard to dimension stock, and some 
increase in orders. 





Radio Show a Business Success 


The radio industry definitely linked itself up 
with the electrical appliance industry last week, 
at the tenth annual Chicago Radio and Elec- 
trical Show at the Coliseum. The attendance 
was 215,491, which is 21,101 more people than 
attended last year’s show. Last September an 
affiliated enterprise, the ninth annual New York 
Radio-Electrical World's Fair, at Madison 
Square Garden, showed an attendance increase 
of 6,000 over the preceding year. 

Such a noticeably greater attendance could 
mean but one thing to the manufacturers at 
the show—there is interest in radio and elec- 
trical equipment, backed up by an expectation 
of having money to spend, which drew many 
a carefully considered half-dollar from a spec- 
tator’s pocket. No wonder the several thou- 
sand dealers and jobbers who attended (they 
had the place all to themselves until 2 o’clock 


— 


each afternoon) came across with orders and 
contracts and applications and all such things, 
For instance, the Whitwood Corporation, of 
Detroit, reported distributor applications for 4 
total of 70,000 units of its product, ‘“Emle” the 
electrical maid, which does just about every- 
thing in kitchen, laundry and elsewhere in the 
house, and costs more than $200 a throw. Don 
J. Phelps, president of the Phelps Radio Cor- 
poration, Chicago, which came out with a new 
set so small it makes the average “midget” look 
like a console, said that his company would 
have to step its production schedule up about 
300 percent. And talk about electrical refrigera- 
tion! One company alone, the well known old 
Gibson Refrigerator Co., of Greenville, Mich, 
took on a lot of new distributors and added 
$90,000 worth of business. C. S. Tay, presiding 
over the Leonard exhibit, declared that it was 
a better refrigeration show than it possibly 
could have been anything else. 

One feature which attracted great crowds 
was the installation of the movie-size television 
outfit in the main hall. This was much more 
successful than a similar attempt at New York, 
for here the lead from transmitter to receiver 
was shorter, with consequent improvement in 
reception. The television show was _ always 
crowded, and they came away enthusiastic. It 
is the new thing that is needed now and then, 
and gives the radio industry something to work 
for as a goal. The amateurs, who developed 
the short-wave radio, are now at work on tele- 
vision, and the industry is hoping for results. 
It should mean more cabinets. There was only 
one cabinet manufacturer showing this year— 
the Ottawa Furniture Co., of Benton Harbor, 
Mich., and they were well pleased with the 
prospects as indicated by the intensely inter- 
ested crowd surging continually through the 
aisles. 





Heads New Mendueed Trade Exten- 
sion Activities 


Harold S. Crosby, for four years in the trade 
extension department of the National Lumber 
Manufacturers’ Association at Pittsburgh, Pa, 
and Kansas City, Mo., last week took over 
his duties as head of the trade extension de- 
partment of the National Hardwood Lumber 
Association. Officers and directors of the hard- 
wood association believe that they now have a 
plan of action that will really be able to pro- 
duce results, and that there is no time to be lost 
by waiting for a chance to “coast up hill out ot 
the depression.” 

The hardwood association has completed ar- 
rangements with the National association, by 
means of which any duplication of effort will 
be avoided and thus the greatest possible bene- 
fit will be derived from the funds of hardwood 
lumbermen. The hardwood association will not 
attempt to set up within itself a separate organt- 
zation for trade extension activities, but will 
use the facilities already existing in the Na- 
tional. Hardwood funds, however, will be used 
for the promotion of hardwoods, and money 
paid to the hardwood campaign by companies 
who subscribe to both hardwood and National 
war chests will be credited for that amount ol 
footage by the National. L. S. Beale, of Chi- 
cago, secretary-treasurer of the hardwood asso- 
ciation, said that this will greatly cut down 
the overhead expense and put the money 1n- 
stead into productive channels. F 

Mr. Crosby, who will have direct charge 0! 
this feature of the hardwood program, besides 
experience in distribution of hardwoods and his 
experience with the National, has also extensive 
technical training, including work at the Forest 
Products Laboratory. He will direct his ef- 
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forts first toward soliciting funds from hard- 
wood lumbermen, and as soon as a sufficient 
amount has been obtained, he will start in on 
feld work, concentrating on those fields where 
there is the greatest present threat of inroads 
hy competing materials into the realms for- 
merly held without question by hardwoods. 

In addition to the work done by Mr. Crosby, 
hardwood sales will be promoted through such 
other activities as maybe determined best with 
the amount of funds available, according to the 
judgment of the hardwood association’s trade 
extension committee. This committee will con- 
sist of at least five men, eventually; Charles 
H. Barnaby, of Greencastle, Ind., has been ap- 
pointed chairman temporarily, and other ap- 
pointments will be announced later, Secretary 
Beale said. As many more will be appointed 
as are necessary to give sufficient representa- 
tion to any diversity of interests within the 
hardwood trade which may participate in this 
work. Every committee member will be a 
subscriber and therefore he will have a_ per- 
sonal interest in the correct use of the funds. 

Any subscriber may designate how his funds 
are to be used, within a list of ten classifica- 
tions: Home building, farm building, retailer 
co-operation, building code and architecture, in- 
dustrial construction, fabricated industrial uses, 
boxes and crates, railway construction, highway 
construction, and Government lumber uses. 

The money to be paid will be based on the 
sales for the third preceding month, which offi- 
cials believe will be perfectly fair, seeking funds 
only on that part of the production which has 
been sold and on which the seller has had time 
to collect. 





Chicago Agent for Cypress Mill 


James W. Ball, who is known as Jim Ball 
or “Big Jim” to the lumber trade in Illinois, 
lowa, Wisconsin, Indiana and Michigan, has 
been appointed sales representative in Chicago 
and adjacent territory by the Burton-Swartz 
Cypress Co. of Florida, which has its headquar- 
ters in Perry, Fla. The Burton-Swartz com- 
pany formerly sold through the Gulf Red 
Cypress Co., but the latter is being liquidated, 
and the manufacturer is now in direct charge 
of sales, under the management of John A. 
Bruce. 

Mr. Ball formerly was general sales man- 
ager of the Savannah River Lumber Co., but 
for the last ten years he has been the Chicago 
representative of the Gulf Red Cypress Co., and 
has made for himself a host of friends. 





Appointed to Executive Post 


MILWAUKEE, Wis., Jan. 25.—L. W. Grothaus, 
who has been affiliated with the Allis-Chalmers 
Manufacturing Co. since 1904, has succeeded 
C. F. Searle as general representative of: the 
company, on Jan. 1. Mr. Searle resigned. ef- 
fective Jan. 31, to accept the vice presidency 
of an eastern firm, but his definite plans have 
not been announced. He has been in charge of 


the Allis-Chalmers sales organization since 
1915, 
Mr. Grothaus, who came to the company 


when it acquired the Bullock Electric Manu- 
facturing Co., Norwood, Ohio, was transferred 
to the home office here in 1908, and added to 
his already broad experience in electrical power 
and generating equipment a thorough knowl- 
edge of all the products manufactured by Allis- 
Chalmers. In 1913 he became sales engineer 
in the Milwaukee district, and in 1917 his sery- 
ices were loaned to the Government, as a mem- 
ber of the staff of the War Industries Board. 
To him was assigned, among other duties, the 
responsibility of allocating the capacity of the 
Steam turbine industry to the war needs of the 
army, navy, emergency fleet, etc. Back with 
the company after the war, he became manager 
ot the Minneapolis district office, then later 
manager of the Cleveland, Ohio, office. Next 
he was assistant manager of the electrical de- 
Partment, first as manager at the Norwood 
Plant and then in 1929 at Milwaukee. 


AMERICAN LUMBERMAN 


Announces New Sales Policy 

SHEBOYGAN Fats, Wis., Jan. 26.—An- 
nouncement has been made by officials of the 
Jenkins Machinery Co. here that the line of 
Jenkins woodworking machinery is no longer 
being sold through the Yates-American Ma- 
chine Co., with headquarters at Beloit. In the 
future the Jenkins line will be sold direct or 
through new district agencies. Arrangements 
for these new connections now are being made. 

The Jenkins Machinery Co. represents new 
ownership which has bought all of the assets 
of the former Jenkins Machine Co., but has 
assumed none of the liabilities of the old cor- 
poration. 


An All-Season Product 

Detroit, Micu., Jan. 25.—A combination door 
that will not rattle, because the screen or storm 
panel is always tight and solid, is a product 
that will sell and that will occasion no fear 
of the come-backs (or worse yet the stay- 
aways) of dissatisfied buyers. The Continental 
Screen Co. continues to make that kind of com- 
bination doors, at its factory here, and as for 
several years past dealers continue to sell them, 
to satisfied and profitable customers. 

3ecause of the continued popularity of com- 
bination doors, most dealers are well aware of 
the numerous advantages of this type of door. 
People generally are thoroughly sold on screen 
doors, as lumbermen themselves testify by the 








In Winter 
A Storm 
Panel 


In Summer 
A Screen 
Panel 


almost universal acceptance of screens as a 
lumber yard item. For many years, also, peo- 
ple have been sold on the storm door, and 
adaptations of this idea, some crude but effec- 
tive and others more pleasing to the eye, have 
been seen on all kinds of houses. When a 
screen door and a storm door form part of the 
building’s equipment, it means that there comes 
“that time of year” when one must take off the 
screen door and mount the storm door, and 
then some months later take off the storm door, 
lug it down in the basement somewhere, and 
put the screen door back in place again. That 
is real work, for a door is big and hard to 
manage. But with a combination door, the door 


itself is hung to stay hung, and the only thing 


that is changed in spring and autumn is the 
actual panel, one of screen and the other of 
panes of glass. It is much easier to handle than 
the whole door, and therefore it is possible to 
keep it in better condition, stored as it should 
be stored, without requiring much space. It is 
especially convenient for apartment houses. 

All this the Continental door offers—in a door 
furnished “in the white” so it may be finished 


to fit its surroundings—and the locking device 


is so designed that the panel, whether screen 
or storm, is always held snug and tight, avoid- 
ing all possibility of rattling. 


factured of No. 1 white pine, with 4-inch stiles 
14% inches thick, sanded after 


less otherwise specified. 





THE DANUBE RIVER has been spanned by the 
Belgrade, 
Janat, on the Rumanian bor- 
is more than three-fourths of a mile 


new Pancevo Bridge, 
Yugoslavia, with 


der. It 


connecting 


long, and also crosses the Savo. 




















Thirty-one Years Ago 
This month 
The National Dry Kiln 
Was born 
Today there are 
National Kilns 


Everywhere 


Ford uses them 
The Edison Industries 
General Motors 


Steinway and 


Leading woodworkers 


In every line 
We thank you 


The National Dry Kiln Co. 


437 West Georgia Street 


Indianapolis 


Indiana 


Eastern Representative: 


C. A. FIELDS, Eagle Mills, Troy, N. Y. 








“Hercules” Wire Rope 


has been tested by time and 


proven by service. 


Its best 


recommendation is the con 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co 


ST. LOUIS 


New York Chicago 


Seas SS 


Denver 


) 


San Francisce 


ae 








The doors and 
frames are carefully and substantially manu- 


assembling. 
Screens are 14-mesh galvanized wire cloth, un- 





Surface Measure 


ESTIMATOR 


By J. M. LEAVER—————5 





plete 


surface 


doors ° 





whole 
applied 


blinds, door 


Postpaid $5.00 


This book covers in the most com- 
manner the 1 f 
measure as 
estimating of contents of 
sizes of lumber, veneer, fibri 
and stock used in the 
of interior and exterior finish, panels, 
sash, 
dow frames, Ct... Ce. 
circular containing sample pages. 


Pocket Size (412"x6'2") 


field of 
to rapid 
fractional 


board 


manufacture 


and win- 
Send for 





American Lumberman 


431 S. Dearborn St., CHICAGO, ILL. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


following average f. o. b. 
period Jan. 10 to 16, 


East and west sid 
change, New Orleans, 


to date have been inserted 


West East 
Side Side 


Plooring, Standard 
Lengths 
1x3” rift— 
B&better 
Shortleaf.. 52.40 


Longleaf. 56.00 54.50 
No, 1— 
Shortleaf.. 39.75 *41.50 


Longleaf.. 
1x3” flat 


grain- 
Bé&better . 28.31 27.98 
No. 1 oe 24.92 23.7 
No. 2 ...- 15.00 14.77 
Ix4” rift 
B&better 
Shortleaf.. 51.16 
Longleaf... 
No, 1 
Shortleaf..*37.25 40.50 


1x4” flat 


grain— 

B&better.. 26.06 24.43 
No, 1 ones SEs 23.2 
ees 2 wee 3.16 


Casing, Base & Jamb 
10-20’ 
B&better 


1x8” *37.84 34.3% 


Ix5&10” .. 45.75 10.78 


24.67 


6.50 


30.00 








reported the 
* sales made 
and distinguished by 


Surfaced Finish, 
10-20’ 


in the 
West East 
Side Side 
28.00 34.17 
28.63 29.31 
29.93 29.63 
25.21 36.86 
51.89 49.23 


16.33 37.88 
55.00 53 
53.00 62.20 


OU 


Rough Finish 
10-20’ 


7.00 


7.00 


29.00 
36.00 
52.50 


44.08 *42.00 
51.87 “Fe 
65.50 


.50 





AMERICAN LUMBERMAN 


asterisk: 


West East 
Side Side 


Ceiling, Standard 


Lengths 
x4”— 
itnetter. 24.25 20.00 
a -. eene ‘anes 18.45 
5 x4”— 


B&better.. 19.98 19.59 
No. 1 .... 18.29 17.65 


Casing & Base 10-20’ 


B&better, 


1x4 & 6” 34.63 32.7 
Drop Siding, Standard 


Lengths, 1x6” 
No. 117— 
B&better.. 25.10 


No. 1 .... 24.12 24.17 


Assorted patterns— 
B&better.. 26.34 25 


No. 1 .... 23.62 22.00 


Car Siding, Lining 

and Roofing 

B&be tter 

1x4” 12&14’ 21.00 

1x4” Vices Se 

No. Sits 

1x4” Jona 17.00 

1x6” 12&14’ 21.00 


ix4” 5-20’.*12.00 *8.00 


1x6” 5-20’. 13.70 
Plaster Lath 
$6x114”, 4’ 


mG. 1 sess Bate 2 
NO. 3 vcse FE9 


No. 1 Fencing and 


No. 1 Shiplap, 10-20’ 


No, 2 Fencing, 


No. 2 Shiplap and 
Boards, Std. Lgth. 


Standard Length 


mill sales prices on southern pine to the Southern Pine 
where prices for this period were not available, prices for the month 


2x6” 


2x8” 


2x4” 
12 & 
16’ 








January 30, 1939 


No. 1 Shortleaf 
2x4” Dimension 
ie Be ea 
Oe sw hae ate 


12 & ‘14’. 
co wxeceewse 


12 & i... 


ee 


No 2 Shortleaf No. 2 Longleaf 


Wow 








ENGELMANN SPRUCE 


Prices f. o. b. Chicago, 


air dried Engelmann 


D&M, shiplap, drop siding 


effective Jan. 12, on 


boards, 


and ceiling: 


Inch— 4” 10” 12” 
D&btr., 6-16’.$45.00 $46.00 $46. 00 $6 6.00 $77.00 
No. 1, 6-16’. 42.00 44. 00 50 64.50 
No. 2, 8-16" coe Stee 36.75 47.00 
No. 3, 8-20’. 25.00 275 .00 32.00 
No. 4, 4-20’. 21.00 23.00 24.00 25.00 


No. 4 common, 1x4-inch and wider, 4- to 20- 


foot, which may contain 


8-foot, is $22.00. 


percent of 4- to 


5&6/4 4”"&wdr. 4,6&8” 10” 12” 
Dé&btr., 6-16’........ $66.00 $68.00 $71.00 $81.00 
PO Be BG ce vcvccves 59.50 64.50 74.50 


4” 6” 


No. 2 
No. 3, 
No. 4, 

tAdd $4 for 10&12’ 


8-1 
8-16’... 31 00* 
4-2 


*Add $1 for 16’ in 4- ¢ 
in 
Specified lengths—In 
add for 16-foot $5; for 
ing 18- and 20-foot, $2. 
and 20-foot, $2; other lengths $1. 


tAdd $1 for 10&12’ 


For 6-foot in Nos. 


from prices of 8-16-foot. 
Bevel siding, %%-inch, odd lengths, 


foot, but not over 
10-foot. 


D&btr., 4-inch...$25.00 


6-inch... 28.00 


Lath, spruce and pine, 4-foot 
$5 


5.45. 


20’.. 25.00 27.0 


12” 


6’ - $43. 00 $43.00 $43. +4 $42.75 $53. 00T 
Q¢ 36.00f 38.00f 
28.00 29. 00 


No. 3. 


9 
o- 


D&better and No. 1, 
other lengths, includ- 
Yo. 2, add for 18- 


deduct $3 


3- to 20- 


percent shorter than 


4-inch...$17.00 
6-inch... 20.00 
; No. 1, $6.50; No. 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 


No. 1 Hemlock Boards, — 


a” ceeséubveeseben 
Ee sudtbbucoatanne 
Se ee 
DG ~eseencededenees 
SE” shesrevevonstees 
For shiplap or flooring, 
prices on No. 1 boards. 


Wo. 1 Hemlock Dimension, 


8’ 
Se 8 sxaecesees $24.50 
ae. oencaennne 22.50 
a” § 8 evdceeewoes 23.50 
tee dda eee 23.50 
Pt s.ecnwe ae 23.50 


10, 12&14’ 16’ 
$20.50 $21.50 
24.00 25.50 
25.00 26.50 
27.50 29.00 


add 50 cents to 
s1s1E— 


12&14’ 16’ 
$24.50 ty $25.50 


25.50 


24.50 25.50 
28.50 28.50 
29.00 29.50 


For No. 2 dimension, deduct $3.00 from price 
A 


DOUGLAS FIR 


[Special Telegram to AmericAN LUMBERMAN] 


Portland, Ore., Jan. 26.— 
on actual sales of fir, Jan. 


only, straight and 
West Coast mills 


Bureau, were as follows: 
Vertical Grain Prnggaee, | 


Plat Grain Plooring 


Finish, Kiln Dried and Surfaced 


Common Boards and Shiplap 


ME” sdusmawaswekens o Ou 
ep .thtisenenedsanwen 
SIGE” asedhenwee aeews 
Oe” kas evicesstueuvens 
er ~«cusntaaxwwee ana : 
Mixed Grain Flooring 
Se” lgstkasdaxesteaeans eo. 
Ceiling 

MME” cusevetinvaeeewn 
Se” awitks 60h wee nee ee 

; Drop Siding, 1x6” 
ee ree ee 5 
Lae “seawnweuw ae wee on 
0 eee 

1x6 
a ee $10.25 
a 2 aetkunns 5.25 f 
a Seen ase 5.75 3 
Dimension 
12’ 14’ 16’ 
No. 1, 2” thick— 
1".$ 9.75 $ 8.50 $10.75 $ 


6”, 9.25 9.25 10.25 
os 5 9.50 10.50 
10”. 10. 25 10.50 11.25 

5 10.75 11.5 
2x4”, 8’, $9.75; 10’, $9.5 


12”. 10.7 


Random— 2x4” 2x6” 
ce ae $5 50 $8 00 
Mae 2 ccs mee 


No. 1 Common Rough and/or » Gunteces ‘Timbers 


3x3 to 4x12” to 20’ 
x5 to 12x12” to 40’ 


No. 1, 14%2”x4’, dry 


23 and 25, direct 


e Ste 


“ 


me 
. ere 


»+ orolw §: 


© cororers? 


RA eee 


Pir Lath 





Classified Ads Tell Your 
STORY for a Small Cost. 


| D select 
| Commons S82 or 4S— 
| is 3° 

1x12” 


No. 4 Common, S2 or 4S RW RL 


No. 
No. 
| No. < 
| Vertical grain 


WESTERN PINES 


Telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Jan. 
mill prices 


27.—Following f. ; 
actual sales were reported to 
the Western Pine Association by members dur- 
ing i = i 
ages 
and 

tions 


wholesale _ sales 


Ponderosa Pine 
SELEcTs S2 
Cc 
Db 
SHop S2S— 
S areetesataaues 


1x12 2” 
No. 4 ComMMON, S2 or 4S RW RL.......... $8.65 


Idaho White Pine 


SeLects S2 or 4S— 
Cc 2c 


SELECTs S2 or 
B&better 
Cc 
D 
SHOP 


Larch and Douglas Fir 


dimanelen ox6&8” AL 


flooring C&better 





Cedar: 
$20. 





WEST COAST LOGS 


Everett, Wash., Jan. 23. 





List prices of logs: 
2, $12; No. 3, $8. 





; No. 3, $9@ 9.50. 





January 


REI 


Seattle, 
direct to 
lots, f. © 
four bun< 
with fir 
these pri 


Royals, - 
No. 1 
No. 2. 

Perfectio 
No. 1. 
No. 2. 
No. 3 

16”"— 

No. 1, 
No. 2 
No. 2, 
No. 3 

be ti te 
No. 3, 


Dimensi« 
No, 1 
No. 2 


————— 


Pt 


Philad 
prices p! 
LONGLEA! 
B&bette! 

dropp! 
LONGLEA 
Rough, 
6&8-ine 

$35.00 
GEORGIA 
Tongued 
$18.00. 
KILN DI 
Tongued 
$23.00 
NorTH (€ 
10-ine 
NorTH ( 

B&bet 
NoRTH ( 

B&bet 
NortTH ¢ 

ter— 
S45, 

2x3-in 

10- to 


W 


Seattl 
siding | 
foot, f. 


4-inch . 
5-inch . 
6-inch . 


8-inch 
10-inch 
12-inch 


1x8&10’ 
1x12” . 
1x14, 1 
1x20” . 
1x22&2 


1x3&4” 


Made f 
Made 1 
Additio 

to ca 


1%” 

1%” 
i 

14%” 


—_ 


V 


[St 
Port! 
prices 
Finish- 
1x12 
1x4-— 


Revel 


x4 
1x6 


x6 


1932 





v] 
oOo. 
ed ti 
; dur- 
A ver- 
sales 
uotas 


} 
dD. 





January 380, 1932 


RED CEDAR SHINGLES 


Seattle, Wash., Jan. 23.—Following are prices 
direct to the trade, on carload or part carload 
lots, f. 0. Db. mill, all prices being based on 
four bundles to the square, and shingles mixed 
with fir lumber being 10 cents higher than 
these prices: 

New Grades, Per Square 
Washington- British 








Royals, 24” Oregon Columbia 
et Be ve cre wee viv maar $2.15@2.53 $2.40 
ee Be cena exons 1.80 

sepfections, 18”, 5/2%”— 

Peo. ils cata ecu Scan hone 1.75@2.25 1.80@1.85 
ae Oo Aenccncepawos 1.00@1.35 1.00@1.10 
No. wrrTerrrerelrrer -90@1,10 50 

_ stein ecueeel 
No. 1, XXXXX....... 1.45@1.65 1.60@1.70 
No. 2 or all clear.... 1.25@1.50 1.30@1.35 
wa. & 39° Gleet..662s 1.15@1.40 1.15@1,20 
No. 3, 10” clear or 

ee” Cee eee ee see .90@1,.25 
Ma 3. 3” CGP. .ccece .90@1.00 80@ .95 

Dimensions, 5/2, 5x16”— 
ee oo secu cane ee 1.70 
mk 2 vevsesreawenees 1.70@1.75 
Philadelphia, Pa., Jan. 25.—Following are 


prices prevailing today in this market: 

LONGLEAF YELLOW PINE FLOORING, 1x3-inch— 

B&better, $35.00; No. 1 common, $33.00; No. 2 
droppings, $25.00. 

LONGLEAF YELLOW PINE TIMBERS, 


tough, merchantable grade, water delivery— 
6&8-inch 10-inch 12-inch 14-inch 16-inch 
$35.00 $40.00 $53.00 $61.00 $71.00 
GreorGIA AIR DRIED ROOFERS— 

Tongued and grooved, *%-inch, 6-inch width, 
$18.00. 


KILN DRIED YELLOW PINE ROOFERS— 
Tongued and grooved, standard, 6-inch width, 


$23.00 


NorTH CAROLINA PINE RouGH Box, No. 1— 


10-inch, $24.00. 12-inch, $25.00. 
NoRTH CAROLINA PINE FINISH, 

ee a eee eee $34.50 
NORTH CAROLINA PINE STEPPING, 

Bebottar, 6/48 1S-IMOR,.. ok vc aavdocceses $52.50 


NoRTH CAROLINA PINE DIMENSION, No. 2 & bet- 


ter— 


S48, 44-inch secant, 2x3-inch, 9-foot, $18.00; 
2x3-inch, 16-foot, $19.00. Rough, 2x10-inch, 


10- to 16-foot, $21.50. 


WESTERN RED CEDAR 


Seattle, Wash., Jan. 23. 





-Prices for red cedar 


siding in mixed cars, new bundling, 8 to 18 
foot, f. o. b. mill, are: 

Beveled Siding, %%4-inch 

Clear we = 

ere $20.00 $18.00 $15.00 

re ar 24.00 20.00 17.00 

Rees 19.00 17.00 
Clear Bungalow Siding 

% inch % inch 

EL ovine emairnemamemaanwe $39.00 $26.00 

SN ks wine Uo am ia Gerane 48.00 38.00 

ED ib ocr pated 60.00 cane 


$2S or S4S 


or Rough 

EE ccsntvideeadharnne skate cae $ 45.00 

i el a oa we eS ginko SAO 55.00 

OE ad «ne aicie baewl ohne ae Baten 70.00 

RS ee ey ere 100.00 

ME scdinvtianwewananaacnweunee anaes 105.00 
Ceiling or Flooring 

MEE éccccquwedceteersusaaneek awe $ 30.00 
Discount on Moldings 

Made from 1x4” and under.............- 64% 

Made from other sizeS........cececceees 54% 


Additional discount for 10,000 feet or more 
OE cick tee nter ce aaa eon beerunetes 0 


100 lin. ft. 
ME. -cicbuetccne ewesene Seas eek Kee ee ee $0.25 
Dl “Kicavneedadkamesaneansaa phalGee tenon 33 
WEE cnudcawmidwe suns andes he mEcemids 36 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Jan. 26.—-The following are 
Prices for mixed carlots prevailing today: 


Finish— Factory stock— 
ee $43.00 , ae $17.00 
1x4—10” 33.00 eee 21.00 

Se ee 22.09 

Revel siding— Sere ee 24.00 
= ee $19.00 10&12/4 ..... 28.00 
%x6", Mater. 20.00 Lath .......... 


3.00 
%x6", Vert.gr. 25.00 Green box 11.00&13.00 





NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk prices received during the week ended 
Jan. 23, as reported by the North Carolina 
Pine Association, there having been few sales 
and no changes from the preceding week: 


Rough 
Edge 4/4— 
EY cw bh ee wns Oe ded melee $34.50 
BS FAR id aia 6 omar ile ha ee a ee eee aie 23.30 
a ep ere a een ae 15.00 
ONE TM I rs wha iam rasp tad adr niece ta aaa 11.85 
No. 1 No. 2 
B&better No.1 box box 
ee reer ee $30.60 ‘ 
era 31.75 er er eae 
8 ares 32.50 $26.40 $15.50 $14.10 
Be amamaid 37.20 AES eve aoe 
 ) _— See 33.70 26.20 15.50 14.85 
le 29.35 17.00 14.85 
PwGe”) ss acanee 49.80 36.80 21.15 16.05 
Edge B&better— 
BE éantnd deer ed dee Hee er ee ReNewEn $38.50 
| eR near Per ni ee 49.55 
DEE © no as dire wks Cee ote seme aes 53.50 
De rekioaalietietnd ere kas whe Bese 41.65 
Bark Strips— 
SS. er er ee rr $23.50 
ER A ere ep re ee et ee 11.00 
Dressed 214” 3” & 
Flooring— Wide Wider 
DEE. £0 cams cnsedeeois $31.00 $29.70 
oe 2 COR FE 6 os hevcce 26.00 26.70 
Moe. DF COMMON TE cc cc0cce's 18.65 17.85 
B&better bark strip partition.......... $24.65 
Box bark strips Greased. ...cccccssscese 12.50 
No. 2 
Roofers dressed 
EE i adie ssiwee eee se eeaden Geek eahnee $16.45 
Ce Kkeabc wun esses eRe pare eweonn 17.00 
BN dia eeti meer naka eee CeES 17.65 
SRG cncn ddan Dep ndeee ear er new ee meee 21.35 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Jan. 23: 


Plooring 
1x3” 1x4” 
Edge grain—B€&better ...... $50.00 $50.00 
Flat grain—B&better ....... 26.50 26.00 
Re Os Rae ee 23.50 23.00 
es eer eee 17.00 17.00 
Partition and Siding 
3oston partition, Behetter, 104" ..ccccecs $26.00 
Drop siding, B&better, 1x6” ........... 26.00 
Finish and Moldings 
Finiak. Babetter, IGS «onc cccceses $40.00 
Finish, B&better, 5/4x5&10” ........... 58.00 
Case and base, 1x5&8%........c..ccc0ee 42.00 
Discount on moldings, 154” and under.. 2% 
See” OG in dws veabeansseoendo are 45% 
Boards and Shiplap 
Boards and shiplap, No. 1x8”........... $23.00 
Boards, No. 3, ixis”, 10, T8420 «2.0 c ecw 19.00 
eee, Be ey ME” a6 newer nse es eenanedwa 15.00 
Dimension 
me. 3, SES, Be OE BS cacevteesCiasiwen $18.00 
co, ye EE errs 15.00 
Bene 5 ee OO OE cawareaewauoas 28.00 
A eg Oe EE bbs ocbiecewtanceoe 15.00 
Bee ¢ Se OP Oe Fkerseurereewawns 18.00 
Lath 
Ps 2 EE a Rss eaenceanssaemer eno $2.75 





CROSS TIES 


St. Louis, Mo., Jan. 25.—The following cross 
tie prices prevail f. o. b. St. Louis: 
Untreated S’th’n 


White Southern Heart 

Oak SapPine Pine 

No. 5, 7x9”, 8’, 9” face. .$1.10 $0.90 $1.75 
No. 4, 7x8”, 8’, 8” face.. 1.00 .80 1.45 
No. 3, 6x8”, 8’, 8” face.. .90 -70 1.23 
mo, 2 €u7", &. 7° taee.. 8 .60 1.07 
me.. 1, ue", F.C Taee.. .7 .50 .89 


Red oak and heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 


cents less than white oak; sap cypress, 20 
cents less than white oak. 
Switch Bridge 
Ties Plank 
TIN IIIS 5 ie tog Ran brash trend later $34.00 $32.00 
Pe GE ht Shek Padi eneae Rea we 31.00 pata 
Southern sap pine, untreated— 
Moh ewike sO Ale oa aw neers 25.00 
I aon arate any pecan ee 27.00 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 
f. o. b., Wausau, Wis.: 


AsH— 

s Sel. No.1 No.2 No.8 
See $47-49 $37-39 $28-29 $20-21 $15-16 
, 65-57 45-4 33-35 22-28 165-16 
60-62 50-52 38-40 25-26 15-16 
a 70-72 60-62 43-45 28-80 15-16 

BrmceH— 
a 50-52 35-37 25-26 19-21 14-15 
| See 53-55 38-40 28-30 21-22 15-16 
_ 58-60 43-45 84-36 23-24 14-15 
8/4..... 65-67 60-52 40-42 30-32 14-15 
ye 73-75 68-60 53-55 45-47 ewe 
i. —- 78-8 63-65 58-66 50-52 .... 
= 128-133 1138-118 98-103 ..... cece 
_, Sa 43-44 33-34 23-24 17-18 one 
i 43-44 33-34 23-24 17-18 seen 
Thin 4/4. 43-44 33-34 23-24 oe eevee 
Price of No. 2 and better, 1x4 inch and 


wider, 4- and 6-foot lengths, $24-25. 
For select red, add $10. 


Rough birch, 6- to 16-foot, 1x4 inch, two 


face clear, $50-52; one and two face clear, 
$38-40; 1x5-inch, two face clear, $60-62, one 
and two face clear, $48-50. 
Sort Map 
i See 45-47 35-37 25-26 17-18 14-15 
SF Escans 50-52 40-42 30-32 21-22 15-16 
7 eee 60-62 50-52 35-37 23-24 14-15 
i) ae 60-62 50-52 35-37 28-30 14-16 
Sort ELmM— 
‘AS No. 1&sel No.2 No.3 
ee 40-42 28-30 20-21 17-18 
SS; Se 47-49 35-37 22-23 19-20 
, ee 47-49 85-37 22-23 20-21 
a 50-52 35-37 25-26 20-21 
Rock ELM— 
FAS Sel No.1 No.2 No.3 
3 80-82 ae 55-57 25-26 16-17 
{= 85-87 sa 60-62 30-32 18-19 
| 90-92 65-67 30-32 19-20 
|; ee 95-97 75-77 38-40 25-26 
10/4 .105-107 85-87 62-54 ean 
ae 115-117 95-97 57-59 30-32 
Bass woop— 
oe 48-50 38-40 26-28 20-21 14-15 
ee 51-53 41-43 30-32 22-23 15-16 
eee 55-57 45-47 33-35 22-23 15-16 
ee 60-62 50-52 38-40 22-23 15-16 
CS 68-70 58-60 48-50 35-37. .... 
i ae 78-80 68-70 58-60 40-42 .... 
Keystock, 4/4 No. l1&better, $55-57; or on 
grades, FAS, $65-67; No. 1, $45-47; 5/4 No. 


l&better, $60-62; 

No. 1, $50-52. 
One and two face clear 6- to 16-foot, 1x4- 

inch or 1x4-5-inch, $45-47; 1x5-inch, $50-52. 


or on grades, FAS, $70-72; 


a 60-62 45-47 33-35 23-25 12-13 
| 65-67 50-52 38-40 28-30 13-14 
TT) =e 70-72 55-57 45-47 30-32 13-14 
7 80-82 65-67 50-52 35-87 13-14 
HARD MAPLE— 

fe Peer 48-50 38-40 28-30 20-22 11-12 
7 a 58-60 43-45 30-32 22-24 13-14 
a 63-65 48-50 32-34 24-26 13-14 
Sf 63-65 48-50 32-34 26-28 13-14 
7 ae 78-80 63-65 48-50 35-37 .... 
ol ae 93-95 78-80 58-60 40-42 
ae 143-145 128-130 108-110 sare 


HARD MAPLE ROUGH FLOORING STocK— 
No.1 No.2 No. 8A 


com. com. com. 
Ge: unde addaustwseusenan $28-30 $20-22 $14-15 
DM Gopmiraeacwnle canslonine 30-82 22-24 16-17 
Be, ctnecacteowsouneacs . sooo Bene Teens 
BEECH— 
No. 2 and better 

MN i pipe wk acne tein diet a ence aE $33- 
TOE nbdinielnekcau ds aka anton aah -+. 88-40 

FAS Sel. No.1 No.2 No.8 
OR eds $62-64 $52-54 $42-44 $30-32 $14-15 


Additions for special widths of No. 1 and 
better in all hardwoods, standard lengths, are: 
8-inch and wider, $12; 10-inch and wider, $30; 
12-inch and wider, $35. 


END DRIED WHITE MAPLE 








Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 
FAS No, 1 & sel. 
Se ikswhe dew een nenremen $105.00 $ 70.00 
| ee ee ee 110.0 80.00 
7) See se eee 110.00 80.00 
EEE” 4.0. a GG. Sans Sanaa Ses 115.00 85.00 
Sr mere 140.00 110.00 
1 ee ee 150.00 120.00 


Sales by Michigan and Wisconsin flooring 
mills of northern hard maple flooring as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows f. o. b. cars 
flooring mill basis during the week ended 
Jan. 23: 

First 


38x24” $48.74 


Second 


29 998 
$39.23 


Third 
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SALES PRICES OF SOUTHERN HARDWOODS me kept 








Followir were average sales prices received for southern hardwoods during the week ended Jan. 19, Chicago basis: ge 
stl 
4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 makers h 
Rep GuM— WHITE OAk— to their 
Qtd FAS ; : Sd 7TO.50 5 a et eee ae Qtd. No. reduced 
No, 1&sel. 37.00@ 40.00)  ....ceeeeees 13.00@ 45.00 50.75 1&sel, ... 64.50 a 8 06 and wer een or large 
Pin. FAS ——. 4£«wees a ec eee ee eT e Tee Pin. PAG... T6500 86:26 82.00 ... gescacvccves 90.00 large. 
No, 1&sel. 386.00 (wee ees 15.00 50.75 No. 1&sel. 45.50@ 59.75 49.50@ 60.00 ............ 59.75 KANSA 
: ; eg a Ee eae are ere re ine orde 
Sap GUM— ees ee, Ss OE SY Sok ewcdudkeue diauedcuueude nee ph stooge ss 
Qtd. FAS... 45.00 (thberenceee MO SEW adienevenane _ : tee e ee, week, © 
No, 1&sel. 30.00 ' cvksn -Wepesniees to 33.00 POPLAR— greatly — 
Pln. FAS PESO BERG BEE GEIR cacciccawcas veewnnwenwen Pin, Saps in small 
No. 1&sel. 27.00@ 28.50 28.50@ 29.75 30.25@ 34.75 ....cceceees & sacks Se. -. Giihwekawed bi seuahwane eae éve th 0eweguee out asso! 
No. 2 : 20.50@ 22.25 i I po TIC 0 Se aoa MY 4 Gag mE RN No. ee See QE onan zkaee caciealeenwwe és coves proken, ¢ 
na. ae i wssaedeseccese®. Gecaseakmane 
— — — Oh? MEE..4 SeeerGecnaes  cc6000k One o 8 26.00 CINCID 
te No AsH— ss 
NI ik eich eisai er 31.00 MO nan GBD sasvecnsese csusnasernss Hie ative 
Pin. No, 2 1L00O@ 23.25. TTT ree ee ee ee a een a weak cinnatl 
No. 2 ..... SE UME Cc iecwspades daevecevesers echeenoueee Southern 
TUPELO— mea ee , ace - stocks al 
Peel, 6.75@ 27.00 re . 29.25 paara dined PAS ....-. a ee oe ere te eee eee ogee 
No » Ties i é Ley ’ a = nf ee es i Tt wre é S82 CE Cauweda Sten aewiaea  heammian idee the Sout 
” COTTON WOooD— 
— rr ria nae opens 7 SL , POC 31.25 S eetateaes gapeaieavesh palccasieea 
Pin. PAS 60.25@ 61.50 65.50 bi ahe catia .. 85.00 J&sel... 2i.00G@ ad.29 Jieratesacud euleSeaenwon ccneancewee NEW 
N 1&sel 11.5040 tS_00 er 19.50 52.25@ 55.00 eNO, me we wees SV.E6UWH GOED esceeccroves ereveceesecern eee ee mill rep! 
No. 2 ” 99/50 ji 7 Sd fps ei. ei MAGNOLIA— custome! 
ear re. . .... denna atke -~<escpe dk auesinw lace ort 
MIxED OAK— es, Baek ce BESO BEND ceciccctnccs c50casnncees Baaeeia ea ee 
Sd. wor 29.25 B2BO cece cece eee cette eee nee e ee eeee OE aawes 24.00@ 25.00 24.50@ 26.50 ............ PA ty. there 1s 
Saas be raise¢ 


on Pond: 


van AK FLOORING naw This Week’s Market Reports | ~... 


basis, on oak flooring: wholesal 


}2x2%" 39x1%” %x2” %x1%” For Editorial Review cf Current Market Conditions See Page 21 : adjustme 
Clr. qtd. wht.....$85.00 $83.00 $75.00 $54.00 on Sadel 


Clr, qtd. red.... 74.00 63.00 55.00 50.00 NORTHERN PINE majority of others are either closed or have lower. 


Sel. qtd. wht..... 62.00 50.00 40.00 36.00 heavily curtailed. Some signs of greater re- on an a 


Sel. qtd. red..... 48.00 44.00 40.00 39.00 BUFFALO, N. Y., Jan. 26.—Northern pine ceptiveness to offers are noted. The checks better ac 
Clr. pln. wht.... 53.00 48.00 47.00° 36,00 Prices are unsettled, partly on account of the on foreign demand halt a real upward move- lower, a! 
Clr. pln. red.... 49.00 46.00 44.00 38.00 « snadian exchange situation. Mills that have ment. a 
Sel. pln. wht..... 123.00 25 00 27.00 27.00 peor large stocks are willing to make con- NEW YORK, Jan. 26.—Mixed cars of south- KANS. 
Sel. pln. red..... 42.00 37.00 37.00 29.00 . ' oe A good deal of low-p! iced spruce is ern hardwoods are selling more frequently railroads 
No. 1 com. wht 33.00 23.00 20.00 16.00 ——— offered and cuts into sales of northern than they have been. Oak, maple and gum — we 
No. 1 com. red.. 33.00 25.00 18.00 17.00 aint are the most popular woods. Prices are low Line ya 


No. 2 com....... 13.00 13.00 10.00 8.00 EASTERN SPRUCE and extremely unstable. Sales volume and parison 


. hase 
144x2” %x1%” x2” IT NY prices of northern hardwoods have not shown purcaas 
2Xe 72 %4 ‘72 wae BOSTON, MASS., Jan. 26.—Eastern spruce 


. , = 78 95 any improvement. There is more inquiry for 
Clr. ar wat sree eeeeees os eye wort \ very dull and prices have developed fur- flooring, especially cheaper aaoten as oak, KANS 
Clr. qtd. red......seeeee «vu. (Ve ther weakness. Retail stocks are very light. Export business is still lacking. for Dou 
Sel. qtd. wht...........-. 58.00 55.00 60.00 Sprue loggers complain that insufficient —_—__——— orders 
BOE, GEE. FOG cccaceccoess 58.00 55.00 60.00 Show s curtailing production Quotations: BUFFALO, N. Y., Jan. 26.—Hardwood in- strength 
Clr. pin. wht....cecceces 50.00 50.00 54.00 Dimension, 20-foot and under, 2x3-, 4-, 6-, quiry is increasing, but sales are mostly of lacking 
Cle. DER. TOE. ccccccceess $7.00 47.00 50.00 $x4- and 4x4-inch, $254 26; 2x8, $31032: 2x10, small lots wanted quickly. Prices show ‘that 
Sel. pln. wht eer 12.00 42.00 45.00 3344 35; 2x12, $36@37: random lengths, 2x3-, stocks of most items are in good supply. In- 
Sel. pln. red.... ceoae See 42.00 4 90 t-, 6- and 7-inch, $21@22; 2x8, $25@26: 2x10- dustrial users are indifferent about adding 
_ 1 com. wht Sa 28.00 9H yt inch $324 33; covering boards, 5-inch and up, much to their supplies. Automobile inquiry NEW 
No. 1 con ee -6.00 «9.08 -- 8-foot and up, DIS merchantable, $23@24: as bee increasing. “*urniture é S are on re] ) 
oe. S GO. cicenseoseeces 12.00 12.00 10.00 matched, 1x6- and 1x7-inch, random lengths, pe see acon pom ieee — saa rig hg 
, . —— $24; furring, 1x2-inch, $204 21; lath 14 -ine NP a fir i 
New York delivered prices may be obtained 2° 75@4: 15-inch, $4.70@4.75 a CINCINNATI, OHIO, Jan. 25.—Curtailment + arm f 


, ing to : re: * -ine *k . ‘ : A . are taki 
by adding to the above: For +3 inch stock, $9; of production in the South because of the é K 


, aie 8 Sunil ee j » } 
for %-inch, $4.50; for %-inch, $5.50. CYPRESS floods has been a boon to wholesalers. De- xPanygl 


Chicago delivered prices may be obtained mand is improving. Red oak prices have ad- 


decrease 


by adding to the above: For }#-inch stock, CINCINNATI, OHIO, Jan. 25.—There is vanced. Poplar, gum and oak are more ac- United 
$6: for %-inch, $3; for %-inch, $3.50. more inquiry for both upper and lower tive and strengthening. Foreign buyers are stock, 
grade of cypress, principally for the finish. showing greater interest. 


Douglas 





Prices are not quite so weak, nor are mills iodine ts 


APPALACHIAN WOODS __ “o2crinss, af liberal as they wore. Several SOUTHERN PINE Volume 





wholesalers and planing mills ind some NEW YORK, Jan. 26.—Railroad and indus- 
‘ , ’ I al § é aning 1118, é § H . . - F = s BOST* 
Cincinnati, Ohio, Jan. 25.—Average whole- fill-in orders from local yards. trial inquiries for southern pine have shown i 
sale prices, carloads, Cincinnati base, on Ap- cininieemaen a substantial increase, and prices are firming tributor 
palachian “soft texture” hardwoods: BALTIMORE. MD Jan. 25.—Buyers of up a bit. tailroad inquiry is now about 60 i agnor 
: SA LTT] tE, MD., Jan. 25.—Buy pol aR es aie acai ie 1g las no 
PLAIN WHITE OAK— cypress have very small requirements, while to fo percent of the inquiry for the same sellers 
4/4 5&6/4 8/4 producers are limiting their output. High period last year. rhere have not been many are boas 
FAS Terre Te $95 a 100 $105 a 115 $110@ 120 grade Gulf stocks are steady, but sales vol- railroad orders closed. The fact that P the stocks 
No. 1 com.&sel. 45@ 50 60@ 65 70@ 75 ume and prices are low. Other grades are rails circulated some of the same inquiries te are 
NO. 2 COM..-¢- 30@ 33 38@ 40 thie, Rina dee 2 nies nee earlier in the month and then withdrew them, fons 1S 
a Se a o0@ 22 24@ 26 26@ 28 on a competitive basis in a dull market. é ; dock. a 
hy 3 om ey 20@ 22 24@ 20 606 ae has taken some of the enthusiasm out of 1 2 
Sd. w o my..... 33@ 35 55@ 57 I@ 62 HEMLOCK quoting. Conditions now are distinctly bet- — air 
PLAIN RED “i ‘ — — ter than they have been, however. Suburban NG. SO, | 
F eg NEES, 3a 80@ 85 so@ 168 BOSTON, MASS., Jan. 26.—Volume of hem- yards continue to be good customers for BALT 
Ne zt &se 34 § 52@ 56 58 @ 2 , ah F : > wer 
No 2 am ° oR a 30 36@ 38 38@ 40 lock trade has been extremely meager. longleaf. The east side mills have the con- ing of 
oe ores See ee 27@ 30 28@ 30 Western hemlock wholesalers report a firmer trol of the market, and most wholesalers and advance 
CHESTNUT— : tone at Coast mills, but local prices are commission men are concentrating on placing ruary 
FAS 70@ 75 80@ 85 90@ 95 weak and concessions are becoming more longleaf coming from Florida and other reduced 
cone renseser’ TEE Te 61@ 65 61@ 65 generous. Some sellers quote, oven dock, mills on this side of the Mississippi. sellers ; 
No. 3 com..... 20@ 21 20@ 21 20@ 21 $11.75 off Book 31, page 10%, for all sizes; but Ener ee ee. aan , ; figures 
Sd. wormy & others will take less. Trade in eastern and Be STON, MASS., Jan. 26.—\ ery few buyers 
_No. 2 com... 25@ 28 29@ 32 33@ 35 northern hemlock is just about stagnant, and show interest in southern pine. Yard stocks SI 
No.1 & btr. sd. 6g 0 ene on azm@ a7 Prices, although radically reduced, are still te unusually light. Some sellers will now 
wormy ...... 28@ 32 30@ 33 35@ 37 well ove e -vels of competing species shade $21 for 8-inch air dried roofers. Ordi- KANS 
well above th level: f mpeting species 
POPLAR— from the South and West. nary B&better 11/16-inch partition is offered lath ar 
Panel & No. 1, ee down to $30. There is very little inquiry for hold uy 
. 18 & wdr.. -130@ 23S 140@ 145 150@ 155 HARDWOODS timbers and planks, and prices are depressed § 
TAS (j q 12 . . ‘ ~ ing 
ZA au... 600 et 5 _ eth th+ by cheap offerings from the Coast. Flooring §& 
PT Ss s se eee ) if it , ‘ we } ‘ > lanl hh P 9r TT Fy . ‘ ‘d af: 
oy 1 ; 3@ 48 50@ 5b 5c @ 60 BALTIMORE, MD., Jan. 25.—There has quotations, 1x4-inch, shortleaf and longleaf: 
No, 3-A....... 28@ 30 32@ 35 38@ 40 been no increase in the call for hardwood. 3&better rift, $58.25@66.50; C rift, $47 50@ BOST 
ee. Me cee eas 20@ 22 26@ 28 27@ 29 It seems impossible to push the list up even 56.25; B&better near rift, $48.50@50.50; trade is 
MAPp.E-- moderately, though assortments are grow- B&better flat, $34@35.50. and bre 
roe 70@ 75 75@ 78 783@ 80 ing steadily smaller, with some grades very Po - ee. P eastern 
Nv. 1 com.&sel. 45@ 50 52@ 55 57@ 60 near actual scarcity. Some of the big mills BALTIMORE, MD., Jan. 25.—Some longlea* 
No. 2 com..... 33@ 36 38@ 41 39@ 42 continue operations at a fair rate, while a is being taken up, but the buying is cautious 
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and its small volume prevents any material 
marking up of prices. Holdings of yards 
are kept down and mills are inclined to limit 
production. North Carolina pine demand is 
still very much restricted. Wooden box 
makers have had no cause to make additions 
their holdings and construction is on a 


to 

reduced scale. Stocks here are not at all 
large. 

KANSAS CITY, MO., Jan. 25.—Southern 


pine orders were in quite liberal volume last 
week, exceeding by a large amount the 
greatly curtailed production. Orders were 
in small amounts, for quick shipment to fill 
out assortments. Mill stocks are still badly 
proken, and prices are firm. 





CINCINNATI, OHIO, Jan. 25.—There is more 
active placement of fill-in orders from Cin- 
cinnati and also points in this territory. 
Southern pine prices are stronger, as mill 
stocks are reported broken and new produc- 
tion is restricted by floods and storms in 
the South. 


WESTERN PINES 


NEW YORK, Jan. 26.—Wholesalers 
mill representatives have been urging their 
customers for waterborne western pines to 
place orders in time for February loading, as 
there is some talk that the freight rate will 
be raised in March. Prices are holding firm 
on Ponderosa pine selects and on sugar pine, 
but Idaho and Ponderosa pine commons are 
weak. Inquiry for western pines is scarce. 


and 





BUFFALO, N. Y., Jan. 26.—Western piné 
wholesalers hereabouts call trade dull. A re- 
adjustment of prices in California sugar pine 
has lately taken place, with the better grades 
lower. No. 1 shop and better grades are off 
on an average of $2.50, while No. 3 shop and 
better advanced $1. Pondosa pine selects are 
lower, and other grades are mostly easy. 





KANSAS CITY, MO., Jan. 25.—Inquiry from 
railroads for western pines was quite active 
last week, but were very scattered. 
ordered in fair volume in com- 
parison with recent weeks. Industrial users 
purchased in limited amounts. 


sales 


Line Va rds 


KANSAS CITY, MO., Jan. 25.—The market 
for Douglas fir is soft, the small number of 
orders being insufficient to warrant any 
strengthening of prices. Railroad buying was 


lacking, mill representatives say. 
NEW YORK, Jan. 26.—There is no price 
level for Douglas fir in this market. A few 


of the mill representatives are maintaining 
a firm f. 0. b. price, but those handlers who 
are taking c. i. f. orders are cutting prices, 
in the belief that lower intercoastal freight 
rates will be available. Canadian mills have 
decreased their activity here, orders from the 
United Kingdom taking up most of their 
stock, but the knowledge that Canadian 
Douglas fir can be bought at 80 cents on the 
dollar has had a bad effect on general prices. 
Volume of sales is not large. 


BOSTON, MASS., Jan. 26.—Douglas fir dis- 
tributors are noting a tendency on the Coast 
to quote with a little more firmness, but this 
has not stiffened quotations here. Urgent 
sellers are offering concessions. Retailers 
are hesitant about increasing their light yard 
stocks For 2-inch fir the “regular” quota- 
tions is $14.25 off Book 31, page 10%4, Boston 
dock, and for 8-inch and thicker $14.75 off 
Top for fir boards is: No. 1, $19; No. 2, $18; 
No. 3, $15.50. 

BALTIMORE, MD., Jan. 25.—Increased buy- 
ing of 


Coast woods was occasioned by the 
advance in the ocean freight rates for Feb- 
ruary. The needs of users are still very much 


reduced. Competition serves to make the 
sellers of fir cautious about marking up their 
figures, 


SHINGLES AND LATH 


KANSAS CITY, MO., Jan. 25. 
lath are in seattered demand. 
hold up well, particularly mixed 


CLAPBOARDS 


BOSTON, MASS., Jan. 26.—The clapboard 
trade is very dull. Dealers’ stocks are low 
and broken. The continued light supply of 
eastern spruce and native white pine clap- 


Shingles and 
Shipments 
ear, 
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Some dis- 
urgently 
conces- 


beards keeps prices about steady. 
tributors of Coast clapboards are 
seeking business and are olfering 
sions, particularly on red cedars 


BOXBOARDS 


BOSTON, MASS., Jan. 26.—The boxboard 
market is inactive, and prices remain un- 
profitably low. Curtailment has reduced sur- 
plus stocks to some extent, but offerings are 
still too heavy and urgent to perinit any 
strengthening of quotations. 





Hymeneal 


FULLER-PROPHET. The engagement has 
been announced of Miss Corrie V. Prophet, of 
Mount Morris, N. Y., to George S. Fuller, son 
of Mr. and Mrs. Will S. Fuller, of Brighton, 
Mass Mr. Fuller is a member of the firm in 
the G. Fuller & Son Lumber Co. of Brighton, 
one of the outstanding retail organizations 
in Greater Boston territory. The wedding is 
planned for the coming spring. 


SHEIP-GWINN. The marriage of Jerome 
Hangen Sheip, prominent lumberman and capi- 
talist of Mobile, Ala., to Miss Elizabeth Gwinn, 
of Baltimore, Md., took place on Jan. 23 at 
Gulfport, Miss., the ceremony being performed 
by Rev. J. L. Neil, pastor of the First Meth- 
odist Church there. The wedding was the cul- 
mination of a friendship begun last summer 
while the couple were in Vienna, Austria, at- 
tending the International Rotary convention. 
They expect to complete their honeymoon with 
a trip to the International Rotary convention 
at Seattle this summer. 





Business Changes, Etc. 
(Continued from Page 51) 


several othe with 


firs which damaged 
total of $140,000, 


MICHIGAN. 
by fire 


plants 


] 


sangor Berry sawmill damaged 


with loss of $2,500 
MISSOURI 


loss by fire 


Jameson—Stormfeltz Lumber Co., 
which destroyed sheds and stock 


NEBRASKA Pierce—Carhart Lumber Co., loss 
by fire in planing mill. 

NEW JERSEY Jersey City Prospect Sash & 
Blind Co., loss by fire of several thousands. 

NEW YORK Syracuse—J E Mulheran Co., 
loss by fire in lumber yard, $20,000 

OHIO, Mount Vernon—Cotton Lumber Ce., 


loss by fire; buildings destroyed; $10,000. 

PENNSYLVANIA. New Berlin—C. O. 

loss by fire in saw and planing mill 
TEXAS. McAllen 


fire, $7,000. 


Solomon 
Phoenix Lumber Co., loss by 


WEST VIRGINIA Parsons—N P. Funk- 
houser & Sons, loss by fire in lumber yard; about 
500,000 feet of lum er burned and_ six 
private forest land, 


acres oO! 


New Ventures 


ALABAMA 
fice as commission 
ARKANSAS 


Timber Co., 


Tuskegee P. Dendy has opened of- 
lumber buyer. 


McGehee—Wisconsin Lumber & 
reported tdé establish dimension plants 
at McGehee, Dermott, Jerome and Lake Village 
also Lake Providence, La.; headquarters, 606 S 
Michigan Ave., Chicago 

CALIFORNIA. Los Angeles 


Seattle Sawmill 


Sales Agency opening at > Chamber of Com- 
merce Bldg 

Los Angeles—Economy Lumber Yards have 
opened at 1664 KE. Florence Ave. under manage- 
ment of Ross C. Lashley. 

NEW YORK New York—Chas, A. Youngs will 


open a retail yard on Feb. 1 at 213 E. 38th St. 
NORTH CAROLINA High Point—Veneer Di- 
mensions (Inc.) will establish a plant here to man- 


ufacture and sell veneers and other wood products 
OHTO Ashley Cc. K. Jackson, of 
planning to open a lumber and coal 
OREGON. LaGrande—Van Petten 
has been formed by E, C., Paul E.,, 
Bertha G. Van Petten. 
TEXAS Columbus—A,. W. Willrodt, contractor 


will open a lum Yer yard under name of Columbus 
Lumber Co. 


Cleveland, 
yard 
Lumber Co 
Frank N. and 


BRITISH NORTH AMERICA 
ONTARIO. Toronto-—Brunton Lumber Co, (Ltd.) 
organized to enter the wholesale lumber field cov- 
ering the territory from Windsor to the Atlantic 
seaboard Company is affiliated with the Treat 
Nantke Co. (Ine.), of North Tonawanda, N. Y 











f How to Figure Costs for Advertising 
; In Classified Department 


For one week...............+++++.30 cents a line 
For two consecutive weeks......55 cents a line 
For three consecutive weeks.....75 cents a line | 
For four consecutive weeks......90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 
For twenty-six consecutive weeks. .$5.40 a line 








For fifty-two consecutive weeks. ..$10.80 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines, 

No display except the 
permitted. 


Heading 


heading is 


Extra white space figured at line 
rate. 
One inch space advertisement is 


equal to fourteen lines. 


temittances to accompany the order 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





RA 








and headquarters will be in Toronto. 





WANTED 


Salesmen 


INTERESTED IN MAKING CONTACT 


With experienced Hardwood and Yellow Pine sales- 
man; one who has an established trade, and is 
thoroughly acquainted with the Eastern Penna. 
Furniture consuming trade. Give details of your 
experience, whether now employed, stating what 
kind of a proposition you would entertain as a 
salesman for an established reputable wholesale 
firm. 
Address “‘R. 48,"’ care American Lumberman. 


COMMISSION MAN OR WHOLESALER 
To sell western cedar posts. Service, quality and 


liberal allowance. Protection on mail orders 
Address “S. 9,” care American Lumberman, 




















Employees 


MANAGER WANTED FOR SMALL MISSOURI 
TOWN 
One who is familiar with hardware, 
vest $2,000.00 or more. 
Address ‘‘R. 21,’’ care American 





who could in- 


Lumberman, 





Employment 


aad 


WANTED BY EXPERIENCED LUMBERMAN 


Situation. Know all phases of lumber manufac- 
turing and office management, logging and legal 
phases. Can appraise new venture and form or- 
ganization, Competent to lead organization in 
production at low cost and maintain loyal force. 











Married, healthy, age 45. gest recommendations. 
Will go anywhere. Am willing to assist in get- 


ting any plant on profitable basis. 


Address ‘‘S. 15,”’ care American Lumberman. 





EMPLOYMENT—SUCCESSFUL EXECUTIVE 


42 years of age with vears’ experience n the 
retail lumber business from driver in a small yard 
to Vice President, Treasurer and General Manager 
f a Corporation having had sales of over half 
million dollars in one year Experienced in all 
phases of the retail business Am forced to seek 
new connections on account of change in Person- 


nel brought about by present conditions Am 
available at any time and will go anywhere if 
position warrants, Past record will stand strict 
investigation 
Address ‘‘W.15,” Lumberman. 


care American 
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WANTED 








WANTED 














_ Employment 





i ee i i ee el al call atl alll a all all al 
RETAIL LUMBERMAN 1932 MODEL 
Succes re Kg t ibilit hard 
“ ke rd nagement of city 
yard h h n nga }j fit Will 
ke s 1 I wing a } fit Here 
oO} nity wishing to retire, o 
i rd i ss ly inaged 
Addres W ir \ ix 1 Lu in 
YARD FOREMAN 
10 years experience as ird foreman in retail yard 
Chicago dist t At 1 t igh | g 
Will-consider anything Excellent references 
Address W 12," care Ameri n Lumberman 





And reta 1 ‘ ir rwent years x} 
as estimat ! nd detailer with ve or- 


Addres i. & C care American Lu erm 





WOULD LIKE CONNECTION WITH 


Small t i 1] ited yard in Mic 








As re t l ir’s experiens s 
srndiet in western 1 | years manager of retail 
yard Go l ri 

Addrs W 5 care Ame “an Lumberman 

DETAILER-BILLER 

Ex} 1 rm t rk plans 
SO! Ar tra g good drat 

! I | 

Ad I 7 An n I I in 





YOUNG MARRIED MAN 42 YEARS OLD 


"2 years’ eX} rience lumber business, 18 years with 
the Twin ‘re Lbr Co Maplesville, Ala., and 
Waycross, Ga Accounting, Credit Sales and Pur- 
chasing experien Was Secretary and Plant Man- 
ager for 14 years mploving 400 men Will con- 
sider ar reasonabl offer anywhere in any of 
above d tment References past employers 


and associates 


R. P. RICHARDSON, 6th St., Tuscaloosa, Ala. 





SUPERINTENDENT OR GENERAL FOREMAN 


Planing mill, special and stock millwork, also store 





fixtures, detailer, biller Can draw up plans and 
spec’s. for reside as, etc. Age 37, ref 
Address “M. 19, care American Lumberman 





DETAILER BILLER-ESTIMATOR 


Special and stock millwork, also store fixtures. 
Can lay out work and superintend mill. Highest 
references Age 37 


Address “M. 18,."" care American Lumberman 





SRPERIENCED LUMBERMAN OR SALESMAN 











IT; ve su ully manag d retail yards; have been 
city salesmar xperienced in estimating and meas- 
uring jobs for 1 Iwork, collecting 29 vears old, 
married, excellent reference Want position as city 
ilesmar d ¢ ector ur cit or manager- 
| I fi An i Lumberman 
THIS IS AN INVITATION TO AN EXECUTIVE 
Who tired having « " \ wlers bout Am 
still a young man it have ars’ man- 
ufacturing millwork ind Ix- 
pert accountant 1udit in, com- 
petent sa man, estimator itive with 
stamina and per nality ings un- 
dertaker Availabl tw ‘s’ notice 
present m plover 
Address S. 19."" care An Lumberman 





15 YEARS RETAIL LUMBER EXPERIENCE 


Want position n retai yard or general office: 
capable bookkeeper Successfully aged retail 
vard Willing to prove ability: 8 years old, 
rr ! x lent referens 
Add ca \ tican Lumberman 





MAN OF WIDE EXPERIENCE & ACQUAINTANCE 





Eight year with Sherwin Williams Co Seventeen 
years with Climax Mfg. Co Nine Years with Lima 
Locomotive Works, Inc., as sale representative. 
Qualified to direct as well as sell Can furnish 


reference W. FE. MATHEWS,, Corry, Pa. 





CAPABLE MAN 


Experienced in lumber sales and clerical work, 

open for connection Wholesale, retail or mill. 

Sober and industrious Excellent references | 
Address “W. B.," care American Lumberman. 





_ Employment — 
EXPERIENCED LUMBER ACCOUNTANT 


Coll and 


ection Credit Manager 20 years experi- 
enced Wholesale, Retail and West Coast Manufac- 
ture Now concluding connection as Cashier and 
Credit Manager with Major West Coast Mills Rep- 
resentatives. Have record of collecting 65% out- 
standing accounts within 30 days Can furnish 


entirely satisfactory 
Address “W. 10,’ 


references 


care American Lumberman. 





CIRCULAR SAWYER AND FILER 

Years of experience. Capable of kee 
mill in good order References 

Address “W. 9,"" care American 


ping small 


Lumberman. 





LUMBER AND MILLWORK SALESMAN 


ator Long experience in 
Address NO. 847, Orlando, 


And 
as south 


estin north as well 


Fla. 





_Lumber and Dimension 


ws LPIA IAD A A AA 
"RELIABLE WHOLESALE COMPANY 

Desires connection with mills to handle on com- 

mission basis Oak, Chestnut, P! I >», Gum, etc., 





for Pre vince of Quebec and Ea Ontario. Can 

furn vest of refert nce finial ‘eplying advise 

if N. H I. A. certificates will ac« ipany invoices 
Address “‘W. 4,’" care American "lan iberman. 





AM DESIROUS OF SECURING 


Source of supply for good straight grained, special 
cut hickory and ash for the manufacture of skiis. 
RALPH KRAUSS, Western Ave. and Broad Street, 
Seattle. 


Retail Lumber Yards 


WANTED RETAIL LUMBER YARD | 


Give full details. Wisconsin preferred. 
Address “R. 35," care American Lumberman. 








WANTED TO BUY RETAIL LUMBER YARD 


One yard town. High schools. Wisconsin pre- 
ferred. 
Address “R. 16," care American Lumberman. 





Business Opportunities 


TIMBER OWNERS—OPPORTUNITY TO GET 








REPORT ON YOUR HOLDINGS 
A larg manufacturing operation on the Pacific 
Coa is closed down. The resident manager is 
desirous of getting in touch with eastern investors 
who have money already invested in timber tracts 
ind who would like to have reports covering the 
local situation, outlook and facts regarding their 
investment I have a car, have the time, and am 
qualified to give accurate reports on the conit 
tions and suggestions as to how property might 
be handled to advantage If you will write me 
location of your timber and such facts as you have 
1»out it, I'll be glad to look into it and make a 
report The cost will be nominal—in fact, there 
will be no charge made unless I am put to some 
expense or it is necessary to take considerable 
time to investigate Tell me where the tract is 
and I'll give you a preliminary report without any 
charge whatever gjank and business references 


cheerfully furnished 


Address “W. 14,” care American Lumberman, 


Second Hand Machinery 


LP LIS 





LPS SNS 





SI 


MOULDERS- ELECTRIC OR BALL BEARING 


Belt Driven Write full particulars, also if fre 
quency and phase changer included, current char 
acteristics, extra equipment, age, location and rock 
bottom prices FOREST BOX & LUMBER 


COM- 
i 


PANY, 3870 Vernon Blvd., sland City, N 


Long I 





WANT TO BUY 


4 sides plainer and matcher, good used 
square heads. CHRIST OVERGAARD, 
Dak. 


Steel Rails 


WE WANT 800 TONS 35 LB. RAILS 


Name lowest 
Address “‘W. 6," care 


Med. sized 
machine, 
Keystone, S. 








price, 


American Lumberman 





WANTED a 


Miscellaneous 


ty YY YY Ye 


SNA NSA INI NS SS SA SS IS SS SS SS SLI. 
FUELWOOD WANTED 
We buy hardwood sawmill edgings, oak tie sl&bs 
factory edgings and clippings 
M. J. SUMMA FUEL CO. 
1516 N. Kedzie Ave., Chicago, Ill 





WANT 800 TONS 35 LB. RAILS, FAIR CONDITION 


Address “W. 7,” Lumbe 


| FOR SALE 


Lumber and Dimension 


tt Ye YY YY 


care American rman. 











LP PD PD DS SSI 
FOR SALE—WESTERN VIRGINIA HARDWOODS 
CHESTNUT 

4/4 Sound Wormy. 

4/4 No, 2 Common 

4/4 No. 3 Common 

5/4, 6/4, and 8/4 Sound Wormy 

SOFT TEXTURED RED OAK 

300,000 ft. 4/4, 5/4, 6/4, 8/4 No. 1 Common & Selects 

100,000 ft. 5/4, 6/4, 8/4 FAS 

300,000 ft. 4/4 No. 2 Common 

100,000 ft. 4/4 POPLAR 

30,000 ft. 8/4 Log Run WHITE PINE 

Seasoned, band sawn stock. Send us your inquiries, 
Address “R. 43,” care American Lumberman. 


FOR SALE CLEAR ASH SQUARES 


500,000 ft. 
300,000 ft. 
300,000 ft. 
500,000 ft. 





Car each 3x3x18 inches, 3x3x19 inches. 
TEXAS ASH COMPANY, Houston, Texas 





TWO CARS 2x2x19 in. SELECT OAK SQUARES 


One car 2x2x30 in. select oak squares. Nice stock 
ready for use. Inquire of 
G. E. WAGNER, Tipton, Iowa. 





FOR SALE HIGH GRADE HACKBERRY 


Elm, Oak and Soft Maple, 4/4, § 4, 10 4 and 12/4, 
Will cut te dimensions Will allo Lission to 
jobbers ‘ASTLEMAN BROS TIMBER CO. 610-11 


Ferguson Bldg., Springfield, Illinois. 


January 3 


——e—~—nr/ 
LUMBER 


Only yard 
perous busi! 


Trustee, Co 


I 


That has t 
years. Loc 
Northern I 
be bought | 

Address 


eae 
RETAIL L 
For Sale w 
§l years, C 
WILLIAM 


FOR 


Old establis 
cities in sou 
over two hi 
lars will hi: 
sell real es 

Address ‘ 


FOR SA 
Building nm 
Illinois. B 

Address 

FOR 
A well loc: 
Wisconsin 
Address 


FOR § 


Good yard 
Good paint 

can be add 
Address 


Timbe 


10 Han 


Also 

















0,000 
25 H. 
7 





Business Opportunities 


WHOLESALER SPECIALIZING IN 


California White Pine has opportunity leasing 
modern California mill, annual capacity thirty mil- 
lion, very cheaply and under unusually favorable 


conditions Operating costs low and product can 


be sold profitably on present market Established 
trade will take e enti cut. AC lditional capital 
needed to finance nventori s and accounts receiv- 
able. No fixed investment in plan ts Correspondence 
with lumbermen able to invest 3125.000 solicited. 
Address “W. 1," care American Lumberman. 





FOR SALE LUMBERING OPERATION 


Scheller Brothers, near Parsons, West Va. 1,350 
acres timber land (about twelve million ft. various 
kinds), band mill, and about half million feet of 


lumber on yard. Splendid opportunity for anyone 
wanting to engage in lumber business. Partners 
owning business died Want to sell as going con- 
cern. J. W. HARMAN. 

W. K. Pritt, Special Receivers, 


Parsons, W. Va. 


LADDER BUSINESS—NEW JERSEY 


Established business past 





45 years. Average yearly 


ten years $80,000. Completely modern. Owner 
wishes to retire Plant running full time Price 
$70,000, including equipment, fixtures, real estate. 
Address ROBERT T. ROE, 91 Sip Ave., Jersey 


City, N. J. 


Retail Lumber Yards 


WILL SACRIFICE SMALL RETAIL YARD 
Near Culver, Ind. Address JOS. A. HOLZBAUER, 
Plymouth, Ind. 





— 





FOR SALE RETAIL LUMBER, FUEL 


Flour & Feed Business, located thirty orth- 
west from Green Bay in a good farming community. 
Address NEUFELD LUMBER CO., Green Bay, Wis. 


PART INTEREST FOR SALE 


In a number of well located and well managed re 
tail yards. Will bear strict investigation. 
Address “S. 10," care American Lumberman. 


miles 1 








Seco 


FOR § 
Fast feed | 
One Berlin 
One Yates 


THE ' 








5 
Equipped 
sawdust or 
Address L¢ 
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——w~ ; 
ESI SRR SSS ee sy 
DES RS 37-3 % 
| Zee Fo) 
RY SSS "7, Ye x VP 
= V LAA PMPLMA BS 
—_ BR ae NECA 
~~ > 
a | 
FOR SALE | OR SALE | OR SALE | 
| | | 
i ber Yards | Second Hand Machi | Miscell 
Retail Lumber Yards | Second Hand Machinery | iscellaneous 
POPOL PP PP PPL LL AL ALI LOI II” Fe ee ee a } 
ef LUMBER YARD—ON ACCOUNT OF DEATH JUST A FEW ITEMS TAKEN AT RANDOM HUSTLERS CLEAR $20 PER DAY USING 
Only yard in town. Coal in connection. A pros- 1 Yates No. 185 30” Double Surfacer. i E ’ e ai lighte unning. 
on business. Location good. AMOS HANSON, 1—Yates No. 177 30” Double Surfacer. | eo ae sions, chase wapeins. meen 00 
dis Trustee, Collins, Ia., Story Co. : Woods agg ge a —~ a use from Fla to Me J. H. MINER, Meridian 
—American No. 555 10”°—5 ead Moulder. . B 5 . 
FOR SALE A RETAIL YARD 1—Mershon 46” Ideal Band Resaw. : atten. 
That has been in business continuously for sixty 5 ee ee FOR SALE—WOOD AND WIRE FENCING 
ION years. “> te ee Te teed, => fa Stat ih RSet cate Portable corn cribs, silos, and snow fence. Deliv- 
Northern Indian r \ ¢ 2 } F 
n. i. bought at a real sacrifice. FOR SALE 1 No. 283-5” BERLIN RESAW oe STANDARD FENCE CO., Lufkin. Texas 
Address “S. 2," care American Lumberman. 1 saw grinder including accessories, ; : 
a - Above in first class condition. 
RETAIL LUMBER YARD AND PLANING MILL 1 box printing machine. 
For Sale with Lumber Yard Annex, Established Inquire of DRESEN BROS. LUMBER co. 
51 years, centrally located with P. R. R. Sidg. Sauk City, Wisconsin 
WILLIAM G. FETTER ESTATE, Milton, Penna. 
pnaee ONE 24” L. POWER & CO.’S RESAWING 
FOR SALE RETAIL LUMBER YARD MACHINE 
7 Qld established yard in one of the fastest growing One 20” Whitney Stave Sawing Machine. 
| cities in southern California. Average annual sales One Oram Stave Jointer. 
nae over two hundred thousand. Thirty thousand dol- One Stave Crozing Machine. 
2DS lars will handle stock and equipment. Lease or One Lath Sawing Machine. 
sell real estate. Make us an offer on any or all. 
Address “R. 44," care American Lumberman. POCOMOKE FOUNDRY & MACHINE WORKS, 
Pocomoke City, Md 
FOR SALE—FIVE RETAIL LUMBER AND 
Building material yards in central and northern LUMBER AND PLANING MILL MACHINERY 
Illinois. Best reasons for selling. Bee Heavy duty carriage; steam feed; steam kicker 
—_ Address “‘S. 14,” care American Lumberman, Steam nigger; Yates American horizontal band 
resaw 
FOR SALE—RETAIL LUMBER YARD Four saw edger; two saw trimmer; live rolls 
A well located established yard in good southern | Complete band and rotary filing equipment 
Wisconsin town Low inventory, respond at once. Billstrom glue clamp carrier ' 
ries Address “S. 7,’’ care American Lumberman., Whitney two spindle motor driven shaper and 
: frequency changer 
con Yates American G-77 rip saw 
a FOR SALE—RETAIL LUMBER & FUEL Yates American 30” single planer 
Good yard in Southern Wisconsin dairy section. Log derrick with 60 ft. boom 
; Good paint and material business. Filling station Coe veneer lathe 66” 
; can be added. Closing estate. Log cut off machine with 64” saw 





Complete shavings exhaust system with cyclone 


“| Timber and Timber Lands | susiiinn sanzers, punters saws ste Wagons 


—es Address “S. 4," care American Lumberman. 24”x36” Corliss engine; Hope vacuum dry kiln 
ES Two 18 ft.x72 in. horizontal steam boilers ~ ee og 


PHOENIX PRODUCTS COMPANY, Box 486, 
Prairie du Chien, Wis. 








FOR SALE 























ML TE secntnaee a. Wests Getmen Shiie eek Geet FOR SALE COMPLETE 8’ BAND MILL continue to do 
yn to an ae , . . ° , = , . , . : ; : 
aaa Also 25 H. P. Portable Saw Mill. Complete Veneer Cutting Mill, including lathes, | * 
10-11 " “wl W. BOWMAN, Kane, Pa. cliprers, dryers, ete. Complete Panel Plant. wii | the job cheaper 
sell in whole or i art at bargain prices. 
— ie BOND HOLDERS COMMITTEE, and better for 
. G. R. VENEER WORKS, a 
Ss Second Hand Machinery 549 Alabama Ave., Grand Rapids, Michigan the practical log- 
ee . ger. 
FOR SALE ONE BERLIN No. 90 15 by 6” i ocomotives and ( ars 
Fast feed planer and matcher with profile. ; 
One Berlin No. 260 24” circular siding re-sew. ° 
One Yates No. 289 band re-saw 54” wheel. FOR SALE | For snaking and 
THE VIRGINIA & RAINY LAKE CO., One (1) 28-ton Lima Shay geared locomotive, re- * 
Virginia, Minn. built. TOMAHAWK STEEL & IRON WORKS, | bunching use 
Tomahawk, Wis. ~ if di 
5 No. 2 STROUD GRINDERS _ our Self-Loading 





| 
Equipped with blowers, suitable for breaking up pe i 
sawdust or coal. Excellent condition. Prices right. tee al S Skidders. 


Address LOCK BOX NO. 52, Manchester, N. H. 




















1,350 FOR SALE—DRY KILN EQUIPMENT RELAYING 4 LB. AND 6 LB. RAILS | 

rious f Doors, Pipe-Fittings, for Standard Dry Kilns, | Also 80s, 35s, 56s, 70s, 80s, 858. New rails, all | LINDSEY WAGON CO. 

et of x 20’ Excellent condition. Price right. weights. Switches, frogs, second-hand locomotives. | 

nyone J. STERN, Ironton, Ohio. | ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa | Sole Manufacturer LAUREL, MISS. 
“tners I 

con 

We 


a ° WITH demand for lumber in all parts of the country now ex- 
rae Repa ir Your ceeding production, it will not be long before the idle log- 


— Lo 221 n 2 ging locomotives will be recalled to active service. Many of these 

. are in need of repairs before they can be used. We suggest 

— Locomotives ordering repair parts now before the rush starts. At your re- 

~ Now quest, our nearest representative will gladly cooperate with you, 
and orders for any parts will have immediate attention. 


—|| THE BALDWIN LOCOMOTIVE WORKS, Philadelphia 
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PACIFIC COAST TYPE SHAY 
| LOCOMOTIVES 








.... 1 he Logger’s Best Bet! 


| OMPARED with other locomotives of equal weight, 
| Pacific Coast Type Shay Locomotives have no equal 
when it comes to satisfactory service and low cost 
haulage. 


| 

1 Aside from their ruggedness and adaptability, Shay loco- 
| motives have great power—power which starts heavy 
loads quickly and hauls them up steep grades, without 
slipping or stalling, at speeds which increase hauling effi- 
ciency and a consistency which betters transportation. 
Write for further Shay data. 


LIMA LOCOMOTIVE WORKS, Incorporated 
Lima, Ohio 60 East 42nd St., New York, N. Y. 


West Coast Representative <tiMan 
Hofius Steel & Equipment Co., = SHAY GEARED = 
SCOMOTIVES = 


First Avenue South at Hudson, 
Seattle, Washington 


Southern Representative 
Woodward Wight & Co., Ltd., 
Howard Ave. at Constance St., 

New Orleans, Louisiana 








The 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 
cut of the mill. 


It's worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 











Loose Leaf Tally Books 


TALLY SHEETS WITH 
WATER-PROOF LINES 
Sample Sheets, Price List and Cata- 
log of Other Supplies will 

be sent on request. 
FRANK R. BUCK & CO. 
2133 Kenilworth Ave., CHICAGO, ILL. 















Reye STAMPS 


BRASS é 7.0 ae | 
») ALUMINUM 1%) CHECKS 


Arrte Si tats” our Catal 
pW. WILCOX MFG. CO. 
364 wy 4 erneecanyn St 
__ CHICAGO 
in en anal 








CATERPILLAR 


Reg. U.S. Pat. Off. 


T R A C T O R 


PRN RS 


Caterpillar Tractor Co., Peoria, Illinois, U.S.A. 











[UFHIN 


We offer complete line of such rules, widely used and recom- 
mended by lumbermen for the past fifty years. 


BOARD and LOG 


RULES 








Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and Blow Piping 





Complete S Systems Designed, “Manutfac tured 
and In: Installed ; Old d Systems Re >modeled. 


2544- 2554 West 2ist st Street 
(Pat.) Corner Rockwell Street CHICAGO, ILLINOIS 

















Nati 1 
CYCLONE BLOW PIP E CO. Sendemedk Landes 
IMPROVED SLOW SPEED SYSTEMS Association 
Cyclone Dust Collectors Rule 





Send for 
Catalog 


THE [UFKIN PpuLe C0. Windsor, Ont. 


Saginaw, Mich 
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Cherry River Boom & Lumber 


eae 12-13 
Cisar Brothers.......... .... 56 
Cleveland Tractor Company... 68 
Clover Valley Lumber Co...... 2 
Cobbs & Mitchell, Inc......... 3 
Collins Lumber Co., John D.... 55 
Continental Screen Co........ 15 


Crater Lake Lumber Co....... 
Crawford Door Company...... 
Crescent Machine Company... 
Curtin-Howe Corp............ 16 
Cyclone Blow Pipe Co......... 64 


Davenport Hotel............. 
— Stark & Brown Cypress 


a a 


Dry Kiln Door Carrier Co...... 
Duffy Lumber Co., .......... 


ee 


Electric Wheel Company...... 
Emporium Forestry Company.. 52 
Enterprise Co., The........... 


Feather River Lumber Co...... 53 
Ferguson Lumber Co. W. T.... 
Firestone Tire & Rubber Co.. . 
| ke eee 53 
Flexible Steel Lacing Company 
Ford Motor Co...........000. 
Fordyce-Crossett Sales Co... ... 
Pramts Bile, Co... .cccccsess 
Frost Lumber Industries, Inc... 3 
Fruit Growers Supply Company 


General Motors Truck Co. .... 
Goodyear Tire & Rubber Co... 
Great Southern Lumber Co.... 14 
Griswold LumberCompany,The 52 


Hammond Cedar Company, 
Ltd 


Hammond Lumber Co., Inc.... 6 


Henkel “Edge-Lite”’ Corpora- 
Ciecneseuxanwokanedeiaa 


Hettler Lumber Co.,HermanH. 16 


Hines Hardwood & Hemlock 
ree 


Hines Lumber Company, Ed- 
ward, and Affiliated Interests 


Hines Western Pine Co.,Edward 

Hoe & Company, R........... 

Holt Hardwood Company.... . 

Holt Lumber Company........ 

Homochitto Lumber Company. 

Huntting Merritt Lumber Co., 
Ltd 


Insulite Co., The............. 


Johns-Manville............... 
Johnson & Wimsatt.......... 47 


Kerry & Hanson Flooring Co... 
Kinzua Pine Mills Company... 


Lacey & Co., James D......... 2 
ar a Machine Works, Henry 


ee ee ee 


Leschen & Sons Rope Co., A... 57 
Libbey-Owens-Ford Glass Co... 

Lima Locomotive Works, Inc... 64 
Lindsey Wagon Company..... 63 
Long-Bell Lumber Sales Corp.. 5 


Long Lake Lumber Co........ 
Lufkin Rule Co., The......... 64 
Lumbermen’s Credit Association 56 
Lumbermen’s Mutual Casualty 


McGoldrick Lumber Company 


Madera Sugar Pine Co......... 

Maisey & Dion .... ........ 56 
Mathieu, Limited, J. A........ 4 
Meadow River LumberCo.,The 12-13 
Menominee Indian Mills, The. 10 


Metropolitan Building Com- 
iiss nas nbs Galvee aware 14 


Michigan-California Lumber Co. 
PN Rs vcncecrssveceses 


Mitchell Brothers Co.......... 3 
Moore Dry Kiln Company.... . 
Moore-Keppel & Co......... 12-13 


Morante, Paul CO. .....06 0 esccs. 
Mumby Lumber & Shingle Co. 4 


National Bearing Metals Corp. 
National Dry Kiln Co......... 57 


National Lumber & Creosoting 
I i kdinneoutnons 


National Lumber Manufactur- 
ers Association.............. 


Nelson & Co., Gilbert......... 56 
Newman Lumber Co., J. J..... 


Northwestern Cooperage & 
PR itesecenauenres 


Northwest Spruce Co......... 


Oak Flooring Manufacturers 
Association of the U.S...... 

Ostrander Railway & Timber 
dckwcscstecdacorecer wes 54 


Pacific Mutual Door Company 
Paine Lumber Company, Ltd. 
Pardee & Curtin Lumber Co.. 12-13 
Parker & Sons Co., Ira........ 48 
Paxson Company, The........ 
Peavy-Wilson Lumber Co... ... 
Pioneer Lumber Company.... . 


Pittsburgh Plate Glass Co...... 
Polleys Lumber Co., The...... 54 
Polson Lumber & Shingle Co.. . 
Pondosa Pine Lumber Co...... 54 
Radisson Hotel............... 


Rankin-Benedict Underwriting 


(See following two pages for Directory of Products) 


found in a previous issue 


Richard Shipping Corp........ 56 
Robinson Manufacturing Co.... 
Ross Carrier Company 


Samson Cordage Works....... 15 
Schuette Co., Wm............ 47 
Scovell, Wellington & Co....... 
Segelke & Kohlhaus Co...... 2 
Seidel Lumber Co., Julius... .. 
Sewall, James W.............. 


Shevlin Pine Sales Company .. 
Shimer & Sons, Samuel J....... 
Simonds Saw and Steel Co..... 
Sisalkraft Company, The...... 
Soule Steam Feed Works...... 64 
Southern Lumber & Supply 


Southern Oak Flooring Indus- 
iin 6s canon eeates ees 


nen 6 Ce, BM cccsccsss 
Standard Conveyor Company.. 


Stewart Inso Board Corpora- 
Gbnstssintentendendeess 


Stoltze Manufacturing Co., Ltd. 15 
Stover Manufacturing Co...... 
Sullivan Lumber Co.......... §2 
Sumter Lumber Company, Inc. 


Taylor, Stiles & Company..... 
Tegge Lumber Company...... 
Thunder Lake Lumber Co..... 
Thurston-Flavelle, Ltd........ 16 
Tremont Lumber Company .. 51 
Truscon Steel Company....... 


United States Gypsum Co...... 


Vento Steel Sash Co........... 


Von Platen-Fox Company..... 47 
Ward Brothers............... 16 
Warren Axe & Tool Co........ 48 
Warsaw Lumber Co........... 52 


Washington Manufacturing Co 6 
Washington Veneer Company. . 
Weatherbest Stained Shingle 


Webster Lumber Co., H. E.... 52 
Wendling-Nathan Company... . 
Weyerhaeuser Sales Company. . 
White River Lumber Company 
White Star Lumber Company 
Wier Long Leaf Lumber Co.... 47 
Wilcox Mfg. Co., W. W........ 64 
Williamsport Wire Rope Co... . 
Willson Brothers Lumber Co.. . 
Winton Lumber Sales Co...... 4 
Wisconsin Land & Lumber Co. 16 
Wood Conversion Company... 
Worcester Company, C. H..... 16 
Wuichet, Inc., Louis.......... 53 
Wyman Lumber Co., M.A... 55 
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SOFTWOOD LUMBER 


A—Northern Pine 
B—Northern Spruce 
Bil—wWest Virginia Spruce 
C—Northern Hemlock 
Cl—West Virginia Hemlock 
D—Northern Cedar 


Brunswick Lumber Co....ac 
Cherry River Boom & 
Lumber Co, ++e+-bdicl 
Emporium Forestry Co...abc 
Hettler Lbr. Co., H, H...ace 
Hines Hardwood & Hem- 
lock Co., Edward.......ac 
Hines Lbr. Co., Edw. and 
Affiliated Interests.....acej 


eee 


Mathieu, Ltd., J. A...... abk 
Menominee Indian Mills 
SED b0066enesresonereee acd 
Northwestern Cooperage & 
Emme. Ge, TRO. ccoce - abcde 
Rib Lake Lumber Co......¢ 
Shevlin Pine Sales Co....apt 


Von-Platen-Fox Co. ......ac 
Weyerhaeuser Sales Co. 

st eesewencxasceeseal adimet 
White Star Lbr. Co...... cejl 
Wisconsin Land & Lbr. Co. 


coecccccocece eocccce --acd 
Worcester Co., C. H..acfhopt 
E—Southern Yellow Pine 
F—Cypress 

Alger-Sullivan Lbr. Co..... e 
Ayer & Lord Tie Co...... ej 
Brooks-Scanlon Corp...... ef 
Caddo River Lumber Co..eg 
Gee TERE. COs cccccescecac fi 


Dibert, Stark & Brown 
Cypress Co., Ltd......... 


Fordyce-Crossett Sales Co..f 
Frost Lbr. Industries, Inc..e 
Ferguson Lumber Co., W. T. 
Great Southern Lbr. Co...eq 
Hettler Lbr. Co., H. H...ace 
Hines Lbr. Co., Edward 

and Affiliated Interests..e 
Homochitto Lbr. Co.......@ 


Long Bell Lbr. Sales Cor- 
poration ......+.++..+..ejmt 


Newman Lbr. Co., J. J....€ 
Peavy-Wilson Lbr. Co......@ 
Pioneer Lumber Co........@ 


Seidel Lbr. Co., Julius.... 
htvhaeeeneidene oe oe efjlpqst 
Sumter Lumber Co., Inc....e 
Tegge Lumber Co., The...ef 
Tremont Lumber Co......ef 
Warsaw Lumber Co........@ 
Wier Long Leaf Lbr. Co...e 
Worcester Co., C, H..acfhopr 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau.g 
Bradley Lbr. Co. of Ark..gh 
Caddo River Lumber Co..eg 
Fordyce-Crossett Sales Co..g 
ae Lumber & Supply 
eassoes soversccconesell 


H—Aromatic Red Cedar 

Bradley Lbr. Co. of Ark..gh 
Brown & Co., Geo, C.......h 
Worcester Co., C. H..acfhopr 


I—North Carolina Pine 


Camp Mfs. Co...... covknd fi 
Johnson & Wimsatt........! 
Schuette Co., Wm...... ais 


Willson Bros. Lumber Co...ali 


J—Fir 

K—Spruce (Western) 
I1—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedar 


Supeunes Copper Mining 
GU ssesevenecweasevs cocdee 
Ayer & Lord Tie Co.... 
B C Spruce Mills, Ltd..... k 
Booth-Kelly Lobr. 
Bratlie Bros. Mill 
Collins Lbr. Co., John D.jlm 
Duffy Lumber Co....jklpstu 
Griswold Lbr. Co., 


Hammond Lumber Co., Inc. 
oopnnesoeeeenseeees mopq 
Hines Lbr. Co., Edw., and 
Affiliated Interests -acej 
Huntting Merritt Lumber 
CO. ERG. ceccncecece ocogee 
Long-Bell Lbr. Sales Cor- 
DOTACION 3 cccccccceces ejmt 
Mathieu, Ltd., J. A..... abk 
McCormick Lumber Co., C. 
coecccccesecocccese Imo 
Miller Ca. Peal ccvscccoes k 
Mumby Lbr. & Shingle Co 
CeSe reer erecveccovsrecere jlm 
Northwest Spruce Co...... k 
Ostrander Railway & Tim- 
SOP GE ccxcdenssapegaess J 


HARDWOOD LUMBER 





iebheehewnseckeacunees a 
0 ene b 
Beech jbn0d00eesedvannued c 
DEE dutuedeeenveesencée's d 
Dt). dpavdcchebvnnsvunewed e 
re ee ee f 
DE stbbscdsucccucesd g 
Eim sbbecsdsenebenewes h 
ee seseane stohieweooonens i 


Hickory ...... eeen — 
Philippine ......... covceools 
PE toresanseanen yo 
Maple (Hard and Soft) . 

SE bkeduceeusecseee<cutans n 
Dn sxstaneens svceecesoed® 
DN. vsendsecescoweocs p 
MEE. écrévonendescaneeae< q 
MEU. khaeneedddorevecens r 





Alger-Sullivan Lumber Co.ino 
Birch Valley Lumber Co... 

eT YTTTTiT TT abcdfjno 
eatin Lbr. Co. of Ark.cin 
Brown & Co., Geo, C..ahjin 
Brown Dimension Co....bdm 
Brunswick Lumber Co..adhm 
Caddo River Lumber Co...n 


Gem BEG, Ces cccccsocs aing 

Cherry River Boom & Lbr. 
GH éeecececdcee abcdefmno 

Cisar Brothers...... adhimnq 


Dibert, Stark & Brown 
Cypress Co,, Ltd... 
Emporium Forestry Co 
Fordyce-Crossett Sales Co..in 
Frost Lumber Industries, 
BG, 40ddeecessee0n achijlng 
Hettler Lumber Co., H. H. 
Hines Hardwood & Hem- 
lock Co., Edward ..abdhm 
Hines Lbr. Co., Edw., and 
Affillated Interests..abdhm 
Holt Lumber Co....... bdhm 


MILLWORK, FRAMES, 


SASH, DOORS, COLUMNS, 
TRELLIS, MILLWORK 


Collins Lbr. Co., John D. 
Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 
Pacifico Mutual Door Co. 
Red River Lbr. Co. 
Rebinson Manufacturing Co. 
Sullivan Lumber Co. 
Washington Manufacturing 
Company 


WINDOW AND 
DOOR FRAMES 


Biles-Coleman Lbr. Co., 
Bradley-Miller Company 
Collins Lbr. Co., John D. 


Inc. 


Hammond Lumber Co., Inc. 
Kinzua Pine Mills Co. 
Long-Bell Lbr,. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Robinson Manufacturing Co. 
Segelke & Kohlhaus Co 
Washington Manufacturing 
Company 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM 
Biles-Coleman Lbr. Co. 
Bradley Lumber Co. of Ark. 
Caddo River Lumber Co. 


Long-Bell Lumber Sales 
Corporation 
Maisey & Dion..... adhimnqg 
Meadow River Lumber Co. 
coceceeeeosoceesess bedfmno 
Menominee Indian Mills, 
BO cccesecscsccos abdhmn 
Moore-Keppel & Co.bcdefmno 
Newman Lumber Co., J. J. 
eeoecscceoevenes acijmnopq 
Pardee & Curtin Lbr, Co...n 
Peavy-Wilson Lumber Co..in 
Rib Lake Lumber Co.abcdm 
Tegge Lumber Co., The... 
cetehneneadere abdehijmnopr 
Thunder Lake Lumber Co. 


bebeceeseneseetenen abcdhm 
Tremont Lumber Co..chijng 
Von-Platen-Fox Co....abhim 
Willson Bros. Lbr. Co....mn 
Wisconsin Land & Lbr. Co. 
PUTTTTTTT TTT TTT Te edm 
Worcester Co., C. H.....-- 
6eveceseeeean abdfghilmnor 


SHINGLES, 


Fordyce-Crossett Sales Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Long-Bell Lbr. Sales Corp. 
Pondosa Pine Lumber Co. 
Weyerhaeuser Sales Co. 


SHINGLES 
Northern Cedar ........... a 
Western Red Cedar........ b 
Redwood ........... ooveeoe® 
Bratlie Bros. Mill Co...... b 
Collins Lbr. Co., John D...b 
Hammond Cedar Co., Ltd..b 
Hammond Lbr. Co., Inc....c 
Hines Lbr. Co., Edw., and 
Affiliated Interests ..... ab 


Pacific Mutual Door Co... 


Seidel Lumber Co., 

Sullivan Lumber Co. 
Thurston-Flavelle, 
Washington 


Co. 


White River Lumber Co.jklm 
White Star Lumber Co.. 
Winton Lumber Sales Co. 
M. 


Wyman Lumber Co., 
A, 


O—California Pine 


P—California Sugar Pine 


Q—Red wood 


Algoma 


Lumber Co... 


California Sugar & White 


Pine Co. 


Clover Valley Lbr. Co..... 


Feather River Lumber Co..o 
Fruit Growers Supply Co. 
Great Southern Lbr. Co...eq 
Inc. 


Hammond Lbr. Co., 


Madera Sugar Pine Co. 


Michigan-California Lum- 


ber Co, 


Seidel 


Lumber Co., 


Shevlin Pine Sales Co... 


Wending-Nathan Co. 
Worcester Co 9 Cc. 


ted River Lumber Co.... 
Julius. 
efjlpqst 
-apt 
--opq 
H..acfhopt 


J 
Robinson Manufacturing Co.j 
Polson Lbr. & Shingle Co.m 
Julius 
efjlpqst 
..-Jkimr 
Ltd 
Manufacturing 


.cej 
.ks 


0 


-pt 


Wuichet, Inc., Louis., 


‘ +++ sODt 
Wyman Lumber Co., 


M, A, 
+ -Jmq 


R—Pondosa Pine 
S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper Mining 
Co. eoveedty 
Biles-Coleman Lbr. Co.,, er 
3rooks-Scanlon Lbr. Co banal 
California Sugar & White 
Pine Co. .. + ccoeft 
Crater Lake Lumber Co....t 
Duffy Lumber Co..... JkIpstu 
Fruit Growers Supply Co..pt 
Hines Western Pine Com- 


pany, Edward ......essut 
Huntting Merritt Lumber 
Ch, BOR ccscese cocccced 
Kinzua Pine Mills Co....., t 
Long-Bell Lbr. Sales Cor- 
OO Sr ejmt 
Long Lake Lumber Co...,.r 


Madera Sugar Pine Co....pt 

McGoldrick Lbr. Co........8t 

Michigan-California Lum- 
ber Co. 


cocce eocccccccedt 
Polleys Lumber Co..... . tu 
Pondosa Pine Lumber Co...r 
Schuette Co., Wm........ ais 


Shevlin Pine Sales Co....apt 
Sullivan Lumber Co....jkimr 
Weyerhaeuser Sales Co.... 


tibenecingiesaeness ajlmst 
Winton Lumber Sales Co..ks 
Worcester Co., C. H..acfhopt 


HARDWOOD 
FLOORING 








BGG bocce vseseveucces --8 
errr rT errr TT TTT b 
GEER coccccccecececesrcoeses © 
MERGES ccccsvvessvece errr 
WE seesenees coven covec® 
Bradley Lumber Co. of Ark.e 


Brown Dimension Co... 


Caddo River Lumber Co... 
& 


Cherry River Boom 
Lumber Co. 


Cobbs & Mitchell, 


Fordyce-Crossett Sales Co..e 
Lumber Co., H. H.de 
.bde 


Hettler 


Holt Hardwood Co...... 


Kerry & Hanson Flooring 


covct® 


eee 


a 
-e 


Long-Bell Lumber Sales 


Corporation ..seeeeceeeee e 
Meadow River Lbr. Co..abde 
Mitchell Bros., Inc..... odd 
Moratz, Paul O.....+-se08 e 


Northwestern Cooperage & 
Lumber Co., The.....- abd 


Oak Flooring Manufactur- 
ers Association of the U. 
8s. 


Seidel Lumber Co., Julius.abd 
Southern Oak Flooring In- 


dustrieS ....-+6++- eereeeesl 
Tremont Lumber Co....-++: e 
Ward Bros. ......- ° ocoed 
Webster Lumber Co., H. E..@ 


Wisconsin Land & Lbr. Co. 
. abd 


Worcester Co., C. H. 


PACKAGE TRIM, ETC. 


Holt Lumber Co.........+- 


Huntting Merritt 
Co., Ltd. 


Lumber 


Mumby Lbr. & Shingle Co..b 
Northwestern Cooperage & 


Lumber Co., 


yy 
Polson Lbr. & Shingle Co. 


Stoltze Manufacturing Co. 


Ltd, 


Sullivan Lumber Co.......- 


Thurston-Flavelle, 


Ltd 


Weatherbest Stained Shin- 
SIO CO cocccccccccesccce 


Wendling-Nathan Co. 


8 
-b 


White River Lbr, Co.....-2 
Willson Bros. Lbr. Co....+++# 
Wisconsin Land & Lbr. Co.8 


CEDAR POSTS AND POLES 

Hettler Lbr. Co., H. H. 

Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C. R. 

Northwestern Cooperage & 
Lbr. Co., The 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 
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